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XpNuatoooTnon

e To mapov exmondevTikd VAMKO £xel avamtuybel ota mAaicto Tov
EKTTOLOEVTIKOV £PYOV TOV O100CKOVTA.

 To épyo «Avolkta Akaonuaika Madnnota 610
Owovopiko IoavemoTuio ABNva vy £yl YpNUATOOOTNGEL
LUOVO TN aVAOLOUOPPOGCT TOV EKTOUOEVLTIKOV VAIKOV.

* To ¢pyo vAomoleital oto TAAiGLO TOL Emyeipnotokon
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Kowwviko Tapueio) ko amd 0vikovg mopovd.
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Aoeglec XpNomg

* To mopdv eKTOOELTIKO VAIKO VITOKEITOL GE AOELEG
ypnong Creative Commons.

e Kdatw amd kdbe eucdva mapEyeTol 0 GLVOEGUOC TNG
KOl GTNV EKAGTOTE GEALOO ALVIIKOVV KOl T
TVEVLOTIKO OTKOLMUOTA, TNG.
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2 KOOl EVOTNTOC

No Katavoncouy T GTAd0 OVATTUENC EVOC
OLOPMULGTIKOV UNVOLOTOC

Noa avayvopilovv To 6TAO10 TNE ETKOTVOVIOG
Na yvopilovv ta €101 TG OPNLULoNG

Noa katavoncovv Tt teptAauPavel to
ONULOVPYIKO GTNV OL0PT)GT)

Na otaympiCovv ta €101 TNS EKKAIGNCOTNV
OLOPTILLLOT KOl TOL YOPOKTNPLGTIKA TOL KAOE
EVOC
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2TAOL0 OVATTTLENC OLOPT UL TIKOV
UNVOLLOTOG

2TOOL0, ETIKOVOVIOG
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Eion ékkAionc
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AEEEIC KAEO1d

2TAOL0 OVATTTLENC OLOPT UL TIKOV
UNVOLLOTOG

2TOOL0, ETIKOVOVIOG

Eion owaprjuionc

ANUIOVPYIKO O1OPT|ULIOTG
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Marketing
Emmixeiponoiakn Emkoivavia

[NoowBnon NwANnocewy

Merchandising

EkBeon o1o PApi




H AIAAIKAXIA ANATITY=HY THX
AIAOHMILTIKHY EKXTPATEIAX

2TOXOI —J XPHMA

ISV

1(



ETTIKOIVQVIAKN S1Ia8IKAOIO

AlapNUIOTNC

KwSikomroinon

Oxnua MME
ATTOK®SIKOTTOINON

L o e — Feedback _ _ _ _ _ _ I






MEBOOOI ETTIKOIVWVIAC

NMAnpovera

Mn TTPOCWTTIKOI

MpoowIIKOI

Alapnuion/

NpowOnon moAnoewy Internet Web Site

MpooWMIKEC TTOARCEI

Agv
mAnP@VETal

AnupooiorTnta




[TAEOVEKTAUATA KAI JEIOVEKTAMATA TV SIAPOP WYV
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Avatpoopodotno
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MIFMA ENIKOINQNIAY

AlIA®HMIZH

AHMOLZXIEX
LXEXEIX

NMPOLQMIKEX
NQAHXEIX

NMPOQOHIH
NQAHIEQN

1 ¢






Evioxuon euvoikNG YVWUNG YIA TO TTROIOV

Mopon eTevéuong

> [1AYIO TTEPIOVLOIAKO OTOIXEIO

1¢






KOINO
1TOXOL

Kolvo-oT1oxog

FecdYPAPIKA TTEQIOXN
Méoo Siapnuiong

BaBuog Tummomroinong

AVTIKEIMEVO SIaPNUIoNG

MNyn mpoeAeLONG

KatavaAwTikn, Euttopikn

AieBvng, EBviIkN, MNepipepeiakn , Emroma

‘EvTomin, Padlopavikn), TNAEOTTTIKN, EETEPIKOL XWPOUL, TAXLEPOUIKN

ToTroTToINUEVN, MN-TOTTOTTOINUEVN

MpoiovTiKn, YITNPEoIWY, EUTTOPRIKN, M EUTTOQIKN,

Evnuépwong, Aueong Evépyelag

KatavaAwTikn (ammo Mapaywyo -> KatavaAwTeg)

Eutropikn (ammo Mapaywyo -> AikTuo Alavoung)

Alavikn (a1md Alavopuea -> KatavaAmTeg) 2 O



AIAPHMIXTIKH
EKXTRATEIA
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H Siapnuion cLuPAAAel otV emiTELEN TV
TTAPAKATE ETMKOIVOVIAK®V OTOXWV :
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H SiapnuioTIKn  €TmKOIVVIa  gppnveLveTal  atto  SIAPOPETIKA
LTToSEiyUaTa:

TEG
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Push Versus Pull
Push Policy Pull Policy

I: Napaywyog [ Producer
I: Xov6pé|mopog| Wholesaler

I: favtumopos X \Rek%

MeAaTng I Consumer

Por TAnpopopIwv
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. O AIAOHMIZOMENO?L:

[MTAPATQIOl, XONAPEMIOPOQOI,
ANIANOIMNQAHTEY, OPTANIZMOI

. H AIA®HMIXTIKH ETAIPEIA
. TA MAZIKA MEZIA ENHMEPQIHZ




TO MNOAYAIALTATO THI AIA®HMILHZ

1. MOP®H ENMIKOINQNIAX

2. MEZO XPHMATOAOTHXHZ
TQN MME

3. ITOIXEIO TOY ?
OIKONOMIKOY Y, v
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YHNOAEIFTMA ENIKOINOQNIAKHL AIEPFAZIAY

NMAPEMBOAH

s
nirn M4 MHNYMA T ARKTHE

KQAIKONOIHIH

ANOKQAIKONOIHIH

FEEDBACK
———
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XTAAIA EMNIKOINQNIAX

o _ 4y

[MPOXOXH




EIAH AIAOHMIZHX

1. EONIKH AIAOHMIZH
AIANIKH AIAOHMIXH
BIOMHXANIKH AIAOHMIXH
EMINOPIKH AIAOHMIXH
ENATTEAMATIKH AIAOHMIXH
AIAOHMIZH IAEQN

S T



H EMIKOINQNIA

H AIAOHMIZH EINAI EMMIKOINQNIA OXI T1ATI
XPHXIMOTIOIEI TA MEXA AAAA TIATI ETTIKOINQNEI

EMKOINQNQ APA YTITAPXQ
AMODIAPOMH AIAAIKALIA

[MOPEIA: ENHMEPQ2XH, KATANOHXH, MNMEMNOIOHLH,
APAYH

MEGOAOQOZL 511 : TOIOY , AEEITTOIO, XE NMOION, ME
[1OIO MEXO KAI TTIOIO ATTOTEAELMA

H AIAOHMIXTIKH EMNIKOINQNIA EINAI ATTAH

[MEPIAAMBANEI 3 XTAAIA: AYTO TOY OAINETAI
AYTO MOY ENOEITAI & THN EMMIK. MNMEI©Q
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TA TIPOXQMA THY AIAOHMIXHY

e [ENIKH AIAOHMIXH
* AIA®. MAIL ORDER

TYNOY, KINHMATOIPA®IKH
* AMEXH KAl EMMEXH

e [KPIZA AIAOHMIZH-MH AIAOHMILTIKO MNMEPIBAAAON
e MAYPH AIA©HMIZH (MPOTTATANAA)

* BIOMHXANIKH-EMINOPIKH AIA®HMIXH

* AIAOHMIZH KATANAAQTIKQN-AIAPKOQN MPOIONTON
e AIAOHMIZH A TTAIAIA

e [TOAITIKH (MOAITIZTIKH,KOINQNIKH) AIAOHMIZH

31



TATIPOLQMA THY AIAOHMIXHY

o AITAOHMIZH NMOAYKATALTHMATQN

* [TAPATIAANHTIKH, ANTATQNIXTIKH AIACDHI\/\IZH
e [IPOAIAOHMIZH (TEASER) _

e AIAOHMIZH AANLAPIZMATOL KAl Q’
—~ANAAANZAPIZMATOL

e EKMNAIAEYTIKH AIAOHMIXH J
e AIAOHMIZH YYNTHPHXHY, YIIENOYMIXHY

e AIAOHMIZH KYPOYZX

e AIAOHMIZH ABOVE THE LINE & BELOW THE LINE
e AYTOAIAOHMILH, AHMIOYPTIKH AIAOHMILH (SALES)
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AOTI Ol KAl MOPODEY AIAOHMIZHY

[MEPIOPIZMOL ANOTEAELZMATON AIAOHMILTIKHX
KAMITANIAL ANTATQNIZTON (DEFENSIVE
ADVERTISING)

BEATIQXH THY ATNTOTEAELMATIKOTHTAL TON
[MQAHTON

[MTPOBOAH NEQN TPOTQN XPHXHY TOY MPOIONTOY
YINENO©YMIZH NMPOIONTOY (REMINDER ADVERTISING)

YHNOAEI=H TPONMQN XPHXHX NMPOIONTOL KAl
AIABEBAIQYXH YQXTHY EMIAOTIHL
(REINFORCEMENT ADVERTISING)

MEIQYIH TON MEFAAQN AIAKYMANZEQN TON
[MTQAHLEQN
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NQXH TQN [MPOTIMHZH THX
ATNOIA -

XAPAKTHPIZTIKQN EMOQONYMIAL
THX ENQNYMIAL

-
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KANONIKH

EMANAAAMBANO
EMOQONYMIAL _ MENH ATOPA

$

AOKIMHTHE
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©OPYBOX

ATTOKQAIKOMNOIHXH

[TOMITOL MHNYMATOY

AEKTH2

ANATPODOOAOTHXH
ENANANAHPO®OPHXH
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TYNOMNOIHMENH AIAOHMIZH

Marlboro
Gillette

Coca-
cola

Pepsi
IBM
Palmol

Toyota

Philips

IAIA EIKONA
OIKONO

KAIMAK

39



MH TYTTOTNOIHMENH AIAOHMIZH

BPETANIA-OIKONOMIA

HITA-ALDAAEIA @
[EPMANIA-TTIOIOTHTA

Coca Cola-Mc Cann
Ericsson

Ford — W.Thomson

..... Umjev@.r,l_migs
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Marketing
Communications

ETmikoivaviakn
E

—b‘l
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Marketing Communications

Source | Medium '_,>
Nnyn AiavAog gmikovevias
Coding
Ko dikoroinon
HNVOUATOG
>

Feedback
Avatpopodotnon

Receiver
A£KTNG

Decoding

AmroKk®Sikotroinon
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TA LTEAEXH MAPKETINIK
BAEMOYN TOYL ANOPQNMOYL
LAN KATANAAQTEL NOY
ATOPAZOYN MPOIONTA

L I,
gm J
7

Ol AIAOHMILTEL BAENOYN TOYL
ANOPQIMOYL AN ENA MI©OANO KOINO
A TO AIAOHMIITIKO MHNYMA

43



| T
MMBANOMENH ANATNQPISH AR OTHIH

ENAAAAKTIKQN
MAHPO®OPIA - MPOBAHMATOS - gLt
U U N

TEAIKH

AZIES » TPOGEEL gy

EMIAOTH
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ENIKOINQNIAKOI 2TOXOI o

e Category Need
H avaykn yia pia katnyopia
TTOOIOVTWV/LTTNEETIWV

* Brand Awareness f
EvnuepdTNTa, NV on TNG MAPKAG :

e Brand Affitude <
[oodidBeon yia TNV MapKa

e Brand Purchase Intention
[p0Becn AmoKTNOoNC TNS MAPKAC

e Purchase Facilitation

A

AItUKU/\UVUI] /-\IIUKII]UI]S’ TNC NV ij"CiQ'
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ENIKOINQNIAKOI ZTOXOI

Category Need -H Avaykn yia pia Karnyopia
NpoldvTRV
Yeival N ailoBnon ato TovV ayopaoTn OTI TTIOETTEl VA
ayopaoel KATI (TTEOIOV 1 LTTNEECIA)WOTE VO
£€APAVIOEl N IKAVOTTOINTEl PIA SLCAPPOVIA PETAEL
TNC TWPEIVAC OLVAICBNUATIKNG KATAOTAONC KAl TNG
£MIBLUNTNC TTOL Ba NBeAa va Ppiockeral..”’

e TUVNOWC d¢ev gival ETKOIVRVIOKOC uag ITOX0C

e Katmoleg popec Ymevbupidovue Tnv Kartnyopia yia
TTOOIOVTA/VTTNEETIEC TTOL SEV YiIVETAI CLXVA N AYOPA
TOLC N §&V TA XPNOIUOTTIOIOVHE CLXVA

e Katoleg popec MovAape Tnv Katnyopia yia oAa Ta
VEQ TTPOIOVTA/LTTNPEETIEC KAl OTAV WaxvoLue NEOLC

XpNOoTE
ENOTEQ 46



EMNIKOINQNIAKOI 2 TOXOI

| BRAND AWARENESS - ENHMEPOTHTA , INQXH THX
MAPKAX

Yeival N IKAvVOTNTA TOL AYOPAOTN VA
AVAYVEIEI TN HOPKA JECA OTNY KATNYOPIO
TTOL AVNKEI JE KATTOIEC OXETIKEC AETTTOUEPEIEC
WOTE VA PTTOPEI VA TNV ATTOKTNOEL "’

*[IANTA ©EAOYME OI NMEAATEXZ NA EINAI ENHMEPOITIA TO
[MTPOION MAL

*[TIANTA EINAI 2TOXOZL THX EMNIKOINQNIAKHEMAL NMOAITIKH
AYO YTOXOI

1. BRAND RECOGNITION
2. BRAND RECALL



EMNIKOINQNIAKOI 2 TOXOI

| BRAND AWARENESS - ENHMEPOTHTA , INQXH THX
MAPKAX

* BRAND RECOGNITION-ANATNQPIZH THY MAPKAL

Otav oTnVv ayopaoTikn SIadiKkaoia TToonyEiTal n
AVAYVWPEIoON €VOC TTOOIOVTOC KA ETTETAI N AVAYKN YIA pId
Katnyopia mpoiovTwy MPEMEl va cipaocTe oiyovpol OTI TO
TTOOIOV Pag Ba avayvwploTel oTo yayadi — OTITIKN
AlQpNUIoN, 2LOKELACIA, XPWUATA

e BRAND RECALL-ANAKAHXH THX MAPKAL

Otav oTnNV ayopaoTIkn SIadikaoia N avaykn YA HIO
KATNYOPIA TTOOIOVTOC TTOONYEITAI TNG ETTIAOYNC TS MAPKAGC
[MPOTIMOYME tnVv OTITIKN AAAQ KAl HXNTIKN Alapnuion Je
ermavaAnyelc tov Ovoparocg ! 48



EMNIKOINQNIAKOI 2 TOXOI

BRAND ATTITUDE-TIPOAIAGEXH TIA TH MAPKA

“eival N cLVOAIKN a&loAoynon TNG
UAOPKAC...0€ OXEON UE TA EKAOTOTE
KIVNTOQ KAl TNV OXETIKN OLVAICONUATIKN
KATAOOTAON TOL AyopPACT..."”’

v Eival oxebOv TTAVTOTE ETTIKOIVVIOKOC PAGC
YTOXOC

AEEEIC KAEISIQ:

KivnToa, Aoyikn, Tuvaiobnua, IXETIKOTNTA

49



EMNIKOINQNIAKOI 2 TOXOI
BRAND ATTITUDE-TTIPOAIAGEXH TIA TH MAPKA

v' CREATE BRAND ATTITUDE-AHMIOYPTIA TTPOAIAG©EXHY
[1A TH MAPKA

...OTAV O OTOXOG- AKPOATNPIO &€V £XEl KAWIO OTACN
EVAVTI TNGC MAPKAC TTX VEOI XPNOTEC KATNYOPIAG

v INCREASE BRAND ATTITUDE-AY=HXH MNMPOAIAGEXHY
1A TH MAPKA

...OTAV O OTOXOG-OKQOATNPIO £XEI PETPIC OTACN EVAVTI
oTn MapkKa, X WN-XPNOTES, switchers

v MAINTAIN BRAND ATTITUDE-AIATHPHXH
[MPOAIAGELHY A TH MAPKA

... OTaV ATELOLYVOPAOTE OTOLC TTIOTOVC TTEAATEC UAC

50



EMNIKOINQNIAKOI 2 TOXOI

BRAND ATTITUDE-TTIPOAIAGEXH TIA TH MAPKA

TPOMNOMNOIHXH NMPOAIAGEXHY TTA TH MAPKA
-MODIFY BRAND ATTITUDE

...OTAV O OTOXOG-AKOOATNPEIO €ival TTOOSIAOETNUEVO
OeTIKO AAAQ €ival TTIOTOI OTTAS0I AAANG HAPKAC

AAAATH TIPOAIAGEXHY TIA TH MAPKA
-CHANGE BRAND ATTITUDE

....TTOAD SLOKOAN EPAPUOYN,CLVNBWCS cuvdvadleTal e
SOKIUN

ol



EMNIKOINQNIAKOI 2 TOXOI

BRAND PURCHASE INTENTION -MPO®©EXH AMNOKTHXHY THX
MAPKAL

»OTAN TO MPOION /YTTHPEXIA EINAI

" XAMHAHY ANAMEIZHY' AEN XPEIAZETAI,
[MTAPAAEINTOYME AYTON TON
EMNIKOINQNIAKO 2TOXO

»OTAN TO TPOION/YTIHPEXLIA ANHKEI XE
ONOIAAHMNOTE AAAH KATHIOPIA ©ETOYME
AYTON TON 2TOXO EXONTAL YINNOWH OTI O
ATOPAXTHX TMPEMElI NA EINAI XE MNMEPIOAO
[1OY WAXNEI KATMOIO MPOION 2THN
KATHIOPIA TOY ANHKEI TO AIKO MAX

52



EMIKOINQNIAKOI XTOXOI
PURCHASE FACILITATION-AIEYKOAYNXIH ANOKTHIHX THX MAPKAL

MITOPEI NA "' TPEXELR" MIA ©AYMALIA AIAOHMIXTIKH
KAMITANIA KAI Ol TQAHXEIL NA TIEDTOYN. TATI ;

e TO MMPOION 20OY MINOPEI NA MHN EINAITO 2Q3TO
e HTIMH XOY MITOPEI NA MHN EINAI H XQ2XTH

e H AIANOMH XOY MITOPEI NA MHN EINAI H XQ2XTH
 OITIQAHTEY 20Y MIMOPEI NA EINAI ""KAKOI"

e O ANTATQNIXTHY 2OY NA —OAEYEI TTENTE ®OPEX
[MEPIXXOTEPA

e O ANTATQNIXTHY 2OY MITOPEI NA KANEI AIATQNIZMOYZ,
NA AINEI KOYTONIA KAI NA TTAPEXEI EKTTTQXEIY 2TOYY

ANIANOMQAHTE2 (ROSSER REEVES) 53



Marketing Communications

EMNIKOINQNIAKO MIFTMA

AIAOHMIXH [MPOQOHXH MPOLQIMIKH AMELO
THAEONTIKH, [MTOQAHYEQN [MTOQAHXH MAPKETINIK
ET\Z(H)HqS ONIKE ﬁL/lx'\r/\QKh/ﬂleAAglkA YTKENTPQIEIS AHMOYIES IXEZEIY
SYIKEY ATIA -_— THAEMAPKETINIK Relationship
MESA-E=Q) EMIMOPIKES EKOESEIE  Customized
KATAAOTOI EKOERSS EMITKEWELS

ENTYMA KOYNORS AEITMATA k.0

TAXYAPOMEIOY AQPOENMITATES

TYMBOAA ENIHMA AFOPQN K.j

AOTOTYMA

AIAGHMIZH

EZQTEPIKOY XQPOY

K.d

54



Marketing Communications
AeITovEYia TNC YXESIATUOC TOL ETTIKOIVAVIAKOUV

ETTIKOIVEVIAC TTACVOUL ATTO TO OTEAEXOG TNG

ETTIXEIONONG
/- ! Marketing

Sales/Market Objectives
Share
Target Audience
Action
Communication
Communication Objectives
Hfiects Creative/Promotion
: Strategy
Processing

Media Strategy

99



XTASIa avaTITLENG MIAG
ETTITOXNMEVNG ETTIKOIVAVIOKNG
EKOTOATEIAC

* TOOOSIOPIOUOC TOL KOIVOD-OTOXOUL

* KOBOPIOUOC TV OTOXWV TNG ETTIKOIVVIQK
e oXeSIAOUOC TOL HNVOHATOG

* ETTIAOYN TGV KAVAAI®V EMKOIVRVIAG

e avATITLEN CLVOAIKOL TTPOVTTOAOYICHOL

e KOBOPICUOC TOL HIYHATOG EMKOIVVIAG

* UETONON/ENEYXOG TV ATTOTEAECUATRV
e SIAXEIOION KAI CLVTOVIOUOC TNG
EMKOINQNIAX

56



AEN EINAI AYNATO NA EMIBAAOYME ENA
MEIONEKTIKO MPOION YTON KATANAAQTH

D.OGILVY

ENA KAAO MPOION EINAI IZXYPOTEPO
ANO ENA ATIOTEAEZMATIKO MHNYMA

W.WEIR

TOMOOETHSE TO MPOION $TO
2TOXO2 MYAAO TOY KATANAAQTH




T | AHMIOYPIKH E®APMOTH |

*[MEPIAAMBANEI TO MNQL ©OA
MAPOYLIAZITEI H AIA®HMIZIH

(PRESENTATION OF THE
ADVERTISING STORY)




| AHMIOYPTIKH XTPATHIIKH l

*[MEPIAAMBANEI TO Tl ©A NMOYME TIA TO
MPOION QITE NA NMETYXOYME TOYL

AHMIOYPIIKOYX MAX ITOXOYI, ME
AEAOMENA MME (AIAGHMIXTIKH
IITOPIA)

59



4

7z

IEIEHIEI SCHOOLS OF ADS(CREATIVE)  ~C,

(
Brand Image

e What to say is more important
to How we Say it

e Rely on a Great |ldea

e Give the Facts

 Don't be a Clown

e Repeat a Successful Ad

e Don’t be a Copy Cat

e Deliver the promise

DAVID e Win Consumer’s promise
OGILVY

N

60



SCHOOLS OF ADS(CREATIVE)

Execution

e Success Relies on Violating several
Established Rules

e Sell by Communicating a Persuading
Message

e The Ad has to Stand Qut

e Approach Clean and Direct

e Use Humour,it Works

WILLIAM
BERNACH

61
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IEIEH I EI SCHOOLS OF ADS(CREATIVE)  “Ch z
(
11| N\ y

UNIQUE SELLING PROPOSITION (USP)

e Develop for Every Product its
USP

e Rely on Research for the USP

e Keep the Same USP when
Found

NONE N
REEVES 62



RESEARCH IS
A SHARP TOOL.
AND LIKE ALL

SHARP TOOLS,
IT MUST BE USED
CAREFULLY




AWARDS
ARE JUST
FOR US.
ONLY

MARKET

SHARES

ARE FOR
ALL OF US'!




FORGET
"HARD"
OR "SOFT".
THERE'S ONLY

SELLING
OR
NON-SELLING
ADVERTISING!




WITHOUT
FIRST-CLASS
BRIEFS

YOU'LL NEVER GET

FIRST-CLASS
CREATIVE "

*S’rra’regy, Media, Production or whatever




WHEN
ADVERTISING
DOES ITS JOB,

MILLIONS
OF PEOPLE
KEEP THEIRS

67



GREAI IDEAS
COJI
NEIIRER
A DIME




KAAAITEXNIKEX APXEX

e XOPPOITHXH TQN XTOIXEIQN
e KINHXH
 ANTIOEXH
* ANAAOITIA

e YYNEXEIA ME NMPOHIOYMENEX
AIAOHMIXEIX

e OMOIOIENEIA
e ATTAOTHTA/KAGAPOTHTA MNMAPOYXZIAXHY

69



LYMBOAA EMNIKOINQNIAL

o EMIKEDAAIAA
e KEIMENO
e KINHZH
e XPQMA
e EIKONEX
e MOYLIKH
e JAOIKANX
e TYTIOTPADIA
e OQTOIPADIA
e HXHTIKA EDE

/0



2T

OXOl AIAOHMIXHX

e« YNENOYMIZEI
. EMIBEBAIONEl 7 o
e WYXATQIEI
e YTTOKINE|

e ENIZXYElI AAAEX APAYTHPIOTHTEL

e AHM

o EKMAIAEYE
OYPIEI EYNOIKEX NMPOAIAGOEXEIX
[TPOLAIAEI 2YYMBOAIKH AzIA

* AN

TIMETQIMIZEI TON ANTATQNIZMO

/1



AMO®YIH AHAQIEQN.

TO XPHXIMOTOIOYN Y"OAQI' ...
TO “"MEFAAYTPO™ ...
TO “"KAAYTEPO''...

O KATANAAQTHY WAXNEI:

* EIAIKPINEIA
e KYPOL,ITOIOTHTA,IMAGES

/2



TO XIOYMOP 2TH AIADOHMIX

“Ol KATANAAQTEL AEN ATOPAZOYN ANO KAOOYNL"
AAAA TO XIOYMOP NOYAAEI

*[IPOXOXH OMQ1L ITO
LYITHMA NOAITIZTIKQN AZIQN

KANONEL:
*AQIE MPOXOXH ITO ONOMA MPOIONTOL
*NA AENEI ME TA AAAA ITOIXEIA
*NA AELX KATI TIA TO MPOION
* KAOOPILE TO EAAXIXITO KAI METIXTO ENINEAO

/3



OMNTIKO MNMEPIEXOMENO

D

e EKOEXH MNMPOIONTOY XE ENA XQPO
e EMIAEIZH TOY MNMPOIONTOX
e YIIOTPAMMIZH ENOX XAPAKTHPILTIKOY
e YITOITPAMMILE MIA QOEAEIA
e AHMIOYPI'HLE ENA TTPOBAHMA
e AYXLETO NMPOBAHMA
o AEIZE XPHXTEY XE ENA TPOTNO ZQHX

e AHMIOYPIHXE EIKONEX I'YPQ ATO TO
[MTPOION/EMNIXEIPHXH

/4



To AlapnuioTiKo Mnvuua

e AEITOLEYIA TTOOIOVTOC - AVAYKN
® IXETIKO TTAEOVEKTNMO
e AIAPOPETIKA TUNHUATA TNC AYOPAC
e AYOPQOTIKN ATTOPpaon
e ATTOSOXN TTOOIOVTOC
e [A&COCQ
s MME

/9



HUMAN & CREATIVITY STRATEGY

"People don't buy from clowns”

But ...... humour sellsl!.....by soffening the sales blow.

Humour=f(general knowledge,sophistication,
simplicity,visualization,cuteness,abstraction,staging)

Rules ....if any...

e Channel humour carefully
* Gef aftenfion to the product’s name .
e Make it fit to the strategy

e Use it in order o say something about the product

e Link it with other creativity techniques

/6



SHOCK-FEAR APPEAL OR EXECUTIONS

Rules .... If any
e Look at the cultural element
e Use when other creativity elements don’t work

« Combine shock or fear with other appeals

e |[dentify the min/max levels \\(m',’\
Nyl

* Positive side...Reduce anxiety

Negative side...Increase anxiety {\ (Gl
s o
*Use fear in order to segment 7]

7

Road safety, Aids, Anti-drink, Contraception
/7



CELEBRITY PRESENTERS

Use presenters in order: \"/‘7

e Demonsirate the product ) \@

e |Interview satisfied users

=

e Give a testimonial

Rules ....if any

 Substitute for the lack of a good
idea

e Attention to legislation
«“Buy’’ the star for at least a year

COMPARATIVE EXECUTION APPEALS



O ®OBOX XTH AIA®HMIZH

KANONEX

* IPOLOXH ITO MOAITIZTIKO ITOIXEIO

e IPOXOXH LTO MIN/MAX ENINEAO

e OFETIKH ANIOWH e . l ANHIYXIA
APNHTIKH ANNOWH e | ANHIYXIA
e TMHMATOIMOIHZE THN ATOPA

* XPHZIMOTMOIHZE TO ®OBO OTAN AEN YNAPXEI
AAAOL TPOMNOL

OAIKH AZ®PAAEIA, AQITE AIMA, ANTIZYAAHWH, AIDS

#



LTAAIA ANTIAHWHL

. ITAAIO NMPOXOXHL (ATTENTION)

. ITAAIO AIANOHTIKHE EMESEPTAZIAX
(INTERPRETATION)




ANTIAHWH

MEPIAAMBANEI
* TH AHWH

* ANATNQPIZH
e EMIAOIH

* OPTANQXH

e KATANOHXH

EPEOIZMATQN MNMOY EMNEZEPTAZONTAI XTH BAXIH ENOX
MPOLIQMIKOY LYITHMATOL, NMOY OAHIEI TO KAGOE
ATOMO NA EXEI TH AIKH TOY EIKONA TlA TON KOIMO

.—

81



H EME=EPTAXIA TOY MHNYMATOX EINAI ENA |
YNOKEIMENIKO ©OEMA

XAPAKTHPIXTIKA:

1. EMAOIH YXTOIXEIQON TOY AEN EINAI
ANTIOETA ME TIX TTEMNOIOHLEIX TOY
KATANAAQTH

. AIAYTPEBAQYIH MHNYMATOY
ii.  AAGOL TAZINOMHIHL

2.EMIMONH ITHN MPQTH EME=ZEPTALIA (CONGEE. .
3.JHMAZIA ITHN AZIOMIXTIA THX MHIHX (SOURCE
CREDIBILITY)

82



H AIEONHL AIAOHMIIH

1. NOAITIZTIKEZ EMIAPAZLEIX

. EMNIAOTH AIA®HMIITIKHL
LTPATHTIIKHL

. LTPATHIIKH EMIAOIH MEZQ2N
EMIKOINGNIAZ

. OPTANQTIKA MPOBAHMATA

33



LTAAIA ATTOTEAELMATIKHY
EMKOINQNIAL

ANATNQPIZH THY ATOPAY 2TOXQOY
KAGOPIZMOL EMKOINOQNIAKOQN 2TOXQN
ATNODALEIL TIA TO MHNYMA

ATTODALEIL TIA TA MEXA EMNIKOINQNIAY
ATTODALEIL 2XETIKA ME TON TPOYTIOAOT MO

EMIMEPIZMOL TOY MPOYNOAOTXIMOY METAZY
THY AIAOHMIZHY KAl AHMOZIQN YXEXEQN

84



ATAOHMIZTIKH EMIKOINQNIA KAITIEPIBAAAON

EIXPOEX AIEPT AXIA EKPOEX
lllllllllll*
NPOLLNIKO AIAOHMIZH
XPHMA TYYKEYAZIA
NMAHPO®OPIEY ATMOTDAIPA
YAIKA NMPOQOHIH

e ANAAYXH MNEPIBAAAONTOL EINAI H AIEPTALIA
LYAAOTHL KAI EKTIMHZHY TAHPODOPIQN

i)

ENVIRONMENTAL SCANNING
85



‘M,
-l 4
*TO ONOMA MIAX 4
AIATHMOTHTAL
« MIA EIKONA
«TO ONOMA TOY IAPYTOY

36



H AHMIOYPTIA TO
[MPOYINOOETE

e [NQXH TOY NMPOIONTOL
e TON TMHMATQON TON KATANAAQTON
 ANTATQNIXTIKA EMNIXEIPHMATA

(>
EIAIKO BAPOZY XTHN EPEYNA AFCK(P :
KAI'THN EPEYNA MAPKETINITK =<

87






TO MAPKETINI'K
AANEIZETAI EIKAXTIKA
2TOIXEIAAIIO TIX
KAAEXZ TEXNEX XQPIX
NA TIX MIMEITAI




TO EIKAXTIKO XTOIXEIO KATTOMPOION

SYEKEYAXIA
MOAITIETIKEE, AZIES
OYIIKA
AEITOYPI'IKA
AIZOHTIKA
TO BAXIKO ITPOION
ETKONA - DYZIKA
KATAXTHMATOX * AEITOYPT'TKA
- AIZOHTIKA XAP/KA
ONOMAZIA
BRAND NAME
EIKONA ATOPAXTIKOY
KENTPOY

EIKONA EITIIXEIPHXHX -EIKONA
APXITEKTONIKH MHPOIONTOX

EZQTEPIKH AIAKOXMHXH ENIX. EZYMBOAA APXITEKTONIKH
ATMOZX®AIPA



1. KAAEX TEXNEX : 2YNAEONTAI
ME THN ENNOIA THX OMOP®IAX

2. EGAPMOXMENEX TEXNEX :
XPHXH TOQN KAAQN TEXNQN
QOEAH XTHN ITAPAT'QI'H

Vespa,E.Piaggio, 1951



H TEXNH XTH ATAOHMIXH : EIKONEX

[TOY XE KANOYN NA XKEOTEXAI ‘H T1IOY XZE YIIOKINOYN XE MIA AT OPAXTIKH
ATIODAXH

1. HTEXNH EXEI AN XKOIIO THN EK®PAXH
TOY KAAAITEXNH ME AYTOXKOITIO THN
OMOP®IA, TH ®POPMA, TO XXEAIO

2. H KAAAITEXNIA XTH AIAOHMIZH e
XPHXIMOIIOIEITAI I'IA ENIKOINOQNIAF
KAI AIAKOEMHTIKOYX AOT'OYX. :
YTOXOX O ENTYIIQIIAZMOZX TOY
KOINOY-XTOXOY




EQPAPMOZMENEZ TEXNEX

1. KOINO XTOXOX : TO KOINO EINAI H
AT'OPA XTOXOX ENOX IMTPOIONTOX
KAI OXI TO KOINO MIAX 'KAAEPI

2. TOULOUSE LAUTREC, MOUCHA,
DUCHAMP, PICASSO, RODIN,
MAGRITTE, WARHOL...

COMNDENSED

CHICKEN
WITH RICE

__SopP

\,-_—./

A




EOQAPMOZMENEXZ TEXNEX

*W MORRIS : XPHXIMOIIOIHXH TQN TEXNQN I'TA
ATAKOXMHTIKOYX AOI'OYX XTHN ITAPAT'QT'H

2XOAH TOY BAUHAUS :EIZAT'QI'H TQN AIXOHTIKQN APXQN
2TO BIOMHXANIKO XXEATAXMO ITPOIONTQN, XYNEPTAXIA
APXITEKTONQN ZQI'PADQN,

2TOXOX H BEATIQXH THX IIOIOTHTAX ZQHX

*BEHRENS : BIOMHXANIKH APXITEKTONIKH KAI
BIOMHXANIKOX XXEAIAXMOZXZ (AEG)

‘LE CORBUSIER,MACKINTOSH, STARCK : TO ANTIKEIMENO %
KAAAITEXNIAX [IPATMATOIOIEITAI XE MAZIKH TAPATQIH | o

B e
TRLTITT
e el
——
B i
e
A
T
B
Masas eas
S
ea———
e———
e
T —
==
————
Rt
 E————
S
e

Citroen Le Corbusier,Chaise

Mackintosh,1903 Longue



1. HTEXNH XAN “®ONTO” TOY ITPOIONTOX

2. MAPOYXZIAXH EPI'QN TEXNHX AIIEY®OEIAX
2TO KOINO

3. XYI'KPIXEIX TOY ITPOIONTOX ME ENA
ANI'NQPIZMENO EPT'O TEXNHX



TEXNE2-
ATAOHMIXH KAI EINIKOINQNIA

« 2YZXETIXH ME ENNOIEX EITE ME TAYTIXH
‘HMEXQ ANTIOEXHX

* 2YZXETIXH EIKONQN ITIOY KANONIKA AEN
EXOYN XXEXH METAZY TOYX

* AHMIOYPI'TA META®OPIKQN XYMBOAIZMQN
I'TA AIIOAOXZH XYMBOAIKHX AZTIAX

Q..T ................................................................... r'S



MOPOE2 THY TEXNHX X TH
ATA®HIVIIZH

H [TPOXQITOTI'PA®IA ENOX XPHXTH TOY
ITPOIONTOX

H [IPATMATIKOTHTA: EM®AXH XTO
ITPOION KAI ENA AIZOHTIKO ®ONTO
IIOY NA YIIOKINEI OETIKEX 2 YXXETIXEIX

*TO TOIIIO : ITAPEXONTAX TO (I)ONTO TOY
INPOIONTOX

*AAAEX MOP®EX :
PQTOXYNOEXZH, COLLAGE °*




STYLES IN ADVERTISING ART

Surrealism St

i v

("Epgaon oto mapdroyo-un opboroyikd " Impressionism

(Magritte — The False Mirror)
‘Epnpacn oto Ontikd pépog Ko oyt 6t

Aentopépera (Degas-Mademoiselle Becat at the
Ambassadeurs)



H TEXNH XTH ATAOHMIXH

Frreidy...
2 YXXETIXH ME IAEEX rimora 6ev eivar dedopEvo!

*META®OPIKOX XYMBOAIXMOX

NAI XTHN TEXNH

I[IEPIBAAAON I'TA ITPOION
ITAPOYXIAXH IMPOIONTOX XAN EPI'O TEXNHX
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