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2 KOTTOL EvOTNTOC

. Na karavonoouyv TNV pIANOCOPIA TOL

LAPKETIVYK KAI TO TI QUTA TIEQIAAURAVEN KAl
OLVETTAYETAL.

Na yvpIilouvV TI TTEPIEXEI O OXESIAOUOC
UQPKETIVYK

Na avayvwpilovyv Ta OpEAN TOL OTOXELUEVOL
UOOKETIVYK.

Na SiaxwPEICoLY TI ATTOPATCEIG CLVETTAYETA
KQBEva atto Ta 4 P TOL PiypATOC HAPKETIVYK.

NG KATaAQRouLV TI TTEQIAAUPRAVEI N AEITOLEYIO
LIAPEKETIVYK KAl TIGG ALTN CLVOEETAI HE TIG
AAAEC AEITOLPYIEC TNC ETTIXEIONONG.



[eplexopeva evotntog

. TI eival TO MOPKETIVYK;

. H @pihoocopia papketivyk(The marketing
concept)

. LXESIOOUOC OTPATNYIKNG HAPKETIVYK
(Marketing strategy planning)

. 2TOXeLHEVOVS. MadlikO papkeTivyk (Target
VS. mass marketing)

. Ta 4P’s
. H Aeitovpyia yapKeTIVYK
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AEEEIC KAEIBIO

PINOCOPIA PAPKETIVYK

OXeSIAOUOC OTPATNYIKNG MAPKETIVYK
OTOXELHEVO UAPKETIVYK

4P’s

AEITOLEYIA UAPKETIVYK



MAPKETINIK (MARKETING) ¢229¢

NQAHZEIL ;
AIADHMIZH ;
KATANAAQIH ;
EKMETAAAEYZH ;




T eival To MARKETING ::;
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http://designobserver.com/feature/obsessive-branding-disorder-ii/7827/
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TI EIVAI TO HOPKETIVYK ;
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H ®dihoocopia TnG AVTaAAayng

ATOPA MAL EINAI O
KOIMOL

X®PoS MAPKETIVYK >



To Marketing kaAomréel 10
KEVO!

AeiTovpyia
Marketing

NMapaywyoi
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IkavoTrroinon Touv meAATn

SATISFIED

CUSTOMERS Tutpa

are Qur bests MioToTNTA TOL
MeEAQTN
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Ti mepIAauPavel To piypa
HAPKETIVYK;
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Miyua MAPKETIVYK...

-Abvvaun
-YLOKELAOIA

-Physical,
evidence
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TO OLYXPOVO PAPKETIVYK
TTEQINAUPAVEL....

Avarrroén '
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TI eival AOITTOV TO UAPKETIVYK ;

'OANa auTa Kal TTOAAG
aKoud...

A£G Ta LAIKG
TOL KOIV®VIKOL KaBp&epTn!
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[eAaTNG — MoAITNG - KaTavaAwTng

[MepIPAAANOV [MepIPAAANOV

EtTixeionon MNepiPAAovV | AVTAYWVIOUOG

Availovon PEST

SWOT [TOAITIKO, OIKOVOUIKO,
KOIVGVIKO, TEXVOAOYIKO
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ETTEkKTaoNn TOL MAEKETIVYK O€ Un
TTAPASO0CIAKOLS KAASOLC

Event Marketing

- rgYOVéva ! -
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2. H @INOCO®MIa HOPKETIVYK
(The marketing concepft)
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Ol apxeC TNG
(PINOCOPIAC — TTAISEIAC PAPKETIVYK

diIAooopia BaoikeéS apxEg

Napaywyn EMKEVIP@ON OTNV ATTOTEAECHATIKOTNTA
TV E0WDTEPIKWV AEITOLPYIOV

NwAnoeig EMKEVTPWON O EMOETIKEG TEXVIKEG YIA TNV
LITEPKEPAOT TV AVTIOCTACE®YV TOL AYOPAOTN

Ayopa EmMKEVTPWON OTIG AVAYKEG
Kal TIG EMOULUIES TOV TTEAATOV

Koivevia EmMKEVIPWON OTNV IKAVOTIOINON TV AVAYK®V
TGV TTEAATAV EVIOXLOVTAG TALTOXPOVA
TO KOIVGWVIKO OPENOG
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TO QVTIKEIUEVO TNC AVTAAAAYNC

H 16€a oT11 o1 avOpoTTOI
avraAAaooouv KArTl yia va
AAfouv KAt KAALTEPO
— - - |

¢
ﬁ ¢ B

-~ . ;
http://31.media.tumbIr.com/8b495ce9§c24995db980e44b83b59ec5/tumbIr_mp3229Fthlsl
z34hol_500.gif
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TI EIVAI TO HOPKETIVYK ;

H ®iAoocopia TnG avraAAayng mou amoBAEmel
ortnv avénon TNG KOIVWVIKNG TTApay®YIKOTNTAG

Mg mpoiovTa, LITNPECIES, I6EEC

24




O Opiopog Touv Kotler...

H Téxvn kal ETToTnun ToL vo

¢ ETTIAEYEIC AYOPEC OTOXOLC

KAl VA TTIDOOCEAKVEIC, VA SIATNPEIC KAl
VA AVATITOOOEIC TTEAQTEC ........

UECA ATTO TN SNUIOLEYIA, TNV
TTOOOPOPA KAl TNV ETTIKOIVAVIO
AVATEPNCS AIAC YIA TOV TTEAATN

25



Kal TTov epappoleral...
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Kal atTooKoTTEl OTN:

e SNUIOLPYIA, ETTIKOIVGVIA KAl TTAPAd0o0N
Aiac OTOLC TTEAATEC KAl

« TN SI0IKNON TWV OXeoEewV uadi ToOug,

...JE TOOTTOLC TTOL auoIfaia PEAOLY
TNV ETTIXEIONON KAI OAEC TIC EUTTAEKOUEVEC
OMASEEC TTOL £XOLV EVEIAPEOOV
(stakeholders).
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OpPIoCPOC TOL MAPKETIVYK

« To MAPKETIVYK TTEQINOUPGVEL TNV 161G TN
(PIAOCOPIA TNC AVTIAAAAYNC, TTOL
ATTOOKOTIEI OTN SNUIOLEYIA, ETTIKOIVAVIO
KAl TTapAadoon afiag oToug TTEAATEC
OTTC KAl TN S10IKNON TWV OXEOEWV Ua(]
TOLC, YE TOOTTOLC TTOL ApoIRAId
WPEAOLYV TNV ETTIXEIONON KAl OAEC TIC
EUTTAEKOUEVEC OUAGEC TTOL EXOLV
eVOIAPEPOV.
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Ti eival n ayopa Kail molovg
TOTTOLG AYOP WV EXOLHE;
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O1 meAareg dev
xpeialovral
TTOAAEG ETMIAOYEG
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YTTOPXOLOEG
EVTOTTIWOEIC

e EvTOTICOON ETTMAOYNG

e EvTOTTOOON
ETTIKOIVOVIAG

e EVTOTTGOON OLUPETOXNG

e EvTOTTIGOON SNUOKPATIAC

e EvTOTICOON LTTAPENG

32



Marketing ...
not Societing

33
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AYO EIAQN MNEAATEL

EZQTEPIKOI

ELQTEPIKOI

MEAATEX NMNENAATEX

35



H E©OAPMO
MAPKETIN

HTH2 [

OAIT

K 2YNE

KHZ

JAlE

Al

OPIANQTIKEYL AAAATEX

» AMNNOTEAELMATIKH AIOIKHXH THX

ANANATHLY

LYNEXHX BEATIQXH
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[NeAaTtng — MoAiTng -
KatavaA®1ng

sd TAKTIKO

ELOTEPIKO

Emixeipnon AVIQy®VICHOG

LTPATHIIKO
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The Marketing Concept

38



ETTOUEVC TO HAPKETIVYK EivVal...

Mia ¢piAoocoia Eva ouvoAo
SpaorTnpiornrwy

Mia mpobiaBeson oL

Mia mpoomTIK) mepiIAauBavouy:
“Evag AIoIKNTIKOG Mpoiovra
ITPOCAVATOAICUOG T e
NMpowOnon

Alavoun




IMEHMATONOIH2H

ATADOPONNOIHXH

I @NH@OEIEE
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TunuaToTToinoN & XTOYXELON




ACIA VIO TOLCG TTEAQTEC

O 8¢IKTNG TV OPEADV
TMPOG TIC avayKaieg Ouoieg
Yia va TTapEl KAvEig 1a
TPOOCPEPOHEVA OPEAN

- )




[1oo0TTOBEoEIC AlIAC YIA TOLC TTEAATEC
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leoapPXNON AVOYK®V KATO
Maslow

AvTOTTPOCSIOPICHOL

EKTiunong

Ayarng / Avnkev

Aocgaleiag

WYuxXOAOYIKEG

44



IKOVOTTOINON TOL TTEAQTN

To ocvvaioOnua o1 Ta
AE£pTa TOL MAvovy Toro. To
TTPOIOV EKTTANPMVEI KAl
vrepPaivel TIC TPOTSOKIES

TV TTEAATRV.

45



TI eival TO MOPKETIVYK;

“Marketing is too important
fo be left to the
marketing department.”

David Packard
Hewlett-Packard
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AlOTNENON TNG IKAVOTTIOINONG TV
TTEAQTWV

EKTANp®on Kai vreppaon TV
MMPOOSOKIMV TOV KATAVAAD TV

EMKEVIPWON OTNV OLVEXN IKAvoTToinoN
TV MTEAATOV

Mapoxn Aboewv oTa MPoBARUATA TOL
MEAQTN

47




TO MOPKETIVYK TV AIOXOQOVIKWV
YxeoewVv (Relationship Marketing)

H oToATNYIKN TTOL EUTTEQIEXE]
TNV TTOAYUATOTTOINCN UIAC
LAKOOXOOVIAC KAl auoIfaiag
OXEONC ME TOLC TTEAATEC,
TEAIKOUC KAl EUTTOPIKOLC.

48



H onuaoia Touv Relationship
Marketing




Evioxuon HOKOOXOOVIWV
OXEOEWV

50




5. Ta4P’s

-

-
—
-




MIYuA MOPKETIVYK

Price Plcce

TIMH AIANOMH

PI’OdUCT Promo’rion

[MTPOION | NPOQOH:H

52



MIYUQO UOPKETIVYK

Ta 4 P’s Tou
marketing

[poiov / \ NoocdBnon

Tiun AlQvoun




MIYuA MOEKETIVYK

(. MoikIAia ) ( e KavaAia A
e[o16TNTC e KaAovyn
*3XESI0 e [oikIAia
* XapaKTNEICTIKO e TommroBeoieg
* MApka * ATTOYPQA®PN
* JLOKELATIA MeTapopa
\° Meyebn k.a y

(

e TiuN KataAoyov,

* EKTTTQCEIG,

*'Opol moTwong
K.Q

\_

Npowbnon
NwANoewv

e Alapnuion

Ayopa ITOXO0G

* AUECO
l MAPKETIVYK,
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6. H A&ITovpyia HAPKETIVYK

99



AEITOLPYIEC TOL Marketing

Ayopa [McoAnon

[TANPOPOPIEC

Marketing NMEReeRIe

AEITOLPYIES
Marketing

Avainyn Kivébvou ATTOBNKELON

TotToTTOINON
YLOKELATIA

XpnNuatodotnon




[1OWTAYWVIOTEC TRV
AEITOLPYIWV Marketing ;

Napaywyoi Xovépéutopol AAAOI £18IKOI

(
Emxeipnoecg

MeTagpop® Niavéumopol
AP NUIOTIKES
/ | ]
cLOTNHATROV EMIXEIPNOEIC
TOHMPBOLAOI

VEGV TIPOIOVTI®WV,~ LOUBOLAOI EPELVAV

MeAarteg

S/




MH KEPAOIKONIKO
KEPAOIKOIMIKO

KaravaAwrka Biounxavika
ayaba ayaba
g
070
Eyxopia Evpwmraika Aitbvn

Zesi=y

==

Touéag KAadog Xopa

Intnon I ._

Npoogopad

58



TO KAALLIKO MAPKETINTK EXEI
AQLEI BAPOL XTO Tl NA
KANOYME KAI 'OXI XTO MNQL

59



...Kai 11 £xel
AANQEE]

ONUEOQ;
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MoV KpvLPRETAI TO
Npaypatiko marketing ;

16€a, oxedlaouog,
TTOOYPAUMATIOUOG, EAEYXOG...

61
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EMIXEIPHZIAKH MAIAEIA TMHMA MAPKETINTK

3 *




YOYXPOVO Marketing

KoIvoviko
MAOPKETIVYK —
Societal
Marketing

63



Brand Image, Product,
Corporate

Distribution Image
Store, Mall, Region, City

Country of Origin Image

Executive, Corporate
System of Values

64



A1aQOPETIKESC ATTOWEIC
TV $§pacTNPIOTNTOV
MApPKETIVYK

65






T eival To Marketing;

Micro View

YVOTNUA
50AO0TNPIOTNTWV

[NloaypaTotToioLVTal
QTTO ETTIXEIPNOTEIC KA
OPYAVIOUOLC

Koivavikn
Slepyaoia

o depvelKOVTA TNV
TOOO(POPA KAl TN
¢ntnon

6/



Macro-Marketing

AiVEl Eppaon
O€ OANO TO
oLoTNUA

To £xel avaykn
KGB¢e olkovouia

Kbpia
XAPAKTNPIOTIKG

DEPVEI KOVTO
[NapaywyouLg
Kal [eAaTec




[10
Ke@SOOKOTTIKO

KAl JN
KEOOOOKOTTIKO

OKOTIO ZeKIVA UE
Baoika EVTOTTIOMO

ApPAKTNPICTIKA AvAayKwVv

XTICel OXEOEIG

[epIANapPavel
OLVAANAYEG

69



AlaoTtaoelc TN ONOTIKNG
[TpooEyyYIoNG

/0



Marketing

/1



H Mpoootyyion ToL KoveviKob MAPKETIVYK -

Societal Marketing Concept

~N

Koivavia (Kovavikn
eopapPEIa)
J
N
KatavaAwTeg
(IKavotroinon)
Y,
)

Emxeionon (kepén)

_/

/2



NPOIQMNIKOTHTA

I'NQIH NEIPA



H MAIAEIA MQAHIEQN MPOYMNOGETE!

METP
P

OPIO

APMONIA 74



« Ayvola -[vwon
« AOVLAEIO — EAeLBepIa

79



POISE

PROFITABLE

OFFENSIVE
INTERGRATED
STRATEGIC
EFFECTIVELY EXECUTED

/6



HXIMH
ANTIKE

OIHZH
MENHY
}:TOX
By Y anonom I ANoaRsR

Wam \J -




IKANONOIHZH EZQ ANMO ONMOIAAHMOTE KOINQNIKH APALTHPIOTHTA
KATANAAQNETAI MEXZA ANO THN AMAITHIH THX “IXOTHTAL"
MOY BALIZETAI XTIX APXEX THX ATOMIKOTHTAL

IZOTHTA NOY
AEN NMPATMATONOIEITAI
IXOTHTA
A
EvBLveg : '
y— 4 AUVUTOT"ITCQ

Evkalpieg

A
Apa

looTnTa oTa AvVTiKEipeva,, 'AnHoKpaTia AVTIKEINEVGDV
emidai§ncg”

/8



/\

ANTIKEIMENQN / /’ 1"
EMIAEISHE THAEOPAIHE

AAANAOGULUTTARP GO
EmKaAOTITOVIAG TNV TPAYUATIKN

EANEIYN SNUOKPATIAC KAl ICOTNTAG




[MPOXEITIZEIX MAPKETINIK

EMNIZTHMONIKO
BAZEI PPATMOYL

2TH ®ANTALIA

EMIIEIPIKO

AEN ANTIKAOIXTA TA
EMIXTHMONIKA
AEAOMENA

80



XAPAKTHPIZTIKA ZTEAEXQN

v ANAAYTIKH v EMIMNEIPIKH
INQXH TOY INQ>H

ANTIKEIMENOY
v EOAPMOXZMEN
v ENIKOINQNIA ME H TEXNH

APIOMOY2 KAI
OPOYZ v AIAIZOHZH

vIIPO2AIOPIZXMOX
ANOPOIIINH
2YMIEPI®OOPAX

yaNIla\ted

31



ATTNOZA=ZOp] 5]

FTEPMANIKH

2 KANAINABIKH

TAAAIKH

32



Brand Image - Brand Equity
Corporate Image - Corporate Equity
Distribution Image - Distribution Equity

Executive Image - Executive Equity
Country of Origin Image - Country of
Origin Equity

33



H Siadikaoia va ical ye Kal yia tTnv
AYOPO

« 'ONEC OI OTPATNYIKEC TTOETTEI VA
apxi(ovyv ATTo TOLC TTEAAQTEC KA TIC
AYOPEG PAG

« ' ONO TO E0WTEPIKA TTOOYQAUUATA
AAAAYQV KAl Ol EEWTEPIKEC SPATEIC VO
KaBopilovTal arro TIC TTAPATTAV
OTOATNYIKES

34



KeepaAaio NG Emixeiononc

[1ayia kKAl EEOTTAIOOC

AIKTLO

YOVEQYATEC

[1EAQTEC

EikOva TTOOIOVTOC KAl ETTIXEIONONC
YTEAEXIAKO SLVAUIKO

YTTOPXOLOA YVWOoN

85



Mrraivoupe o€ pia Nea Oikovoupia

« H MNaAaia Oikovopia BaciloTav OTIC HETATTOINTIKES ETTIXEIPNOEIG:
TTPOTLITOToINON
OIKOVOHIES KAIHAKAG
gmavainyn

amodoTikoTnTa

lEpapxia

« H Néa Oikovopia BacileTal OTIC EMXEIPNOEIS TTANPOPOPNONS

(Information industries):
< Siagopotroinon
< e§artopikevon

S TaxovTnra




YXNua .AAAayn atto Tnv MNaAaia Oikovouia (Bapoc otn
MeTartroinon)
otn Nea Oikovoupia (Bapog otn NAnpogopial)

Opyavwon Kara mpoiov

EmMKEVTPWON OTIC KEPSOPOPES

SpaocTnPIOTNTEG

'Eupaon oTa XpnNHATOOIKOVOUIKA

HEYEON

EoTiaon oToLG HETOXOLG
(shareholders)

To TuRAMAa MAPKETIVYK KAVEI
udesTlvyK

AnHiovpyia EMTOVLHIOV HECT®
Slapnuiong

EMKEVIP®ON OTNV ATOKTNON
MEAATAV

AvvarotnTta pErpnons 1nS
IKAvoTToinonNg meAAaTn

YTEPPOANIKEG DITOOXETEIG

EmKEVTIP®ON OTNV £MIXEipnon
Kal TIG 81a8IKacieg moioTnTag

Opyavwon Kata THNHA ayopdag
Emkévipwon otn diaxpovikn afia
TOL TTEAATN

EmKévTipwon oty alvoida afiag
‘Eygpaon oto |.ICIpK£TIVYK

‘Eygpaon oto rrpoooomKo Kal

1I81aiTEPA O ALTO YE AUECN ETTAPN HE
TOV TTEAQTN.

EoTiaon oTIC opadeg emppons
(stakeholders)

'OANoI OTNV emXEipnon Kavoouyv

HAPKETIVYK

AnHiovpyia EMOVLHIOV HECW® TNG
AUEONG euTTEIPiag

Emkévipwon otn diatnpnon
MEAATAV

MeTpncn TNG afia Tov TeAATN Kai TNG
MOTOTNTAG TOL TMEAATN
MeploPIoUEVES, AAAA EKTTANPWHEVEG
OTO EMAKPOV LITOOXECEIG

Bapog oTn OLVOAIKN TTOIOTNTA



, - ' [IA THMANTIKEL AAAATEL XTOYL OPTANIIMOYL

OIKONOMIKEL KAl KOINQNIKEL AYNAMEIL

NOY AHMIOYPTOYN THN ANATKH

TEXNOAOTI'IKEZL
AAAATEZL
v’ I'onyopdtepeg
HOLL KOAUTEQES
ETMAOLVVIES
v’ T'onyopdtepeg
RO RAAITEQES
HETAPOPES
| v Tlepuoodtepa
dintua
TANEOQOQLUIV
OV OUVOEoUY
TOV OO0 OF
TOYROOULO
enimedo

AIEONHZ
OIKONOMIKH
ENOIIOIHEZH
v’ Awydtepol
ELOQYWYLXOL
daopol (GATT)
v Noplopata
TV ouvOEOo-
VIQL HECW
KUUOULVOUE VWY
TV CUVOA-
Ay uaTog
v Meyahitepn
01} dLeBvadv
REPOAQLLWV

'

v

QPIMANEH
ATOPON ETIE
ANENTYTMENEL
XQPEL

v Erpodduvon
pubpov
EYXOQLag
avarTuEng

v IlepLoodrepo
TOAUNQOL
eEaywyelg

v Melwon
MEQLOQLOTLRWY
pvOuicewy

'

KATAPEYXIH
TQN KOMMOYNI-

LZTIKQN KAI
LOZIAAIETIKON
KAGELTQTON

v’ Emwpdimon
TOU KOUTTLTOAL-
OTXov ouoTy-
HALTOS OTLS
negwaétsgsg
KDQES
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AVTAYGVIGHOG Mehareg
NayKkOoHIOg AIYOTEPOI TIPOHUNOELTEG
AVTAYWVIOHOG MeyaALTEPES TTIPOTSOKIEG
MIKPOTEPOI KOUKAOI MeyaAoTepn
NG TPOIOVTWV SiampayparevTikn

Aladikaoia moAnong
Oupadec moANTOV
IXEOIAKN TTOANON

EYaALTEPN XPNON TNS TEXVOAOYiag

Ixnua: Ol aAAayég oTnv ayopd Kai
Ol ETMITMTCOEIC OTIC TOANCEIC 39



O TpOTTOC 2KEWNC TOL [MeEAATN ZNUEPO

MeyaALTEPES TTIPOTSOKIEG InTdel epmeIpia Kal
TTPOOWITIKN ETTAPN
Avénuevn
gvaiodnoia Nep1opIoHOS
oTN TIUN XPOVOoL
MeipEvn ‘Epgpaon otnv
avtiAnyn ELKOAIC
TTPOIOVTIK®V
Siapopwv
Av€avopevn : Avénuev
arro&gxr'] I\'Asloopavn . ameﬁrﬂi‘a Ynla
ETQVOHIOV TGV MIOTOTNTA TTEAQTN eEatopikeLon
HETATTOANTOV
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TLIKAVOTIOIEl TOVG TTEAQTES;

Mia
OUVOAIKN
AUon IKavoTnTa
22% TOU TWANTAH

‘- 38 %

AVTOyWVIOTIKN

[loioTnTa
MPOIOVTOG

UTrTnapeociag nun

26 % 18%




Movrtelo Siadikaoiag Marketing
kKal Emkoiveviag

YTPATNYIKOG
2XeSIOOLOG

2XESIOOLOG

[[eYe)7e)efU]V[effe)c
Marketing

AvaAvon

ELKAIPIGOV. ATTopAsES

@G TTPOG :
[fe)e)[e)
fijn Evéiausoo

Aiavopn ¢ meAATNG
Emikolvecovia

AvaAvon
AVTAYGVICHOL

EmAoyn
FOIVOL - OTOXOD
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H 16e0AoYIa TOL MAPKETIVYK

¢ ETTKEVTPWVETAI OTIC AVAYKEG KAI TIC ETTIOLUIEG TWV
TTEAQTAV YIA VA EEXWPIOEI TIPOIOVTA ATTO ALTA TOL
AVTAYQVICUOL

¢ OAOKANPWVEI OAEC TIGC OPYAVTIKES
50A0TNEIOTNTEC OTNV IKAVOTIOINON AVAYKWY KAl
ETTIOLUIOV

¢ EmTuyxavel yakpoTTpOBeCUOLC ETTIXEIPNTIAKOVG
OTOXOLC UE TNV IKAVOTTOINON AVAYKWY KAl
ETTIOLUICOV
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Toompn yia okewn...

il

Lk ch
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Toompn yia okewn...
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Toompn yia okewn...

N

WORK
\_guy

\—cowsune\_ il -
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Toompn yia okewn...

Your culture is your brand.

l CEO, ZAPPOS.COM
; 2t
AL R UTES <
# : A%
v
\, »
)
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You are what you buy

Y S Dv<\7 ANT

f are  Don't

|
1 buy
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Tehoc Evotntac # 1

MaOnua: Awadpnpuion kot Eryetpnolokn
Emtukowvwvia, Evotnta # 1: Elcoywyn

Aldaokwv: NewpyLog Mavnyvpaknc,

TuRpo: Opyavwonc kot Aloiknong
Emtyelpnoswv

EMXEIPHIIAKO MPOTPAMMA
EKMMAIAEYZH KAI AIA BIOY MAGHZH ~ Ez rIA
UoLVwVid TN Y

0 . @ £reévoyon sTny o : 2007-2013
*x *x g- npéypapya yia v avdnwgn
YNOYPTEIO MAIAEIAL & BPHEKEYMATON, MOAITIZMOY & ABAHTIEMOY  Evponal KO KOINQNIKO TAMEIO
BY NC SA EvpwnaikiEvwon EIAIKH YMHPEZIA AIAXEIPITHE
Evpwnaiké Kowwviké Tapgio

Me ™ ovyxpnparodotnon tng EAAadag kat ng Ev



