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XpNuatoooTnon
e To mapov eKTodeLTIKO VAMKO £xel avamtuyOel ota mAaicto Tov
EKTOLOEVTIKOV £PYOV TOV 010AGKOVTAL.

 To épyo «Avoilkta Akaonuaika Madnpota 6to
Owovopiko IoavemotTuio ABnvavy £yl YpNUATOOOTNGEL
LOVO TN OVAOLOUOPPOGT TOV EKTOUOEVLTIKOV VAIKOV.

* To €pyo viomotleital oto TAGiclo Tov Emiyeipnoiokon
IIpoypaupatoc «Exmaiocvon kot At Biov Madnon» ko
cuyypnuatoooteitar and v Evponaikn Evoon (Evponaiko
Kowoviko Tapeio) ko amd €Bvikovg mopovg.
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2 KOTTO1 EVOTNTOUG

Na yvapider Trola gival Ta o1adia evOg
TTOOYPAUUATOC JAPKETIVYK

Na eival oe Beon va Kavel hia avaluon
ELVKAIPIV HAPKETIVYK

Na &epel Tl TrepINappavel © KABOPIOHOG
OTPATNYIKWV HAPKETIVYK

Na pmmopel va oxedlaoel eva TTOOYPAUMO
UOOKETIVYK

Na yvwpilel TToleG ATTOPATEIG

TTEQIAaPPAvovTal OTNY S1oIkNON TNG
TOOOTIAOEIAC UAPKETIVYK



IIepreyoueva evotntog

* Brjuota mpoypaupotoc LApKETIVYK
* 1) Avaivon Evkaipiov Marketing

» 2) KaBopiouoc Ztpatnytkwv
Marketing

e 3) Xyeowacnoc Ipoypapuudtmy
Marketing

 [Tapovciaon Evog Marketing Plan
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AEEEIC KAEIBIO

e [TOOYPAUUO MAPKETIVYK
e Eukalpiec Marketing
e YTOATNYIKEC Marketing



BAUATA TTROYLAUUATOC
QOKETIVVK

AVENDENE KOEOPIGNOE XXeoldoos Aloiknon NG
EORAIPIGV, LTPATRYIKGDV, Ipoypappara [poomabeia
ViekEinEIMakenng s Markeiing Marketing
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H S100IKAGIA [UOPKETIVVK

1) Availvon Evkaipiodov Marketing

MIKPONEPIBAAAON MAKPOIEPIBAAAON

[MoouNnBeLTES A”%%gﬁ ;%Kag
EvSiaueocol Teweieiie
[MeAaTec/KaTavaAwTEG Mo
AVTAYWVIOTEG

©¢eopoi - Olkovouia

MARKETING
INFORMATION
SYSTEM
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YTrodey o AoUNG ZUPTTERIPOPAC AYyopag

Aopn Ayopadc

(Pickering)

|

Contact

*BaBpOC ZUYKENT WO C
Eptobia Eigobou
Epmrobia EEoGou
*Epmrobia Mapapovic
O p1dovTia OACKAN PO
K aBeTn OAoKAN WO
Diversification

|

Fefomance

Mivpa MapkeTieyi

|

KepGowmopia
fMepiBia Ayopac
«CHKOVOHIKR
ATTOTEAEOUATIKOTATA
[TepIfavToAhOVIKD
ATTOTEAEOUATIKOTATA
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H SIOSIKAGIA UOPKETIVK

2) KaBopiopog Itparnyikwv Marketing

TunuaToTtToinoN YTOXELON -
- Segmentation Targeting
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H SIOSIKAOIA UOPKETIVK

3) IxedSiaopog Mpoypapuarwv Marketing

4[ Aatravec Marketing

4[ Karavoun Nopwv Marketing

4[ Meiypa Marketing
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[Tapovoiaon Evoc
Marketing Plan

V] MepiAnyn - Kbpia Inueia Executive Summary
AvaAvon Napovong Karaotaocewg Current Marketing Situc
AvaAvon Evkaipiodv, ATeIA@v, AvvaTtov

Kal ASuvartwv Inyeiov SWOT Analysis
ITOXOI Objectives
V] Itparnyikn Marketing Marketing Strategy
V] NMpoypapuara Apaong Action Plans
V] NpolmmoAoyiouoi-NMpofAiwelg Profit & Loss Statements
V] EAeyxog Control
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1. Avalvon 1ng Napovong Karaocraong

KataoTtaon 1NG KataoTtaon KataoTtaon
AyopAg [poiovTwV [poiovVTwV

KataoTtaon
[ePIPAOANOVTOG

KataoTtaon

AVTOYGOVIGHOV Kataotaon Alavoung
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2. Avalvon Avvarev-Advovatwyv Inueiwy,

ArmreIA®v Kal Evkaipiov
(Strengths, Weaknesses, Opportunities and Threats
Analysis) (SWOT Analysis)
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3. Itoxol (Objectives)

XPNUATOOIKOVOUI
KOI LTOXOI
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4. YTpaTNYIKN Marketing
Marketing Strategy

Kolvo LTOX0G
TotroBéTnon MNEoiovTog
[oauun MNpoiovTog
Tipn

Alavopun

E€utTnpEéTnoN MeAaTwv
Alapnuion

[NoowBnon MNMNwANcewyV
[MOANTEC

‘Epevva Ayopdc
Epevva kal AvarTuen
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5. Mpoypauuata Apaong
Action Plans

®*Ti akpIPwc Ba vivel,
® [1OTE TTOETTEI VA YIVEL
®[oloc Ba 1O KAVEI;

®[1oc0o aKPIPWC Ba KOOTIOE;
A

6. Moo VTTOAOYIOUOI

/. EAeyxO
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= EMIXEIPHMATIKH LTPATHIIKH
= ) TPATHIIKH MAPKETINTK
* [JAHPO®OPIEX
= ANAAYXH

= ATTODALEIY
(2TOXOI TOY MAPKETINTK,MITMA
MAPKETINTK,TTPOYTIOAOTIZMOZ)

= APAYH (TTPOTPAMMA MAPKETINTK)




AIAAIKAZIA AHMIOYPTIAY ENOX
[MPOTPAMMATOY MAPKETINIK

ENAP=H AIAAIKAZIAY 2XEAIALMOY
|
AIATNQYTIKH MEAETH MNMEPIBAAAONTOL

|

ME TOYX YITAPXONTEX NMOPOYY MINOPEI H EMIXEIPHXIH NA
EKMETAAAEYTEI Tl EYKAIPIEY®? TA TIPOBAHMATA? -
ANAAYLIH XALMATOL

v

|

‘ [TPOETOIMALIA MMPOITPAMMATOY APAYHX-TIPOTPAMMA

|

‘ YAOTOIHEH-TTAPAKOAOYO®OHXH NMPOITPAMMATOL 2]
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LXEAIO MAPKETINTK

"H AIAAIKALIA TOY IXEAIAZIMOY EINAI
MNEPIZXOTEPO YHMANTIKH AIMO AYTO TOYTO TO
XXEAIO

=TO LXEAIO TMPEMElI NA EINAI EAALTIKO KAI OO
TO AYNATON AITOTEPO TPADEIOKPATIKO

= AMAITEITAI H MAKPOXPONIA AEXMEY2XH THX
AIOIKHZEQY 2TO XXEAIO MAPKETINTK
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O LXEAIAIMOL
MAPKETINTK
NMPOYNOOETEI

ANMOTEAEXMATIKO
EMIXEIPHLIAKO
MEPIBAAAON
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H IXETIKH AzIA TOY ZXEAIOY MAPKETINIK EINAI

EAAXIZTH...TO MAN EINAI O IXEAIAZMOX KAI H
ATNOTEAEZIMATIKH ECAPMOIH TOY IXEAIOQY

1. ANAIKH AIAAOITQY METAZY ENMITEAIKQY KAl
EKTEAELTIKOY

2. AYTOINOY ©A EKTEAEXQOYN TPEMNEI NA
LYMMETEXQYN 2TH AIAMOPO®QIH TOY
[MPOIPAMMATOL

3. EINAI O MONOZI TPOMNOL NA TO YIOQETHIOYN

KAI AYTOI




I AIAAIKAZIA IXEAIAIMOY MAPKETINIK

KAGOPIXMOL TON EMNIXEIPHMATIKQN XTOXQN

—
.

2. ANAAYIH THI KATAITAIHS (MOY BPIIKOMAZTE)

3. AOMH THX ATOPAY

4. TMAPEXOMENES YMHPESIES,MOIA H OEIH TOYI ITHN ATOPA

5. XAPAKTHPIITIKA KATANAAQTON

6. YYMMEPI®OPA TON KATANAAQTON

7. YTOXOI (Tl ©EAOYME NA METYXOYME XTO MEAAON)

8. ITPATHIIKH(MQI NA TO METYXOYME)

9. TMPOTPAMMATA (AIA®HMIZHE, MQAHIEQN,EKMAIAEYIEQY k.T.\)

10. ANATKAIA MEZA -l
11. EAETXOI KAITIAPAKOAOY®OHSH (TI TYNEBH 2) Bl 1o 3
12. EMANAMNAHPO®OPHIH (FEEDBACK) @%\é\%e@
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