AvaAuon tng ‘Grameen Danone’ !

Tov Oktwpplo tou 2005, o Franck Riboud (tote Mpodedpog kat AteuBUuvwy ZUPPBoUAOG TNG FTAAALKAG
Etaipeiag Danone) cuvdavinoe tov Muhammad Yunus, o omoiog¢ &ixe WOpuoel tnv tpamnela
HiKpoTtioTwong Grameen kal cuvtopa Ba képdile to BpaPeio Noumel Ewprivng tou 2006. Madli, ot
600 avdpeg anodaacioav va Slepguvrioouv tn duvatotnTA CUVEPYACLAG 0TO MMayKAQVTEG KAl TOV
Maptio tou 2006 avakoivwoav tn dnuioupyia tou «Grameen Danone» otn Ntaka. To «Grameen

Danone» tav pa kown enuxeipnon 50-50 petafl tou Grameen Group Kal Tou YaAAwkou Danone.

H Danone Atav po amod TG Kopudpaieg eTalpeleg LyLlEWVwWY TPOodiHwY OTOV KOOUO (N mpwTtn otnv
TIAYKOOULA. ayopd PPECKWY YOAAKTOKOULKWY TIPOIOVTWY Kal n SeUtepn o eUPLOAWUEVO VEPO-N
etalpeia elye amoteAéopata €066wv 2008 vPouc 15,2 Sioekatoppuplwy gupw). H Danone ta
teheutala 30 xpovia aveAaPe SUMAN SECUELON VLA ETILXELPN LOTLKI ETILTUXLO KAL KOWVWVIKN EUBUVN,
KOTA TNV omola n amooTtoAr] tng e€eAixOnke amod: «pépvovtac TV vysia HEOW TWV TPOPIHWVY» OTLC
apXEG Tou 2000 og «dEpvovTaC TNV UYELD HECW TWV TPpOodiwY O€ €va PLEYLOTO aplOUo avBpwnwv»

onuepa.

AkolouBwvtag T SNAWoeLG anooToAr ¢ Twv dUo eTalpwy, o oToxo¢ tng Grameen Danone sival va
«BonBbroel ta madld tou MmaykAavtéG va lval uyly» PoodEPOVTAC ToUuG Eva BpemTKO Kal
UYLELVO TIPOLOV TTIOU UMopoUV va KatavoaAwvouy kabnuepvd. H mpotaon alag onuaive oty yla va
elval amoteAeoUATLKO, TO TPOLOV TNG EMPETIE VA £LvVaL TIPOCLTO - 0 KaBnuepLvr Baon - yla GTwyEC
OLKOYEVELEG TIOU OVTLIPOOWTIEVAV PLUKA OladOopeTIK) ayopA-0TOXO ANO TOUG CUMPBATLKOUG
katavaAwtéG tng Danone. To ylaoUptt Shoktidoi (KUPLOAEKTIKA, TO «yLAOUPTL TIOU KAVEL &val
Sduvator») dnuloupynBnke yla tnv emiteuén autou tou otoxou. Kataokeuaopévo amo ayeAadvo
YAAa Kal peAAoa EUMAOUTIOUEVO UE ULKPOBPEMTIKA cuoTaTikA, To Shoktidoi mepLéxel aoféotio Kal
NMPWTElVEG amapaltnTteg yla TNV avantuén twv matdlwyv KoL TNV avioxn Twv ooTtwv. XAapn otn
XOUNAR Tou TN - 6 BDT (nepimou 6 0&VIg) avA €UMOPEULATOKLBWTLO - aKOUN Kal ol GTWXOTEPEC

OLKOYEVELEG TOU MTtayKAQVTEG LITOPOUCAV VO TO ayopAlouV TAKTIKA.

Ma va emTUXEL To 0TOXO0 NG, N Grameen Danone £npene va apdlofntiost tn cuppatikn alucida
aflag. OL Tpelg kUpleg Sladikaoieg Tng aluaoidag aflag - mpounBsla, mapaywyn Kat diavoun -
Enperne va enaveéetaotolv plikd. H Grameen Danone suvonoe tn Xpron Tomika SlaBoiuwv
OUCTATIKWY Yyla Sladopoug AOYOUG: HELWON TOU KOOTOUG TwV TMPWIWV UAwV (xwplc TéAN
EL0OYWYNG, amAomolnuévn €¢dodlaoTtiky K.ATL), €AoxloTomoinon Ttng KATAVAAWONC OPUKTAG
evépyelag (MeElwpEVn petadopd) kal mpowbnon g avamtuéng TNG TOMKAG Kowotntag Kol
QVTILETWTILON TNG aypoTIknG €€060u. MNa va amodUyEL TOV OVTAYWVIOUO HE AAAOUG OlyOPOOTEG
YAAQKTOG KOl yLO VO TIEPLOPLOEL TUXOV au€noelg otig 6N vPNAEC TIHEG Tou YAAakTog, n Grameen
Danone €mpene va SOUNOEL TNV AVAVTL ayopd Kot eTEAEEE va avamtTUEEL ULKPOKAAALEPYELEG yLa VA

anoteAéoel PEPOG TOU SLKoU NG Siktuou edodlacpuol. MIKpEG MIOTWOoELS IpoodEpOnkav amnod tnv

1 source: Yunus, M., Moingeon, B., Lehmann-Ortega, L., 2010. Building social business models: Lessons from the Grameen
experience. Long Range Planning, 43, 308-325.



Grameen Bank oe mBavolg w8loktteg yalaktomoapaywywv Pooeldwv, ol omoiot €Aafav
EYYUNUEVN €TOLa 0TAOEPN TIUA KOL KTNVLIATPIKEG OUMPBOUAEG yia TN BeATiwon TNG moLdTNTAG Kall
¢ mapaywyns. Ocov adopd otnv mapaywyr, To epyoctacio Grameen Danone oto Bogra oto
Bopelo MmaykAavteg eival pikpo (500 TETpaywVIKA HETPA O0TNV EMLPAVELA) KoL EXEL XWPNTIKOTNTA
Tlou €lval Tepimou To €va TpiTo TOU TUTILKOU eupwmaikol epyootaciou tng Danone, eMoUévwe n
Sadikaoia mapaywyng €xet anAomnolnBel kat eivatl eAadpwg avtopatonolnuévn. H dtavoun kat ot
TMIWANCELG Ao TOPTA OE TOPTA TIPAYHUATONOLOUVTOL Ao TG «Kupieg tng Grameen», oL OTOLEG
pUmopouv va mpooeyyioouv 200 volKkOoKUpLA TNV nuépa kai av kot avaidapnreg, €xouv
ekmalbevutel va mopéxouv €va BOpemtikd pnvupa. OL «Kupleg¢ tng Grameen» &evepyouv WG
ETUXELPNHUATIEG HUIKPNG KALpaKag: Sev eivat umtdAAnAoL Tn¢ Grameen Danone, aAAd XpnGoLLOTOLOUV
niotwon ano tnv Grameen Bank yla va ayopdoouv to andbepa mpoiovtwy Toug kat va AdBouv

TPoUNBELa yLa KABE yLaoUpTL TTou WALV - eV emoTpédovTal ylooupTia ou Sev mwAouvral.

To TUTOTIOLNUEVO SLOPNULOTIKO UOVTEAO (SLAPNULOTIKEG EKOTPATELEC TUMOU KOl TNAEOMTLKWVY
ekmopnwv) 8ev xpnowomnowndnke, Aoyw tn¢ €Mewpng Sieiodbuong ocupPatikwv HECWV OTO
oypoTIkOo MmaykAavteg. AAAA n Grameen Danone rTov TuXEPN Tou €AafBe TNV umootnpLEn Tou
Zinedine Zidane, tou 61eBvouc priung NaAAov modoodalploth, 0 OMolog EYKALVIOOE TO EPYOCTACLO
kKal ouvéBale oe pla Beapatik) mapouciacn tng papkag, mpowbwvrtag to [Mpwto [lpootto
lFaAaktokoutké [lpoidv tne Grameen Danone. H Grameen Danone BeATlwWVEL QKOPO TO
ETUXELPNMATLIKO TNG HoVTEND. Aev uTtdpxel apdiBoAia OTL LEOw TOU TELPAUATIOMOU, Ba yivouv

oAAayEG yla T BeAtiwon Tou TPEXOVTOC LOVTEAOU.

EpwtnosLg
Me Baon tn peAétn nepimtwong tou Grameen Danone, amavtioTe 0TIG AKOAOUBEC EpWTNOELG:
1) Elvat n Grameen Danone pa Kowwvikn emxeipnon; Matt i ywati oxt?

2) Nowa eival n mpooéyylon tng Grameen Danone otnv Kawotopia; Moltog TUMOG KalvOoTOpLag

Xpnotluomnoleital;

3) Ocov adopd To EMYXEPNUATIKO HoVTEAD TNG Grameen Danone, mpoodlopioTe: a) TNV mpotaon
aflag, B) Ta tuApata (Sikatouyol, MEAATEG), v) TIG poEg e00dwv, ) TIC BaOLKEG SpaOTNPLOTNTES Kall
€) Toug Baolkoug etaipoug. (xpnowuomowote tov Mivaka mou akoAouBel ylwa va Swoete tnv

anavinon oag).
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