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2 KOTTOL EvOTNTOC

. Na karavonoouyv TNV pIANOCOPIA TOL

LAPKETIVYK KAI TO TI QUTA TIEQIAAURAVEN KAl
OLVETTAYETAL.

Na yvpIilouvV TI TTEPIEXEI O OXESIAOUOC
UQPKETIVYK

Na avayvwpilovyv Ta OpEAN TOL OTOXELUEVOL
UOOKETIVYK.

Na SiaxwPEICoLY TI ATTOPATCEIG CLVETTAYETA
KQBEva atto Ta 4 P TOL PiypATOC HAPKETIVYK.

NG KATaAQRouLV TI TTEQIAAUPRAVEI N AEITOLEYIO
LIAPEKETIVYK KAl TIGG ALTN CLVOEETAI HE TIG
AAAEC AEITOLPYIEC TNC ETTIXEIONONG.
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4P’s

AEITOLEYIA UAPKETIVYK
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[leplexoueva

. TI eival TO MAPKETIVYK;

. H @pihoocopia papketivyk(The marketing
concept)

. LXESIA0UOC OTPATNYIKNG MAPKETIVYK
(Marketing strategy planning)

. LTOXELHEVOVS. MadIkKO HAOPKETIVYK (Target
VS. mass marketing)

. Ta 4P’s
. H Aeirovpyia yapKeTIVYK



O poAog Tov MAPKETIVYK O€ &va
AicOvotroinuévo MepiPaAlov

1. Ti eival TO 2. H pihocopia
MAOPKETIVYK; - MOPOKETIVYK-

N (The marketing
concept)

6H Aenoupvlo_ 3.IXESIAoUOC
UQPKETIVYK Temb B OTEATNYIKAC
LOPKETIVYK
(Marketing
strategy planning)

4. YTOXELUEVOVS.
MadIKO JOPKETIVYK

(Target vs. mass
marketing) 9

5.Ta 4P’s



MAPKETINIK (MARKETING) ¢229¢

NQAHZEIL ;
AIADHMIZH ;
KATANAAQIH ;
EKMETAAAEYZH ;
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T eival To MARKETING ::;
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1. Ti elval HOPKETIVYK;
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http://advisorwebsites.com/blog/wp-content/uploads/2010/06/Log-
Busco-marketing_1.jpg
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Aladpapartilel onuavriko POAO oTNV

KOIVQVIa

'Exel {oOTIKN onpaocia yia tnv empioon,
KepSopopia kal avantuén TV

EMXEIPNOEWDV

Mapéexe evkalpieg amaoxoAnong
Emnpealea Tnv kadnuepivn {on
To 80/100 TV VEQDV OTEAEXDV

ATTOTLYXAVOULYV OTN O€0N £PYATIAG TOLG
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To pico N 10 1/3 TV £pYAlOUEVV CLUMETEXEI O€

5paoTNPIOTNTEC HAPKETIVYK

Eival 0 OoLVTOUOTEPOG TPOTTOG OoTNV avadeaién oTnv
KopL®PN TNS S10IKNTIKNGS TTVPAMISAC

To YIOO Ao KABe £LP TTOL EICTIPATTOLUE EivVal

KOOTOG HAPKETIVYK

Eival onuavTiko yia Kade meAATn o€ Kade Béon

gpyaociag

Errnpeadel 1o VEDTEPIOHO Kal TO MMiTeSO {ONG

15



TI EIVAI TO HOPKETIVYK ;
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H ®dihoocopia TnG AVTaAAayng

ATOPA MAL EINAI O
KOIMOL

X®PoS MAPKETIVYK 17



To Marketing kaAomréel 10
KEVO!

AeiTovpyia
Marketing

NMapaywyoi
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) (1
IkavoTrroinon Touv meAATn

SATISFIED

CUSTOM ERS

are Qur best

http://everything-running.com/wp-content/uploads/2014/11/images-
11.jpg

INnpeEPQ:
MioToTNTA TOL
MeEAQTN
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Ti mepIAauPavel To piypa
HAPKETIVYK;
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Miyua MAPKETIVYK...

-Abvvaun
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“MAN IS AN ANIMAL THAT MAKES BARGAIN;

NO OTHER ANIMAL DOES THIS

- ONE DOG DOES NOT EXCHANGE A BONE WITH
ANOTHER"™

Adam Smith (1723-1790)




TO OLYXPOVO PAPKETIVYK
TTEQINAUPAVEL....

Avarrroén '
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TI eival AOITTOV TO UAPKETIVYK ;

'OANa auTa Kal TTOAAG
aKoud...

A£G Ta LAIKG
TOL KOIV®VIKOL KaBp&epTn!
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[eAaTNG — MoAITNG - KaTavaAwTng

[MepIPAAANOV [MepIPAAANOV

EtTixeionon MNepiPAAovV | AVTAYWVIOUOG

Availovon PEST

SWOT [TOAITIKO, OIKOVOUIKO,
KOIVGVIKO, TEXVOAOYIKO
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INMAVTIKOTEPESC AYOPEG

Ayopec KatavaAwTwv

[MayKOOUIEC Ayopégﬁw I

\ mm—




ETTEkKTaoNn TOL MAEKETIVYK O€ Un
TTAPASO0CIAKOLS KAASOLC

Event Marketing

- rgYOVéva ! -
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2. H @INOCO®MIa HOPKETIVYK
(The marketing concepft)
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Ol apxeC TNG
(PINOCOPIAC — TTAISEIAC PAPKETIVYK

diIAooopia BaoikeéS apxEg

Napaywyn EMKEVIP@ON OTNV ATTOTEAECHATIKOTNTA
TV E0WDTEPIKWV AEITOLPYIOV

NwAnoeig EMKEVTPWON O EMOETIKEG TEXVIKEG YIA TNV
LITEPKEPAOT TV AVTIOCTACE®YV TOL AYOPAOTN

Ayopa EmMKEVTPWON OTIG AVAYKEG
Kal TIG EMOULUIES TOV TTEAATOV

Koivevia EmMKEVIPWON OTNV IKAVOTIOINON TV AVAYK®V
TGV TTEAATAV EVIOXLOVTAG TALTOXPOVA
TO KOIVGWVIKO OPENOG
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TO QVTIKEIUEVO TNC AVTAAAAYNC

H 16€a oT11 o1 avOpoTTOI
avraAAaooouv KArTl yia va
AAfouv KAt KAALTEPO
— - - |

¢
ﬁ ¢ B

-~ . ;
http://31.media.tumbIr.com/8b495ce9§c24995db980e44b83b59ec5/tumbIr_mp3229Fthlsl
z34hol_500.gif
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TI EIVAI TO HOPKETIVYK ;

H ®iAoocopia TnG avraAAayng mou amoBAEmel
ortnv avénon TNG KOIVWVIKNG TTApay®YIKOTNTAG

Mg mpoiovTa, LITNPECIES, I6EEC
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O Opiopog Touv Kotler...

H Téxvn kal ETToTnun ToL vo

¢ ETTIAEYEIC AYOPEC OTOXOLC

KAl VA TTIDOOCEAKVEIC, VA SIATNPEIC KAl
VA AVATITOOOEIC TTEAQTEC ........

UECA ATTO TN SNUIOLEYIA, TNV
TTOOOPOPA KAl TNV ETTIKOIVAVIO
AVATEPNCS AIAC YIA TOV TTEAATN
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Kal TTov epappoleral...
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Kal atTooKoTTEl OTN:

e SNUIOLPYIA, ETTIKOIVGVIA KAl TTAPAd0o0N
Aiac OTOLC TTEAATEC KAl

« TN SI0IKNON TWV OXeoEewV uadi ToOug,

...JE TOOTTOLC TTOL auoIfaia PEAOLY
TNV ETTIXEIONON KAI OAEC TIC EUTTAEKOUEVEC
OMASEEC TTOL £XOLV EVEIAPEOOV
(stakeholders).
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OpPIoCPOC TOL MAPKETIVYK

« To MAPKETIVYK TTEQINOUPGVEL TNV 161G TN
(PIAOCOPIA TNC AVTIAAAAYNC, TTOL
ATTOOKOTIEI OTN SNUIOLEYIA, ETTIKOIVAVIO
KAl TTapAadoon afiag oToug TTEAATEC
OTTC KAl TN S10IKNON TWV OXEOEWV Ua(]
TOLC, YE TOOTTOLC TTOL ApoIRAId
WPEAOLYV TNV ETTIXEIONON KAl OAEC TIC
EUTTAEKOUEVEC OUAGEC TTOL EXOLV
eVOIAPEPOV.
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Ti eival n ayopa Kail molovg
TOTTOLG AYOP WV EXOLHE;
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Ti eival pia ayopaq;

Ayopa (Market place) civail
EVAC (PLOIKOC TOTTOC OTOV
OTTOIO CLVAVTOLVTAI Ol
AYOPAOTEC KAl Ol TTWANTEC YIA
VA AVTOAAQOOLYV TTOOIOVTA KAl
LDTTNPECIEC
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live on the £¥'3 ] < % side of life
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open happiness” $
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O1 meAareg dev
xpeialovral
TTOAAEG ETMIAOYEG
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YTTOPXOLOEG
EVTOTTIWOEIC

e EvTOTICOON ETTMAOYNG

e EvTOTTOOON
ETTIKOIVOVIAG

e EVTOTTGOON OLUPETOXNG

e EvTOTTIGOON SNUOKPATIAC

e EvTOTICOON LTTAPENG

44
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MwAnTng Tovou, EAANVIKOG Kpatnpeag 4 ai. m.X.
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» Store Atmospherics -
ATUOGHDAIPO
KATAOTHUATOC

— DLOIKA XAPAKTNEIOTIKA KAl ALAN
LDTTOOTNPIEN TTOL TTPOCEAKDEI
TTEAQTEC KAl IKOVOTTOIOLV TIC
AVAYKEC TV TTEAATWV
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E. Manet, The bar at the Folies Bergeres, 1882




Henri de Toulouse-Lautrec, Af the Moulin Rouge, 1892-1895.
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To hyEANOV Sev Eival TTAEOV
UTTOOOTA UAC.

Eivali nén yvpw pagc.

ALOTLXWC,
TTOAYUATOTIOIEITAI XWPEIC
I0OTNTA € ATOUQ,
ETTIXEIONOEIC, KAASOLC KAl
KoATN.




Marketing ...
not Societing
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3. IXESIAOUOC OTPATNYIKAG
UAPKETIVYK
(Marketing strategy planning)

/4



YXESIA0UOC OTPATNYIKNG

MeAarteg

Avaykeg Kal AAAeg
dlaotaoceig
TUNUartomoinong

Emyxeipnon

ATTOOTOAR, ITOXOI
kai Mopoi

AVTAY®VIOTES

Ymapxovreg Kal
moavol

UAPKETIVYK

79



YXESIOOUOG OTPATNYIKNG
UOQPKETIVYK

\

NMeAarteg

Avaykeg ka1 aAAeg
dlacraocsig
TUNUATommoineNng

Emixeipnon
ATTOOTOAR, ITOXOI
kai Mopol

AVTaYWVIOTES

YTmapxovTeg Kai
moeavoi

E€oTepIkO MepIPAANOV MAPKETIVYK



YXEOIAOUOG OTPATNYIKNG
UOQPKETIVYK

NMeAarteg

Avaykeg ka1 aAAeg
dlaoTaoceig
TUNHATOTIOINONG

2TOXEUON

; &Tunuarotroinon

Emixeipnon

ATTOOTOAR, ITOXOI
kai Mopol

TotroBéTnon &
AlagpopoTroinon

AVTaYWVIOTES

YmapxovTeg Kal
moeavoi

E€1epIkO MepIBAANOV MAPKETIVYK



YXESIAOUOC OTPATNYIKNG MOPKETIVYK

Eqpappoyn OLYKEKPIYEVNG OTPATNYIKNG HE TTOIOTIKA KAl TTOCOTIKA OTOIXEIa

NMeAarteg
AvaykKeg Kal AAAEG
Siaoctaoceig
THNMaAromoinong
ITOXELON

&Tunuarotoinon

Emyxeipnon

ATTOOTOAR, ITOXOI

TomoOérnon &
Ailagpoporoinon

AVTaYWVIOTES

YTmapxovTeg Kai
moeavoi

E€1epIkO MepIBAANOV MAPKETIVYK

/8



To TrepIBaAAOV marketing
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@ ITPATNYIKO MAPKETIVYK
Makpoxpovia
ANOPQMO| M
AIAAIKALIEY

TMHMATA
> TEAEXH

30



[looypaupa dpaong




AYO EIAQN MNEAATEL

EZQTEPIKOI

ELQTEPIKOI

MEAATEX NMNENAATEX

32



H E©OAPMO
MAPKETIN

HTH2 [

OAIT

K 2YNE

KHZ

JAlE

Al

OPIANQTIKEYL AAAATEX

» AMNNOTEAELMATIKH AIOIKHXH THX

ANANATHLY

LYNEXHX BEATIQXH

33



[NeAaTtng — MoAiTng -
KatavaA®1ng

sd TAKTIKO

ELOTEPIKO

Emixeipnon AVIQy®VICHOG

LTPATHIIKO

34



The Marketing Concept

85



KEPAOZI= EIZOAHMA- KOXZTOX

(QxP) (F.C+V.C)

uin e

ZEXQPIZE KOXTOL
ATIO EMENAYEH n
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ETTOUEVC TO HAPKETIVYK EivVal...

Mia ¢piAoocoia Eva ouvoAo
SpaorTnpiornrwy

Mia mpobiaBeson oL

Mia mpoomTIK) mepiIAauBavouy:
“Evag AIoIKNTIKOG Mpoiovra
ITPOCAVATOAICUOG T e
NMpowOnon

Alavoun




4. Target vs. Mass Marketing




IMEHMATONOIH2H

ATADOPONNOIHXH

I @NH@OEIEE

39



TunuaToTToinoN & XTOYXELON




A&la Kal IkavoTtroinon

Otav n armrodooN-euTTeEIRIa €ival XOUNAOTEQN ATTO TIC
TTOOOSOKIES, TOTE N TEAIKN IKOVOTTOINON EIVAl XAUNAN,.

Otav n armodoon eival bWPNAOTEPN ATTO TIC TTPOCOOKIES TOTE N
TEAIKF) IKOVOTTOINON €ival XAUNAN. 91



ACIA VIO TOLCG TTEAQTEC

O 8¢IKTNG TV OPEADV
TMPOG TIC avayKaieg Ouoieg
Yia va TTapEl KAvEig 1a
TPOOCPEPOHEVA OPEAN

- )




[1oo0TTOBEoEIC AlIAC YIA TOLC TTEAATEC

93




leoapPXNON AVOYK®V KATO
Maslow

AvTOTTPOCSIOPICHOL

EKTiunong

Ayarng / Avnkev

Aocgaleiag

WYuxXOAOYIKEG

94



IKOVOTTOINON TOL TTEAQTN

To ocvvaioOnua o1 Ta
AE£pTa TOL MAvovy Toro. To
TTPOIOV EKTTANPMVEI KAl
vrepPaivel TIC TPOTSOKIES

TV TTEAATRV.

95



TI eival TO MOPKETIVYK;

“Marketing is too important
fo be left to the
marketing department.”

David Packard
Hewlett-Packard

96



Marketing = Managing Profitable

Customer Relationships




AlOTNENON TNG IKAVOTTIOINONG TV
TTEAQTWV

EKTANp®on Kai vreppaon TV
MMPOOSOKIMV TOV KATAVAAD TV

EMKEVIPWON OTNV OLVEXN IKAvoTToinoN
TV MTEAATOV

Mapoxn Aboewv oTa MPoBARUATA TOL
MEAQTN

98




TO MOPKETIVYK TV AIOXOQOVIKWV
YxeoewVv (Relationship Marketing)

H oToATNYIKN TTOL EUTTEQIEXE]
TNV TTOAYUATOTTOINCN UIAC
LAKOOXOOVIAC KAl auoIfaiag
OXEONC ME TOLC TTEAATEC,
TEAIKOUC KAl EUTTOPIKOLC.

99



H onuaoia Touv Relationship
Marketing

100




Evioxuon HOKOOXOOVIWV
OXEOEWV

101




5. Ta4P’s

-

-
—
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MIYuA MOPKETIVYK

Price Plcce

TIMH AIANOMH

PI’OdUCT Promo’rion

[MTPOION | NPOQOH:H

103



MIYUQO UOPKETIVYK

Ta 4 P’s Tou
marketing

[poiov / \ NoocdBnon

Tiun AlQvoun




MIYuA MOEKETIVYK

(. MoikIAia ) ( e KavaAia A
e[o16TNTC e KaAovyn
*3XESI0 e [oikIAia
* XapaKTNEICTIKO e TommroBeoieg
* MApka * ATTOYPQA®PN
* JLOKELATIA MeTapopa
\° Meyebn k.a y

(

e TiuN KataAoyov,

* EKTTTQCEIG,

*'Opol moTwong
K.Q

\_

Npowbnon
NwANoewv

e Alapnuion

Ayopa ITOXO0G

* AUECO
l MAPKETIVYK,
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6. H A&ITovpyia HAPKETIVYK

106




AEITOLPYIEC TOL Marketing

Ayopa [McoAnon

[TANPOPOPIEC

Marketing NMEReeRIe

AEITOLPYIES
Marketing

Avainyn Kivébvou ATTOBNKELON

TotToTTOINON
YLOKELATIA

XpnNuatodotnon

107



[1OWTAYWVIOTEC TRV
AEITOLPYIWV Marketing ;

Napaywyoi Xovépéutopol AAAOI £18IKOI

(
Emxeipnoecg

MeTagpop® Niavéumopol
AP NUIOTIKES
/ | ]
cLOTNHATROV EMIXEIPNOEIC
TOHMPBOLAOI

VEGV TIPOIOVTI®WV,~ LOUBOLAOI EPELVAV

MeAarteg

O




MH KEPAOIKONIKO
KEPAOIKOIMIKO

KaravaAwrka Biounxavika
ayaba ayaba
g
070
Eyxopia Evpwmraika Aitbvn

Zesi=y

==

Touéag KAadog Xopa

Intnon I ._

Npoogopad

109



TO KAALLIKO MAPKETINTK EXEI
AQLEI BAPOL XTO Tl NA
KANOYME KAI 'OXI XTO MNQL

110



...Kai 11 £xel
AANQEE]

ONUEOQ;
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MoV KpvLPRETAI TO
Npaypatiko marketing ;

16€a, oxedlaouog,
TTOOYPAUMATIOUOG, EAEYXOG...

112

tinyurl.com/MegaFreeWalls



EMIXEIPHZIAKH MAIAEIA TMHMA MAPKETINTK

3 *

113



MOLA TETPATQNA
BAETETE EAQ;

114



YOYXPOVO Marketing

KoIvoviko
MAOPKETIVYK —
Societal
Marketing

1135



Brand Image, Product,
Corporate

Distribution Image
Store, Mall, Region, City

Country of Origin Image

Executive, Corporate
System of Values
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A1aQOPETIKESC ATTOWEIC
TV $§pacTNPIOTNTOV
MApPKETIVYK
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T eival To Marketing;

Micro View

YVOTNUA
50AO0TNPIOTNTWV

[NloaypaTotToioLVTal
QTTO ETTIXEIPNOTEIC KA
OPYAVIOUOLC

Koivavikn
Slepyaoia

o depvelKOVTA TNV
TOOO(POPA KAl TN
¢ntnon
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Macro-Marketing

AiVEl Eppaon
O€ OANO TO
oLoTNUA

To £xel avaykn
KGB¢e olkovouia

Kbpia
XAPAKTNPIOTIKG

DEPVEI KOVTO
[NapaywyouLg
Kal [eAaTec




[10
Ke@SOOKOTTIKO

KAl JN
KEOOOOKOTTIKO

OKOTIO ZeKIVA UE
Baoika EVTOTTIOMO

ApPAKTNPICTIKA AvAayKwVv

XTICel OXEOEIG

[epIANapPavel
OLVAANAYEG
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AlaoTtaoelc TN ONOTIKNG
[TpooEyyYIoNG
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Marketing
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H Mpoootyyion ToL KoveviKob MAPKETIVYK -

Societal Marketing Concept

~N

Koivavia (Kovavikn
eopapPEIa)
J
N
KatavaAwTeg
(IKavotroinon)
Y,
)

Emxeionon (kepén)

_/
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NPOIQMNIKOTHTA

I'NQIH NEIPA



H MAIAEIA MQAHIEQN MPOYMNOGETE!

METP
P

OPIO

APMONIA 126



« Ayvola -[vwon
« AOVLAEIO — EAeLBepIa
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H 16e0AoYIa TOL MAPKETIVYK

¢ ETTKEVTPWVETAI OTIC AVAYKEG KAI TIC ETTIOLUIEG TWV
TTEAQTAV YIA VA EEXWPIOEI TIPOIOVTA ATTO ALTA TOL
AVTAYQVICUOL

¢ OAOKANPWVEI OAEC TIGC OPYAVTIKES
50A0TNEIOTNTEC OTNV IKAVOTIOINON AVAYKWY KAl
ETTIOLUIOV

¢ EmTuyxavel yakpoTTpOBeCUOLC ETTIXEIPNTIAKOVG
OTOXOLC UE TNV IKAVOTTOINON AVAYKWY KAl
ETTIOLUICOV
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Toompn yia okewn...

R

i}
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Toompn yia okewn...
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Toompn yia okewn...

N

WORK
5 73 BUY\— ki
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Toompn yia okewn...

Your culture is your brand.

l CEO, ZAPPOS.COM
; 2t
AL R UTES <
# : A%
v
\, »
)
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You are what you buy

. L DO Brand
T WANT
it are  Don't

OUY
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Teloc Evotntac # 1

MaOnpa: Apxec Mapketivyk, Evotnto # 1:
Elcaywyn

Awdaokwv: NewpyLoc Mavnyvpaknc,

TuRpo: Opyavwonc kat Aloiknong
Emuyelpnoewy

EMIXEIPHXIAKO TMPOIPAMMA

EKTAIAEYSH KAl AIA BIOY MAGHEH S EXNA
WVWYid TN Y — 2007'2013

— npéypapya yia v avdnwin

QOO

£rLEVOVeN 6TNY UOI WEN

= | O
* YTIOYPEIO NAIAEIAT & BPHEKEYMATON, FIONTIEMOY & ABAHTIEMOY  Evpana 10 KOINQNIKO TAMEID
BY NC SA EvpwmaikiEvwon EIAIKH YMHPEZIIA AIAXEIPIZHE
Evpwmaiké Kowwviké Tapgio

Me t ouyxpnuarodoétnon tng EAAadag kat Tn¢ Eupwnaik



