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MBA

2toxol & Meplexopevo HoONUATOC

- Q\oocodia Mapketivyk otnv MwAnon

- TAKTLKEC, LOpdEC KaL tpooeyyiloelc NMwAnoswv

- NwAnoelg & Aloiknon NwAnocswv

- 2TpaTNYLKN ouvepyaoia Mapketvyk & NMwAnoswv
- CRM

- E€untnpEtnon meAATN KoL UTTNPECLEG

- Appendix

Mparmtég e€eTAOELG
Case — mapouciaon

Quiz
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The rationale of
marketing
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AvocoapeoTtnuéVog MEAATNG;

Aev ayopalel Eava...

Naparmova...

2¥OALa 0TOV KUKAO TOU...

Kpttikéc... (MIA kakn kpttikn 1* 8€Ael ENTA kputikeg 5* yia va €pBeL og peco 6po 4,5*)
KatayyeAia...

Ekdiknon...

Kakn ¢nun

2026 Lionakis@aueb.gr
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MBA

Customer Experience - CX

* H ouvoAikn avtiAnyn Tou TEAATN YLOL TNV EUTELPLO TOU LE YLOL ETILXELPNON, EMWVU LA, TTpoiloV / ultnpeoia

* Eivat to anmotéAsoua OAwV TwV EMAEPWYVY TOU TIEAATN HLE TNV ETIXELPNON, amod tnv avalntnon oto dtadiktuo Kot

NV TNAEPWVLKN b LEXPL TNV TTAPOXN TNG UTINPEGCLOC N TOU MPOIOVTOC Kal TNV OAOKANPWON TNG EUTELPLOC

* H enmiteuén pHEyLlotng LKAVOTOLNONG KoL TTLOTOTNTOG TIEAQTN TIEPVAEL LECA QIO TNV ApLotn dtaxeipton tnc

OUVOALKNG EUTTELPLAC TOU TTEAXTN

** Nwc¢ 9a dtayeplotw v avtiAnyn kamotov av dev unw ota SIKA Tov narovtolA... ?
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MBA

TL tovAdw.. Nwc dnuovpyw gumetpla.. Nou ovAaw..

Mpolovta kot Yrinpeoieg (katavaAwTka Kal Bropnxoavikd / dtapkn, FM)...

Place & Hospitality Marketing: Visitors, improve image, tourism, real estate, ...

Person Marketing: NpoomaBeleg Ue OKOTO TNV TTPOCOXN - EVOLADEPOV - TPOTLUNON TNG OYOPAG TIPOC EVA TIPOCWITO
LY. Ataonuotnteg (2akng PouBadg), moAttikol (Trump, KaoogAdkng).

Cause Marketing: “0b6nyo¢ tng napéag”

Event Marketing: ABAntiopog, OhavBpwrieg, KovAtoupa — « OAupriakoil Aywveg» / «MEyapo Mouaoiknig»

Organization Marketing: EAAnvik Aotuvopia - “kovtd otov moAitn”
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MBA

Value creation for customers
is leading to customer satisfaction
which in turn enhances customer loyalty

Value (for Money)

Satisfaction

v

((
Performance YARA
- Profits
- Sales Knowledge grows
- Market Share
. Repurchase /
Recommendation - ROI
purchase more

—

Loyalty

Path analysis for loyalty metrics: @

All values are Pearson Correlation indices (r)

rrrrrrrrrrrrrrrrrrrr

FOPFOL MAZONAKHE
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Onote 1 eivon N prtAocodior HAPKETIVYK?

2026

O @

0O <

Sales

well, that the product or service fits him and sells itself”
Peter Drucker

Create

Communicate

Deliver

Value

to Customer

Profitable

George Avlonitis
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MBA

|kavortolnon meAATn

The extent to which a product’s perceived Performance matches a buyer’s expectations

Mpocdokia
Expectation

BaBuoc

emuBeBaiwonc [KavoTtolnon

AvtidapBavopevn
ala
Perceived
Performance
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The Benefits Of Customer Satisfaction

Positive word-of-mouth « Cost of attracting a new customer can be up to

5 times the cost of keeping a current one happy
Purchase more frequently

+ Cost of Offensive Marketing > Cost of Defensive

Less likely to be lost to competitors Marketing

Insulated from price competition
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MBA

Oplopéva Evprpata oxetwa pe tn Awatripnon tou MNelatn

H anoktnon véwv meAatwv KooTilel 5 popEC mepLoooTEPO art’ OTL TO KOOTOC SLatrpnong Twv UGLOTAPEVWY TIEAATWV
Kata péoo opo pia emxeipnon xavel 10% twv meAatwv tng KABe xpovo

Mia peiwon katd 5% tng anwAeslag meAatwy Unopet va avénost ta KEPSN kata 25-85%

Me tnv mapodo tou xpovou Tto KEPSOC amo Evav MeAATN AuEAveL

Agv glval 0oL oL UPLOTANEVOL TIEAATEC ELUXAPLOTNHEVOL (KATIOLOL VOl «OUNPOLY)
OUTe OAoL oL euxapLOTNHEVOL TTEAATEC Ba Tapapeivouv TTEAATEG TNC EMLXELPNONC

Mia avénon 2% otn dtatpnon Twv MEAATWY EXEL TO (510 OLKOVOULKO ammoTEAEoUA e pia peiwon 10% 0To CUVOALKO TIPOCWTILKO

H efood npotewve og 115 Slavopeic tng va cuvadouv pa GAAN popdr Epyaclakng 6XEong...
o€ SLabOpPETLKA TIEPLMTTWON N cuvepyacio Ba EMPETE va TEPUATLOTEL. @ efo o d
- AnotéAeopa autou ATav To rating tng epapuoyng va nécet amnod to 4,6 oto 1,1.

- To hashtag #cancel _efood édtaoce tig 37 xAladeg tweets.

- Katakopudn mtwon o€ mapayyeAieg kal TWANCELG
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OMnoTE NWCE EVOWHOTWVW TO LAPKETIVYK OTLC TWANCELG?

2026

Research
Segmentation
Targeting
Positioning
Marketing Mix
Implementation

Control

George Avlonitis

Lionakis@aueb.gr

AvtiAnyn tou Melatn
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MBA

Marketing & Customer Relationship Management

Mowa eivat n Baowkn diapopa??
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O marketer..

... EEKLVAEL VAL OKEPTETALL ULl OTTAVTNON O€ €VaL TIPOPBANUOL.. LE TN AEEN...

2?7?77 ... eéopTaTal...
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Sales

The quality of marketing planning decision
depends on the quality of the information they are based

Garbage IN - Garbage OUT

PSS/ | THREE WONDRED | o, THANKS FOR THATS A THREE, FOLLOWED BY
WHAT'S | BILLION GAZILLION. THE: BiG HELP 85 ZEROES.
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The Drop Block Problem

What will happen to the block of wood when the person lets go of it?

2026

2=

Lionakis@aueb.gr
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The Drop Block Problem

The block will drop down as it is drawn to earth by gravity

2026 Lionakis@aueb.gr 19/232



mailto:Lionakis@aueb.gr

The Drop Block Problem

... 50 long as the person is on earth.
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The Drop Block Problem

It will float up if the person is under water.
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The Drop Block Problem

And it will go nowhere (or a little bit sideways?!) if the person is in space.
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MBA

Play the game you can win!!

Manchester United Vs Chicago Bulls
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> «OL ETAIPEIEG OEV UTTOPOUV VA TTPOTPEPOUV

Epyaciakn aoc@alisia. Movo ol teEAATeG ummopouv!»

> «Av 8¢ oképTeoal Tov TteAATH), TOTE 8¢

oKEpTETOL!»

Jack Welch
C.E.O t™n¢ General Electric
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To papkeTvyk Ogv lval THAMA N AELToupyia LLag ETXelpnong, eivat phocodia!

H TPOKTLK} TOU UAPKETLVYK TIPOTEIVEL OTLC ETIXELPAOELS KL, artAf) ot cUMNYPN aAAG SUOKOAN otV UAOTIOLN O, TIPOCEYYLON:

av B€AeLg va £xelc unAn artddoon, LKAVOTIOLINOE TIC AVAYKEC TOU TIEAATN COU

dnAadn Aoyikr) Tou MPOZANATOAIZMOY ZTHN AFOPA (Market-ing Orientation)

To papkeTvyk otnv EAAada eivat pua mape€nynévn evvola, kabwg AavBaopéva GUVEEETAL aTtO TOUC TIEPLOCOTEPOUG LE TO TIWGE VAL
«TIOUAROWY, TIWGE VAL «KOPOTOEYP W» TOV TTEAATN, TTWGE VAl Sel&w KATL SLaidpOopETIKO oo AUTO TTOU €iplal, KAtd fAon e XpHon LG
«KAANC» SLadrLong f oS «EEUTVNC» TEXVLKNAC TIWANONC.

H ouoia tou papKeTvyK Sev ival Ta maparmavw, KaBwe E0TLALEL OTNV AVAYVWELON KL LKOVOTIONGON TWV OVAYKWVY KOl EMIOULWY TOU

TieAATn, £xovtac PUOLKA WC ATTOTEAECHA TN SNoUpyLo artddoonc yia TV etatpeia, Ko th Snpoupyia aflag otnv Kowwvia, PEow
OMWC TNC dnuoupyiag alog otov reAdTn
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If we are not customer driven, our cars won't be either

Donald Peterson, former CEO, Ford Motor Company

H évvola tnc aiac.. (customer value)

H napoxn AUong oto ayopacTtiko MPOoBANHA-TtPoodokia Tou EAATN

2026 Lionakis@aueb.gr

26/232


mailto:Lionakis@aueb.gr

Sales

H évvola Tou PAPKETLVYK

Marketing is the activity, set of institutions, and
processes for creating, communicating, delivering,
and exchanging offerings that have value for
customers, clients, partners, and society at large.

American Marketing Association

Marketing Myopia

(Oren Harari)

2026

H ¢p\oocodia tou Mdapketivyk otic MWANOCELS

- [kavomoinon avaykwv meAATwV

- H ptAocodia tou papketivyk odpeilel va SLEMEL OAN TNV ETLXEipNON

- MpocavaTtoALoUOC TTPOC TOV TTEAATN EVAVTL TTPOCAVATOALOHOU TIPOG TNV MWANGCN
- [kavomoinon avaykwv KOAUTEPA ATtd TOV OVTAYWVIOUO

(AvtaywvioTtiko mAeovektnpa = Altadopornoinon - Hyeola Kéotoug — Eotiaon)

- Anuloupyia pakpoxpoviwyv oxeoswy, iototntag (Relationship marketing)

- Entitevén otoxwv

- H edbappoyn tou HAPKETIVYK odelAeL va EXEL BETIKO KOWVWVLKO TTPOCN O

- ONAN: “Npoypappa Avayévvnon Mawdlatpikwv Nocokopeiwv”

- AB Bacw\omouloc: “Awped Tpodipwyv / Tpanela Tpodipwyv / Mmopolpe”
- MNanaotparoc: “Aywyn Yyeiag & Smoke-Free Greece”

- Cosmote: “3tnpilw / Madll yta to Mawdi / School on the Cloud”

- Coca-Cola HBC: “Zero Waste Cities & Mission Water”

- MyMarket: “OAot Mallt Mnopoupe” & EBeAoVTIKEC SpAOELG

- Aegean Airlines: “Avakaivion Nawdlatpikwv Nocokopeiwv & Evioxuon
OTOUOKPUOUEVWV VNOLWV”

- Tpanela Nelpawg: “Aypotikr) Avamntuén & MoAtiotikr) KAnpovould”

Lionakis@aueb.gr 27/232
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MBA Sales

H kown cuvelodopa kat tpoonadsia tov MapkeTivyk Kot Twv NMwAncewv

Marketing & Sales...
.. ElvaL n mehatokevipikr) opdda kabe etalpeiog
.. Kat ot 2 Aettoupyieg eotialovv otnv oyopd Kol 0TOV TTEAATN

.. EXouv ouoLaoTIkO pOAo oTnV edappoyn TwV CTPATNYLKWY ULAPKETIVYK, N OTOLOl LE TN OELPA TNC EMNPEAlel AUEDA TLC
NMWANOCELC

.. EXouv Kowo oTtoxo tnv npoodopd Kol tapoxn avwtepnc atlac otov meAdtn

(Dewsnap & Jobber 2000, 2002; Guenzi & Troilo 2007; Homburg et al. 2008; Kotler et al. 2006; Krohmer et al. 2002; Lionakis, Avlonitis & Panagopoulos 2013; Le Munier & Piercy 2011; Shapiro 2002)

issues at the Marketing-Sales interface are amongst the most important ones that managers are dealing with

as the working relationship of Marketing & Sales plays a vital role in the organization

2026 Lionakis@aueb.gr 28/232
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Push-Based Model

Supply to Production based  Inventory based Stock based Purchase what
forecast on forecasts on forecasts on forecasts 15 on shelves

‘ Retailer Eustc:mer

Pull-Based Model

‘ supplier Manufa cturer = Distril::utc:r

supply to Produce to Automatically Automatically Customer
arder order replenish replenish stock orders
warehouse
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brand..

.. Yapaktnpllel kat yapaktnpiletat ano T avitAqP el & ta cuvolodnpata Tou Kowou o€ 0XEON HE TO
«TPOLOV» Kall TNV anodoor Tou

.. TOVL{EL KOl CUVOEETOL UE CUYKEKPLULEVA XOLPOKTNPLOTIKA, 0PEAN & EUMELPieG Ta oTtola CUUDWVOUV UE T
«BEAW» TOU TTEAATN KOLL PE TNV €LKOVA Tou brand

.. OUUBAAAEL OTNV AVAYVWPLOLUOTNTA TOU TIPOTOVTOC, UTtNPECLAC, TOTIOU, LOEOC 1) TPOOWTTIOU LLE TETOLO TPOTIO
WOTE TO KOLWVO VO ELOTIPATTEL ETUMPOCOETN afia
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MBA

OoAa padll o po ELKOvAL..
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Failure..

\
| -ﬁcﬁ\"‘o‘

Biggu 9ps i w ¥
betwern -

RN OLD STYLE
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MBA

OoAa padll o po ELKOvAL..
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Failure..

2026

T, >~ SRS 3 A e -, =
America’ ]
mericas taste just got better.
So much better you won't believe it.
We're rushing to bring you the
greatest Coca-Cola® you ever had!
Get set for a surprise.
It's Coke — all Coke — but a giant step better.
Better tasting. S h ling.
More refreshing, more inviting than ever.
New Coca-Cola will soon be dressed in its

brand-new best. Meanwhile, look for cans and
botties marked “NEW.’ That’s your Coke.

Now, more than ever...

Lionakis@aueb.gr
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duvapun..?

H Coca-Cola elvatL to no.1
brand naykoopiwg

2026

MNMwc¢ eva brand ennpealet tnv avtiAnyn..
2e «tupAa» tEOT YELONG..
TO KOO MPOTLHAEL TNV YeEUON TG Pepsi Cola o€ oxéon pe tn yevon tng Coca Cola

Otav 0pw¢ to idLo kKowvd yvwpilel otL cuykpivel Pepsi Cola pe Coca Cola
TOTE MPOTLUA Th YELON tnG Coca Cola

AuTti givon n «ocuvalednpatik» dvaun rnov £xet €va brand..
To brand Coca-Cola £xet tn 6Uvapn va aAAael tTnv aioBnon tng yeuong Tou Kowvou

Lionakis@aueb.gr
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MBA

n aéia tov brand

“éva emituynpévo brand ytundel ota cuvaleOipata..
oL ePLOOOTEPEC anodpAoel pag Baocilovtal ota cuvalcdnuata..
1o brand sival pa cuvaloOnpatikg covdeon mov EenepvacsL To Poiov”

Scott Bedbury, CEO, Nike/Starbucks

person

“To brand cou eivat autd nmov Aéve oL AAAoL yLa ec€va.. (ELBKA otav dev elocal unpoota)”

Jeff Bezos, CEO, Amazon

2026 Lionakis@aueb.gr 36/232
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MBA

ME TTOAU amAd Aoyia..

To brand cou gival auto mou ot AAAOL OKEDTOVTAL YLO OEVAL..

elTe 10 YVWPLLELG €ite OXL £XELC TO KO OOU TIPOOWTILKO brand.. & 0,TL KAVELG lval To brand cou..

To branding sival n dtadikaoia diaxeipiong tov brand..

2026 Lionakis@aueb.gr 37/232
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n duvapn tovu brand..
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MBA

TL TPOOPEPEL TEAKAL..

.. TtNyn dtadpopormoinong Evavil Tou ovToywVLGHOU
.. onueio avadopag
.. XAUNAOTEPO PLOKO YLOL TO KOO TIOU ETUAEYEL

.. EvOeLEn kat avayvwplon lifestyle & a&lwv

TL BOOKA XOLPOLKTNPLOTIKA OPELAEL vaL EXEL..

oxupn OLILOTEAECLATLKA povasdikn EekaBapn
glKova glKOva glKova glKOvVa

2026 Lionakis@aueb.gr
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dnAaédn..

1

Mercedes-Benz
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MBA

N YVWHN TOU KowoU gival KaBopLoTikn..

TIOLOC
eloal

TL TTLOTEVOUV OL
aAAoL ylo oEva

TL KOVELC '
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MBA

dOwocodia - pthodotia..

To brand eival éva cUvolo avtiANPewv & evtunwoswv (Koukideg) mou Bploketal 0To HLUAAO TOU KoLwvou..

OA&C pag oL EVEPYELEC ETILKOWVWVOUV Kol Snuoupyolv avtANPeLs & EVTUTIWOELG..

..0,TLAEC.. O,TL &€ AEC.. O,TL KAVELC.. O,TL SEV KAVELC.. O,TL 0OU cUMPaiveL.. O,TL &€ ocov cupPaivel..

..OTIOLOOTIOTE EVEPYELQ.. ETILKOLVWVEL..
& 0,TL ETUKOWVWVEL XTileL avTIAAPELC KAl EVTUTIWOELC..

& tote XTilel Eva brand..

Ta loxupa brands ytilouv oxupec & ouvermeic avtARPELS KOL EVTUTIWOELG

H dhodoia tou kabe brand gival va armoteAEL Tov mMPWTAYWVLOTH OTNV KAtnyopia Tou
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MBA

Good branding..??

|4
"
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MBA Sales

ylati TEALKA N CUVERC & LoXupn ELKOVA ELVOLL TO TTOWV..

;ﬁf" SRAReE) r!q
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To KAPMOYZI o€ brand aBAntikwyv momoutolwvy..??

Ta NIKE/adidas os brand Botkac..??

H ABLOSUT/smirnoff oc brand fast food maykoopiwg..??
Ta McDONALDS o€ brand pikpwv autokivAtwy TTOANC..??

Ta SMART o€ brand cuokeunc Kivntou thAepwvou..??
EloaL n APPLE (I-phone) twv......7?7?
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MBA

Brand = mayofouvo..

owto nov Ppaiveton eival to 20%..

To urtéAourno 80% yivetal 0To MAPACKAVLO

& amoteAei tn Bdon Kat
TO OTPATNYLKO OXESLAGUO..

Mo KoKn Baon eivan pia KaAR apyn ya
VoL KOTOPPEVOEL CUVOALKA TO cUCTHUAL..
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MBA

Kortovowvtag tTn duvaun tou brand..

Av n Aoykn pov ival.. Keep walking.. paAAov to oviokt pov givat.. Johnny Walker..
Av O£Aw va TIAEVW TA TILATOL LE OLTIOPPUTTAVTLKO TTOU GUMEPEL.. LAAAOV TO OLITOPPUTIOVTILKO MoV eivat..  Fairy..

Av BéAw capmouav KatdAAnAo yia tnv ritupida.. pAAAov Xpnotponolw.. Ultrex..

Av OéAw va akoUow TNV TILo dLaxpovikn E€vn pop tpayoudiotpla.. HAAAov youotdpw.. Madonna..

Av OéAw va rtivw tov ko€ touv George Clooney.. LAAAOV XpPNOLHOTIOLW.. Nespresso..

Av BAEnw tn oepad sex & the city.. paAdov kataAafaivw dtL n mMOAn sivad.. Néa Yopkn..

Av BéAw tnv adica tou kKaAutepou NBA naiktn dtaxpovika.. pdAAov Ba napw pa adioca tou.. Michael Jordan..
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TO art\O €ival SUCKOAOTEPO Ao TO MEPUTAOKO..
BEAeL TOAU okAnpr) SoUAELA yLa va EekaBapiloelc Tn okEYPN GOV KaL Va TNV KAVELC ATTAn..

Steve Jobs, CEO, APPLE

OLUTO €ival To 1o SUGKOAO MPAYHA GTOV KOOHO..

JUST DO IT.

Peter Economides
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MBA

“the NBA can’t stop you from wearing them”
1984 - 5K fine / game

H Red Bull ota mpwta tng
Bripata "métaye" Adsla KOUTAaKLa
o€ TIoAucUXVaoTa onuela OTwg
TIAVETILOTA LA KAL TIApKa yLa va
SnuloupynoeL tnv YPeudaiobnon
OTL O6AoL To Tiivouv AénN.
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Rhodes Cheese
is produced by Al Borouj
(Arabic)

for more than 55 years
Feta Cheese

Vegetable Fat

Made in Wisconsin from
free cow's milk* (French)

- H dp€ta eivat Aeuko tupl amo atyormpoBelo yaia, mou wpLUAleL LECA OE QAN
- KatoxupwOnke oploTikAd w¢ tpoiov MO poAig to 2002
- T va amokaAeital eva tupl @eta MOM, npénel va mAnpoi kanoleg npoUimoOEoelg:

* Na TtPOEPXETAL ATIOKAELOTLIKA ATTO TNV NMELPWTLKN EAAGSa, kol artd vnold povo aro th A€ofo.
* Na mapaokeualeTol LOVo amod EAANVLKO TOOTEPLWHLEVO aLyorpoBeLlo yala 70% kat yidivo yaia 30%.
* Na xpnotporoleital yaAa povo amo eAANVIKEC PUAEC TtpoBAaTwy TTou TPEPOVTAL UE TNV TOTILKN XAwpLda,
KUPLwG o€ eAeVBepec BooKEC.
* Na mapayetat amno tov Oktwhplo we ta peca louviou.
* Na mtepLexel eAaylota Autapad 43% emi Enpou Kkal peylotn vypaoio 55%.
* Na. wpLualeL yia TouAaxLlotov 2 Unvec peca o€ EVAVO BapeAila j oe doxeia armo Aseukooidnpo (tevekedec).
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* Mpootatsvopevn Ovopaocia MNpogAsvoncg - MON (Protected
Designation of Origin - PDI)

* To OvVOpO MLOL TIEPLOXNG, EVOC OUYKEKPLUEVOU TOTIOU I O €COULPETLKEC
TIEPLTTTWOELG, MLOG XWPOCG, TO OTIOLO0 XPNOLUOTIOLELTAL YLl TNV TtepLypadn
£VOC YEWPYLKOU TPOLOVTOC, 1 EVOC TPOdLUOU:

— TIOU KOTAYETOL QNO TN OUYKEKPLUEVN TIEPLOXN, TOV OCUYKEKPLMEVO TOTO N TN
OUYKEKPLUEVN XWPa

— TOU OTolou N MoLOTNTA A TA XOPOKTNPLOTLKA 0de(AOVTOL OUGLAGTIKA 1} OUITOKAELGTLIKA
oto WLaitepo yewypadikd nepBaAAov mou mepAaUPAVEL TOUG EYYEVELS PpuOIKOUG
KoL VO pWMIVOUG AP AYOVTEG Kol

— Tou omoilou n mapaywyn, N MHeETAmoinon koL n enefepyacio mpoypatonolovvTal
OITOKAELOTIKA 0TV opLloBetnpevn yewypadikn epLloxn

* Napadeiypara: Kpokog Kolavng, Maotixa Xiou
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H urmtotipnon tng aélog tov MAapKeTvyK Kal tou Branding otn xwpa pog avtovokAdtol
EekaBapa KoL 0TO YEYOVOC OTL CUMDWVO LE OTOLXELA TTOU SNooLeUTNKAY 0TNV KUPLOKATLKN
KaBnuepwvn (22/7/2018) amo tic 4.000 eAANVIKEC ETILXELPNOELC LLE EMWVULLLEC TTOU PEPOUV TO
ovopa “Makedovia” oute pia 6ev €XEL KATOXUPWOEL TNV EMWVU LA TNG otn 6leBvn ayopad

H cupdwvia twv Mpeontwv PpAKE aMPOETOLMAOTEC TIGC EAANVIKEC ETILXELPNOELC KAl OTIWC TOVLOE 0 IPOESPOC TOU
2BBE “H katoxUpwaon EMwVUMLOC KOl T(pOTOVTWY, ATTO TN OTLYMH ToU MIAAUE yia eEwoTtpedela eival povodpopoc’

)

EivalL mapdaAoyo va untoBadpuiletal kat va Aowdopeital otn
XWPOL LG EVOLG ETILOTNOVLKOG KAASOG IOV CUVOEETAL AECOL
OXL LOVO ME TNV EMBiwon Ko TNV avantuén twv
ETUYXELPNOEWV KL TNV EVOUVAUWON TN KOwwviog, aAAA Kot
ME TNV aAAayn Tou avantuélakoU PLOVTEAOU TG XWPOLG



Ti eival TeAKA To MAPKETLVYK;

Oplouog

Elval pia Asttoupyia kot €va cuvoAo Stadikaotlwy yla tn dnuioupyia,
ETUKOLVWVIa Kol tpoodopd aélac oTouc TIEAATEC, CUVEPYATEC KOl OTNV
Kowwvia euputepa

Me aAAa Aoyia .....

To MapkeTivyk Sivel Eudaon otnv Evvola tne dnutovpyiac aéiac OxL LOVO OTOUC TIEAATEC LLOC
ETILXELPNONG 1N OPYAVLOHOU KEPOOOKOTILKOU N KN, aAAQ KOlL 0TNV KOWVWVia EVpUTEPAQ.
‘ETOL UTIAPXEL N EMIXELPNUATIKA KOL I KOWVwVIKA dtaotaon Tou MAPKETLVYK



OL TPELC EVVOLEC

INh OVation

Q

ZuvOEovTal AUESA LE TNV EMLOTHN TOU MAPKETLVYK




Kadnyntng Mewpyrog I. AvAwvitng (1949-2019)

O Ml'ewpytog AvAwvitng nrav d1ebvwg OLOKEKPLUEVOC
Kabnyntng kat egBANUATLK gopypn Tou EAARVIKOU Kalt
O1EBVOUC XWPOL TOU HAPKETLVYK

H cupBoAn touv otnv avamntuén kat dtadoon tTnC
ETILOTNHNG TOU PAPKETLVYK oTtnv EAAGda givat
KUPLOAEKTIKA AVEKTIHNTN

International Journal of Research in Marketing
Volume 12, Issue 5, December 1995, Pages 435-448
The changing consumer in Greece
Athanassios Kouremenos & George J. Avlonitis




n = W N

O AEKAAOTI'OX TOY MAPKETINI'K

. LUYKEVIPWOE TNV TPOGOYT GOL 6TV AYopa Kol

otov IleAdtn

. Tunuatoroince v Ayopa cov
. Eridele mpocextikd v Ayopd Gov
. AlpopomomGov amd ToV AVTOY®VIGHO

. Adloroynoe mpocektika o [Ipotovtikod cov

XapToPuAAKLIO

. Avdwvitng, Aroiknon Mdpxerivyx Aw@aveao 13 /29

2026

O AEKAAOTI'OX TOY MAPKETINI'K (...cuvégsia)

6. Mn divelg PapdTTo LOVOV GTNV TILOAOYLOKT)
TOALTIKY)

7. Aooce dwitepn Bapvtnto oty Iowdrta
E&vmmpémnonc tov Ilerd

8. lIpoPare ta Avtayovietikd cov [TAeovekmuota

9. Avantuie Makpoypovieg Xyeoteg pe tov Ieidm

10. Zmpi&e 11 dpaoTNPlOTNTES GOV GE L
OAoKANpOUEV ZTpatnyiK) MapKeETIVYK

r. Avdwvitng, drofknon Mdpxerivyx  Aw@avewo 26 / 29
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MBA

KALpOKa LETPNONC TIPOCAVOTOACUOU OTO LAPKETLVYK

Ol EMUXEIPNOELS UE TPOCAVATOALGUO OTO UAPKETIVYK, XapaKtnpi{ovtal amo tn oUveXH eotiaon
TOU NMPOCWTILKOU (O€ OAQ Ta TUHUATA KOL ETTIMES A TNG ETALPEING), OTIC AVAYKES TWV TMTEAATWV
KOl OTIC AVTAYWVIOTIKEG CUVINKES ToU meptBaAAovToc tn¢ ayopdg.

Ot Kohli kat Jaworski (1993) avéntuéav tnv kAipaka MARKOR
Mpooébiopilel to Baduo otov omoio n emiyeipnon:

(a) cUAAEyeL mAnpoopisc yia tnv ayopa

WOTE VO UTTAPXEL YVWOT KOL KATAVONOH TNG ayopdc (TEAATES, aAVTayWVIOUOS, MPOUNTEUTES, EOCWTEPLKO KAIpUa TNG eTatpeiac, eEwTePLKO meptB8aAiov)

(8) bLaxéel Tic mMAnpPowopiec AUTEG OTO EOCWTEPLKO THE MEPLBAAAov

woTte OAa ta eunAekopueva Tunuata va e§olkelwdouv Ue TNV ayopd

(v) avrtanokpivetal o€ autEg Ti¢ MANPOPOPIES

UEOW OTPATNYIKWVY KAl TAKTIKWYV TToU oxeditalovral cUVOALKA

2026 Lionakis@aueb.gr 57/232



mailto:Lionakis@aueb.gr

Ano stapeia og KatavoaAwtn

Ao etalpeia og sTapEia

H Stadkoolo face 2 face
¢ NwAnong e-TwAnon




MwANOCELG

OL MWANOCELG..
- elvall 0 CUVOETLKOC KPIKOC HETOEL ETTLXELPNONC KOLL OLYOPAC
- elval N oNUAVTLKOTEPN AELTOUPYLA HLaC ETIXELPNONC WG TTPOG TNV ETOpacn Tou €XeL oTta £006A TNG
- £XOUV KATOAUTIKO pOAO OTNV UAOTIOLNON TNG ETILXELPNOLAKNC OTPATNYLKNAG
OTNV EMTEVEN TWV OTOXWV TNC ETILXELPNONG

oTN PLwoLHOTNTA TNG YEVIKOTEPQ

- TPOOWTILKOC CUVOECOC TNE ETALPELOC UE TOUC TIEAATEC TNG

TO CUATLA» KOL TOL «OUTLA» TNG ETIXEIPNONG, KABWC Ta OTEAEXN TMWANCEWV TIEPVOUV EVA LEYAAO LEPOC TOU EPYACLAKOU TOUG XPOVOU EKTOC TNG ETILXELPNONG,
Bplokopevol o€ emadn UE MEAATEG, £xovTag £€ToL TN SuvATOTNTA VA TTAPEXOUV TANPOodOPLEG 0 OAQ TA TUAATA TNG ETALPELOG OXETLKA LE TNV ayopd.

- O SlaAettoupylkoc cuvtoviopocg (inter-functional coordination) armalttetl ano tg TwWANCELS va Bplokovtal o emadn Ko
ouvepyaoia pe OAa ta TpApata pag statpeiog (Avlonitis, Lionakis kat Panagopoulos, 2010), mpoodmntovtag £ToL otn Asttoupyia
TWV MWANCEWV TTOAUSLAOTATO XAPAKTAPA YEVLKAL.
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XOPOAKTNPLOTIKA

(1) xpNUATOOLKOVOLLLKI) oKOTILA (TOoo oTa €0056a 000 KAl oTa KOOTN)
(2) ol MwAROELC Elvol TTEAXTOKEVTPLKEC
(3) «cuvoplakn mepLoxn» LETALL eTXElPNONG Ko teAdtn SnAadn otnv «mepldEpela tng enxeipnons» (boundary-spanners)

(4) To otEAexoC MwWANOCewWV Epxetal o€ emadn pe Sekadeg meAdteg aAld Kal pe ouvadEAPoug Tou tou epyalovial o€
SLaPOPETIKEC AELTOUPYLEC TNG ETILXELPNONG

(5) Sales task force (Aettoupywko eninedo) / sales management (8tolkntiko eminedo)
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Management

Ye eninedo dloiknong, n nwhnon avacbépsrou otnv opyakuévn KoL OTPATNYLKN Stadikacio Tou cuvSEeL Thv mapaywyr eVOS npo’(évroq A TNV TOPOXH HLOG
UTINPEGCLAG HLE TV LKAVOTIOINGN TWV AVOYKWY TwV EAXTWY, péow tng avtaAayng atiag. Zto mhaioto g Stoiknong, n mwAnon dev eivat amAwg pa cuvaliayn,
aAAQ EVTAOOETAL OE pLO EUPUTEPN OTPOTNYLKI) TTOU nspt)\auBavsL

Awoiknon NMwARogwv: H dtaxeiplon t¢ opadac MwANCEWY / CUCTHUATOC TIWANCEWV KAl TWV OXETIKWY SpacTnPLOTATWY, LE OKOTIO TNV EMITEVEN TWV ETALPLKWV
otoxwv. H dloiknon nwAnocswv kabopilet tig Stadikaoieg, Ta Kivntpa KaL TNV eKMaLdeUOn YL TOUG MWANTEG, EVW ETURAEMEL TNV Add0oon Kal Ta AMOTEAECUATA

Ztpatnywkn NwAnoswv: Adbopad Tov cxs&aouo KoL TNV UAoTtoinon evog mMAAVOU TIoU OTOXEVEL OTNV smtsuﬁr] oustKpLusvwv OTOXWV MWANCEWV. H oTpatnyikn
nspt)\auﬁava ™V ava)\ucn NG ayopag, Tov kaBoplopod Tou WavikoL meAdtn (targeting), tnv avantuén véwv npoidvtwy Kat Tnv tornoBEtnon (positioning) twv
TIPOLOVTWV 1 TWV UTINPECLWY OTNV ayopa

Atax:—:tpwn NeAatelakwyv Zxécewv (CRM): H nwAnon o€ eninmedo dloiknong euneptsxst eniong tn Snuwoupyla kat tn dtatrpnon oxsoswv UE TIEAATEG, KATL TTOU
elval kplolo yLa T BLwoLuoTNTA KoL TNV avamtuén pog enxeipnong. To CRM eival éva Baociko epyaleio o€ autod To MAAioLo, EMLTPEMOVTAC TNV Kataypadn Kal
avAAuon Twv AAANAETILOPACEWVY HE TIEAATEC KAl TNV TapakoAouBnaon tn¢ mpoodou Twv MWANCEWY

MNpoBAéYPeLg kat Ava)\ucn NwAncswv: H dloiknon xpnotpomnolel mpoPAEP LS kKol avaAUCELG TTWANCEWV yLa va AABEL amOPACELS OXETLKA LE TNV TTApAywyn, TN
Sdlavoun, T oTpATNYLKA LAPKETVYK Kal ToV TtpoUTtoAoylopo. Autd ta epyaleia BonBoulv tn Sloiknon va avamtuéel TTOALTIKEG Kal oxESLa TTou BEATLWVOUV TNV
QTOTEAECUATLKOTNTA TWV TIWANCEWV

Anodotikatnta kat Metpnoeilg MwAnoewv: Ze eninedo doiknong, n anddoon Twv NwAnocewv afloAoyeital HEoa amd UETPAOELS, OTIWG O APLOUOC VEWV TTEAATWV,
TO OUVOALKO U 0o¢ MWANCEWV, To TEPLBWPLO KEPSOUC Kal N LkavoTtoinon Twv nmeAatwyv. OL SeikTeg auTol emITPEMOUV 0Tn SLolknon va TPooapUOlEL TN OTPATNYLKN
NG Kal va evtonilel eukalpieg BeAtiwong

JUVOALKQ, n TtwANGCN o€ SLoKNTLKO Ttinedo dev elval AMAWC PO LEUOVWHEVN ou<ovouu<r] ouvaAAdayn, aAAa po Suvaptkn dtadikacio mou emnpealel T
OTPATNYLKN TNG EMLXELPNONG, TNV LKAVOTIOLNON TWV TMEAATWY KOL TNV QVTAYWVLOTLKOTNTA TNG OTNV ayopd.
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Function

H NwAnon... (oe Asttoupyko eninedo),
glvall ot SUVOLLKN Kot OXL oTatikn Stadikaoio (TAKTLKWY Kat SLolKNTIKWV armtodpAoewV)

e aAAnAséaptwpeva BApoata

- avaLPEPETAL OTNV TIPOOWTILKA ETILKOWVWVLA LE TNV OTtoLl 0 TTWANTNAC TPOOTIAOEL VAL LKAWVOTIOLNOEL TG AVAYKEC
Tou urtoPndiov MeAATN LE ATIWTEPO OKOTIO TO 0PEAOC KoLl Twv SVO MAEUPWV

- ATIOOKOTIEL 0TN SNULoUpYLa LAKPOXPOVLIWY CXECEWV KOLL CUVEPYOOLWV LE TOUC TIEAATEC
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MBA

H dadkaoio tng mwAnong

Evtomiopog umoPndiwv meAatwy

v

Mpoetolpaocia

'

Mpocéyylon

v

Mapouaiaon

v

AoKLaoTIkO KAELOLUO cupdwviag

v

AVTIUETWTILON QVTLPPNOEWV

'

KAeiopo cupdwviog

v

Metémnelta mapakoAouOnon

2026
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Sales

Connecting with Decision-Makers

2 NUavVTIKA {ntApata otn Atadikaoia tng MwAnong

...See more

(1) O kaAo¢g urtoPridlog meAdTng...

-‘ExeL tnv avaykn n embupia ywa to tpoiov
- EXEL TN XPNUATOOLKOVOLLKH SuvatotnTa Vo ayopAsEL TO TtPOIOV I’ not a deciio maker
- ExeL tnv e€ouoia/e€ovolodotnon va ayopAoel To tPoidv

n évvola Ko oL pOAOL TOU KEVIPOU ayopacTikwv anoddacewv (KAA)

- XpNoTeC (users) \

- ayopaoteg (buyers) ' ) _
- entnpeadovtec (influencers) I’m a desperate sales rep

- anodaoilovteg (deciders)

-
- AtodEpeL «kEPHOCH» yla TNV ETILXELPNON KE TN cUVAAAQyN) TOU

Let’s waste
each other’s
time!!!
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MBA

2 nuavtika {ntpata otn Awadikacio tne MwAnong

(2) Npoetowpacia / Mpoogyylon / Mapouaciaon

Mposctowpaoia: emayyeApatiopodc & suyévela / KaBoplopoc otoxwv emiokePpnc / AvayvwpLon ovoykwy Kot tpodil ehdtn &

dnuloupyia evdladepovtoc / Zevapla peBodwv napouvoiaonc

Npocéyyion & Napovciaon:

Mé£0oboL
Fevikn Elcaywyn

‘Odelog

Epwtnon EvéLadEpovtog & avOoLKTEG
EpWTNOELG / MEPLEPYELQL...

MuwpEg AeoEVOELG

MNpoocappoyn otig AVAYKEG
Npoocéyyion pe lotopia (Maptupia /
Z0otaon)

Npoodopa AoKLpAg
XapaKTnPLOTIKO TtPOIOVTOG

Xwoupop

Napadeiypata
KaAnomépa oag! Eipat o/n [6vopa] amo tyv statpeia [eTapeial].
Mrmopw va oag Seif€w mwg va e€okovopnoete éwg 20% ota [mpoidv/unnpeoial
- Mwg Staxelpileote autr tn otyun [MpoBAnual;
-‘Exoupe BonBnoesl moAAEG eTatpeieg oav tn Sk oag va [Avon]
- PWTAOTE yla TIC AVAYKEG KOLL TLC TIPOKANOELG TOU TIEAAT..
- @a oag evoledepe va...
ZntRoTe UkpA "val" yla va TtPoETOLUACETE T £6ad0og
Av propouoa va oag deifw pia Avon mou Ba [0dehoc], Ba cag evOlEdepe va aKOUCETE TIEPLOGOTEPQ
ZEKWVAOOUE E EVaV TIEAATN OTWE £0€(C OV £ixe [MpOkAnon] kat péoa o€ [xpovog], katadepe va
[amotéAeopa]
TLBa Aéyate va oog oteldw €va Selypa Tou poiovtog pag, wote va deite tn Stadopaq;
O ouykekplpévog HY €xel Bapog povo 800g
... L€ Tpoooxn

FAB (features / advantage / benefit) & ouvévaopot...
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Sales

Fevikéc cUUBOUAEC otnv NwWAnon
- pAaw Aiyo akoUw oAU

- 106t - Alevééelg
- Alapwvieg mou b¢ oxetilovral pe tnv nwinon
- ElAkpivela - Oyt moAwtikny / dpnokeia / madn
- AVTIUETWTTLON UE TPOTTO TTOU MPOooBaAAsl Avtippriosig: Xpuorj eukaipio
- Ablaopia
- antAortotnUévo vs TexVIKO AsEAGYL0 - YnepBoAikn olkelotnTaL Alatunwaon SLEPEUVNTIKWY EPWTHOEWV:
- QAvapia KAaoowkog tponog yia va avtiAngdouvue
- Avurtopovnoia KaAUTepa T0 {NTNUA KOl TOV TTEAQTN
- Overpositioning
- EAA&wmti¢ yvwon tou aVTIKEIUEVOU MTWANONG
- Mn avayvwpion AaSwv
- Arteudeiog Katnyopiec oTOUG AVTAYWVIOTES

- exepvdsia

- Aciéte evbiapépov

- Meite to ovoua toug

Avakepalalwote
- XapoyeAdote BeBawwcite ot kataAaBarte tL eine o meAatng
- Nat giote kaAoi akpoatéc BeBauwweite ot 0 neAatng kataAaBe ooa tou sinarte
- Toviote Ta MpAyUATA TTOU EVOLAPEPOUV seﬂli(e
- Kavte Tou¢ va viwoouv onuovTikoi Mwooa Zwuatog \gﬂ;}
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Stavpwuéva xépia — nodia = auvva

JKEnaoua otouatos / puTnG amo atouo nov wiAa = midavo Yeéua (av akoUel uaAlov Sev mioteUEL)
TpiYwo AutioU = AoyLka eKEiV TN OTLYUN AKOUEL KATL TTOU OEV TOU QPECTEL

Zvuowo NAawpoU = sivat onuoa auelBoliac n aBeBaitotntac

Xpnowuomnoinon xeptou yia otiplyua Ke@alAiou = avio — Bapeuapa

KAg10Tt0 X€pL mou akouurd oto Udyouldo evw o SeiKTNG SeiXVEL MPOGC TA MAVW = EVOLAPEPOV
MaAaun kottaet katw = rttBoAn (otn xewpayia.. avwtepotnta)

MaAaun kottael mavw = tiuLotNTA (0TN XElPAYIA .. KATWTEPOTNT)

2026 Lionakis@aueb.gr
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MBA

2 nuavtika (ntnpato otn Aadikactia tne MwAnong
(3) AoKLHaOTIKO KAELOLHO / AVTLUETWTILON QVILPPHOEWV

AOKLUAOTIKO KAELOLWO: Siepelivnon Twv npoBéoswv Tou untoPndiouv mehdtn yo mbavr) ayopd

- Mnopel va anattnBel xelplopog avilppnoswy Kot dtampaypdtevon... (mapadeiypata...)

To KOOTOG TOU AOYLOMLKOU €lvat TOAU uPnAd Me Baon T mAnpodopieg mou dwaoarte, oL kabBuoteprnoelg oag kootilouv 500.000 seupw £TNOLWG. H MAaThOpua oG UImopEL va
HELWOEL AUTA Ta KOoTN Katd 15%, SnAadn va e€otkovounoste 75.000 eupw PECA OTOV TPWTO XPOVO. To KOOTOC TOU
oUOTAHATOG gival Alyotepo armnod to 50% autrg tng e€olkovopnong

H uAomoinon evog TETOLOU GUOTHATOG Eival H opada pag Ba ouvepyaoTtel oteva pe TNy enxeipnon oag. H ulomoinon xwplletal os Tpelg GACELG: EVOWUATWON

nepimAokn Sdebopévwy, SokLUEG Kal ekmaideuaon. ZTOX0G Hag ival va elote MANPWCE Aetoupyikol péca o€ 8 eBSouddeg

Aev gipaote olyoupol av To TPoowTKO Hag uropei va  Mapéxoupe Swpedv ekmaideuon yla TO IPOCWTILKO oag, KBWS kat 24/7 umoaoTrPLEN KATA TOV PWTO XPOVO

XPNOLLOTIOLNCEL TNV MAATHOpLA

TumoL avtipproewv

AVTLLETWLON FEVIKEC TPOGEYYIOELC
- no need , .
- dwoate ayopaotikoug Aoyoug; - Apvnon
- no hurry - ' '
- dwoarte Kivntpo; _ Boomerang
- NO trust - Swoarte Stamnotevtnpla; (l6ka online) A .0
- Avtiotafuion
- N0 money - Swoarte value? Awoate eVVoAOKTLKEG peBOSouC?
- Moptupia
- no desire - KAVOTE TO POTOV «ToAUTLHO»? / cuoTaon
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MBA

2 NUavTKa {ntApata otn Atadikaoio tng NwAnong

(4) KAelowo / Metenetta mapakoAouBnon

MnvUuata ano vmobndlo neAazn..

- Kavel epwtROoELG

- ZnNTA TN YVWUN TPLTOV MPOcWTou

- E€eTaleL MPOOEKTIKA TO TIPOIOV

- Kavel Betika oxoAwa yia to tpoiov

- OTIKA YAWOOOL CWHOTOG

BaolkéC TEXYVIKEC KAELOLUATOC..

Anattouvran 3-5
npoonadeies KAsLoipatog - Al.lEO' (o)

KOl OUVSUQIOUOG TEXVIKWV

- YrtoOetiko / EvaANoKTIKA EMAOYN

- Zuvoyn woeAewwv & M£0Bodo¢ yes/yes

- Eav Tote (+ EWd1k6 0delog)

SRR A R R R R R R R R R R R i R R R R

Meténewta napakoAovOnon..

Fpriyopn (on time) mapadoon nmapayyeAiag
Mapoxn mAnpodopLwv

ExkdnAwon extipnong

XELPLOPO MapaATIOVWV

Emkowvwvia ava Taktd xpovika dtaotiuota

Anpoupyla KALLOTOC EUMLOTOCUVNG

2026

E€aoddaAion kavomolnuévwy meAaTwy
MpooéAkuon vEwv meAatwy (wom)
Al&non nwAnoswv

E€aodalion cuvexwv nwAnoewv

Anpoupyia KaAAG driung
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2 NUavTKa {ntApata otn Atadikaoio tng NwAnong

TEXVLIKEC yLaL KAELOLUO. ..

Texvikég KAewoipatog MwAnong
Trial Close
Assumptive Close
Alternative Choice Close
Urgency Close
Takeaway Close

Risk Reversal Close

Benefit Summary Close

Social Proof Close
Guidance Close

Ownership Close

2026

Napadeiypata

Mati 6ev Eekvape pe pia TAOTLKA ePappoyn O€ Eva oo T THAMOTA 0aC YL 3 LAVES; Oa UMOPECETE VA 0ELOAOYNOETE TNV
arob00n TOU CUCTAMOTOC TPV SEGUEVTELTE TANPWCG

Mowa nuepounvia oag BoAelel KAAUTEPA YLA VA EEKIVI)COUE TNV EKTIAOELON TOU TTPOCWTTILKOU CaC;

Oa MPOTLLOUCATE VA EEKIVI|COULE LE TO TTANPEC TTAKETO 1) LE HLla Baoik €k60oN TIOU UITOPOUUE VAL ETTEKTEIVOULE
opyotepa;

Mrmopoupue va aag mpoodEpoupe 20% EKMTTWON OTNV TLUA AV TTPOXWPNOOUHE OTNV TtapayyEALO LEXPL TO TEAOG TOU HAva

AV TO TIAOTIKO TTIPOYPAPHA SEV 0AC LKAVOTIOLNOEL, UTTOPOUE VO OTAUATCOUUE XWPLG ETULITAEOV KOOTOC. MIOTEVOUUE OUWG
otL Ba evtunwolaoteite

MapExou e eyyunon emoTpodnG XpPNUATWY av & Selte PLETPNOLUO ATIOTEAECUATA LECA OTOUC MPWTOUC 3 UAVEG
Me auTo to AoyLoULIKO Ba pmopeite va PELWOETE TO KOOTOG £HoSLACTIKNG KAt 15%, va evowpatwoete ta dedopéva oag Kot
va tpoPAEmneTe KaAUTEPQ TN {NTNOoN. EloTE £TOLHOL VO TTPOXWPICOUE

Mua etatpeia otov i6lo KAAdO e €04G XpNoLHomoinoe TNV MAATPOpUa HaG KoL LELWOE TO KOOTOG anmodnkeuong katd 10%.
Oa BEAate va Seite TN HEAETN TtEPLMTTWONG TOUC;

Me Baon tn oulnTnon Hag, N mPEOTACK HOG VL0 TO premium TIAKETO dpailvetal va KAAUTITEL OAEC TIG AvAYKeEG oag. Na To
TIPOXWPINOOUE

Nw¢ pavtaleote TNV KABNUEPLVOTNTA OOC LE TO VEO cuoTnUa; Mola xapaKTnPLoTIKA Ba oo SLEUKOAUVOUV TIEPLOCOTEPO;
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ANTIAHYH TOY TIEAATH

H mpaypaTtikotnTa ival omwg Th PAETEI 0 TTEAATNG

H apoipaia karavonon civai onpavTikn

TTpEmel va Tou agiepuwow Xpovo

H akon kai o1 epwTnoeig ponBolv TNV KATAvonon Twyv avaykwy,
amoyswy, avTIAMYEWY Kal TACEWY TOU TTEAATN

O meAdTNG cival avBpwmog Kal anaiTei:
- 2EBAZMO

- EKTIMHZH

- ®PONTIAA

- KAAEZ ZXEZEIZ

- EYXAPIZTHZH

2026 Lionakis@aueb.gr

72/232


mailto:Lionakis@aueb.gr

Ta TTAeovekTnuara Twv TTaparovwy

- Aivouy:
- Mia dguUTepn gukaipia

- AvuvartotnTa va d¢cif€i¢ EUTPAKTA OTOUG TTEAATEG OTI
Tpayuarika evéiapepeoai yia autoug

- Auvartotnta anoTpoTHg APVNTIKWY OXOAWY TPOS AAAOUG
mOavoug TEAATEG, KATI TO OTTOIO UTTOPEI va £XEI PHEYAAN
ETMITITWON OTNV PAUN TNG £TAIpiag

- Eukaipia yia ep1000TEPO IKAVOTIOINUEVOUG TTEAATEG

- Eukaipia va paBeig 11 ©cAouv o1 TmeAdTeg Kal va PeATIWOEIG
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TTwe TTpenel va AvripeTwrilovral Ta Tlapanova

EuyeviKR avTIHETWTTION TOU TTEAATN

[ priyopn avTIUETWTION TNG KATAGTACGNG

ATro00XN OPAALATOC Kal aTroAoyid

Katavonon Tou mpoPARUATOg amo TV TTAEUPA TOU TTEAATN
ATopuyn avTitapaBeong

AeTTOpEPAG avaAuon aTov TTeAaTn Thg diadikaagiag mou Oa
akoAouBnOcei yia va emiAuBei To pofAnua

2 UVEXNG evnuépwan Tou TteAdaTn yia Tnv e£€AIEn Tng diadikaciag
TTiBavn (avaioya pe Tnv mepimTwan) amolnuiwon
Emipovn mpoomaBeia yia Tnv avaktnon TG KaAng ©€Anong Tou meAdTh
BeATiwon Twv d1adikaciwy

Lovelock, Vandermerwe and Lewis, 1999

2026 Lionakis@aueb.gr
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““To va kavelic AaBoc elvai
avBowivo,
7O Va KaTapepElc va EmavopBwaoeilc,
Bciko”

Hart et al, 1990
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1
2
3
4
5.
6
7
8
9

. Evyévela

. Ae Stakomtouue tov evolapepousvo (ouyvwun yio tn dtakorn)
. AEV QVOPEPOUOOTE OE KAKEC TTPAKTLKEC AVTAYWVIOTWV

. AeV mapaoupouaoTE O0TOo “e0€lc einarte, eo€ic {ntoarte k.a.”

Agiyvouue katavonon yLa otldNmote, 000 napaéevo kat av eival

. AEV UTTOOYXOUQOTE TTPAYUATA TTOU OEV UTTOPOULE VO KAVOULUE

. Oxt aéekadaplota onueia o€ epwtnuata - {NTHUATE TOU TTEAATN

Ae dtaBeBatwvoule Tov eVvOLaPEPOUEVO WG O,TL EYLVE, € Ta éavayivel

10. Ae A€ue vat og 0Aouc TOUG KAVOVEC

11. ArtayopeUetal: Aev eipat apuodioc / Sev givait Sikia pouv SoUAeLd

2026

. Oxt Ageic ue apvntikn xpota (1t.x. mpoBAnua-napamrovo-Aadoc¢ Vs kataotaon-euneipia-napavonon)

Lionakis@aueb.gr
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TI TTEPIAAMBANEI H EZYTIHPETHZH
TOY TTEAATH

+  2ZWOTH TT010TNTA TIPOIOVTOG N UTTNPETIAG

+ Ikavomoinon avaykwy meAdTn

+  2WOTNH OX£0N N £Tayn

+ AigBnon an' Tov TeAATN 0TI TOoV UTtoAoyi{ouv

+ AioBnon dikaloouvng
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Sales

Alaxeiplon napartovou
AyatrnTé K. XXX

APXIKA 0AG EUXOPIOTOUME TTOAU TTOU ETTIKOIVWVAOCATE Padi Jag Kal CnTAPE CUYYVWN Yia TRV avaoTATwor 0ag.
AuUTTOUPACTE TTOAU YIO TNV EUTTEIPIA TTOU €iXATE OTO TTOAUKATACTNHA paG OeDOUEVOU OTI OV GUVADEI E TIG YEVIKEG APXEG TTOU TTPOCTTAB0UE VA TTPOAYOUE.

20G EUXAPIOTOUNE TTOAU TTOU HOG evnuUEpWOoaTE Kal Ba BéAaue va oag dlIaBERaIWOOUNE OTI TO CUYKEKPIYEVO TTEPIOTATIKO Ba digpeuvnBei oe BABOC KABWS OTOXOG
MOG €ival n UTTOOEIYUATIKA EEUTTNPETNON TWV TTEAQTWYV PAG KAl N OUVEXNS PEATIWON TOOO TWV UTTNPEECIWY 000 Kal TWV TTPOIOVTWY TTOU TTPOCPEPOULE.

To XTIOIUO MIAG 1I0XUPNG OXEONG TOOO YE TOUG TTEAATEG JAG OO0 KAl JE TO TIPOCWTTIKO YAG €ival KAl TO KUPIO XAPAKTNPIOTIKO TTOU JAG DIETTEL.

20G TTAPAKOAOUNE OTTWG PAG TTAPEXETE TNAEPWVIKO apiBud ) agIoTTOINCETE TA OTOIXEIQ TTOU AKOAOUBOUV, TTPO¢ BIEUKOAUVON TNG TTEPAITEPW ETTIKOIVWVIAS HAG
OXETIKA JE TO OUYKEKPIYEVO TTEPIOTATIKG KAl TNV APECN €EUTTNPETNON OOG

Me exTipnon

XXX
Department store manager

KaAnuépa oag,

Euxapiotw yia tnv (€o0tw Kol TUITOTTOLNUEVN-QUTOUATOTIOLNUEVN) artavTnon).

Mua mapatipnon napakaAw: Sev EXeTe TN SuvaTOTNTA VA UE AVAOTATWOETE.

Eriong, n ouyyvwun - Avnn oag da gixav aéia av apopovoav oe arodoxn tov Aado¢ twv
avIpwnwy oo Kat 0L OTNV EUTELPIA UOU.

Aev aélwvw kanola anol{nuiwon.

Av xpetaleote otidnimote aAAo ue Bpiokete oto xxX.

XXX

2026 Lionakis@aueb.gr 78/232



mailto:Lionakis@aueb.gr

MBA

Avo xpuooi kavovec Tnc e€urnnpéTnonc

1o¢ KANONA:Z :

20¢ KANONA: :
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2026

Ytropno@iog MeAdTng

MeAdaTng

TakTikog MNeAaTng

Mot6g MeAdaTng

Lionakis@aueb.gr
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O EYPQIMAIKOzZ AEIKTHZ IKANOMNOIHZHZ NEAATQN

To Movtélo ECSI (European Customer Satisfaction Index)

H dtadopd petall Twv mpoodoKkiwv Tou eAATN
Kall TNG avTAapBavopevng ootntag kabopilet
™V avtiAnyn yla tn oxéon aglag-tiung-molotnTag

H avtidapBavopevn molotnta KoL n ETALPLKA
€lKOva endpouv ameuBeilag otnv LKavomoilnon Kat
OTNV MLOTOTNTA TOU TIEAATN

H wavoroinon tou meAdtn emnpealel OTIKA TO
ETinedo MOTOTNTAG KOL APVNTLKA TN ouxvotnta
€UdAVLONG TTAPATIOVWYV ATIO TN LEPLA TWV
eAaTwy

H mototnta (katavaAwtiki mtiotn) mpoodlopilel
Kal poodlopiletal anod tnv npobeon enavayopag
Kal tpoBeon cuotaong, kabwg kot anod to VPog
ayopwv

Ewova

l

[Tpocdokisg mehdtn

l

AvtthapPovouevn moldtna
(TpOIdVTO/atTd Y UpUKTPLOTIKG)

AvtthapPovouevn moldtna
(vmnpeaisc/elomnpétnan)

2026 KATAPTIZH AIANIKON NOAHZEQN — I.M.E. - Z.E.A.N.E.

v

Avtiinum 1w ) oyéon
oéloc-TS-To10TNTOg

T

Agirtng
Ixavomoinang
Tehdmn

Lionakis@aueb.gr

Kotavohatik [Tiom
—» 1. [IpdoBeon enovayopds

2. Mepaxivnon
3. AvEnon byovg ayopav
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Sales

H etalpela pac elval tkavomolnpevn e 99.9% molotnTa UTINPECLWV...

Av 10 99.9% €lvoll ATTOOEKTO TOTE...

1 NEOTENNHTO MNAIAI KAOE TPEIZ HMEPEZ 2THN EANAAA OA AINONTAN ZE AAOOzZ IONEI2

200.000 AITHZEIZ —EITPA®MA TO XPONO OA XANONTAN 2THN EQOPIA

35 TOYPIZTEZ THN HMEPA NOY EMIZKEMTONTAI THN EAAAAA OA EMAIPNAN NAOOzZ MNTHZH

4.370 EKKAOAPIZTIKA THZ EQOPIAZ OA XTAAOYN ZE NAAOOZ AIEYOYNZH EXONTAZ NAGH ZTHN EKKAOAPIZH
2.000 ZYNTATEZ DAPMAKQN TO ETOZ OA EIXAN AAGH

1 AEPOIMNAANO MNOY NMPOZTEIQNETAI KAOE TPEIZ HMEPEZ 2TO «EA. BENIZEAOZ» OA KINAYNEYE ME ZYNTPIBH
1.200 NIZTQTIKEZ KAPTEZ OA EIXAN ANAOOzZ TA :TOIXEIA TOY KATOXOY TOY2

Fewpylog AuAwvitng
(Aroiknon Mapketivyk yla MwANTEQ)

2026 KATAPTIZH AIANIKQN MQAHZEQN — I.M.E. - Z.EA.MN.E. Lionakis@aueb.gr 83/232
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Berry, Parasuraman kot Zeithaml (1985)

Eneénynon Aldotaong

Mapoxn TNG unnpeciag cUPwva He TIG IpodlaypadEg amo tnv npwtn dopd

AKpPLBAG TPNON apxeiwy meAatwy

Mapoxn TNG UNPECLAC OTOV MPOKOOOPLOUEVO XPOVO

I'VWOELG KAl LKAVOTNTEG TOU TIPOOWTTLKOU TIPWTNG YPAUUNG (MWANCELS, EEUMNPETNON TTEAATWY)
DWALKN QVTLLETWTILON TOU TEAATN

2eBaOOC OTLC QTOLTHOELG KOLL OTLG LOLALTEPOTNTEG TOU TIEAATN

EuTtpenng KAl TPOOEYUEVN EUDAVLON TOU TIPOCWITLKOU TIPWTNG YPAMUAG

ATXNoN TOU OVOUATOC TNG EMLXELPNONG OTNV ayopd — KaAn ¢nun

EvTipotnta kot eAKPIVELD TNG ETILXEIPNONG EVAVTL TOU TTEAATN

Mpootaocia Tou MeEAATn Evavtl GUOLKWV KIVEUVWV KoL OLKOVOLKWY KVEUVWV

MpooTtaoio TwV MPOCWTTLKWY SES0UEVWY TOU TTEAATN

Eykatootdoslc tng emixeipnong / YAwotexvikn umodour), eEomMALoOUOG

Quolka otolxeila tng untnpeciog (€yypada, MLOTOMOLNTIKA, KAPTEG KATT)

EAdxLoTog XpOvog avapovng Tou teAdtn yia tn Afdn tng e€unnpétnong

EuéAikto wpaplo Aettoupylog

BoALkr TomoBeoia Tou Xwpou mapoxnG TN UTtNPEGiag

Eme€nynon Twv Kavovwy mapoxng TG UTNPECLOG EEAPXNG

MANpPodopnNoN Tou TIEAATN OXETIKA |LE TOL OTOLXELD KOOTOUG TNG UTINPETLAG

ALEGCN KOL ATIOTEAECUATIKA QVTLLETWITLON OTTOLOUSHTIOTE {NTN LOTOG

M'VWwon Twv LOLAUTEPWV aVaYKWV TOU TIEAATN KOl EEATOULIKEUEVN EEUTINPETNON TOU TTEAATN
MpoobLopLoog TwV SLadOPETIKWY OUAS WV TTEAATWY

Apeon e€umtnpETnon TOU TTEAQTN

‘Eykapn evnUEPWON Tou TteEAATN o€ mepimtwaon AdBouc i mpoBARUaATOG

ATTOO0TOAN EVVPADWV — TTAPOOTATIKWY YWwpPLCc KaBuotépnon

AIAZTAZEIZ NOIOTHTAZ YNMHPEZIQN

A&ionioTia

A€EIOTNTEG

Euyéveia

EpnioToouvn

AopaAeia

YAIKG neplouoiaka oToixeia

MpooBaciydoTnTa

Enikoivwvia

KaTtavonon

AvTanokpion

AIAZTAZEIZ MONTEAOY SERVQUAL

A&ionioTia

Alacpalion

YAIKG NEPIOUCIAKA OTOIXEIA

ESaTopikeuon

AvTanokpion



BIG PICTURE...
It’s all about the relationship!

Avarmtuén kal Slaxeiplon oxEoswv PE ToV TTEAATN

2026 Lionakis@aueb.gr 85/232



mailto:Lionakis@aueb.gr

MPOCWIIKEG ZXEOCELC

2xEoeLC HE MeAatn

&'
4

Eumiotoouvn  Emikowvwvia

Agéopevon yo...  Kowwvikni

Kool otoyot . o .
kowvn {wn urootnpLén

elLearning Owovoutkou Mavemotnuiov ABnvwv | Katdption Atavikwv NwAnoswv — L.N.E. - Z.E.A.N.E.

“—=x>»

Eumiotoovvn  Emikowvwvia

Ag€opeuon yla...
Kotwvol otoyot KEPSOG

(Value)

Etatpikn
uTtooTnpLén

(Weitz et al. 2000)



2TOXOC: LKavoroinon tov neAatn!

CRM = Customer Relationship Management

OL rteAatec eival 1o TOAUTLIHOTEPO KEPAAaLO KAOE emLxeipnong

if we are not customer driven our cars won’t be either (CEO of Ford motors)

B2B / B2C/ D2C.. j yevikn Aoyikn eivou P2P

elLearning Owovoutkou Mavemotnuiov ABnvwv | Katdption Atavikwv NwAnoswv — L.N.E. - Z.E.A.N.E.



To CRM...

. €ival Jia oTparTnyikn npooeyyion nou oXeTiCeTal Je Tn dnuIoupyia BEATIWHPEVNC a&iac yia Toug HETOXOUG HIAG ETAIPEIAC HEGW TNG AvanTugng
KaTa)\)\n)\wv Kal EEATOUIKEUMEVWV OXETEWV WE Toug Baoikoucg neAdTeg (key-customers) kai Ti¢ did@opeg opadec neAaTwv (customer segments) TNG

enIxeipnong

.. evonolei Tn duvapikn Tou marketing oxéoswv (relationship marketing) pe Tnv TexvoAoyia (IT) yia va dnuioupynoel ENIKEPDEIC UAKPOXPOVIEC OXEDEIC
ME TOUG NEAATEC Kal TOUG BacikoUC NPOUNBEUTEC TNG EMIXEIPNONG

a§|or|0|e| Bséopsva Kal NANPOPOPIEC yia Tnv KaTavonon Twv avaykwv Kal TG CUPNEPIPOPAC TwV NEAATWV PE OTOXO TN dnuioupyia a&iac T0oo yia
Touq NeEAATEC TNC 00O Kal yia TNV €TAIpEia

.. anaitei diaTunpaTikn ouvBeon diadikaciwv, avBpwnwv kai de€loTATwY marketing n onoia kabiotatal duvaTn Yeow QIAocoPiac, Xpnong

'Tsxvo)\oyiaq Kal EQapHoywVv NANPOPOPIKNG
Payne & Pennie (2005)

elLearning Owovoutkou Mavemotnuiov ABnvwv | Katdption Atavikwv NwAnoswv — L.N.E. - Z.E.A.N.E.



Station Break..

Npooceyyioelg nwAnong




The transactional Sale (dtadwkaotiki mwAnon)

O meAatncg yvwpilel tnv anavinon / Abon oto mpoPAnua tou xwpic tn BorOsta tou mwAnth
Baolka KpLTpLaL Tou TEAATN €lvail n TR Kol N EVKOALQL

O meAdtnc Oev lval EUXAPLOTNHUEVOC VA KXAVEL» XPOVO LE TOV TIWANTH

O MWANTAC S€V UMOPEL VO «TTPOOOECELY KATL OE OXEON ME TO TL OEAEL 0 MEAATNG

OAo 1o rawyvidt mailletatl oTo «TUPAKLY TTou Ba Swoel 0 TWANTAG

2026 Lionakis@aueb.gr 90/232
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MBA

Transactional Sale

Mou pmopel o mwAntnc va mpooBeoel atia (Add Value)?

. . O meAatng
0 \TIIZN}THC 0 ns}\qmq O meAatng YVWpIilel mwg
v F,)lzﬂ yvwplcet Oev €xel Ba
TG QVAYKES s TpoBANUATIOMOUE XPNOLLOTIOLNOEL
ToU EVAANAKTLKEG P i )
T0 poiov
\/ \/ \/ O mwAnTAG \/
propei va
14 14 14 I 14 14 Ka"VEL rnv 14 14
MikpOG poAog  Mikpog podog  Mikpog polog anédbaon Mwp6G poAog
nwAntn nwAntn nwAntn ypryopn Kat MWANTNA
OLKOVOULKNA

(Rackham and DeVincentis 2000)
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The consultative Sale (cupouAcutiki nwAnon)

O meAatng 6& yvwpilel Tnv anavinon / Avon oto mpoBANUA Tou xwpic tn BonBsla tou MwANTA

Baolka kpLtripLa tou eAatn eival ol cupPouAEg tou Ba AdPeL, n Texvoyvwaoia Kal N mpocappoyn OTLG
avAyKeG Tou (customization)

O meAdtng {NTA EMUTAEOV CUVOVTAOELC LE TOV TIWANTH
O nwANTAC Uropel va «mpocBeoel» peyalltepn aio oe oxEon UE TO MPOIOV

To «TUpAKL» Eival 0 TWANTAC

2026 Lionakis@aueb.gr
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MBA

Consultative Sale

2026

Mou pmopetl o mwAntn¢ va tpocBeoet atia (Add Value)?

O nwANnTAg
pmopel va
BonBnoeL tov
TLEAQTN OTOV
KaBoplopo
Tou
npoBARATOG

O nwANTAG
urnopel va
oxedlaoel
AUon
podl
HE TOV
meAdTn

O nwANnTAG
pmopel va
dwoel
OUMBOUAEG
oToV TeAATN
KoL va AUOEL

TPOBANUATIOMOUG

H anodaon
EXeLNON
AndOei

~_

O nwAntig dev
prtopel mMAEov va
KOVEL KALTL

Lionakis@aueb.gr

After sales
(Delivery,
installation,
set-up,
maintenance
Issues)

(Rackham and DeVincentis 2000)
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MopdEg — Tumot MwAnoewv

1. Ieparnootolog 4. Anpoupyadg INtnong - véol meldreg / ayopég (category)

- Aev maipvel mapayyeAia

- EVNEpGVEL Yo T TP OTOVTR Kot xTiZeL b 5. MwANTAG mov aevOUveTAL GE OPYOAVIOHOUG

- MeiBeL TOUG EUPecOUG MENETEG VaL TIPOTELVOUV TO TIPOLOV 6. Ymootipn nwAnoswv (merchandise)

7. Key account
2. TEXVIKOG

8. Avtunpaowrnot

- NMouAdel e€eldikeV EVA Kol TTOAUTTIAOKA TEXVOAOYLKA TipolovTa / cuoTthuata

- AoutoUvTaL ELSIKES YVHIOELS 9. HAektpovikEG MWANOELG

- AvaAUel kat eTiAUEL TtpoBARpaTa

10. Direct marketing / Sales

3. Eumoptkag
- MpwTtapxtkn euBLVN: aLENON MWANCEWV O UTIAPXOVTEG Kal SUVNTLKOUC TTEAATEG

- Avamtuooel Kal SLatnpel LOKPOXPOVLEG OXECELG UE TIEAATEG

-lowg va avaAapBel to Merchandizing
Industrial selling # Retail selling

- Anauteitat urtootnplén pe Stadpnuwon & mpowdnon
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MBA Sales

Tips yla peyaAa KovaAia AlaveItopiou

Katnyopieg Kwntpwv

OwKOVOouLKQ

ZuVEPYATLKA

MNpowOnong & Ztnong

YOO TNPLKTIKA

2026

Meyalog Oyko¢ MwANCEWV

E€aodpalion otabBepotntag ot mapayyeAieg
Evioxuon tng avayvwplotpdtntag tou brand
MpooBaon o ekteTapéva Siktua SLAVOUNG

Napadeiypata
Exnmtwoelg Oykou: KALLOKOUUEVEG EKTITWOELG AVAAOYQA LE TNV TTOCOTNTA TTOpayYEALQG
EuéAliktol Opot NMAnpwunig: Mapdtacn xpovou MANPWLAG I EuVoikol Opot
MNpowOnTtikeg Mpoodopeg: 1+1 Swpo 1 XAUNAOTEPEC TLUEC OE ELOAYWYLKEC TTAPAYYEALEC

ATIOKAELOTIKEC ZupdwVies: Mapoxn mpoidviwy ou dlatiBevtal HOVO 0TO GUYKEKPLUEVO KAVAAL
Awaxeiplon AntoBepatwv: AvaAndn euBuvng yia tn Staxeiplon amobepdtwy

Kowég Apaotnplotnteg: Juvepyaoia o€ events 1} TPowONTIKEC EVEPYELEC

Awadnuion evtog tou KavaAlol: Xpnuatodotnon yla l0LKEG TomoOeT oL 1) TPOoBOAEC ota padLa
Juppetoxn o QuAdadia: MpoPoAn npoiovtwy ota eBdopadiaia n pnviaia duAradia tou kavaAlou
Awpeav AoKLPEC: Mapoxn SEYUATWY YL Apeon afloAdynon oo Toug TTEAATEG

Auénuévn Aladnpon & brand name: Zritnon

Eknaibevon MNpoowrikou: Mapoxr cepvapiwy yla Ta XapaKTNPLOTIKA TwV TIPOTOVIWV

Eyyunoeig Mowdtntag: AECHEUON YLO TNV AVTLKOTAOTOON TIPOIOVTIWVY OE TIEPLTTWON TPOPBANUATOG

TexvoAoylkég YrodouEG: YrootnplEn HLe mAnpodopLlakd CUCTHATA TTOPAYYEALWVY

Lionakis@aueb.gr
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MBA Sales

Tips yLot ALOVEUTTOPLKEC TIWANOELG

Katnyopieg KwvAtpwv

TipoAoylaka

E€unnpétnong Nehatwv

MNpowOntka

Epnelpia MNeldtn

2026

Apeon enadn UE TOV TEAKO KATaVOAWTH
Eukatpia yla Snuiovpyia motwv meAatwv
JupBoAn otV TOTIKN ayopd Kal Kowwvia
Avamtuén avayvwpLoLLoTNTAC TNG ETIXELPNONC

Napadeiypata
Npocdopég: MeploploUEVES XPOVLIKA eKTTWOELS I "Happy Hours"
Npoypappata EmPBpdaBevong: Moviol avtapolBig yla kabe ayopd

Noakéta Npoodopwv: ZuvduacoUOG TTPOIOVTWV HE ELSLKN TIUN

Ipriyopn E§unnpétnon: EAaxlotomnoinon XpOvou avapovhg
MoAwtikn Emwotpodwv: EvéAiktol kat Stadaveic opol emtotpodwv

Npocwnonownuévn E§unnpétnon: Avantuén oxEoEwV UE TOUG TIEAATEG LEOW EEATOULKEUUEVWY UTINPECLWV

Awpeav Asiypota: AOKLUN VEWV TTPOLOVTWV
EkdnAwoeig MpoBoAng: ELSIka event yla yvwpluia pe mpoiovta

Koumdvia kot EKttwoelg: Mapoxn EKMTWoEwV UE KABe ayopa

IXESLLOMOG Xwpou: AVETO Kal EAKUCTLKO TtEPLBAANOV ayopwv
Anpovpyia Epnepiag: Atopyavwon workshop r Stadpaotikwv pactnplotitwy

MNeAatokevipikn EMkowwvia: SUVEXNC EVNUEPWON KAl UTTOOTAPLEN TIEAATWV

Lionakis@aueb.gr
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MBA Sales

Ti pS Vla BZB Ttu)Ar']O'El(; . MeyaAUtepeg mapayyeALeg Kal oTaBepEG CUVEPYAOLEC

. Makpoxpovia oxéon kal apotlBaio 6delog

. Evioxuon tng alomiotiag tng emyeipnong

Katnyopieg Kwitpwv Napadeiypata
Exntwoelg Oykou: Ekmtwon yla peyaAUtepeg mapayyeALeq
OLKOVOuLLKAL ElS1kéC TYHOAOYNOELG: XAUNAOTEPEC TLUEG VLA LOLKPOXPOVLEC CUVEPYAOLEC

Mpoypoappa Mototntag: AvtapolBn pe facn tn ocuxvotnTa Kol ToV OYKO TIOPAYYEALWY

Autopatiopol MapayyeAwv: Mpoodopd epyaleiwv yia eUKOAN utoBoAn mapayyeALwy
AladikaoLwv EvéAiktol Opot MAnpwunc: Npocappoyr 0pwv OTLG OVAYKEC TOU TIEAATN

Yninpeoieg Npooapuoyng: Anpoupyilo eEATOULKEUUEVWY AUCEWVY

Exnaidevon kat Yrootrnplén: Noapoxn ospvapiwy Kal EKMOLSEUTIKOU UALKOU
YOO TNPLKTIKA Eyyunoeig Mowotntag: AECUEVUON VLA AVTLKATAOTOON TIPOTOVIWY 1 UTINPECLWV

YupPBouleutikeg Yninpeoieg: KaBodriynon yia BeAtiwon anodoong

ATIOKAELOTIKEG ZUPWVIEG: Mapoxn) LOVASLIKWY TIPOIOVTWV 1 UTINPECLWV
ZUVEPYATLKA Kowég ApaotnploTNTEG: ZUULETOXN O EKOECELC 1) TTPOWONTIKEG KOUTIAVLEG

ElS1kn Yoot ptén: Nopoxr TEXVLKAG UTIOOTAPLENG 1] ETUTOTILWY AUCEWV

2026 Lionakis@aueb.gr 97/232



mailto:Lionakis@aueb.gr

Sales

. ’ . Paydaia avamtuén tng ayopdg e-commerce
TIpS Vla e Ttu)lr]O'El(; . MpooBacn o€ MOYKOCHLO KOLWVO
. XoUNAOTEPO AELTOUPYLKO KOOTOG OE CUYKPLON LE TO GUGCLKO EUTIOPLO
. Avvatotnta 24/7 Aettoupylog
Katnyopieg KwvAtpwyv Napadeiypata
Awpedv AnooTtoAn: Mo ayopEC Avw VoG opilou
TipoAoylaka ‘Ekntwon ywa Mpwtn NapayyeAio: Mapoxn €6LKAG EKMTWONG YL VEOUG TTEAATEC

Npoodopég Flash Sales: EKITtwoelg mepPLOPLOUEVNG XPOVLKAG SLAPKELAC

Npocwronopévn Npotdoelg NMpoioviwv: Baclopéveg o€ mponyoUUEVEG ayOPEG 1 avalnTAOELS
Epneipia E§atopkevpéva Email: Eldonownoelg yia eldikég mpoodopeg f veeg adiselg

Noyapracpog Neldtn: Mapoxn epyaleiwv onwe "Wishlist"  mapakoAovBnon mapayyeAlwy

Koumnovia Ekntwong: Mapoxr) Koumoviwy yLot LEANOVTIKEG OYOPEG

Npoypappata Napanopnng: EnBpaBeuon meAatwyv mou GEPVoOUV VEOUG OYyOPOOTEC
MNpowOntika

EkdnAwaoelg Live Shopping: AladpaoTIKEG TTAPOUCLACELG TIPOIOVIWV

KaA£g kprtikég: e WOM

Apeon E€uninpétnon: Napoyxn live chat  tnAedwvikng urtootpéng
Yriootnpién Nehatwv
EmiotpodEg Xwpig Kootog: EukoAn Stadikaoia emtotpodpwv

Awadaveila otnv AntootoAn: MapakoAouOnon mapayyeALWV C€ TPAYLATLKO XPOVO
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MBA

2 NUOVTLKAL {NTAOTA YLOL € TIWANCELG

- MwipoAlotikiy atebntikn: Eotiacn otn AElToupyLIKOTATA KAl TNV anmAoTnTa
IXeSLAOMOG - Responsive Design: ZupBatotnta pe Kvnta kat tablets
- Fpyopn taxutnta ¢poptwong: BeAtiotonoinon yla apecn mpocfaocn

- ArAn doun katnyoplwv: Opyavwpéva poiovia yio eUKoAn avalntnon
MAonynon - AvaZntnon pe diktpa: AMOTEAECUATIKA EUPEDN TIPOIOVIWY
- Breadcrumbs: MAonynon pe «Pixouha» yla eUKOAN eVPECN Kal ETLOTPODN

- YYnAng mowdtntag pwroypadieg: Ano diadopeg ywvieg
Mpoidvta kat Nepypadég - AkpBeig meplypadEg: XapaKTnpLoTIKA, SLaoTAoELS KaL odnyleg xpriong
- Kpttikég medatwv: AELOAOYNOELG YLOL EVIOXUON TNG EUMLOTOOUVNG

- EUkoAn oAokAnpwaon ayopadg: EAdylota kat Eekabapa anod nptv rApota
Awadikaoia Ayopag - NoANamA£ég péBodol mAnpwung: Kapteg, PayPal, avtikatafoAn
- Aladavela kO6oTouG: ZekaBapn epdavion e€68wV AMOOTOANG

- Mpotdoelg mpoidvtwy: Baclopéveg oe ayopEG 1 avalnTtroeLg
E§atopikevon - Email marketing: Néa mpoidvta, mpoodopEC Ko EKTTWOELG
- Mpoypappata mototntag: MNovrol emiBpaPfeuong

- Motomnoinon SSL: Aodaleic cuvaArlayég kat Sedopéva
Epniotoocuvn kat Acpaiera - NoAwtikn emotpodwv: Atadaveic 6pot kat eUKoAN Stadikaoia
- MAnpodopieg emikowvwviag: ELkoAn mpdoBacn og umooThpLEn

- Ok URLs: MeplypadIkEC KO ULKPES
SEO - Né€eLg KAELOLA: ITOXEVMEVEG OTA TTPOiOVTA

- Blog: Meplexopevo mou ekmatdeVEeL Kot TTPOOEAKUEL

- Aladnpioelg: Google Ads, Facebook Ads
NpowOnon - Social Media: Anpoupyia engagement

- Juvepyaoieg: Me influencers 1) AAAEC emXELPrOELG

- AvaAuon 6ebopévwv: Xprion Google Analytics
Zuveyxng A§loAoynon - Feedback mehatwv: Zuykévtpwon oxoAiwv

- A/B Testing: Aok eVOANOKTIKWVY oxeSiwv
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MBA

To péANov... Xprion Al otig MwANoceLg
- Eotiaon otnv aAAnAenidpaon pe Tov eAdTn
Al otn Awadikacio MwAnong
- BeAtlwon TN EMKOWVWVLOG KoL TNG TTELOOUG
- E€atopikevon Tng epmelplag Tou meEAATn Kotd tn SLAPKELA TNG TWANCNG
- Zuotdoelg Mpoilovtwv: AUVOULKA TIPOCAPOYH TIPOTACEWV BACEL AVAYKWY
E€atopikevon og Mpaypatikd Xpovo - Avaluon ZuvaloBnuotog: Avayvwplon tTovou dwvig 1 ypamtol AOyou yLo TTpocap oy TNG MPOCEYYLONG
- Mpoocappoyn Npoodopwv: Mapoxn EATOUKEUUEVWY EKTITWOEWV N KWVATPWVY
- Live Suggestions: MPOTACELG yLa ETILXELPLATA I} OTIOVTHOELG OE OVTLPPNOELG TIEANTWV
Ewkovikoi BonOoi MwAnocewv - MapakoAouBOnon ZuvouAiag: Avayvwplon ocnueiwyv mou xpetalovrtat BeAtiwon
- YnevBupuioelg: Mpotpomnn yia eotiacn o€ kKpiolpa B€pata katd tn oculntnon
- Apxkn Emadn: Npokatoapktiky cuAAoyn mAnpodopLwyv teAdTn
Chatbots yia MwARoCELS - KaBobnynon MeAatn: Napoxn mAnpodoplwy yla mpoiovia N UINPECLES
- KAelowpo Mikpwv NwAnocewv: Autopatn dlaxeiplon ayopwv XopunAng aiog
- AvaAuon Ayopwv: MpoBAEYPELS yLa TO EMOEVO TTPOTOV TTOU TBavwe Ba evoladEPEL TOV TTEAATN
MNpoyvwoTtika EpyaAeia - A€loAoynon Leads: Eotioon o€ MeAATEC e HEYAAUTEPN TILOOVOTNTO AYOPAG.
- Mpooappoyrn Mnvupdtwyv: Anploupyia MELOTIKWY IPOTACEWV BAoel SeSopévwy
- Avaluon AlaAoywv: EVTOTOUOG EMITUXNUEVWY GPACEWV KaL ETIXELPNUATWV
BeAtiwon tn¢ Texvikng MwAnong - Autopatn Avatpododotnon: NMapoxn cupuBouAwv otov MWANTNA yla tn BeEATIwon TNG TPOCEYYLOT G TOU
- Mpooapupoopéva Zevapla: NMapoxn oevapiwv cuvoutAiag Baclopevwy o€ mpayUatika dedopeva
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«Amnodeifte pou ot n Al v punopei va Kavel tn SOUAEeLd ocac»

StevuBuvwv cupPouroc tng Shopify, Topm Aoutk (2025)

Ou epyalopevol Ttn¢ Shopify Ba
MPETEL va amodeiéouv yLati n
SouAeld «bev pmopel va yivel
LE TN XPron TEXVNTAG
vonuoouvne» mpv {ntoouv
TIEPLOCOTEPO MPOOWTILKO KOLL
TTOPOUC

«Mwc Ba Epolale o ToPEAC AV N
TEXVNTN vonpoouvn Ntav Non
HEPOG TNG opadag; Auth n
£pWTNON UTOPEL va 0dnynoel
O€ TIPOYLLOTLKAL OLAOKES ALOTIKEC
ou{NTNOELC KoL TIPAEELCH

/




MBA

MpoBANUOTIOUOC

- KaOwg emevélouv xprpata otnv TEXVNTA vonUoaoUv, oL ETOLPELEC TEXVOAOYLOG EMLOLWKOUV vVa LOOPPOTIHCOUV TO KOOTOG OF
AAAoUG TOMELS, eite SLakOmTOVTOG TPOTIEKT £iTE amoAUovtog EpYO{OUEVOUG

- To 2024, anoAuOnkav nepinou 152.000 epyalopevol o€ 549 staipeieg texvoloyiog (cUppwva pe to CNBC)

Taon #1 — Npoowrornownpevn Epnelpia MeAatn (Customer Experience)
Taon #2 — Texvohoyia & Wndlomoinon

Taon #3 — NoAukavaAikn 2tpatnywkn (Omnichannel)

Taon #4 — EuBuypappion Ecwtepkwv TUNUATWY

Taon #5 — Métpnon Antodooncg NMwAnoswv

Taon #6 — Avarttuén ToAEviwy

Taon #7 — Zuvdnuoupyia aflag pe Tov meAdtn

2026 Lionakis@aueb.gr 102 /232



mailto:Lionakis@aueb.gr

T1 KAvel Evav TTWANTH va gival
OTTOTEAEOMATIKOC?
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5 MeyaAuTtepa Z@aApata Twv MwAnTwY
(oTTwc Ta BAETTOUV OI TTEAATEC)
Harvard Business Review 2006

1. Asgv akoAouBouv Tnv diadikacia ayopdc TnG ETAIPEiac Hou
2. Asv akoUv/KatavoouV TIC aVAyKES Hou

3. Aev EavdpyovTal META TNV TTWANGCN

4. Eival mieoTIKOIi, eTIBETIKOI, avaideig

5. Aev emenyouv ETTAPKWCE TIC AUTEIC

2026 Lionakis@aueb.gr 104 /232



mailto:Lionakis@aueb.gr

MBA

2NUAVTIKA KPITAPIO ETTITUXIOC TWV TTWANTWY
OTTWC TA BAETTOUV Ol TTEAATEC

= AaxeipifovTal TNV IKAvVoTToinon pac TTpogwTTIKA

+  KaTavoouv TIC avayKee Hac solution selling.. (tuiietal., 2007)
The predominant view in the literature is that a solution is a
. ’ , ] . customized and integrated combination of goods and services
= Mag divouv ACEIC O HOVO TTPOIOVT for meeting a customer’s business needs

. . . The components of a solution are
" EmAuouv Ta HF}DB“"‘”“HTH Hag (1) customer requirements definition

(2) customization and integration of goods and/or services
] ; (3) its deployment
. Apouv w¢ ouvnyopol pacg (4) post-deployment customer support

= Eival eUkoAa TTpocBaaipol

»  Bpiokouv KavoTodIKoUS TROTTOUC VIO VA AVTATTOKRIVONVTAI OTIC AVAYKES Pac
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Znueia KAEWOLA...

EvouvaicBnon kau Eotiaon otov NMeAdtn:
- Katavonon twv avayKwyv Kal TwV TTIPOTEPALOTATWY TOU TIEAATN

- Avamntuén e€aToUIKEUUEVWV AUCEWVY

N'vwon MNpoiovrog:
- Ikavotnta eme€ynong wg mpog ToL XOPAKTNPLOTIKA Kal Ta 0pEAN Tou POIOVTOG

- Katavonon tou nwg to poiov/unnpecio AUVEL CUYKEKPLUEVA TIPOBAR AT

Ellikpivela kat Atadaveia:
- MNapoyxn cadwv kot uPnAng akpifetac mAnpodopLlwy

- Artoguyn umepBoAwv 1 MOPATTAQVNTIKWY UTIOOXECEWVY

EmtayyeALATLOMOG Kat YIToOpovn:
- Atoxeiplon TG ouvoAiag e oeBaOHO KAl EVYEVELD

- Yropovn o€ epwtnoelg i SLotaypoug Tou TTEAATN

AwaBeopotnta kot Yrootipén:
- Mapoxn uooTHPLENG TIPLV KAl LETA TNV MWANON

- TaxUtNTA OTNV AVTOTTOKPLON EPWTNUATWY

Alorotia:
- TAPNON UTTOOXECEWV KoL OUUPWVLWY

- Anuoupyla epmiotoouvng pe otaBepn cuuneplpopad & aftersales

2026

Lionakis@aueb.gr
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2026

I'VE GOT A
BATTLE TO FIGHT, |
HAVENT TIME TO SEE
SOME CRAZY
SALESMAN|

~ PERSONALL
TO SEE HIM|

1 THINK YOU OUGHT )
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Station Break..

AtolknNTka ZntApota NwAnogwv

A. Sales Management

B. The joint contribution of Marketing & Sales on company performance (& oxéoeic Tuiparoc NwAfoswy pe GAAa THApaTa)

KQNZTANTINOZ AIONAKHZ, PHD / EMAIL. LIONAKIS@AUEB.GR
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Qfpata

MéBodoL npoPAsPnc NwARocewv
Ytoxot NwAnocswv

Yxedlaopuoc neploxne NMwAnoswv
KaBoplopog Suvaunc mnwAntwy
Opyavwaon duvapung MwAnTwy
JTpaTtoAOyNon MWANTWVY

Ertthoyn mwAnTtwv

ApoBn mwAntwv

Ertitiipnon kot AELoAdynon nwAntwy
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MBA Sales

2xeblo MwAnoewv (Sales Plan)



mailto:Lionakis@aueb.gr

Anodaon 1
MNpoBAePn & Ztoxol MwWANCEWV

«H tpoBAedn eival moAv duckoAo payua...
el6Ka av apopa oto HEAAOVY

Niels Henrik David Bohr, aotpovouo¢ puaLkoC

«H aneAnioia eivoll To AVTITLLO TTOU TTANPWVEL KATIOLOG
otav B€teL Evav avePLKTO oTOXO»

Graham Greene, ouyypa@pEeC

“The difficult we do immediately; the impossible takes a
little longer”

Charles Alexandre de Calonne, Count of Hannonville 1794
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MBA

Ovuopev Evtovapvt Mnadet (payoc tng Opaxa):

ALEPLKOVOC EMEVOUTNAC Kal PLtAavOpwTtog
(Warren Edward Buffett, 30 Auyouotou 1930)

- Karmowog amoAapPavel Tn okld cnpepa eneldn kamolog putee va SEVTPO TpLv armo oAU Kalpo
- Na doBaoal otav ol dAAoL eivat AmAnoTol Kal va eloat arnAnotog otav ot aAAoL doBouvrtal

- OL tPOoBAEYP ELC UITOPEL VOL GOU TTOUV TTOAAQ YL© QLUTOV IOV KAVEL TNV MPOBAeYn.
A& oovu Aéve tinota yla to pEAAOV
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Metpnon {nthonc ayopadc & mpoBAsPn MWANGEWV:

AnoteAed..
- Kevtpkd onpueio avadopac otn dtadikaoia otpatnylkol oxedlocpou

- Akpoywviaioc AlBoc rou emtnpedlel OAEC TLG SLOLKNTLKEC AELTOUPYLEC
XPNHUOTOOLKOVOULKO
napoywyn
TIPOOCWTILKOU
AP KETLVYK
TIWANOELC

- Baon aéloAoynonc Kot eAEyxou

NapaidaPate orpepa tn AltevBuvon MwAnocewv otnv etatpeio X pe dedopévo otd)o Ao to
TPONYOUHEVO £T0C «avénon nwAnocewv 10%». Ovtwe n afla TWANCEWV OTO IPONYOUEVO £TOC
Atav 20M kat pEtoc ekAeloe ota 22M. H Aloiknon &gv Atav Opwc KaBOAoU euxapLOTNUEVN.
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BOlOLKEC EVVOLEC

TTPOCOOKWHEVES TTWAACEIC MEYIOTEC TNOAVEG TTWANCEIC

emxeipnon | TTPOBAEWN TTWANCEWV QUVNTIKEG TTWANOCEIG

KAGSOG duvNnTIKA ayopd
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MBA

Extiunon (mpoBAedin) ntnong kot kaBopLopog oToXwY MWANCEWY

O KaBopLOHOG TWV OTOXWV MWANCEWV, ELSLIKA WG TIPOG TA KPLTHPLAL OTTOTEAECUATWY MWANOCEWV TIOU AOTEAOUV 08ny0 yLa Ta KpLtrpLa 5pactnpLOTATWY
KOLL YLOL TOL XP N LOTOOLKOVOULLKAL KPLTrpLa, TtPOUTIOOETEL KOl ATTAULTEL TP WTLOTWG

TNV ektipnon tng duvntikng ayopadg (market potential)
TNV KTipNoN Twv duvnTikwy MwAnocswv (sales potential)

Vv poPAePn nwAnoswv (sales forecast)

H 69vgtu<ﬁ ayopd avadEPETAL OTLC LEYLOTEC SUVATEG TTWANRCELG OAWV TWV ETILXELPNOEWV OTNV ayopd SpacTnpLOTIOiNoNG, O€ Uit CUYKEKPLUEVN XPOVLKNA
nepiodo

Ot duvnTikeEG MWANCELG avadEPOVTAL OTNV EKTIHNON TWV LEYLOTWY SUVATWVY EUKALPLWY TIWANGNG 0T CUYKEKPLUEVN OyOPA yLaL TNV ETALPELD TTOU KAVEL TNV
EKTLMNON, KoTA TNV (bla xpovikn mepiodo

H mpoPAedn mwAncewv opiletal we N eKTiUNON TwV MWANCEWV IOV UMOPEL va ETUTELXOOUV TPAYHUOTLKA ATTO TNV ETALPELQ, EVTOG TNG CUYKEKPLUEVNG
XPOVLKNC TIEPLOSOU, 0TO TTAALOLO EVOC CUYKEKPLUEVOU TIPOYPAUHUOTOC LAPKETIVYK
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MBA

2TOXO2 NQAHZEQN

H anodoon (o mnwAnoelg) mou avatiBetal oe pia povada marketing pEoa o€ L CUYKEKPLUEVN XPOVLKN TtEpLodo

OdéeEAn...

EvtoniCovtal mAsovektipata kot aduvapieg tng dtapBbpwTtikng doung tng dSteuBuvong MTwWANCEwWY
Ailvovtal otoyol Kal Kivntpa oto diktuo MwWANCEWV

EAEyxovTal Ol SPAOTNPLOTNTEC TWV MWANTWV

A&loloyeital n mopaywyLlkOTNTO TWV TWANTWV

BeATIWVETAL N ATTOTEAECUATIKOTNTA TWV CUCTNUATWY OLOLBNAC

A&lodoyoUvTal OMOTEAECUATO ECWTEPLKWY SLAYWVLIOUWY TIWANCEWV

EAEyxovTal oL Samaves MWANCEWV
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MBA

KaBoplopoc otoxwv nwAncewv

TLOOOTLKOL OTOYOL

- BaolKOC TTOCOTLKOC 0TOXOC €ival 0 OykoC MwANoewyv, SnAadn n xpnuatiki aéla oe cuvOLACUO E TNV TOCOTNTA TWV MWANCEWV TIOU BETEL
oToxo n Sloiknon tn¢ etatpeiag yla kabe mpowBNTIKN Ttepiodo

Ot UTtOAOLTTOL TTOCOTLKOL OTOXOL TNC MPOCWTILKAC TTWANCNG ATTOPPEOUV ATIO TOV OYKO MWANCEWV N oxeti{ovtal HE AUTOV:

(o) pepidlo ayopag

(B) kepbodopia

(v) aplOpoc mapayyeAlwy amo VEouc Kol UPLOTAMEVOUC TIEAATEC OO OUYKEKPLUEVEG KOTNYOPLEG-TUAMATA TIEAATWV

(6) StaodpaAion MpokaBOPLOUEVWY TTOCOOTWY TIWAINCEWV OE CUYKEKPLUEVOUC TIEAATEC (KOl WC TTPOC KATNYOPLEG-TUN AT TIEAATWV)
(€) SratApnon Twv €66wv TNE Asttoupylac TwWV MWANCEWV EVTOC TIPOKABOPLOUEVWY 0pLlwV

(ot) elonpadtelc (utoAoutay)
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MBA

... KOBOPLOUOC OTOXWV NMWANCEWV

TLOLOTLKOL OTOXOL

(a) cupBoAn otnV eniteuén TNC oTPATNYLKAC ToTOBETNONC (positioning) Tng eTawpeiog

(B) koA e€unnpétnon vdplotapevwy eAatwy (r.x. dtatipnon emadwyv Kol CUVEPYACLWY, EEUTINPETNON UETA TNV TWANON KTA.)
(y) avalntnon VEWV KatnyopLwy MeAatwy (oto mAaiolo TNG oTPATNYLKAG LAPKETIVYK)

(6) evnuépwon meAatwy yia dANAYEC OTN VPO TIPOTOVIWYV KOl YEVLKEG LETOBOAEC 0 AAAEG TITUXEC TNC OTPATNYLIKAG HAPKETIVYK
(€) mapoxn BonBelag, ekmaidevong Kal CUUBOUAWY OTOUG TIEAATEG VLA TNV TIEPALTEPW TTWANCN €K LEPOUC TOUG

(oT) mapoxn TeEXVIKWV MANPodOopLWV Kal TEXVLKAG UTTIOOTNPLENG OE TIEAATEC

(n) kaBodnynon kat umtootAPLEN TeAaTwV oTn Slaxeiplon MPOBANUATWY, TTOPATIOVWY KOL YEVLIKWY {NTNAMUATWV

(B) ocuykévtpwon, afloAdynon kot mapouciaon otn dlolknon TnN¢ eTapelog mMAnPodopLWY yla TNV ayopd Kol TOUC TIEAATEG

KATT... N Alota 6&v teAelwvel TOTE!
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Check list & KPIs

-Emiok€P el oe meAdTeC
-E€0ba mwAnoswv
-Non selling activities (eunnpétnon neAdtn, Staxeipion napandvwy, urtoBoif npoodopwv, merchandizing, eioTipaén odpelwv, CUCKEPELS)
-Oykog mMwARoewv
-MepibdLo ayopag
-Képbdog
-Ikavoroinon meAdtn
-NapayyeAieg
-Aeikteg (my)
- E€66wv nwAnong = (¢€0da nwAnoswv) / (MwARoeLg)
- E€6bwv emiokePnc = (ouvoALko KOOTOC) / (ap. EMOKEPEWV)
- Aeiobuon meploxng = (umapyovteg meAdtec) / (cuvolo ayopag)
- New account = (véol meAdteg) / (umtapxovTeg)
- NwAnoelg katd mehdtn = (MwAnoelg) / (cUVoAo LTTAPXOVTWV TEAATWV)
- Huepnoteg emokéPelg = (ap. emtokéPewv) / (ap. nuepwv epyaciag)
- Kata meldtn = (ap. emokéPewv) / (ap. meAatwv)
- NMpoypappatiopéveg emokéPelg = (ap. mpoypap. emiok) / (ap. emiok.)
- NapayyeAwv = (ap. mapayyeAiwyv) / (ap. emiok.)
- Zuvbuaopol... (n Alota dev teAelwveEL MOTE...)
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Forecast: Mootk pebodol
Mé£Bodog¢

Market Testing

M'vwpun neAatwv
(€pguva ayopag)

Expert Judgement
(8LEVOUVTIKEG EKTLUNOELG)

Delphi Method

Sales Force Composite
(yvwpn mwAntwv)

2026

MNoéte Xpnotponoteitat

Ma véa mpoidvta Ly amo nmAnpn
KukAodopia

Mo Katavonon MPOTLUNCEWY O€ VEEC
OYOpEC N TipoidvTa

MA€ov ouvnOng néBodog

Mo mpoPAEYPELC O VEEC ayOpEG
Kalvotopa rpoiovta (eldikda av dev
UTTAPXOUV LOTOPLKA Sedopéval)

MNa npoPAEPeLg Baoel epmelpiag TNG
opadac nwAnoswv

MAsovekTApato

Baoiletal o€ MpayUaTIKES AVTLOPACELG TNG
0yopAC, LELWVEL TO plOKO TNG AmoTUXLOG

MapExeL AUEDN YVWON TWV OVAYKWY
neAatwv, BonBa otn otpatnyLki TWANoNg

XPNOLUOTIOLEL YVWON KOl EUMELPLA ELOLKWV
oToV TopEQ (SLevBuvTiKA oTEAEXN)

Yuvbualel eKTIUNOELG OO TTOAAOUG
€161KoUG E OUVTOVIOUO (amd cupuBoulo),
BeAtlwvel TnVv akpifela pEow ouvepyaoiog

XpNOLUOTOLEL AUEDN YVWON TNG OlyOPAC
oo TNV opAda MWANCEWY, TILO PEQALOTIKN
€KTiHNON

Lionakis@aueb.gr

Melovektipota

Meploplopévn epappoyn o€ LLKPr KALLOKa,
UTTOPEL VAL NV OVTLITPOCWTTEVEL TNV
EUPUTEPN OyOPA, AVTOYWVLIOUOC

AkpLBR KoL xpovoBopa, TEPLOPLOUEVN
edapLOYH OE CUYKEKPLUEVEG OYOPEC-
TLEAATEG

YTIOKELUEVIKO, E€QPTATAL ATTO TN YVWON Kol
EUMELPLA TWV EBIKWY, SUVOULKY) OpAdaG

XpovoBopa kat damavnpn Stadkacia

Mmopel va 06nynoeL oe urtepBoALka
aLoL080EEC 1 amalolOS0EeC EKTIUNOELG
AOYW UTIOKELUEVIKOTNTOC
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Forecast: [oootikec pebodol

Mé£Bodo¢g MNoéte Xpnotponoteitat MAsovekTpato MelovekTipata
' i ’, ’ ’ 7 2 E ] i ) ( ] 7 ’ ’ I3 I
MéEBobdog Mécou Opou MNa Baoikeg mpoPAEYELC 0 oTOOEPEG QYOPEG el ornv’ed)apuoyn S8y e B Ae AappBavel urtoPn TACELG [ EMOYIKOTNTO
UTTOAOYLOMOUG
. . . Mo oTOOEPEC AYOPEC UE ULKPE BonBa otnv e€opdAuvon Twv SLaKULAVOEWY, MNepLoplopeV 10N OE AYOPEC UE EVIOVEC TOOELC I
Kintéc Miooc 0pog BEPEC AYOPEG HE pKpég n nv e5op ntw I pLopLopévn Xprion oe ayopés S cn
SLOKUMAVOELG npocapuoletal otic alAayEg TnG {TNong ETOXLKOTNTA
. 0 . . Aivel épdoaon otig o mpoodateg TLUES, MpoodEépel o Antatel SeSopéva amod to mopeABOvV kot dev
EkOetikn) E¢opdAuvon M tpoPAEWELG LLE ULKPEG TACELG QKPLBH EKTIUNGN OE SUVOLKES aYOPEC AapBdvel umown emoxkdTNTA
0 . Ma ayopeg pe otabepn avénon n peiwo KataAAnAn yla taoelg, mpoodEpel mpoPAEYELS TTOU Aev givol akpPrC 0 OYOPEC UE EMOXLKOTNTA I
Foauuiki MoaAwospéunon YopEQ | pn avénon n peiwon nAny G TP ’cbp pop ’lb S 7 an§ YOPEG | Xwotnta
otn {ntnon akoAouBouv tn yevikn kateuBuvon tng {ntnong OTTOTOEG AAAQYEC
ARIMA/SARIMA : ) " ) S B ) Bent ) )
(AutoRegressive Integrated o xpovooelpég e TAOELG KA EMOXIKOTNTA OXUpO,HOVTE . )(pOVOIGELE)EC 1 CEele A mma, IO ,0 I MOERIER L yv'won
. EMOXLKOTNTOC KoL oTaBepn ¢ {NTNong TIOPOALUETPWV, TILO TIEPLITAOKO TNV Edpapoyn
Moving Average)
Attiakd MovtéAa Mo ayop€g mou ennpedlovtol ano AvoAUEL TTOAAOTAEG QLTLEC, TILO aKkPLBG o ayopéc ue  MoAUTAoKo Kal amattel moAAd Sedopéva, OXETIKA
(Causal Models) OLKOVOLKOUG I KOLVWVLKOUG TIOPAYOVTEG  TIOAAOUG MAPAYOVTES UEYAAn Samavn

MoAUTIAOKO OTNV UAOTIOLNGN KOl cuvtRpPNon,
amattel e€eldikeUpEVa SESOMEVA KOl UTIOAOYLOTLKN
LoV, OXETIKA peYAAn Samavn

Machine Learning Models T ayopéc pe oUvBetec Tdoels kat peydho  EEQLPETIKA AKPLBAC O SUVOLKES AYOPEC HE HEYAAQ
(rt.x., Neural Networks) oyko dedouévwv bebopéva, avixveLel potipa
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(erme€énynon) Moootikec pebodo...

- M€06080¢ Méoou Opou (Simple Average):
YrioAoyilelL Tov HEGO OPO TWV MPONYOU LEVWVY MWANCEWV yla va Swoel pia Baotkn mpoBAedn

- Kivntog Méoog Opog (Moving Average):
YrioAoyilel Tov HEGO OPO TWV MWANCEWV yLa [LOL CUYKEKPLUEVN XPOVLIKA Tteplodo. H péBodog autr e€opaAUVEL TIC SLOKUUAVOELG Kal Elval XprioLun yla t
otaBepomnoinon Twv npoPAEPewv

- EkBetikn E§opaAuvon (Exponential Smoothing):
Mpoobidel peyalutepn Baputnta ota mio npocdato Sedopéva, EMITPEMOVTOG IIPOCAPUOYI O VEEC TACELG

- Tpappiki NaAwvodpopnon (Linear Regression):
XpnoLuomolel otatloTika dedopéva yla va Snutoupynoet pLa euBeia ypappn npoPAedng, tdavikr otav n Intnon auavetol i LELWVETAL oTaBepd

- AvaAuon Xpovooeslpwv (Time Series Analysis):
MNeplhapPavel povteda onwe to ARIMA (AutoRegressive Integrated Moving Average), To omoio XpnoLUomoLlel TAAALOTEPES TUUEG TNG XPOVOOELPAC YLo va TIPOPAEY EL
TLG LEANOVTLKEG

- AtTIKA HOVTEAQL:
pHovteAa tpoPAsdng mou mpoomaBouv va Katavoroouv Kat va ipoBAEPouv tn cupmnepidpopd pLag PLetaBANTAG-0ToxoU Bacl{OPevVa OTLC OLTIEG | OTOUC TIOLPAYOVTEG
Tou ennpealouvv autn tn petafAntn (Aoykn maAvdépounong)

- MovtéAa punxavikng padnong (Machine Learning Models):
elval uTtoAoyLOoTIKA povTEAD TTou pabaivouv amo dedopéva yia va KaAvouv TiPoBAEYPELS 1) va TTApoUV artodACELS, XWPLC va XPELAIETOL VO TIPOYP U UATIOOUE

akpLBwG w¢ v AUoouV To POLANUA.
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Don’t reinvent the wheel

Tools
SAP Integrated Business Planning (SAP IBP)

Oracle Demand Planning Cloud

Salesforce Einstein Analytics
Microsoft Dynamics 365 Sales Insights

Tableau with R f Python Integration

IBM Watson Analytics

Qlik Sense

Forecast Pro
SAS Demand-Driven Forecasting

Zoho CRM (Zia Al)

2026

Approach

MpokeLtal yLo £€vol OAOKANPWHEVO cUGTNUO TTOU cuvOUAleL Sedopéva MWANCEWY Kol amoBeLATWV yLo vo TTapEXEL aflomioteg poPAEPELG.
Yrootnpilet KoL LOVTEAQ UNXAVLKAC LABNONG yLa TNV avalucohn pHeyalou dykou SeS80UEVWV KOl YL TV QUTOMOTOMOLNoN TwV TIPOoPBAEPEwWV.

H Oracle mpoodépel £va cuotnua mpdPAeng IATNONG KLE SUVATOTNTEG UNXAVIKNG LABNonG. Elval eVEALKTO KOl UTTOPEL VO TPOCAPLOCTEL OTLC
QVAYKEC TNC KABe emixeipnong, Bonbwvtag otnv mpoPAePn {TNONG O MPAYLATLKO XpOVo, 0Th BeATioTomoinon anobspdtwy Kat otn Sloxeiplon
™G edodlaocTtikig aAuoidag.

H mAatdoppua Salesforce Stabétel To epyaleio Einstein Analytics, To omoio xpnotpomnotel aAyoplOpoug TeXVNTAG vonuoouvng yla Ty mpoBAedin
NwANoewv. Mmnopel va evowpoatwoel Sedopéva amo S1adopETIKESG TINYEC KAL VO SNULOUPYOEL TTPOYVWOTLKA LLOVTEAQ.

Mapéxet epyadeio mpoPAsPng nov Bacilovral oe dedopéva Kot xpnotpomolel Al yia vol avaAUEeL TIC TAOELC TwANCEwWV. To Dynamics 365
ouVOUATeL Sebopéva TEAATWVY, AyOPWV KaL TACEWV yLa Vo SWOEL AETTTOUEPELG KOl TIPOCOPUOCHEVEG TTPOPAEPELS TWANCEWV.

To Tableau 8¢v sival amokAelotikd epyaleio mpoBAePng, oAAA pe TNV EVOWHATWON TwV YAwoowv R ) Python pmopei va xpnotpomnotnBsei yia
nipoBAEPELS. OL avaluTEG pmopoUv va cUVEUACOUV OTATLOTIKA LOVTEAQ E Ta pyalsia omTikomoinong edouévwy tou Tableau yla va
nipoBAEPOUV TIC TWANCELS Ue BACN TA LOTOPLKA SedopEva.

To Watson tn¢ IBM unootnpilet avaluon kot tpoBAedin e tn Xprion TeXVNTAC vonuoaouvng. To Watson umopsi va evowpatwBei o cuotripota
ERP kat va xpnotpomnotnBet yio tTnv avaAucon dedopévwy mwAncswv Kat tnv poPAedin tng {tnong pe neyaln akpipeta.

To Qlik Sense eival éva epyaleio avaAuong §50UEVWV TTOU, LLE TN XPrON EVOWHATWHEVWY aAyopiBuwv, uropei va Bonbnost otnv mpoBAsdn
MwANoewv Kat T dnutoupyia avadopwv. MpoodEpel enmiong SuvATOTNTEG LNXOVIKNG LABNONG vl TNV avaAuon LeyaAwv SE60UEVWV Kal TN
BeAtiotomoinon twv npoPAEPewv.

To Forecast Pro gival €va e€€161keu LEVO AoyLOULKO TIPOBAE NG TTOU XPNOLLOTIOLEITAL EUPEWC YLa TIG TTWANCELG Kot Th Slaxeiplon tng INTnong.
Mapéxel OTOTIOTIKEG HEBOSOUG, 0w to ARIMA, kal povtéAa e€oudAuvong mou eival Lbavikd yLo TNV avaAucn XPOVOTELPWV.

H SAS poodépet e€elbikeupéva epyaleia yio mpoPAedn ITNoNG Kot TWANCEWY, Ue EUdOon oTn UNXOVIKN LABnon Kat otnv availuon
6e6oUEVWV. XpNOLLOTIOLEITAL EUPEWG OE BlOoUNXaVieG OTIWE TO ALAVIKO EUTIOPLO KaL TA XPNUATOOLKOVOULKAL.

MNapakolouBel dedopéva 6w N oL UMePLHOPA TWV TTEAATWVY KOl OL TIPONYOoU LEVEG TWANRCELS yla va TIPOBAEPEL TIG LEANOVTIKEG MWANCELC.
MapéxeL emiong EL6OMOLAOELC OTAV OL EVKALPIEG £xouv TLOavVOTNTEG va yivouv KAsloipata kat BeAtiotomnolei tn Slaxeiplon tou pipeline.
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XAPAKTHPIZTIKA ENOz KAAOY 2Y2THMATOz 2TOXQN

EQIKTOI

ANTIKEIMENIKA AKPIBEIZ
KATANOHTOI

EAAZTIKOI

AIKAIOI

NAHPEI2

2026 Lionakis@aueb.gr

+ povteAo SMART
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ATO YEVIKO OTOXO O€ ELOLIKO GTOXO...

Etriola avénon nwAnoswv 10%...

- NeotLmeAdtec?

- Yolotapevol meAATeC?

- Mepidlo ayopac?

- 2eTLAvaAoyla poilovTwy?

- Me tLkepdodopia?

- 2ETIOLOL TTEPLOXN TIEAQTWV?

- Erupueplopoc ava StevBuvon mwANoewy / OTEAEXOC TIWANOEWV
KAT...
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Anodaon 2: Opyavwon & dloiknon tng mpoomaBelac mwAnong

(A) KaBopLOUOC TWV TTEPLOXWV TIWANONCG
(B) kaBoplopog aplBpol oteAeXWV MWANCEWV KoL GUVOALKNC TPOOTIAOELOC TTWANCNG
(I') opyavwTtik Sourn Twv MwWANcEwV

(A) dloiknon tou avBpwriivou duvapikou
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2 xed100M0O¢ lMNepioxng
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A. KaBopropog Meproxwv MwAnong
- O K0BopLopOC TwV Tteploxwv wAnong (sales territories), oe cuvbuaopo pe Tov KaBopLopd Tou aplOpol oTEAEXWY MWANCEWVY QVA TIEPLOXN
glval KaBopLoTIKA NTAOTA YLO TNV 0pYAVWON TwV MWANCEWV KaBw¢ emdpolv Apeca otnV anodoaon tng enxeipnong
- O MpocbLopLoPOG TTEPLOXWV TIWANCEWV SLEVUKOAUVEL TNV AVTLOTOLXLON TWV TIPOOTIOOELWY TTWARCEWV LE T EUKALPLEG TWANCEWV

- O K0BOPLOUOC TIEPLOXWV KAl N avaBeon Toug og oTeAEXN MWANCEWV CUUPBAANOUY oTNV KateLBUVON TOUu oXESLACHOU Kal EAEYXOU TWV
SpaoTNPLOTATWY MWARCEWY

- Tot XapOKTNPLOTLKA TWV UTIAPXOVTIWYV KoL SUVNTLKWV TTEAQTWVY TIOLKIAOUV QTtO TIEPLOXI OE TEPLOYXN)... LLOL TLEPLOXI) EVOEXETAL VAl ElvalL TILO
OMOLOYEVAC CUYKPLTLKA LLE TN GUVOALKH ayopa

- H meploxi mwAnocewv yeVIKA MEPLAAUBAVEL UTIAPYXOVTEC Kol SUVNTIKOUG TIEAATEG TTOU £XOUV avaTEODEL 0€ CUYKEKPLUEVO OTEAEXOC TIWANCEWVY
- 2€ TIOAAEC TIEPUMTWOELG Lo TiepLoxn Sev opiletal povo yewypoadika. MNa mapadelypa, TOAAEG ETXELPOELG OPL{OUV TIG TIEPLOXEC TTWAN CEWV UE
Bdaon to €ibog Tou eAATN, evw AAAEC eTOLPELEC 0pLlloUV TLC TTEPLOXEC MWANONG LE BAON TLC KATNYOPLEC TIPOTOVTWYV TIOU TIWAOUVTOL OTOUG

TLEAATEQ

- Emtilong, kpéc emixelpnoelg mou Snuoupyolv vEa TtpolovTa, yla Ta ortoia amattouvtal SLadopETIKA KAVAALO LAPKETIVYK, OE XpNOLUOTIOLOUV
KalBOAou yewypadLKA KpLTAPLA OTOV MTPOCOLOPLOLO TWV TIEPLOXWV

- Elte akoAouBei 1o yewypadLkd mpoodloplopo ite OxL, N mepLoxn MwANRCEwWV €ival plo opadomnoinon umapxoviwy kot urtoPdLwy TEAATWY,
ILE TOUC OTtOLOUC TO OTEAEXOC TWANCEWY UTTOPEL VOl ETILKOLVWVIOEL OTTOTEAECUATLKA, TIPOAKTLKA KOLL OLKOVO LKA
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AIAAIKAZIA 2XEAIAZMOY MNEPIOXQN - MEPIMEPEIQN NOQAHZEQN

ENIAOTH MONAAAZ EAENXOY

|

OMAAOIMOIHZH ZE NPOZQPINEZ NEPIDEPEIEZ &
KAOOPIZMO2z AYNHTIKQN NQAHZEQN

\4

ANAAYZH ®OPTOY EPTAZIAZ MOAHTQN

\4

KAOOPIZMOZ NEPIDEPEIQON NOQAHZEQN ME BAZH
AYNHTIKEZ MQAHZEIZ KAl @OPTO EPrAzIAz

A 4

ANAOEZH NEPIDEPEIQN ZE NOQAHTEZ

2026

Neploxn (mepidpéperla) NwAnong:
apLlOpag nedatwv (duvntkwv i utapXOvIwv) ov n e§unnpétnon

ToUuG £XeL avatedel o€ Evav mwAnth (A pua opada nwAntwv)

Adyod:

- Avamtuén KaAUTEPWY OXECEWV LE TIEAATEC

- KaAUtepn kaAuPn tng ayopag

- KaAUTEpPN QMOTEAECUATIKOTNTA TWV MWANTWVY

- 2apn¢ MPooSLoPLOUOC TwV SPAOTNPLOTATWY TWV TIWANTWV
- KaAUtepocg €Aeyxoc ko afLoAdynon MwAnTwy

- KaAUTEPOG CUVTOVLOMOC MAPKETIVYK KOl TTWANCEWV

- Meploplopoc €06 wv

Note dev evdeikvuto 0 SLOXWPLOUAG OE MEPLOXEC:
- MLKPEG ETUXELPAOELG UE TIEPLOPLOUEVO APLOUO TTEAATWV
- MpoowTIKEC DLALEC KOl OXEDELC

- AuénpEvn TEXVLKNA TTOAUTTAOKOTNTO TIPOLOVTWY
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B. KaBoplopog aptBpol oteAexwv wANCEWV Kot CUVOALKAG TPOOTIABELOC TIWANONG

- H Baotkr) AoyLkr) 0To oXESLAOUO TWV TIEPLOXWV TIWANCEWV KAl 0TNV avaBeor Toug o€ 0TEAEXN TMWANCEWV gival va dnuoupynBouv
Lo0oSUVAEC TIEPLOXEC TMWANONG, LE ATIOTEAECHA OAQ TA OTEAEXN MWANCEWV VaL £€XOUV Lo duvaTtoTnNTa Kal (0EC EUKALPLEC YLaL ETTTEVEN
QTOTEAECUATWV

- Kata tn Stadikacia oxedlaopou, mpokeLUEVOU va yivel n BEATLotn avabeon Tou KABe oTeAEXOUC MWANCNG OTLC TIEPLOXEC TMWANONCG,
AapBavovtal umtoyn

(a) n ayopaotikr) SuvatotnTta Tou KABe meAdTn

(B) n yewypadikn dtaomopd Twv MeEAATWV

(y) 0 xpOvoc mou amaltteitol yia tTnv eEUTNPETNON Tou KABE eAdTn
(6) ot SuvatoTNTEC TOU KABE OTEAEXOUC MWANCEWV

(€) n avtaywvioTtiki €vtaon o KAOe mepLloxn

- H katnyoplomoinon meAdtwyv ava mepLoxn €ival P ouoLaoTiki Kat kpiowun dtadikaocia, kaBwg cuvteAet otn AP n anodpaocswv
OXETLKA UE

(o) mooa oTeEAEXN MWANCEWV amaltouvTol
(B) Tt dOpTOC Epyaciog Ba MPOKUTTEL AVA OTEAEXOC TTWANCEWVY

(y) Tt ouvoALkn pooTaBeLa TTWANGNC ATTALTELTAL
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MéEBodoc¢ evog mapayovia

- H dioiknon TTwAncewv €mmAEyel évav KaBoploTIKG TTapdyovra dlaxwpliopou TTreAatwy (TT.X. TIC TTPOOTITIKEC
TTWANOEWV OTOUG TTEAATEC)

- H emAoy autoUu TOU TTapAyovTa Yiveral €iTe BAOEl ATTOTEAEOUATWY EPEUVWV AYOPAC, €iTe BACEl EUTTEIPIAC KAl
d1aioBnoNG Twv OTEAEXWV O€ AUECN OUVAPTNON JE TOUG OTOXOUG TTWANTEWV

- O1 reAaTEC TACIVOPOUVTAl JE BAON QUTOV TOV TTAPAYOVTA KOl EKTINWVTAI TTOOEC ETTAPEC Ba TTPETTEI va KAVOUV TA

OTEAEXN TTWANOCEWV VIO KABE KaTtnyopia TTeEAATWV

M£00b0o¢ evog MNapayovta (mapadetypa 1 — tuxaieg petaBAnteg)

Katnyoptia meAdtn MpoomTtikA MWANCEWV AplBuoc emadpwv
> 1 ekat. Eupw uia emadn ava efdopada
B > 500.000 Evpw kat < 1 ekat. Eupw Hia emagdn ava pnva
C < 500.000 Evpw Hia emadn ava tpipnvo
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MéEBodoc avaluong xaptodulakiou nedatwy (customer portfolio analysis):

Mé£Bobog Avaluaong XaptoduAakiov NeAatwv (mapadetypa 2 — tuxaieg LeTaBAnTEg)

Méye0og moptodoAiov meAdatn

Meyaho
. MoAU onuovTikol TTEAATEG
RS YPnAn emévbuon o€ mMOPoUC MWANCEWV
Mepidio noptodoAol teAdtn , )
MeAateg mpog avamtuén
Mkpo ElbIKEC TpooEyYYLOELG yLa ETILITAEOV

TIWANOELG

Mé£Bobo¢g Avaluaong XaptodpuAakiov NeAatwv (mapadeypa 3 — tuxaieg LeTtaBAnTteg)

Mikpo
MeAdteg npog dtatripnon
Enévbuon pe otoxo tn dtatripnon tng
uTtdpyouvoag B€ong

Mn €AKUOTIKOL TTEAATEG
EAaylotomoinon tng emevdéuong oe
TIOPOUC N MARPNG amosmnevduaon.

EAkuoTIKOTNTA YeWypadLkng Oéon meAdtn

loxupn
MoAU eAkvotikn (TuRpa 1 / tx N=50)
YUnAéc ‘Evtoveg mpoonabeleg mwAnong
T..X. 50 emadEg ava £tog

NwANoCELS TOv TteAATN
Méetpla eAkuoTikn (TuApa 3 / iy N=100)

XopnA£c Meploplopéveg mpoomabeLleg MwANCNG
TL.X. 20 emadEg ava £1o¢

2026 Lionakis@aueb.gr

AcBevnc
MBavwe eAkvotikn (TuAua 2 / iy N=40)
‘EVtoveC TPOOTIABELEG YLOL OPLOUEVOUC
TEAATEC, ALYyOTEPO YLt AAAOUC
Tt.X. 30 emadEC ava £T0C
Mn eAkuoTikn (Tunua 4 / iy N=300)
Alyec €wg kKaBOAou mpoomaBeLeg
TLX. 6 EMADEG avA £TOG
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enegrynon

- [eVLKA, Ol ETILXELPOELG XPNOLUOTIOLOUV KATIOLO OXN A TAELVOLLNONG TIEAQTWY OVTLOTOLXWVTOG Lo ETIKETA 0 KABE opada meAatwy

- Mo mapadetypa, oL TeAATEC IOV €xouv TTOAU uPnAd TteplBwpLa avamtuéng kot kepdodopiag ovopdalovtal we «A TTEAATECY, OL TIEAATEC LI
HULKPOTEPN SuvatoTNTA AVATTTUENG WG «B TTEAATEGY KTA

- JKOTtOC aUTAC TNS TaElvopnong lvat va teBouv mpotepalotnTteg, SnAadn) va katavepnBouv BEATLOTA OL TTOPOL TOU TUAHOTOG TIWANCEWVY
ovaAoya UE TN CNUAVTIKOTNTO TOU KABE meAdtn

210 mapadelypa 3, N ayopad EXEL XWPLOTEL O€ TECOEPLC TTEPLOXEC-THAMATA. MeTpwvTag MANBOOC meAaTwy ava segment, n oTPATNYLKA YLO TN
OUVOALKN TtpooTidBsLa mwAnong Exel we eENC:

(a) TuAua 1: 50 emadéeg x 50 mehdtec (utoBeTIkd oevapLlo) = 2.500 emadeg
(B) TuAua 2: 30 enadéc x 40 meAdteg (umoBeTikd oevaplo) = 1.200 enadeg
(v) Tunpa 3: 20 entadec x 100 reddteg (umoBeTikd oevaplo) = 2.000 entadeg
(6) Tunua 4: 6 enadecg x 300 meddtec (UoBeTIKO oevaplo) = 1.800 enadeg
artoittovvtot cUVOALKA 7.500 srtad€¢ ava £To¢, Kot e UTTOOETIKO dE60EVO OTL TO KAOE OTEAEXOC MWANCEWV UITOPEL vau

TMPAYUATOTOLNOEL 5 emadEc ava npépa Kat epyaletal mepinov 200 NUEPEC AVA £TOC, TTPOKUTITEL OTL yLaL TNV EEUMNPETNON QWUTAG TNG
ayopag xpetalovrat 7,5 (6nAadn 7 i 8) oteAéxn nwANncewv
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2 NUaVTLKA {nTrpota

H Swaxeiplon meAatwv otpatnykne onpaoctiac (key / major accounts)
ZuvNOwWC TETOLOL TEAATEG TIPOTIHOUV 1] ATTOLTOUV VAL CUVEVVOOUVTOL KEVTPLKA

H xprion avtutpoownwy N NAEKTPOVLKNC TTWANGCNCG 1 YEVIKA UBPLOLKWY CUOTNUATWY TTWANGCNC
To peiypo uTtapXOVTWY Kol SuUVNTIKWY TIEAATWY VA TLEPLOXH

H katnyopia (rty ABC) tou kaBe meAatn (el6kA o€ yewypadLK) TIPOCEYYLON TIEPLOXWV)

To peiypo mpoiloviwv ava eAATN

To povtélo nmwAnong mou Ba voBetnBel yLa KABe teAdTn SLadhoPETLKAC TEPLOXAC, KATNYOPLAC KoL
ONUOVTLKOTNTOC
2TnNV €vvoLa TOU POVTEAOU MTWANCNG UTIAYOVTOL:
(o) 0 aplBuog, n cuxvotnta Kat n StapkeLla eMOKEPEWV MWARCEWV OE KABE TEAATN
(B) To €lb0g TOU UNVUpaTOC TTou Ba tpEmet va petadoBbel (avaloya e To TTPOioV Kat To Aoyo tng eniokePng)

(V) n mpooeyyion nwAnong

2026 Lionakis@aueb.gr
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NpoBAnpaticuol...

- Kéotocg

- Entinedo eAéyyou

- MpoomnaBeLla mMwANTWV

- EveAiéia otnv ayopa

- MoAumAokoTnTa MPOIOVTOC
- Emadn pe meAdtn

Apxn: cost benefit analysis

2026

EocwTtePLKO oUOTNHO MWANCEWV
(6Uvapn — otéAo¢ TWANTWV eTaLPELOC)

Vs

Outsourcing
(e€wtepkoi cuvepydteg TWANCEWV TT.X. OLVTLTPOOWTOL)

Vs uBpLdika povtéAa

Lionakis@aueb.gr
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MBA

Mopdec — Tumot MwARoewv

1. lepanootolog 4. Anpoupyadc Zntnong - véol eAdteg / ayopéc (category)
- Aev naipvel mapayyeAia ) ) )

, , o 5. MwANTNG mou ansuBuvVEeTAL GE OPYAVIOHOUC

- Evnuepwvel yla ta mpoiovta kot Xtilel ¢prun

- NelBel TOUG €UPETOUG IEAATEG VA TIPOTE(VOUV TO IPOIOV 6. Ynootr']ptﬁn T[(.OAI:]O'E(A)V (merchandise)

7. Key account

2. Texvikog 8. Avtutpoowrnot

- NMouAdel e€eldikeV EVA Kol TTOAUTTIAOKA TEXVOAOYLKA TipolovTa / cuoTthuata

9. HAektpovikéG MWANCELG

- Antautouvtal ELOIKEG YVWOELG

3. Eumoptkag
- MpwTtapxtkn euBLVN: aLENON MWANCEWV O UTIAPXOVTEG Kal SUVNTLKOUC TTEAATEG

- Avamtuooel Kal SLatnpel LOKPOXPOVLEG OXECELG UE TIEAATEG

-lowg va avaAapBel to Merchandizing
Industrial selling # Retail selling

- Anauteitat urtootnplén pe Stadpnuwon & mpowdnon
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MBA

NekpO onpeio kOoTOUC HopPnC SUVAUNC MWANCEWVY

Napadeypa:
- ZtnVv etalpeia A oL avtutpocwrol Aapdavouv 5% mpounBsia eni twv MWARCEWVY KoL n EMUTAEOV ETLBAPUVON VLA YEVLKA SLOLKNTIKA

£€oda dLaxeiplong aviumpoownwy eival 6000 svpw.
- OL MWANTEG (0TOA0G) AapBavouv 1% mpounBeta + pLoB0, pe cuvoAlkd HLeB0b0TIKO KOOTOC Kal KOoTog emtlokEPewv 60000 svpw.

Ye molo eminedo Oykou MWANCEWV CUUDEPEL N XPHON TWANTWY EVAVTL OVTILITPOCWTIWV?

Kootog Suvaung (otoAov) nwAntwv Vs Kéotog aviinpocwnwv
0.01x + 60.000 = 0.05x + 6.000
x=1.350.000

(x=vekpO onueio Oykou MTWARCEWV — KUKAOU EPYACLWV, WG TTPOG EMAOYH QAVTLTPOCWTIWY 1} OTOAOU)
Av oL twAnoelg elvatl xapunAotepeg ano 1350000 cupdEpPEL N Xprion OVTUTPOCWITIWY
Av oL twAnoelg elvat uPpnAotepeg and 1350000 cupdEpEL N xprion MWANTWY
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Sales

MpoBAnpatiopol yia tov kaboplopo

(1) XpAon kavauiv TnE Suvapunc & popdpnc NWANRCEwWV
MWANTEC TNC ETOLPELOC > LEYAAOL TIEAATEG

AVTUTPOOWTTIOL = ULKPOL EMAPXLOKOL TIEAATEC
HAektpovik MAaTdOpua TTapaYYEALWY = avAAoyo TO TIPOLOV
Outsource?

(2) Napaywyikotnta Twv nwAntwv (video case)

Face to face selling = 35% (4) Nocooto anoxwpnong NWANTWV
Administration = 10% Edv n cuvoAwkn Suvapun ivat 50 mwANTEC Kal armoxwpouv 5 kaBe
Account Servicing 215% XpOvo (mpoaywyn, napaitnon, ocuvtaélodotnon, anoAucn) Ttote
Sales meetings 2 5% TO TTOOOOTO amoyxwpnong sivat 10%
Traveling = 20% ** 10 M0000TO AUTO Sev MpPEMEL va elval oUTE TTOAU ULIKPO OUTE
Calls = 15% TIOAU peyalo kat Bewpeital anodekto avapesoa os 10-20%
** a0€non 10% oto face to face selling 2 av&non 5% oTiIG MWANGCELG TNG ETALPELOC
(5) AAAOL TP ALYOVTEG
(3) ApBpoG Kkat ueyedog neAatwv - EmBupntn yewypadikn kaAudn
Nopog tou 20/80 - EmBupntn ouxvotnta EMIOKEPEWVY
Nekpo onueio mwAnoswv (kdotog eniokePng vs mbavr mwAnon) - EVEpyELEC aVTAYWVLIOHOU
Katataén mehatwv (mx oe ABC — w¢ mpog nota / moleg PeTaBANTEC?) - 2TOXOL MWANCEWV TNG EMULXELPNONC

- Ixéon k6otou¢ / anddoonc nmwAntn
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MBA

MéEBobolL kabopLopov tng duvaung TWARCEWV

(1) What can | afford Strategy

H enuyeipnon anodaocilel yla To mTocooTo 0To GUVOALKO TNG Tlipo Tou pmopet va Slabéoel
yla TO TUAUO TIwARoewVY / e BAon TO KOOTOC avA TTWANTY TTPOKUTTEL N SUVALN TWANCEWV
+ TO KOOTOG MWANCEWV BPIlOKETOL OE OppOVia UE TG TIWANCELG

- ayvoeL SuvatoTnTEC ayopag KOl OVAYKEG TIEAATWY

(2) M€6060¢g dApTou epyaociag

H emuyeipnon eKTLULA TO GUVOAO WPWV EPYOCLAG TTOU QALTOUVTAL ATIO MAEUPAG MWANTWV
yla Tnv €€UMNPETNON TNG ayopas (aplBpog kat péyebog mehatwyv ABC, cuxvotnta Kat
Slapkela emiokePewv) kat dlatpel pe to xpovo face to face selling (35% tou xpovou
MwANTwv) / to anotéAeopa eivat n SUvaun Twv NWANTWY

+ e0KOAN edpapuoyn Kal eUKOAN TPocBacn ota anapaitnto oTolela

+ iPoBAENEL SLadOpPETIKNA AVTIPETWTILON YL SLadOPETIKOUG TTEAATES

- 6e AapPavetl umtodn OtL eAATEG TNG WOLaG Katnyoplag Urmopel va £xouv SLadOpETLKEG
QTALTH OELG

- UTIOBETEL OTL OL TWANTEG €XouV (8la anodotikotnTa

(3) Oprakn néBodog

H évta&n oto Suvaukd Twv MWARCEWV EVOG EMUTAEOV TIWANTA TIPOKUTTEL EhOoOV TA
emuumA€ov €co06a amod nNwWARoeLg Tou Ba mpayuatonolnBouv unepBaivouyv To emMAéov
KOOTOG TTOU CUVETIAYETAL N €vTagn Tou

+ efaodpaliletal n avénon Twv kabapwv KEPSWV TNG ETIXELPNONG

- 6 AapBavetl umtodn mbaveg avtidpAoELS AvVTAYWVLOUOU

- 6 AapBavetl umtodn to pakpompoBeoo anotéAecpa tnG Mpocbetng npooAndng

2026

(4) M€Boboc enmipueplopol TWANGEWV

AapBavel umoyn to péco nwAnth (utoBétovtag ton mapaywywotnta) / Stapet tnv

eTNOoL TPOPAEYP N MWANCNG UE TNV EKTILWHEVN TIOPAYWYLKOTNTA AVA TTWANTH
N=S/P

N=apOuog¢ nwAntwy / S= ntwARoslg cUVolo / P= mapaywykotnTa ova mwAntn

+ QAN KOl QTTOTEAEGUATLKN

- ayVOEL TIC SLPOPETIKEG LKAVOTNTEC TTWANTWVY KAL TG CUVONKEC TG ayopag
*** Sev mpEmel n SUVAN TWV TTWANTWY VO AVTILETWTIETOL W OUVETIELD TWV
MwARoewV aAAG To avtiBeto

(5) Nowotikn pEBodo¢
Edapudletal ouvnBwe og opyavwon VEOU TUNUATOG OO TV apxn £ite og e€ayopd
OUYXWVEUON
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I. M€6obo1 Opydavwoncg NwAncewyv

2026 Lionakis@aueb.gr 141/232



mailto:Lionakis@aueb.gr

[TAPAAO2IAKO
MONTEAQO

IMTENATEZ2
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Fevikéc M€6odol..

- lewypadkn
- Kata mteAatn
- Kata mtpoiov

- Kata €pyo

2026

YBpdiké Movtélo Opyavwong MwAncewv...

To uPBPLOLKO povTEAO oUVOUALEL TIEPLOCOTEPEG OO Hia IO TLG AP OTIAVW TIPOCEYYLOELC. N
TIOPASELY A, ULOL ETALPELQ UTTOPEL VO KATAVELPEL TOUC TIWANTEC YEWYPADLKA AAAA KOl VO TOUG
€LOLKEVOEL 0O€ CUYKEKPLUEVA TTPOTOVTA 1 TUTIOUG TIEAXTWY

MAsovektipota:

*  Meyalutepn Eveliéia kot Mpocappootikdtnta: To UBPLOKO LOVTEAO ETUTPETEL OTNV
gTaLpeia va mpocappoletal KAAUTEPA OTLC AVAYKEG TNG AyOopAc, aflomoLwvTag Ta
TIAEOVEKTHAHATO TIOAAQTIAWY HOVTEAWV

*  Auénuévn Anotedeopatikotnta: Mmopei va eival n o anodotikn emthoyn otav n
ayopad eivatl peyaAn Kot €XeL molKIAla o€ TtpolovTa Kol TLEAATEC

Melovektipota:
* MoAunAokdtnta otn Ataxeipion: H Sloiknon twv opddwv MwANCEwV yiveTal TLo
ouvBetn, kKaBwg cuvbualovtal SLaPOPETIKA LOVTEAQ KOL OTPATNYLKEG
* Kivéuvog ErkaAung: Mmopel va uTtdpEouv CUYKPOUOELG OTAV OL TIWANTEC
uTtEPKOAUTITOVTOL 1] SLEKSIKOUV TOUG (6LouC TIEAATEG, ELOLKA O€ TIEPLOXEG OTIOU UTIAPXOUV
TLOAAOTTIAEC OVAYKEG
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rewypadiko Movtédo Opyavwong NMwARocswv

Y€ AUTO TO MOVTEAO, KAOE MWANTAC AVOAXUPAVEL CUYKEKPLUEVEC YEWYPADLKEC TIEPLOXEC (TT.X., TIOAELC ) XWPEC) KAl elval uTteVBUVOC yLaL OAEC
TIC MWANOELG OTNV TEPLOXI TOU

MAcovektipata:
* Npoowrnukn Enadn pe Nehdreg: H yewypadikn e€etdikevon Bonba otnv avamtuén Loxupwv OXECEWV UE TOUC TOTILKOUC TIEAATEC
* AnoteAeopatikotepn Xpnon Nopwv: OL TWANTEG KIVOUVTAL LECO OE OUYKEKPLUEVEG TTIEPLOXEC, LELWVOVTOC TOL KOOTN UETAKLVNONC
*  Tayutepn Avtidpaon: Ot Tomikol MWANTEC UmopoUV va aVTATOKPLBoUV APeCa 0TI AAAAYEC TNG TOTILKAG AYOPAG KOl OTLC OVAYKEG
TWV TEAQTWV

Melovektpota:
* Neploplopévn E€edikevon Mpoidvtwv: Ot MWANTEC UIMOPEL vaL NV KATEXOULV £L¢ BAOOC TILC TEXVIKEC AETITOUEPELEC OAWV TWV
TPOLOVTWVY

* Aveféleykteg Atadopéc otnv Anodoon: Avaloya pe tTn Suvapkn tng KABe mepLoxncg, UTOPEL val uTtapxouv SltadopEC otnv
anodoon Twv MWANTWY AOYW OVICOUEPWV CUVONKWVY ayoPAC
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MBA

[. OpyavwTikr) Sopn Twv MWANCEWV

Mevikog AleuBuvtig MNwAnRocewv

|

Mepipepelakdg AlcuBuvtig MNMwARoewyv A

|

|

Mepipepeiakdg AlcuBuving MNMwAnoswv B

| |

\
|

MpoioTauevog MpoioTduevog
NMwAnocewyv A1 MNMwAnoswv A2
MwAnTég MwAnTég

ZxnNua 6. Opyavwan Bdaoel MNewypagikwy Kpitnpiwy

2026

[NpoioTapevog [NpoioTapevog
MwAnoswyv B1 MwAnoswv B2
MwAnTég MwANTég
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Movtélo Kata Tomo MeAdtn (R Bopnxavia)

2€ QUTO TO MOVTEAO, OL TIWANTEG AVAAXUPAVOUV CUYKEKPLUEVOUC TUTIOUG TTEAATWYV N BLopnxavieg (m.X., ALAVIKO EUOPLO, UYELOVOULKN
nepiBaAn). Etol, n opydvwon yivetal pe BAaon ta XopoKTNPLOTIKA TOU TIEAATN, AVTL yla To PoioV 1 T Yewypadikn BEon

MAcovektApata:
* E&edbikevon otig Avaykeg tou MeAdatn: Ol TWANTEC KATAVOOUV KAAUTEPO TLC OVAYKEG KOl TLC TIPOKANOELC TOU CUYKEKPLUEVOU
TUTOU TtEAATN, TPOoPEPOVTAC TPOCAPHOOUEVEC AVCELC
* EukoAia Avamntuéng Ztpatnywkwv NMwAnoswv: H katavonon Twv avaykwy the KaBe Bropnxaviag SteuKkoAUVEL TNV
T(POCOPUOYN TWV CTPATNYIKWY TTWARCEWV

Mewovektipota:
* AvuokoAia ZuvtoviopoU: Otav rnoAAot mwAnteg aocxolouvtal e StadopeTkoU TUTIOUC TIEAATWY OTNV LbLa yewypadikn

TLEPLOYXN, UIMOPEL va POoKU P EL AVTOYWVLIOUOC 1) cUuyxuon
*  Auénpévo Kootog E€eldikevong: Artatteital evbelexng ekmaidevon tTwv MwANTWVY oToug SLadpoPETIKOUC TUTIOUC TIEAATWY
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MBA

[. OpyavwTikr) Sopn Twv MWANCEWV

Ievikog AleuBuvtnig MwAnoewy

\ |

AleuBuvtic MwARoewv MNMeAaTwv Aigubuvtig MNMwAnoewy MeAatwy
Anuooiou Topéa IS1wTIKOU Topéa
MpoioTdpevog MwARoewy MpoioTauevog NMwARoewv MpoioTtauevog MNMwAnRoewv MpoioTadpevog NMwARoEwyY
MeyaAwv MeAatwov Mikpwv MNeAatwv MeydaAwv MeAatwy Mikpwv MeAaTv
MwANTES MwANTEG MwANTES MwANTEC

2xAua 8. Opydvwon Bdaoel Katnyopiag MeAaTtwy
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MBA

Movtélo Opyavwong NMwAnocswv Kata Mpoiov

Z€ OUTO TO MOVTEAO, OL TIWANTEG €lval eEELOIKEVUUEVOL OE OCUYKEKPLUEVEC KaTnyopileg mpolovtwy. KabBe opada i mwAntig avalapfavel tn
S51d0eon EVOC CUYKEKPLUEVOU TIPOLOVTOC N MLOG OELPAC TIPOLOVTIWY 0 OAOUG TOUC TIEAATEC TNC EMLXELPNONC

MAcovekTtApata:
* E&ewbikeuon kot N'vwon: Ot TwANTEG KatavooUV €1g BABOC T XAPAKTNPLOTLKA TOU TPOIOVTOG, YEYOVOG TIOU TOUG ETILTPETEL VAL

TapEXouV KaAUTEPN EUMNPETNON KL VO ATtaVTOUV O€ £EELOIKEUUEVEG EPWTATCELS TWV TIEAATWV

* Eotiaopévn Ztpatnytkn: OL TWANTEG UITOPOUV va €0TLAJOUV OE CUYKEKPLUEVEG OTPATNYLKEG TIPOWBONOoNG yLa TO TIPOLOV TTou
avoAopBAavouy, TPOCOPHOCHEVEG OTLG AVAYKEC TNG AYOPAG TOU CUYKEKPLUEVOU TIPOLOVTOC

* AnoteAeopatiko Aavoaplopa: Eival mio anoteAeoUATIKO O€ EPUTTWOELG TTOU N €TALpEia BEAEL va AavodpeL Eva VEO TTPOLOV Kal va
MPowbOnoeL TN yvwon yupw armod auto

Melovektipara:
* AuokoAia Zuvepyaoiag Metafd Opadwv: Otav dtadopetikeg opadeg nwAnoswv npowBouv dtadopetikd npoiovia otov idlo
TteAATN, UTtApyEL Kivbuvocg va mpokU P eL cuyxuon
* Auénuévo Kootog: Av oL mMwANTEC KlvoUvTal OTLG IOLEG TTEPLOXEG yLa SladopeTIkA polovTa, audvovTtal Ta AstoupyLka £€oda
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MBA

[. OpyavwTikr) Sopn Twv MWANCEWV

Mevikog AleuBuvtnig MNMwAnoswy

| \

AleubuvTA¢ MNMwARoewyv Mpoiévtog A AleubuvTA¢ MNwAnRoswyv lMNpoidévrog B
MpoioTtduevog NMwARoewy MpoioTapevog MwAnoewy MNpoicTadpevog MNwAnoewv MpoioTapevog MNwARoewv
TTpoidvTog A1 Tpoidvtog A2 TTPOi6vTOG B1 TIpoidvTog B2
MwANTEC MwAnTég MwANTEG MwANTEG

2xnua 7. Opydvwon Baoel MNpapuunig MNpoidvrwy
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MBA

[. Opyavwtikn dopn twv MwANcewy (UATPac - KoTd Epyo)

ZTNV 0pyavwon PATPAC Yo TWANCELG, VA MWANTAG N UL OpAda TTWANCEWY UIMopPEL va avadEpPeTaLl TO00 otov SleuBuvtr) TWANCEWV 000 KoL o€ €vav project manager
N umteVBUVO MPOoiOVTOC. OL MWANTEG UMOPEL VO CUUUETEXOUV OE £pya TTOU oXeTi{ovTal Pe SladopeTIKA MPolovTa, BLOUNXAVIES I YEWYPOD LKEC TIEPLOXEG, OVAAOYQL UE TLC
OVAYKEG TNG aAyopas

MNa mapadeypa:

* Evag mwAnTtAg unopet va cuvepyaletal Pe TNV opada LAPKETIVYK YLl TNV AVATITUEN OTPATNYLKWY IWANCNG yLa £Val VEO TTPOLOV, EVW TAUTOXPOVO VAL CUUETEXEL O€ €val AANO €pyo,
OTIOU CUVEPYALETAL LE TO TUAUA eEUTINPETNONG TIEAATWV YLOL TNV EVIOXUON TNG OXEONG UE TIEAATEG OE CUYKEKPLUEVN YEWYPADLKA TIEPLOXN

* EQv évag peyalog meAdtng EXeL avaykn yLa €va cUVOETo €pyo (TLX., mapoxA AUCEwWV, EEUTNPETNON, EYKATAOTAON), OL TWANTEG Umopel va cuvtovilouv tn §pacTtneLOTNTA TOUG UE
€€ELOIKEVEVA TUALOTO TIOU EUTAEKOVTAL OE AUTO TO £€PYO

MAgovekTrpata

1.KaAUtepn Npocappoyn otig Avaykeg NeAatwv: H SLAAEITOUPYLK CUVEPYAOLO ETIITPETEL OTIC OMASEG VA AVTOTTOKPIVOVTOL TILO YPryopa KOl VO TIOPEXOUV
€EATOULKEUEVEC AUOELG OTOUG TIEAATEC

2.E€¢e18ikevon NMpoiovtwv kat MNeploxwv: Ot TwANTEG amoktoUV gueAiéia kat Suvatotnta cuvduaopoU yvwong yla SLadopeTLKA TtpoiovTa ) MEAATEC, YEYOVOC TTOU
€VIOYVEL TNV KATAVONGN TNC AYOPAc KAl TNG SUVAULKNC TWV TIWANCEWVY

3.Evioxuon tng Zuvepyaoiag: EvioyUeTaL N ouvepyaoio HETAEY TWV TUNUATWY, TTIou BonBbd otn dnpioupyio OAOKANPWHEVWY OTPATNYLIKWY TTWANCEWV Kal otn BeAtiwon
NG e€unnpPETNONG MEAQTWY

4.Eveléia otic AANayEG TnG Ayopag: H pntpa SLEUKOAUVEL TNV TTpooappoyh o€ aAAAAYEG TNG AYOPAG KoL OTNV QVATTTUEN VEWV OTPATNYLKWY OTAV TIPOKUTITOUV VEQ
TPOLOVTA I EVKALPLEC

Melovektipata

1.2U0ykpouon Mpotepartotitwy: Ot TWANTEC popel va AapBavouv kateuBuvoelg amo dtadopeTikoug tpoloTapévouc (dteubuvtn mwAnoewv Kat urteuBuvo £pyou), pe
QIMOTEAECHA VO SNHLOUPYELTOL oUYXUON VLA TLG TIPOTEPALOTNTEC

2.Auénpévo KOoTtog ZUVTOVIOMOU: ATTALTELTOL TIEPLOCOTEPOG XPOVOC KOL TTOPOL YLOL TOV CUVTOVIOHUO TWV Sp0oTnNPLOTATWY HETAEY TWV SLOPOPETIKWVY TUNUATWY
3.Kivduvog Yniepdpoptwong NMpoowrikou: Ot TWANTEC UTTOPEL va EUMAEKOVTAL 0 TIOAATTAG €pya, KATL TTOU UTTopEL val odnynosL o€ e€AvTAnon Kal HElwon TG

TIOPOY WYLKOTNTOG

4.AvckoAia otnv A§loAdynon Andédoong: Ot Suthol 1) moAAamAol mpoiotapevol pnopet va SuckoAevovtal va a€LoAOYHO0UV QVTIKELUEVIKA TNV amOS00n TWV MWANTWY,
S5e60uévou OTL N emLtuyio pmopel va e€aptatal ard MOAAATAEG TTAPOUETPOUG KOl OTOXOUG
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. OpyavwTikr) Sopun Twv MWANCEWV (UATPAC - KOTA €PYO)

THApa T1 THApa T2 THApa T3 KATU
épyo 1 niopot X amo T1 niopoL A amo T2 nopol K amoT3
€pyo 2 nopol X & Yano T1 mopoL A amoT2  kapia cuppetoxn T3
épyo 3 Koplo cuppetoxn T1 nopoL B amo T2 nopoL A anoT3

KATT

Note Evdeikvutal n Opyavwon Mitpag otic MwAROCELS
* H etaipeia npoodépel clVOeTa npoiovta | AVGELG TTOU amattouv cuvOUAoHO Se€loTATWY Ao MOAAATAG TUAMOTO

* H ayopa sivat Suvapukn kot aAAGleL ypriyopa, Otwe oTnV Texvoloyla 1 TI¢ untnpeoieg B2B, 6mou oL TwANTEG TIPEMEL VAL TPOCAPUOLOVTOL YPYOPO OF VEQ
TPOLOVTA KoL AVAYKEG TIEAATWV

* Yrniapxouv ntoAAartAoi tumot meAatwv 1} KAASOL 0TouG ommoiloug n eTatpela ETILOLWKEL VO ETUKEVTPWOEL pe e€ELOIKEUUEVEC OUASEG TWANCEWV YLa
SLadopeTIKOUC TOUELS

2026 Lionakis@aueb.gr 152 /232



mailto:Lionakis@aueb.gr

A. Aloiknon avBpwriivou Suvapkou

- T SLOLKNTLKA OTEAEXN TNG AELTOUPYLAC TWV TIWANCEWV KaBopilouV TIC aVAYKEC TOU TUNMOTOC MWANCEWY OE
avOPWTILVOUC TTIOPOUC LLE YVWHOVA TOUC OTOXOUC TWANCEWV TIOU £XouV TeBEL

- oL amodACELC AUTEC adopouV
(at) Tov mpoypoppATIopNO avOpwTilvou SuVALKOU TwV TWARCEWV
(B) Ta mpoypappata ekmaldeuong Twv OTEAEXWV MWANCEWV
(y) Ta ouoTApaTO AVTAUOLBAC TWV CTEAEXWY TMWANCEWV

- EUMLMTOUV KUPLWC OTLC ApUOSLOTNTEC TOU TUNHUATOC avOpwTtvou SUVOULKOU, CE CUVEPYAOLO OUWC UE TO TR
NMTWANCEWV
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2TpoatoAoynon..
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Baowkoi MpoBAnuatiopol..
(1) AvaAuon kal Mepypadn tng B€ong epyaciag (job description)
(2) Mny€c avtAnonc NTWANTWY (ECWTEPLKA — EEWTEPLKA)

(3) Kputnpla emAoyng mwAntwv
(4) Aadikaoia emdoync TWANTwWY

Kpttipla mpooAnyng

- Mpoowrika (Kat Epduta) XapoKTNPLOTKA
- Oodotia kat duvatotnta eEEALENG

- Fevikn epmelpla o€ MWANOCELS

- HAwia

- Auvatotnta yewypadLknc HeTakivnon

- JXETIKN eUMeLpla o€ MpoiovTog

- TEXVIKEG YVWOELC EUMELpLOC

- MavemotnuLlakn ekmaidevon

2026

Kowa AaBn oe cuvévteudn..

(1)
(2)
(3)
(4)
(5)
(6)
(7)

Cloning: pnv YaxveLlg Tov EAUTO oOU

Hiring the non-salesperson: kAeldi = emiBupia touv untoPndiou

Stereotypes: (oe¢ eukalpieg o 6Aou¢ (OxL anddaon TWV MPWTWV 5 AeTTwv)
Overselling the opportunity: un pubormoleic tnv eukaipia

The best available trap: kaAUtepa kavévav mapd KATOLOV akataAAnAo

Gullibility: toékape autd mou oou Aet o urtoPrPpLog

Lack of systems: kaBdploe ouykekplpéva TpoTuma anodoonc (Sokipaotiki mepiodoc)

Lionakis@aueb.gr 155 /232



mailto:Lionakis@aueb.gr

video case (Heineken)




Ekmaidsuon NMNwAntwv
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Kpilowa Oépata eknaidsvong cUpPwva Pe TOUG MWANTEC

- TeXVIKEC TMWARCEWV

- 'vwon npoiovtog

- KaBoplopog otoxwv & MpoBAePn nwAncewv
- Alampaypatevon

- AVTOYWVLOHOC

- Katavonon meAatwv

- Opydvwon xpOvou Kol TtEPLoXNC TWANCNG

- Avamtuén VEwV TPOoIiOVTWVY

Mé£Boébot

1. Eknmaidevon otov TOMo epyaciog

2. AloAE€eLc

3. Embeitelc — mapouolaoelg

4. Avainyn poAou

5. MeAETN MEPUTTWOEWVY

6. 2UINTAOELG OTPOYYUANG Tparmelag

7. Auto-eknaidevon / HAektpovikn ekmaideuon (Al)

2026

Ot 1o armodotikoi MwANTEG...
- evlLadEpovTal EPLOCOTEPO VO XTLOOUV OXEDN LE TOV TTEAATN, OL
Alyotepo amnodotikol Bacilovtal ota XapaKTNPLOTIKA TOU TIPOLOVTOC

- aKoAouBoUV cwaoTr OEPA YEYOVOTWV.. TPWTA cUAAoyn AnpodopLwy,
LETA OVTOTIOKPLON

- TTPWTO. TTOUAAVE TOV EQUTO TOUC KOLL LETA TO TIPOLOV

- evlladEpovtal yia tn dtadikacia tng mwAnong Kot OxL LOVo yla To
QTMOTEAEC UL

- Sdaokovtal amnod napadeiypata AAAwY

- BewpoUlv OtL n ekmaideuon eKTOC Ao yvwon TPOoiOVTOC TIPETEL VAl
Sivel Eudaon o MPOCEYYICELC WG TIPOG TLG AVTLPPNOELG TWV MEAATWV
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Kpiowpa Ospata eknaidevong

H exmaiidevon mou otoxeVel va S18aEeL mapadoolakeS TEXVIKEC TwWANONCG (EOLIKA w¢ tpog Ta
otadLa TG MWANCNG: TIPOCEYYLON, TOPOUCLACN, AVILUETWIILON AVILPPNOEWV, KAELOLUO) —
Bewpel 0TL N Stadlkaoia auTH UIMOpPEL va YIVEL e CUYKEKPLUEVA UNXOVIKA BrApaTa Kol €XEL

UTTOOTEL LEYAAN KPLTLKN) WC OTEPEOTUTIN, TUTIOTIOLNUEVN KOL OTTOLPXOLLWLEVN. .

|

EVAAAQKTLKA.. N CUUTIEPLDOPA TOU TIWANTH TIPETIEL VOL TIPOCOPHUOTIETAL OTLC ATTALTAOELG TNG
QYOPOOTLKAC KaTAoTaong Kot va Baoiletal kabBe popd o KATAAANAN OTPATNYLKNA

solution selling..
The predominant view in the literature is that a solution is a
customized and integrated combination of goods and services

Adaptive selling..
> : for meeting a customer’s business needs (Tuli et al., 2007).

Adaptive selling is conceptualized as the process a salesperson
goes through to gather information about the selling situation and — .
.. : . . . The components of a solution are
use this information to develop unique sale§ presentat!ons designed (1) customer requirements definition
to meet the needs of the customer (Spiro and Weitz, 1990) (2) customization and integration of goods and/or services
(3) its deployment
(4) post-deployment customer support
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Aupoifn NwAnTwy
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TTAEOVEKTAHATA MEIOVEKTAMATA
) GTGQEpo EIO,O&]“G yia Tov TI'UL)N]TI:] - OxI IoXupd KivnTpa yia HeyaAuTtepn TTpoaTrdbeia
UIGO6C - KG)\UTE'pOQ €Neyxog aTo My emixeipnon |- uwnAG oTaBEPs KooTOC
- EVOOXOANON TWANTWYV pe SPAOTNPIGTNTEG TTOU D€V APOPOUV | 6x1 OOVBEGT GUOIBAC KAl TIAPayWYIKATATAC
TNV TTWANonN (11.X. £peuva Kal avaAuon ayopdc)
- éJpacon oTov 6yKO TTWANCEWV Kal Ol OTa KEPDN
XpnHaTikég - KaBI0TA TOV TTWANTA ETTIOETIKG KAl AVUTTOUOVO
ApoiBég* mpourBeia | atroTeAE KivnTpo yIa TOV TTWANTA - 0ev 0dnyei o€ QVATITUEN JOKPOXPOVIWY
- apeiBovTal o1 TTapaywyIkKoi TTwANTEG OXEOEWV [E TOV TTEAATN
- Teivouv va ayvoouvtal dpaoTnpIdTNTEG TTOU OE
oXeTICOVTQI UE TNV TTWANGN
- 6pola Pe TTPoABEIa. .. OUWG ) . ) . .
bonus - OxI Gueon oUvOEDN WE TNV TTPAYUATOTIOINGN KABE TTWANONG l;?e“aokllcén?pomeﬂa (aha AapBaver utréyn To
GAANQ UE ETTITEUEN OUYKEKPIUEVWV OTOXWV
- OUVOUOONOG TWV TTAEOVEKTANATWY TWV TTPONYOUPEVWV i sﬁf) HAAUVON PEIOVEKTNATWY TIPONYOUHEVWY
. |ueBbdWV Hebodwy .
ouvduaopog | SUVATOTTA VI UPNAES GUOIBEC - TTOAUTTAOKOTNTO
- ioOnua aoceAAEIag Kal UTTOKIivRONG - damavnen PEBodog yia Ty ETixeipnon
- QUOKOAIO GTOV UTTOAOYIOUO £E00WV TTWANTEWV
TTPOOTITIKN
Mn TPoaywyng - | - Bewpeital 1d1aiTEpA oNUAVTIKG atrd TTOANOUG TTWANTEG - 1) TIPOOTITIKI BEV UTIGPXE! YIa GAOUC TOU
XPNUATIKEG e&ENENC - eueAigia (11.X. va pn 606¢i TTpoaywyr] aAAd KaAUTePN oA TES
Apoifég avayvwplion - [Ireploxf TwAnong, peyoAutepol TTeAaTeG (key account), - mBavA amoyoriTeuan
BpdBeuon  jautokivnTo KATT)

* emmAéov H€B0BOI XpNUATIKWY AUOIBWY TTOU UTTOPOUV va cuvOuUaaTOoUV gival: dIaywVIOUOG TTWARCEWY, KAAUWN ££60wWV, TTPOCBETEG TTAPOXES
(T7.X. auToKivnNTO, TNAEPWVO, ACPAAEIQ, KAPTA EKTITWOEWY KATT)

2026

Lionakis@aueb.gr

Zuotnua ApoBwv NwAntwv:

- €V0L OTTO TOL ONUOVTIKOTEPO BEUTA OPYAVWONG Kol
Sloiknong mwAnoswv (kat HR — 8loiknon — xpnua)

- 8& oTOXEVEL LOVO OTNV avtapoBn TG epyaciog
OAAQ EXEL KOL UTTOKIVNTIKO pOAO

- T(PETTEL VAL ETUTUYXAVEL TOUC OKOTIOUC YLOL TOUG
ormolouc emeAEyn

BOLOWKEC LOLOTNTEC EVOC EMITUXNUEVOU
OUGCTHLOTOC OLpLOLBWV:

- TIAPEXEL OLyOUPLA, KIVNTPO KoL UTTIOKIVNON
OTOoV TWANTN

- Slvel loeg eukalpleg oTOUC TIWANTEG

- amoTeAEel TTOAO €AENC YL VEOUC KOl LKAVOUG
TIWANTEG

- elvo amoSoTIKO Kot EUKOAQL SLaXELPLOLLIO €K
MEPOUG TNG ETUXEPNONG

- elvail eUEALKTO KAl SUVOLLKO (O€ OXEon e
HETABOAEC OTO HAKPO KAl Jikpo TiEPBAAAOV
NG e eipnong)

- OUMPBAAEL oTNV EMTEVEN TWV OTOXWV TNG
ETUXELPNONG
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EmiThipnon &
AgloAoynon NMwAntwyv
MAoyiki: IMO
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Motivation of the study

Literature Review
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Results

Discussion and
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Limitations — Future
research

EMAC

ROPEAN'MARKETING ACADEMY

Defining Internal Market Orientation

v'The importance of IMO for service firms lies on contact employees’
critical role during the service encounter (Liao and Chuang 2004).

v'By treating front-line employees as internal stake-holders and satisfying
their needs increases their motivation and job performance. Hence
becomes easier/possible for the company to meet customer expectations
(George and Gronroos 1989).

v' “Initiating, maintaining and developing relationships between
employees, their management, and the organization for the purposes of
creating superior value for customers” (Bell et al. 2004).

v'Diffusing IMO philosophy is a top-down process in which manager’s
role 1s indispensable (Harris and Piercy 1999).

University of

Strathclyde

Glasgow



Linking IMO and MO -

Strathclyde
== Glasgow
Athens University of Economics and

Business

Department of Marketing & Market orientation

@

v'The extent to which a firm engages in the generation, dissemination,
and response to market intelligence pertaining to customer needs,
Motivation of the study competitor strategies, channel requirements and the broader business
environment (Kohli and Jaworski 1990).

Literature Revi : : ‘ I
v'An intangible resource which leads to superior firm performance

(Jaworski and Kohli 1993).

Methodology

Results v'Firms should not promise superior service quality unless their front-line
employees can actually provide it (Voola et al. 2003).

Discussion and

Implications v'IMO adoption is strongly related with MO adoption under a broader
company effort to embrace the Marketing Philosophy in practice
Limitations — Future (Gounaris et al. 201 O)

research

E MAC B un :

EUROPEAN'MARKETING ACADEMY
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—

University of

Strathclyde

Glasgow

IMO »

Front line employees’ performance severely influences customer
outcomes (Hartline and Ferrell 1996; Snipes et al. 2005).

Drivers of extra-role performance

Failures that occur during service delivery are considered as less
important from customer due to employees’ extra-role activity
(Netemeyer and Maxham 2007).

Motivating employees to “go the extra mile” in servicing customers
is a key driver of positive customer evaluations (Dabholkar and
Abston 2008).

2.MO

v

Developing competences adds value for the customer by fostering the
creation of competitive advantage through superior employees’
performance (Ketchen et al. 2007).

If employees successfully adopt a market orientation, they will
eventually develop organizational competencies that will

enhance their individual performance. £ = am g
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Purpose of the study

Brief Literature
Review

Methodology

Results

Discussion and
Implications

Limitations — Future
research

EMAC

ROPEAN'MARKETING ACADEMY

Methodology (I)

Sampling and data collection

Sampling frame

Retail service context

Sample 89 managers and 417 front line employees
Sex 30.4% females, 69.6% males

Working status 68% worked full-time

Tenure On average 2 years

Universityof

Strathclyde

Glasgow
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Results (I11I)

Strathclyde

Glasgow
Internal Market
Orientation
Manager level (2)
Hl H2
Perceived Internal Market H3 Perceived Market
Orientation . Orientation Employee level (1)
Organizational
tenure

Héa- Hoéb Extra-role

performance
e é i | Sk



Discussion and Implications University of

Strathclyde
‘ Glasgow
Athens Unip of Economics and
Business o
Department of Marksting & Extra role performance is the corner-stone of the company
Communteation effort to delight the customer, not just to satisfy needs and
expectations.
Motivation of the study
Customer delight is is one necessary condition for customer
e — retention and also acquisition through the positive WoM
delighted customers produce.
ilireealio |Hence extra-role performance and the employee's
willingness to perform beyond and above their (official) job
Results description is a significant resource and potentially a basis
|for sustainable competitive advantage.
Discussion and [ .. .
Implications This resource is internally produced (cannot be acquired for
P instance through transfers and hiring from competition) as
the moderation effect denotes.
Limitations — Future
research
Store Managers are the company agents responsible to
produce and cultivate this resource.
: i 5B

FUROPEANMARKETING




MBA

AGyoL yLa TouG otoioug aloKeLtal emtipnon
(a) exmaidevon & Bonbela
(B) epPUxwon & evioxuon nBLKoU

(v) dlapkng emadn pe ayopa
(6) €Aeyxoc kal BeAtiwon anodoong

MNowog & Naooo..?
E€aptaradt...

Mowog: HR, Sales managers, Sales sup

-f'vwoelg mwAnong

-KaAol daokaAotl

-Na avayvwpilouv TIg KOO EUTLKEG OVAYKES TWV TIWANTWY
-Na yvwpilouv nwg va ekmatdevouv

-Na €xouv uTtopovn

-2WOoToUC TPOTIOUC OTNV UTTOOELEN

-Na Staxelpilovtal avOpwmoug & KATAOTACELG

-Na elvat ouvdeopog mMwANTN — dloiknong

Noéoo:
YriepBoALkn emitipnon = onatdaAn xpnUATWY, XpOVOoU Kal

mtwon nOwou

EAAMTAG EMITAPNON = N EVTOTILOUOC Kot EMAUGN
TMPOBANUATWY, KAKH EMyVWOoN TNG KATAOTACNC

2026

Note eivan anapaitntn

(o) uPNAOC aPLBUOC aOXWPHOEWV

(B) avénuéva mapamnova meAatwv

(y) xapnAog Adyog mapayyeAlwv/enadeg

(6) xapunAog aplOuog emadpwv

(€) uPnAoc Aoyog e€66wv MWANONC/TWANCELG

(oT) xapunAo6 nBLKO MwANTWV

(n) apvNnTLkA 0TAON MWANTWVY ATTEVAVTL OTNV ETLXE(PNON,
EAN\ewn evbouoiaopou, onuadia koupaong, avalntnon
AaAANG epyaociog...
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TL eAéyyw...
- l'vwon neploxnic (m.x. kivnon)
- F'vwon ntehatwv (T1.X. oV UTTAPXEL TPOCoWTILKA £Ttaodn)

- Av UTtapxEL Kal av Tnpeital TAdvo emokEPewvV (mou, oTe, yLati, Tt Oa nw)

- Moo kaAa Slatnpeital apxeio meAatwyv

- Nwc¢ avtipetwnifovral ot SUCKOAEC KATAUOTAOELS

- ®L\ocodia yupw armo tic twAnoelg, pthodotieg, atieg, evdpuia
- [kavomoinon nieAatn / emitevén otoxwv

Nwg eAéyxw..
-Npoowrkn enadn (on the job R mapaAAnAa pe eknaidbevon)
-TnAedpwvikn enadn / email / GPS
-Eyxelpidlo mwAnoswv
-Sales meetings
-ALOLKNTIKA EpYOAELa
- Jvotnua apolpwv
- Meploxéc TwARoEWY
- 2TOXOL TWANCEWV
- Noyaplaopol e€686wv mwAntwy
- Avadopeg

2026

Morti eAeyyw..

-Ma va StamotwBel moéco kat mou xpetaletal BeAtiwon o KABe MWANTAG WOTE va
yivel n kataAAnAn eknaidevon () anmodAuon)

-MNa va evtonilovtal TWANTEG TTOU €lval ETOLUOL YLOL ECWTEPLKI TIPOAY WY

-Ma va tnpeitat kot va a€loloyeital To job description

-Ma va aglohoyeital To YeVIKOTEPO cuotnua Slolknong TwARcewv (mpocAnyn,
opyavwaon, eknaidevon, apolBn, entnpnon)
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Check list..

-EmiokéPelg oe meAdrteg
-Antodoon og oxéon LLE Xprion Tou XpOvou
-E€oba mwAnoswv
-Non selling activities (e€untnpétnon meAdtn, unmofoAn npoodpopwv, merchandizing, elompagn odpeldwy, Slaxeiplon mapanovwy, cUCKEPELG)
-f'vwon npoiovtwv
->XEOELG UE TIEAATEC
-npOOwT[LKI"] €ud)dVLOn KOlL OTOLXE Lo T[pOO'wT[LKC')TITCGQ (emwvontikdtnTa, cuvepyaoLuotnta, Aoyt avaAucon, AfPn anodpdocswv & mpwtoBoulilwy, Lkavotnta anodoxng eubuvwy,
LKOVOTNTO TIPOYPOLUATIOHOU, Kplan, SNULOUPYLKOTNTA, VWO TIOALTIKWY TNG EMLXEPNONG, TiposToLlpacia kot uTtoBoAr avadopwyv, Kahoouvn Kot NOLKY, eBACUOG 0 AVTOYWVLOUO Kol TIEAATEC...)
-Oyko¢ mwANnocewv
-Képbocg (n margin)
-Noapayyehieg
-NeAatecg
-AelKteC
- E€66wv nwAnong = (€€oda mwAnoswv) / (MwAnoeLg)
- E€06wv eniokePnc = (ouvoAKO KOOTOG) / (ap. emokEPEwWV)
- Aeloduon neploxnc = (unapyovteg meAateg) / (cuvolo ayopdg)
- New account = (véol meAdteg) / (urtapxovTec)
- NwAnoslg kata edatn = (mMwAnoeLg) / (cuvoAo UTTAPXOVTWV TEAATWV)
- Méyebog mapayyeAiog = (MwAnoeLg) / (cuvoAko ap. mapayyeAtwy)
- Hpepnoleg emokéPelg = (ap. emokéPewv) / (ap. nuepwv epyaciag)
- Kata meldtn = (ap. emokéPewv) / (ap. meAatwv)
- Mpoypappatiopéveg emokEPEeLG = (ap. mpoypap. emiok) / (ap. €mLok.)
- NapayyeAwv = (ap. mapayyeAlwyv) / (ap. emiok.)
- Zuvduaouog Selktwy
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Anodaon 3: KaBoplopocg mpoUnoAoylopol e pooTtabelas mwAnong

0 TIPOUTIOAOYLOUOC WA CEWV OUCLOOTLKA QTIELKOVI{EL TN CUYKPLON TWV TIPOPBAETIOUEVWY TIWANCEWV LLE TLC
TPOPBAETIOEVEC SATIAVEC VLA TNV ETITEVEN AVTWV TWV IWANCEWVY, KABWC Kal Tov kaboplopo tng kepdbodopiac rou
Ba emidbEPEL TO TUAMA TIWANCEWVY OTNV ETLXELPNON

- 0 IPoUTIOAOYLOMOC CUBAAAEL OE TPELC CNUAVTLKOUC OKOTIOUC:

(o) oto OXESLOOUO TN AstToUpYLaG TWV MWANCEWY, LECW TOU OVAAUTLKOU ETILUEPLOUOU TOU TIPOUTIOAOYLOUOU MTWANCEWVY OE
TPOLOVTA, TIEPLOXEC KOLL TLEAATEC

(B) oto cuvtoviopo €€006wv BEToVTAC Eval ETILOUNTO €TLTESO, TIPOKELUEVOU VAL ETIITEUXO0UV OL TPOOSOKWUEVEC TIWANOELG

(y) otnv afloAoynon yia va propet n dtoiknon va Bewprost av n andodoon cUVOALKA UTIHPEE LKOLVOTIOLNTLKH

** nwc¢ Oa polpAcOoUE Ta KEPON??
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Appendix

The joint contribution of Marketing & Sales on company performance

& ocuvepyaoia TuApatoc MwANoEwV o€ EUNMTAEKOUEVA TUAOTO
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The joint contribution of M&S..

GSSI (Global Sales Science Institute), 9t annual conference (2015)
Hiroshima, Japan, June 12-14, 2015

“Exploring the Sources and Outcomes of Marketing-Sales Conflict”
George J. Avlonitis and Konstantinos Lionakis

Best paper award
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Sales

The Global Competitiveness Report 2013-2014
(World Economic Forum)

OOOOO

{3
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MBA

Competitiveness

World Economic Forum defines competitiveness as the set of institutions, policies, and factors that
determine the level of productivity of a country

The level of productivity, in turn, sets
(a) the level of prosperity that can be reached by an economy, and
(b) the rates of return obtained by investments in an economy,
which in turn are the fundamental drivers of its growth rates

In other words, a more competitive economy is one that is likely to grow faster over time

World Economic Forum determines competitiveness using 12 pillars...
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GLOBAL COMPETITIVENESS INDEX

Basic requirements Efficiency enhancers Innovation and sophistication
subindex subindex factors subindex

Pillar 1. Institutions Pillar 5. Higher education and <
fraining

Pillar 11. Business sophistication

Pillar 2. Infrastructure Pillar 12. Innovation

Pillar 3. Macroaconomic Pillar 6. Goods market efficiency

environment Pillar 7. Labor market efficiency
Pillar 4. Health and primary Pillar 8. Financial market
education development

Pillar 9. Technological readiness

Pillar 10. Market size

Business sophistication concerns two elements that are intricately linked:

(a) the quality of a country’s overall business networks, and
(b) the quality of individual firms’ operations and strategies

2026 Lionakis@aueb.gr 177/ 232



mailto:Lionakis@aueb.gr

MBA Sales

All indices are uncontrollable by the managers except...

Individual firms’ advanced operations and strategies...
Marketing,
Sales, and

The production of unique and sophisticated products

... Which spill over into the economy and lead to sophisticated and modern
business processes across the country’s business sectors
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MBA

The Contribution of M&S

Marketing & Sales...

.. are the customer centric team
.. are both outward looking, focused on the customer and the market
.. are essential parts for the marketing activities in each company

.. have the overall common goal to offer superior customer value

(Guenzi & Troilo 2007; Homburg et al. 2008; Krohmer et al. 2002; Le Munier & Piercy 2011)

Therefore...

issues at the Marketing-Sales interface are amongst the most important ones that managers are dealing with (rouzies et al. 2005), as
the working relationship of Marketing & Sales plays a vital role in the organization (kotler et al. 2006)

in today’s hyper-competitive world, the Marketing and Sales functions must work together at every level, from the core
central concepts of the strategy, to the minute details of execution (shapiro2002)

Nevertheless...

in practice, the working relationship of M&S is often described as unsatisfactory and is characterized, mainly, by a lack of
COhESion, diStrUSt, dissatisfaction and conflict (Dewsnap & Jobber 2000, 2002; Lionakis, Avlonitis & Panagopoulos 2013)
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The Rationale of the Study

Research Question...

How can Marketing & Sales units contribute to business sophistication and therefore to competitiveness and
company performance...??

... a key issue appear to be their relationship

Objectives...
(a) to explore the antecedents and consequences of Marketing-Sales conflict

- antecedents: in terms of (i) the authority of these two units for the execution of basic marketing activities, (ii) the relative power of
these two units in the organization, (iii) the strategic alignment of these two units, and (iv) the degree of market orientation

- consequences: effect on company performance

(b) to explore the role of the external environment
(c) to identify mechanisms that may be applied for reducing Marketing-Sales conflict

(d) to propose solutions for improving Marketing-Sales relationship and enhance company performance
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The Description of the Study

Population of this study
Consumer goods’ companies, with turnover of more
than 10 million euros and number of employees of more than 50

509 firms were identified as fulfilling the above criteria

Sample — Response
Stratified sample of 312 companies (strata were derived on the basis of size and SIC code)

132 agreed to participate (42% response rate)

Data collection
Personal interviews were conducted, using a structured questionnaire,
with both Marketing and Sales managers of the same company

Both Marketing and Sales managers answered the same questionnaire
in separate personal interviews (without knowing each other’s answers)

2026 Lionakis@aueb.gr
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MBA

Major Findings

2026

Marketing-Sales conflict is negatively affecting company performance

Marketing-Sales
Conflict

(-)

Company

Mean = 2.58 out of 5
SD =.91

v

Performance

Mean = 3.21 out of 5
SD =.63

Regression model:
Std. Beta=-.623 /t=-8.12
F=89.773 / Adj. R?=.610 / p<.01
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Sales

\i ajO r Fin d | NEgS Determination of M-S conflict and company performance

When members of Marketing and Sales Profits
Marketing and Sales departments get together, tensions frequently
departments in this business run high Market share
get along with each other (r)
ROI

People in Sales and Marketing
departments generally dislike

, _ Sales volume
/ mteractlng
\ 4 \ 4 l

Marketing-Sales (-) Company
Conflict Performance

Employees from Sales and Marketing departments feel that the
goals of their respective departments are in harmony with each
other (r)

Protecting one’s departmental turf is considered to be a way of life in this business

SEM:

. . M-S Conflict: AVE>.83 / CR>.81 / alpha>.92

The objectives pursued by the Marketing department Company Performance: AVE>.86 / CR>.88 / alpha>.92
are incompatible with those of the Sales department CFI=.924 / TLI=.921 / RMSEA=.059
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MBA

Major Findings

2026

This negative relationship becomes stronger in
turbulent and competitive environment

Marketing-Sales (-) ) Company
Conflict 4 4 Performance
(=) (=)
Competition Market
intensity turbulence
Mean =4.01 outof5 Mean = 3.42 out of 5
SD=.55 SD =.66

Moderation effect:
Competition intensity: Std. Beta =-.209 / t =-1.97 / p<.05
Market turbulence: Std. Beta =-.243 /t=-2.11 / p<.05
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MBA

Major Findings

Four Key Constructs were examined

as antecedents of Marketing-Sales conflict...

the authority of Marketing & Sales units for the execution of marketing activities

the relative power of Marketing & Sales units

the strategic alighment of Marketing & Sales units

the degree of market orientation of Marketing & Sales units
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80
701
60 1 i
50 1
40 1
‘258 T - the authority of Marketing &
7 O Sales Unit . .
104 & Marketing Unit Sales units for the execution of
0- o o N marketing activities
7§ . O . C P
#7558 g O
.{Q@?’@Q&e S &5} qéoﬁ’&é}é,é 6@
&%*é’% & T o&é@
N\ ¥ & o
N=132 Sales Unit mean Marketing Unit mean paired
Activities Marketing Sales Independent sample Marketing Sales Independent sample samples
manager manager t-test manager manager I-test t-test
Marketing research 24.0 26.6 ns 25.3 70.9 66.3 ns 68.6 p<0.05
Market segmentation 45.2 50.1 ns 47.7 50.9 43.6 ns 47.3 ns
Targeting 48.3 53.8 ns 51.0 47.8 41.9 ns 44.8 ns
Positioning 42.5 49.0 ns 46.0 52.3 45.5 ns 48.9 ns
Product design 23.1 27.0 ns 25.7 62.0 58.6 ns 60.3 p<0.05
Advertising objectives 16.4 21.1 ns 18.7 80.4 75.3 ns 77.8 p<0.05
Channels of distribution 61.9 65.1 ns 63.5 33.0 30.5 ns 31.7 p<0.05
Pricing 57.0 60.5 ns 58.7 37.3 33.8 ns 35.5 p<0.05
Customer relationships 60.8 65.3 ns 63.0 28.6 25.9 ns 27.2 p<0.05

Basic marketing activities are under
the authority of the Sales units
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the relative power of
Marketing & Sales units

Variables (N=132) Mean (SD) / independent samples t test AVE CR Cronbach's
alpha
Sales unit power Marketing Managers 3.68 (.66) 612 .790 .804
Sales Managers 3.81 (.62) s 570 729 793
Marketing unit power Marketing Managers 3.26 (.70) .635 .830 .845
Sales Managers 3.15 (.68) s 679 812 829

Sales overpowers Marketing
2026 Lionakis@aueb.gr
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the strategic alignment of
Marketing & Sales units

Marketing and Sales managers perceptions
regarding their company’s strategy
Group 1 - Consistency Group 2 - Inconsistency
(N=105 / 79%) (N=27 / 21%)
prospector 68 (52%) prospector-analyzer 18 (14%)
analyzer 24 (17%) prospector-defender 3(2%)
defender 13 (10%) analyzer-defender 6 (5%)

Apparently, there are companies in which

Marketing & Sales are not sharing the same
perception regarding their strategic approach
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the degree of market orientation of

Marketing & Sales units

'
Variables (N=132) Mean (SD) / independent samples t test AVE CR Cr(:ll;)l?:h >
Market Orientation
Customer orientation Marketing Managers 4.23 (.61) s .635 137 902
Sales Managers 4.08 (.58) .679 721 .887
. . . Marketing Managers 4.03 (.62) .617 7154 816
Competitor ortentation 1= e eers 4.00 (.56) 1e 631 | 708 760
_ ) o Marketing Managers 3.84 (.61) .629 730 .826
Inter-functional coordination =7 e e 3.80 (.60) ns 620 | 719 778

Market Orientation:
Mean = 3.91 out of 5
SD = .61

2026

Apparently, there is a relatively high

level of market orientation
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2026

MBA

Higher gaps in the authority of M&S
units for the execution of marketing

Sales

The Complete Model

activities (especially for the strategic Moderators:
activities of segmentation, targeting (a) Market turbulence Control Variables:
and positioning) leads to... (b) Competition intensity (a) Domestic Vs Multinationa

|(+) (-)

Marketing-Sales ¥

(b) Number of employees
(c) Turnover

| ns

Conflict (=)
l(+)

»
»

v

Company
Performance

(-) M&S units leads to...

Higher gap in the relative power of

Higher degree of market orientation by
(+) the M&S units leads to...

Discrepancies in the strategic
approach of M&S units leads to...

Regression Model:
F=75.441 / adj. R?=.610 / p<.01
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Sales

Managerial Implications
Our study indicates that...

unhealthy internal rivalry could be
a source of reduced competitiveness and
therefore leads to lower levels of company performance

and provides managers with a systematic way to think
through the design of their Marketing-Sales interface

Basically changes are required in the company's culture, as well as people's attitudes and
behaviours, but these changes will lead to the creation of fair relationships between M&S and
to substantial improvement in important performance metrics
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Sales

Managerial Implications

Top management should...
- pursue the involvement and influence of Sales over key strategic marketing activities

especially regarding customer segmentation and targeting, which involves the allocation of selling effort and resources
and represent important dimensions of Sales strategy (Panagopoulos & Avlonitis 2010)

- attend to status and power differences of the M&S units
- remove any barriers between these two units and provide them both with an equal strategic voice
- focus on the creation of a clear, explicit and integrated strategy between M&S

- strive to work in order to become more market oriented by developing internal processes needed for focusing on
customer desires and on competitors’ strategies, and enhancing inter-functional coordination, especially between M&S

Accordingly...
- structural linkages such as teamwork and joint planning should be fostered

- this can be achieved with job rotation policies, common training, sharing of information and joint customer visit of M&S
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MBA

Marketing-Sales relationship should be characterized by...

Construct

Definition

Author(s)

Collaboration

the existence of shared goals, resources and activities, as well as mutual understanding

Kahn & Mentzer,
1998

Effective interaction

the formal and informal communication processes and information flows

Guenzi & Troilo,
2007

Harmon the degree of communication, interaction, and collaboration among organizational units Zggg etal,
y and their general sense of responsibility and satisfaction with their relations
Quality of the extent to which there is a state of collaboration between M&S that is characterized liTebn”rg &
cooperation by unity of effort and harmony 2007

Coordination

the synchronized utilization of company resources in creating superior value for target
customers

Narver & Slater,
1990

Justice deals with notions of the fair distribution of resources, the fairness of procedures and the ;'gl';“d etal,
quality of interaction between parties in an organization including M&S
Credibility refers to whether the receiver views the source of information as believable gffl'f)he’
) the extent to which activities carried out by the two functions are supportive of each Rouzies et al.
Integration 2005
other
Massey &
Functional conflict | involves consultative interactions, mutual respect, and useful give and take Dawes,
2007
2026 Lionakis@aueb.gr
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Yx€oelc Aettoupylag Twv MNwANncewv pe AANEeC AeLToUpyLEG

AVEEQPTNTWE OPYOVWTLKAG SOUNG, TO TUNMA TIWANOCEWV AOYW TOU TTOAUSLAOTATOU POAOU KoL TNG VEUPAAYLKAC
B€onc Tou PploKeTal O oUVEXN ouvepyaoia PLe OAA Ta PACLKA THAMOTO O eTOLpelag (Tapaywync, avOpwrivou
SuvapLKOU, XPNUOTOOLKOVOULKWY, TLEPOAV TOU UOPKETLVYK)

2 € KOTOLOTAOELC OTIOU OTLC OXEOELC LETOEL TOU TUAUOTOC TMWANCEWV Kol AAAWY TUNUATWY HLOG ETOLPELOG
endavitovratl SuoAeltoupykeg ouykpouoelg (dysfunctional conflict), n cuvepyaoia kat 0 GUVTOVIOUOC
kAovilovtal, LE APVNTIKEC OUVETIELEC OTNV artodoon TnE ETaLpeiag
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TUNYEG CUYKPOUOEWV PETAEY TIWANCEWV KOLL TIOPOYWYNG

SdladopeTikr) Bewpnaon TG moLoTNTAC, KABWES TOL OTEAEXN TTOPOAYWYNAS Sy
e€eTATOUV TEXVIKA KPLTAPLA EVW TA OTEAEXN TIWANCEWV TNV presentingm
avtilapBavopevn molotnta oo Tov TeAATN tq_@lutior},{ =

in Bowerpoint
TIOAVEC LETATPOTIEC OTO TPOLOV WC TIPOC TNV €EATOIKEVON TTOU %
UTTOOXETOL VAL OTEAEXOC TIWANCEWV OTOV TEAATN, KABWC Ol LETATPOTIEC
QUTEC eVOEXOUEVWG VaL SUOYXEPOLVOUV TNV Epyacia TwV OTEAEXWV

TIaPAYwWYNGS avadopLkad e KOOTOC, XPOVOUC Kol TEXVIKEC TtpodLaypadeC

VEVIKOTEPA {NTAMATA TIPOYPAUMATIOMOU TNG TOPOYWYNAC,
S1aBeoUOTNTAC TWV MPOTOVIWVY Kol KAANC AElToUpyLlag TwV TTPOLOVTIWY

2026 Lionakis@aueb.gr
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TINYEG CUYKPOUOEWV PETAEL TIWANCEWV Ka avBpwrtivou duvapikou

anodaoelc yia dStadikaoieg mpooeAkuong kat ertthoyn g urtoPndilwv oTEAEXWV YL TO TUAUO TIWANOCEWV
(ntrpata oxedlaopoU EKTTOLOEUTIKWY TIPOYPAUATWY YLOL TOL OTEAEXN WA CEWV
amodACELC yLa T LEBOSOUC avTaoLBAC TwV OTEAEXWV TIWANCEWV

{ntApata aéloAoynong Twv oTeEAeXwV MWANCEWV TNG EMLXEIPNONG

2026 Lionakis@aueb.gr
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TINYEC CUYKPOUGEWV PETAEY MWANOCEWV KOLL T UOTOC XPNHUOTOOLKOVOULKWV

TOL TPOOOOKOUEVO ATIOTEAECATA TNG 0TOX0BEoioC MWANCEWV
TOL KOOTN MWANCEWVY TIOU TPOTELVOVTAL 0TO OXEOLO TIWANCEWV

KATAUEPLOMOC budget

2026 Lionakis@aueb.gr

197/232


mailto:Lionakis@aueb.gr

Alaxelplon oxeoswv

Mo TNV emiluon Twv opamavw {NTNUATWY WE TTPOC TIC OXECELS LETAEY TWV TUNHATWY, OL EVEPYELEC TNC ETILXELPNONC Ba
TPETIEL VAL €0TLALOUV OTNV KOAALEPYELA ATTOTEAECHATLKNG EMIKOWVWVLACS, oTn dnuloupyia KAlpatog dikatoolvng Kol
EUTLOTOOUVNG, KOL OTO CUVTOVLOMO KoL 0Tn ouvepyaoia petall twv Asttoupylwv (Lionakis ko Avlonitis, 2014)

H avwTtoatn dtoiknon srtior]q odeilel va AapBavel petpa mov odnyouv oTnv o)\OK)\r']pwon (integration) Twv SLadikaolwv
TWV EUNAEKOUEVWV TN uarwv W¢ TPOC TNV UAOTIOLNON TNG emxstpnotaknq otpatnvLan NG ETMXElpNONC, Sn}\aén va
eoTldlel oto BaBuo otov omoio oL paoTNPLOTNTEC OV ETITEAOUVTAL ATTO AUTA THAMATA UTIOOTNPL(OUV N Hiat TNV AAAN
(Rouziés et al., 2005)

AUTO umopel va emitevyOel pe
(o) Tov oo kowvou oxedLaoO AVCEWV PETAED TWV EUTTAEKOUEVWV TUNHATWY WE TIPOC TA KOWA {NTHHATO TTOU TOUC OITALCXOAOUV
(B) Ste€aywyn Kowwv EKMALOEUTLKWY TIPOYPOUUATWY VLA TA SLOLKNTIKA OTEAEXN TWV EUMAEKOUEVWV TUNUATWV
(v) Tn dnuioupyla plag SLTNUATIKAC opadag emiAuong npoBANUATWY

(6) evaAlayn Béocswv epyaoiag (job rotation) el8Ika anod oteAéxn GAAWV TUNUATWY TIPOG TO TUHUA TTWANCEWVY, TIPOKELUEVOU VA £PXOVTOL KOL QUTA
TO 0TEAEXN o€ ameuBeiac emadn pe Tov MeAATN

(€) sucbacr] o€ KaM\Lepvsta KOLWNG Kou7\roupaq npooavato)\touou T(POC TO UAPKETIVYK KOl TOV ne)\am (meAATOKEVTPLKY) KOUATOUPA) armo OAa ta
TUAMOTO, WOTE N €0TiACN OAWV TWV EPYACLWYV VO EXEL KOV BAon TNV eEUTNPETNON KOL LKAVOTIOLNON TOU TIEAATN
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MBA

MaBnua (wnc..

Vision without ACtiONiis a daydream..

but Action without ViSiONis a nightmare!!

Benson Shapiro
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(rtnyn: 2. Nfouvapng)

Appendix




MBA

Baoika Xapakrnpiotika Twv Ynnpeouwv

AthsTave I

O1 unnpegieg Bev yivovTal avTIANTTES HE TRV apn N TI§ avBpwmiveg
aiofnoeig, e Tov TPOTO TTOU YiVOVTal Td Puaika ayaba

$OapToTNTA

O1 Ymnpeoieg Sev pmopouv va amoBnkeutouv Kai n SuvapikoTnTa mou dev
afloToiciTal MPAKTIKA XAVETAIl Yid TRV ETIXEIpNON.

Aduvapia SiaxwpiopoU THE Tapaywyns The Ymnpeoiag amo Tov TOmo
kaTavahwong Toug, TnS Tapaywyns tng YTmnpeoiag amo Tn CUMPETOXN TOU
KaTtavahwTn oThV Tapaywyn, Kal TWV SRTEIpIWY TWY UTTOAOITIWY KaTavaAwTwy
TTou TapeupiokovTal oty diadikacia Tng mapaywync amo To TeAiko amoTeAsopa

¢ Tapaywyng.

Ercpovevea

Aduvapia cucTNUATIKOTIOINGNS TS TOIOTNATAS TWY EKPOWY HIag
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MBA

Expanded Mix for
Services —the 7 Ps

Product
Price
Place

Promotion

People

All human actors who play a part in service delivery and thus influence the buyer’s perceptions: namely, the firm’s personnel, the customer, and
other customers in the service environment

Physical Evidence

The environment in which the service is delivered and where the firm and customer interact, and any tangible components that facilitate
performance or communication of the service

Process
The actual procedures, mechanisms, and flow of activities by which the service is delivered—the service delivery and operating systems
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MBA Sales

XapakTnploTIKOTEPEG TAOEIC TOUu ZUYXpOvou
TTeAatn

Anovpyia TPOGOOKI®V

Avénpevn i~ ,
gvoneOncia g [Teptlopionoc

TPOC TNV TIUN YPOVOL

, : Avénuévn
Metlopévn avtiAnym avéyKn Yo
«TTPOTOVTIKDVY . coroMa
OLOUPOPOV

Mewopevn Avénpevn embBopia
[TicTtomTa o€ £vav yia sEoTopiksvon
LUOVOV TTOPOYEDL
Zmipog Tolvapng
AvamAnpwiic KaBnyntiic
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Yreép - Ymooxeoeig

AwoTe pealIoTIKEG KAl akpIPEiG UTTOOX ETEIC AvaQopIKa HE TIG
TIPOOWPEPOUEVES UTTNPETIEC

ZnTNOTE amo TO TMPOCWTIKO £TTAQNS va afIoAOYNOEl TIC UTTOOXECEIG
TTOU avaepouv o1 d1apnuigeig oag

ATIOQUYETE Tov TOAEeH0 Tipwy (ouvnBwg odnyouv ot UTTEPPOAIKES
UTTOOX ETEIG)

TuToTOINGTE TIC UTTOOXECEIC 0Ag HETA ATIO TV XPNON EYYUROEWY
BePaiwBeiTe 0TI Ta anTa aToixeia mou ouvedeUoUV TNV TTAPOXH TNG
UTtNPETIag utoaTnpi{ouv TIC UTTOOX ETEIC 0ag

BePaiwBeite 0TI TUXWY YNAOTEPEG XPEWOEIG TWV UTTNPETIWY 0AG
dIkaloAoyouvTal amo TnV IKavoTnTa adg va avTaToKpiveEdTE OTIC TTIO
OUVOETEC ATIAITNOEIC TWY TTEAATWY 0AC

- .. Av mapdAa autd PpciTe £va KAAUTEpo TakéTo amo dAAo mpounBeuTth
euelc oac ofvouue to (010"
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MBA

Service dominant logic (SD-logic)

The core foundational premise of service-dominant logic is based on the
idea that service is the basis of all exchange and thus all economies are
service economies and all businesses are service businesses

Vargo and Lusch 2004
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MBA

Service dominant logic (SD-logic)

H mapoxn ayabwv LETATPEMETOL OE MAPOXA UMTNPECLWV HECA QMO IPolovIa

A€V ETILKEVTPWVOUOAOTE 0TNV MWANCN TPOolOoVTIwWY aAAd oTnV apox OAOKANPWUEVWV AUCEWV TTOU
ouVATTOTEAOUVTOL ATIO TIPOLOVTA KOl UTINPECLEC

Avaykaia tpoUnoBeon auTrg TNG MPOCEYYLONG ELVOL N EMKEVTPWON OTOV IEAATN, OTNV TTANRPN
KOTavonon Twy avoyKwV TOU KoL 0TOUC UNXOVLOOUC TTou Snoupyouv aia yia tov eAdtn
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[MpocavatoAlopoc otnv Yrnpeolia:
SERVITIZATION

+ 2T0 ETiKeEVTPO Bploketal pia Baoikn WOEa: n €évvola ThE TPoodopPac MOV LETOUCLWVETAL OE
wPEAeLa yLa TOV TEAATN LEoA aro pia Stadikaoia dSnuovpyiag aiac

+ Mo va emiteuyBel 0 MPOCAVATOALOUOC OTNV UTINPECL, ATaPAiTNTO CUCTATLKO OTOLXELO €lval Eva
ECWTEPLKO KLVNTPO MOU OLVILKOTOTITPLIETOIL OTO ETALPLKO OPOLLOL TTOU KLVNTOTIOLEL OAOUC TOUG
gepyalOpevouc Kal amoteAel tn Baon tn¢ Snuwovupyiag aélac yo tov meAdtn



Anuwovpyia A¢lac yia tov Nelatn

H o Baotkn Aettoupyla pLac enxeipnonc eivat n dnpouvpyia kot n dtatipnon
olpoLBoliol EVEPYETIKWV OXECEWV, ELOLKA UE ETUAEKTOUC TIEAATEC

AUTO OV 0ONYEL 0 EMTUXNHEVEC OXECELC Elval N apdidpoun dnpovpyia agiog:
0 TIEAATNC ELOTIPATTEL a€lol a0 TNV ETIXELPNON KaL N aéla AUTr) LETOUCLWVETOL
o€ ala Kal yLa tnv enwxeipnon Ke tn popdn vpnAov Babpuou tkavomoinong
neAatwy, avénuevnc kepdodoplag Kot erLtuyiog



Tpomot Anpoupylac Aélac yia tov MeAatn

Baloule TOV TTEAATN OTO ETIKEVTPO

Kavoupe tTnv eEunmnpETNON KAl TNV LKOLVOTIOLNON TOU TEAATN TIPWTAPXLKO GTOXO
OAWV TwV gpyalopEVWV

3. Alvoupe gudaon otnv evouvaicdbnon

2. Kdavoupe ta mpaypato eUKoAa



2026

ANATITY=H ETAIPIKHZ KOYATOYPAZ
EZYTTHPETHZHZ TTEAATSN:

Anuioupyia opapaTog

Mvwon Twy TeAaTwy

'vwon Tou avtaywviopou

2 uvexne PeAtiwon mpoiovtwy /
UTTNPECIWY

> uvexnc PeAtiwon d1adikaciwy
TAPOXNC TNG UTTNPETDIAG

Evduvapwon oTeAexwy

AvamTuln IkavoTATWY TWV
OTEAEXWYV

+  Apon gumodiwv eEUTTNPETNONG TOU
TTeAATN

+  TlIpoonAwon Tng AvwTarng
Aloiknong atnv TTeAaToKeVTpIKA
TToiotnta (lead by example)

+  Avayvwpion Kai emippapeuon
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Ti1 Aiapoporoiei Tnv ApioTn and Tnv
Kakn E§umnpétnon (1)

pioTn E§unneétnon

zipnoei¢ pe Kakn E§umneétnon

*Ta oToixeia TWY EPEUVWY IKAVOTIOINONG TOU
mehaTn EXOUV TEPAOTIA onpacia yia T Sioiknon
*EoTtiaon Tng emxcipnong: Ikavomoinon Twy
mehaTwy TNG

*AeikTng Ikavomoinong meAatwy To 1810
onuavTikog omwe ol ahhol SeikTeg amodoong TN
emxeipnong

*Ta oToixcia ikavomoinong Tou meAatn Sev
BewpouvTal KATI CNUAVTIKO ATTO TOUG
epyalopevoug,

*OI EPEUVEG IKAVOTIOINGNG AVTIHETWTI{ OVTdl WG
«poda»

*TTapadociakoi SeikTeg amodoong moAu mio
onuavTikol amo SeikTeg IKavomoinong

* Ta orehexn Seixvouy eUTPAKTWE TH onpacia
mou amodifouv GTNV IKAVOToIiNoN TWV TeAaTwy

* H efumnpeTnon Tou meAatn exel Tnv idia
TPOTEPAIOTHTA UE TA CIKOVOHIKA aToTeAcopaTa

* H ikavomoinen Tou mehatn oulntietal - AEN
ouppPaiver |

* Q1 mpoTEPAIOTNTA £iVAl OTA OIKOVOUIKA
amoteheopata - Oxi oTnv IKkavoToinon,

* Ta oreAexn avTiyeTwmi{ouv TV IKAVOTIOINGN
Tou TeAaTn we «podax»

+ Xpnon cvaAakTIKWY Joppwy eTagng He Tov
meAdTn yIa KaTaypagn Tou emimedou
IKavoTToIiNoNg

* TTapahAnAn a&iomoinon ToloTIKWY Kal
TOCOTIKWY OTOIX WV

+  Mia Paoikn epeuva ikavoToinong meAatn
+  AToKAZIOTIKA TTOIOTIKN N TTOCOTIKA
npogeyyion - TToTe Kal o1 Suo

+ Kakn peBodohoyia
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Ti1 Aiapoporoiei Tnv ApioTn ando Tnv
Kakn E§unnpétnon (2)

* Exkmraideuon o¢ ohoug Toug Pacikoug Topeig » Emigaveiakn kai mohu yevikeupevn

efumnpeTnong Tou meAarn, ekmaidsuon,
» Aemrropepeiakn ekmaideuon, * TTepiopi{eTal oTO MPOCWTIKO TPWTNG
* EkmraiSsuon ox1 HOVOV TOU TIPOOWTTIKOU ypaupng,

MPWTNS YPAHKNG, » Aiaheeig

* BiwpaTikn ekmaidsuon

* MeAeTn kal povtehomoinon Tng emidpaong Tng | * Tepiopiousvn / AvVUTTapKTn yvwen TS
IKaveTroinong Twy meAaTwy ot SSIKTEG EMITMTWONG TNS IKAVOTIOINGNS OToUS SEIKTEG
amodoang, amodoang,

* Mehern / Alayvwon Twy xpovwy uoTepnong | * Ayvola Twv Xpovwy UoTEPNONG
cupaviong Twy petaPorwy otoug SeikTeg

* Ymokivnon kai emiPpapeuon Pacel Tou » Zrravia n kaBohou otoxoBeTnon emmedou
PaBpuou IkaveToinong Twv meAaTwy IKavoTreineng,

* EmPpapeuon yovov TRE 0IKOVOUIKNG
amodoong
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2026

10 Znpcia yia Emituxnuévn Zyparnyikn
ESurnpéTnong Tou TTeAarn (a)

H onuacia Tng eumnpéTnong Tou TEAATN amoTeAEl 0UCIACTIKO ONUEIO TG AmoOTOANG
TNG ETIXEipNONG.

Evepyn ouppetoxn kai evdiagépov amé Thv Avwrarn Aloiknon yia Tig peBdédoug kai
diadikaaieg TG eEUTNPETNONG TOU TTEAATN.

To kAiga oTnv emixeipnon mpowBei Thv onpacia Thg eEumnpEéTNoNg Tou TeAdTh.

AckmikoTnTa amé pépoug The Avwrtarne Aloiknong via véeg 1I3££C KAl KAIVOTOWIES
mou PeATiwvouy To emiedo efumnpéTnong Tou TeAdTn.

O1 wapatnpnoeic Twy gpyalopévwy, avefaptiTweg emmédou, Aaupdvovtal coPapa
umoyn oTav mpokeiTal yia Béuara mou agopouv To emimedo eEUTNPETNONG TOU TTEAATN

O1 gpyalopevol oTny emixcipnon éxouv EekaBapiogevn TV gikova Tou Tuwg Ba mpémel
va AsiToupyoUv Wwate va cupPpdaAlouv oTnv kaAUTepn eCuTnpéTnon Tou TTeAdTn.
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2026

Sales

10 Znycia yia EwriTuxnpévn Ztparnyikn
ESurnpéTnong Tou TleAarn (P)

To emimedo eumnpéTnong Tou TeAdTn amacxoAei mavTa Ta ZTeAEXN ThG £TTIXEipNONg
kal aoxoAouvTal e autd og KAOe gukaipia B ouvdavTnon Toug.

TTpoopépeTal CUOTNUATIKA EKTAIdEUON OTOUC £pYAlONEVOUC TTOU EPTTAEKOVTAl dpETa
N éupeoa atnv eEUTNPETNON Tou TeAdTh WoTe va PeATiWwvouy Thy amédoon Toug KABe
Popd TOU £pXOVTal 0t APeon K EUpeon eTagn pe Tov TeAATN.

H emixeipnon Ba mpémel va evBappuvel Tnv emikoivwyia peTall Twy TunpdTwy Kai
Twv AiguBlvoswy yia Bépata mou pmopoUv va PeATIWGOUY To TTPOCTPEPOUEVO ETTITTESO
eEuTNP£TNONG Tou TTeAdTh.

2 uvoAikd, kaBe AloiknTiko Tunpa Tne emixeipnong Ba mpémel va Xl KATAVONOE! TN
onpaoia Tng e{umnpéTnong Tou TTeAdTN Kal va TipoomtaOei va aupPaAel oTn yeVIKOTEPN
TpoomdBeia Thg £MIXEipNoNg.

Lionakis@aueb.gr
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Baoikn kKai ZupmAnpwyHaTIKES
Yrnpeoieg

MEpiuva

EEQIPECEIC

@INOEEVIQ :
TTAnpopdpnon W, « g

TTapayyeAioAnyia Zuppounguon =
Xpéwon
TTAnpwpn

—_4XPEwoN

o 2l1Anpwun Yrnpeoieg MeyeBuvong

Nnapayyenionnyia
2upPpouAcuan

&0 evia
Mépipva aocpdAciag
E€aipéocig - AVTIHETWTTION aMPOPAETTTWY TTEPICTATIKWY

/
finnpowopnon
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The Service Quality Gap Model

Npoodokwpevn — Gap7
MNeAatng E€unnpétnon

AvtidapBoavopevn
E€¢unnpétnon

e | Gap5 f
Etaupla Gap 6 Emikowvwvia p1e

Npocodepdpevn —_— KoatavaAwTtég
E€untnp€tnon i

Gap1
Gap 3

Npodiaypadécg Molotntag

Gap 4
Gap 2

AvtiAnyn Awoiknong ywa
Npocdokiec MeAatwyv
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MBA

H AAvcida tne Aéioc

"w,wl YYnAn Nowdtnta IKavoToLNpHEéVOL
Epyadopevol Yrnpeotwv NeAdteC
Ikavomotnpévol Muotol
Epyaldpevol MNeAdrtec
O€TIKO

EcwTtepLKO <:| dAun Kat
KAipa Kepbdodopia
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Mpoogyylon...

1. Npocdloplote TNV KOUATOUpO TTAPOXNC UTINPECLOC TTOU BEAETE va oaC XapaKTnpLleL:
nola elval Ta tpla mpaypata tov BEAETE oL TEAATEC oaC val AEVE YL TNV EUTIELPLOL TOUC LE E0AC;

2. Emtuyyavoupe povov O,TL LETPAE:
Beomiote mpodlaypadEC (.X. AMOVIAUE O ALTAUOTO TIEAATWY LECA OE UL NUEPQ)

3. Anpoupynote TI¢ KAtaAANAeC cuVONKeG:
ETUAEETE KAL TIPOETOLUAOTE TOUC avBpwroucg oac (dwote To cwoTo TepLPArAov — ekmaldevote)

4. METPNOTE TO AMOTEAECAL
gxovtac 6€oel otoxouc (SMART) €k TwV POTEPWV

https://www.youtube.com/watch?v=enkws35tioY
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MBA

Customer Experience - CX

*H ouvoAikn avtiAnyn tou TEAATN YO TNV EUTELPLO TOU UE ULOL ETILXELPNON, L0l ETWVU LA 1] €va TIPOLOV

*Eivait o anotéAsoua OAwv Twv Ema@wVy ToU TIEAATN LE TNV EMLXE(PNON, Ao TNV avalntnon oto dtadiktuo Kal

NV TNAEPWVLKN b LEXPL TNV TTAPOXN TNG UTINPEGCLOC N TOU MPOIOVTOC Kal TNV OAOKANPWON TNG EUTELPLOC

*[TA£0V N EMITELEN HEYLOTNG LKAVOTIOLNONG KOL TILOTOTNTOG TIEAQTN TIEPVAEL LECA OO TNV ApLoTn dtaxeipton tne

OUVOALKNG EUTTELPLAC TOU TTEAXTN
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[1Q2 MINOPOYME NA AIAXEIPIZXTOYME
THN NOAYNAOKOTHTA
TH2 EMIMEIPIAZ TOY MNMEAATH;

ANALYSIS D
§4RALYSiS




MBA

Awaxeipion tnc MoAumAokoTNTOG

*Katavonon tou mpodiA Twv MeEAATWY HOC

*[MTAAPN Katavonon tTnG MPAYHATLKOTNTAC LESA ATTO TA LATLOL TOU TTEAATN

s Katavonon tTwv avoykwy, TPoPANUATWY KOL TIPOTLUNCEWY TWV TIEAATWVY

«Katavonon oAwv twv otadilwv TnNg epmeLlplog Tou meAdTn

* AvaAuon OAwv TwV otolxeiwv Kol onpeiwv emadng (touchpoints) mouv cuvBETOLV TNV epmelpia Tou meEAATN
*Emikévtpwon oTLC emBupiecg, okEPELS Kol cuvaloOnpata (tou TEAATN) KAl TIG ATTAPOLTNTEC EVEPYELEC Kal SLaSLKAOLEC

«Anploupyia customer journey maps + blueprints
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ANAAY2H TQN 2TOIXEIQN T10OY
2YNOETOYN THN
EMIEIPIA TTEAATH:
TOUCHPOINTS — PERSONAS — JOURNEY

https://www.mycustomer.com /hr-glossar y/customer -touchpoints
https://www.canny-creative.com/how-to-define-brand-touchpoints-for-a-winning-customer-experience/



TOUCHPOINTS

* Eva onueio enapnc n aAAnAeridpaonc avAapeoo oTov TTEAATN KOL TNV EMLXEIPNON

— TtOAAQ SLadopETLKA 0N oNUELWY

* ANULOUPYOUV EUTTELPIEC Y10 TOUC TIEAATEC OE Ml EUPELA YKALO KOVOALWY KoL onUElwv dlemadnic
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MBA

ZTOLXELQ TTOV ZUVOETOLV T
Customer Journey Maps

1.  Persona (mpodiA teAatn)

2. Timeline (xpovodiaypappa evepyelwyv eAatn)

3.  Customer experience stages (otadlo epmelpiog meAdtn)

4. Touchpoints (onueia emadnic meAdtn-ctatpeiac)

5.  Customer thoughts & emotions (okéPelc kal cuvaloBiuata neAatn)

6. Opportunities/ideas for improvement (tL eukatpiec €xw; Tt prmopw va BeAtlwow;)
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April 3, 2017

CUSTOMER JOURNEY MAP

Emily Christensen |

Goals and Expectations

rersene “

7. User action
8. User action
9. User action

4, User action 6. User action

5. User action

1. User action
2. User action
3. User action

User Thoughts

User Thoughts

User Thoughts

User Thoughts |

User Thoughts

User Thoughts ’

User Thoughts ’

| User Thoughts

User Thoughts

Opportunities Opportunities Opportunities

Opportunities

https://www.youtube.com/watch?v=A2LFJF1SUBg

https://www.youtube.com/watch?v=mSxpVRo3BLg
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~ -

ITAAIA
EMMNEIPIAZ

TOUCHPOINTS

IKEWEIX &
IYNAIZOHMATA

EYKAIPIEZ/AY -
NATOTHTEZL

executiv

Natalia, 35

ArevBovTpla AvBpwriivouv Auvvapikov

Bio: H NatalAia sivar spyafopevi UNTERA EVOS ayoplol 1 ETOUG PE MEPLOPLOPEVD EAEUBEPO Xpovo oTayv Byaivetl yia pwvia Awatnpst Eva smart
business oTUA XaL MPOoTIPA TA Moo TIKA alAd oyl noAd axpifa pouya kot afsoovap.

Ivoyou Mpoiovra ce exnrwon - Value-for-monay sTAoyES - ﬂapékap\pn “oupuv” topiwv/boxlpatrrqpluw
Iopnsptvopa l'lpoupqoq otn PUOLKNR ENaE/sTiAoyrn Npoioviog HEow qmmxou xaraoctnuartog -~ Mot GE CUYKEKPIUEVES stmpetec

Customer Journey Map

Inueia movou: POXPLEC OUPES oTa Tapia/Soxipacthipla o8 NEPLOBOUC EXNTWOEWY - To sTuBupNTd peyeBog/xpwpa Sev eivar SiaBsoiyo ato

KGTGGTﬂpU.

Mpoaocelxuerar and v
evTunwowaxkr] BLpiva, o
NLOKOEIVOS PWTIONOG, Ta
YNV XPRIATa O OOPES, Ny
lounge pouawks) Kat ny

oo B ke Tou modermn-classic. :

Emiong, onpavtikd sivas n

cfomiotia Tow brand xar Twy

LI PEOLLY TOU.

Ynapyxouy vea npoldvTa;
B84 E3EL CUVDOTIORS OTO
KAtaotrua,

Ynapyxe: nowxidia brands
AL TO Massamo Dutt|
S1aBE TS xaAn oo TRTAa
KAl KAAES TIHES.

NuwBer avera

Exst avayxn yia
sTKowvovia s£ smapng,

Kara tnv £igodo gto
KATAoTnpa oxetiKes
mAnpogopizs Ba

YV oToOTOWUVTAL

MPOWBOUVTAL JETW TOL APP.

Eviepuo kalogopiopa and
v une8uwn
KOTaaTRMAToG, MWARTRLG

MNou sival Ta Sagopa
TuApaTa;

MNbgo edkoha ynopw va
EVIONIOW 1O HEyeBog pou/
XPpa MpoTiunong,
Nuwi8w aopaisia and
pof@eia/kaBobdynon Twy
MLAN (oL

Angnoupyia sections pe
NPOTENVOUEYOLS
ouvSuaopag.
NEPLOTOTEPES KOUKAED:
POVTEAR OTO (WP TOU
Karaoinparad.

ot

OO

Epeuva yua Yo katalinho
HeyeBag/ xpupalaTul.

1E TIOAO Ypupa/peystog
sivas SabEoo;
Yrapyel obnyog yua 1a
HEYESn

Eivol O EXTITWan 1o
TUYKEKDIPEVD TIPOIOY,
Me 1 alho pndpls va to
Tapagw,

To xpwpa n pEysdog now
wpayvw Sev sival Tma
Suafapo.

Azv elpat olyaupn OTL pnople

va 1o Tapiatw ps emmTuyla

MNpoTaceis SMoPopsTIKo)
auvSaapod Tou xabe

NPoiovIog yid ) Snuoupyia
SIOPOPATIKCD OTUA,

oo

Avagiov) oty oupa yia To
Soxipaatrplo.

Moon sival n pson Siapxsi1a
AVIOVIG OTNY Cupd;

Na nepigévi atr oeLpd povo
yra £va npoidw,

O £X51 KOAN EPARPUOYT OTO
owpa pow n 8a xpsinoTel
HeTanoinon

Mou TaipraZey, Yndpyet
KOTIOLOS VO JOU TISL TI} VAN
oW

Eival 1o owatd voupepo, 8a
HOU PEPEL N MWANTHLA TO
CowWoTS voluspo N 8a
xpeiaoTel va fyw and To
Soxpaotrplo;

NepiootTspa SoxkyaoTRga
NMeproodrepol rwhnrec/
oS,

MNWARTPLES EXTHMSEURIEVEG
o Sgparta styling.

L LR LR L L L L L L L L L LT T

Avagiovi} atrv oupa yia ta
Topila

Na neptpdvie atny ovgad 1n
CEIPG YOou i va Iapayysilw
and To App;

Exet npoypappa Sdaewy n
OO0 MOTWYIRAS Kaptacg,
Ynapyel cuvepyaocia pe
master card, visa kol diners;
AyXog - Npoopov - aywvia

Sopnta POS wots va ynopsi
va yives ry cuvahhayr)
onousSHnate eveic Tou
KaTaaTNUaToS,

Loyalty cards pe s1dika
npovopa

L L L L L L L L T LT L L L LT T o LT LT LT LT T TR TT LTI LR TTT T ree

H epnepia ev1og wou
Karaornparos.

To yperalopouy
TLAYPPATIKE QUTO TIOW
ayopaon

Yrdpyee nohorwn
ZMATPOPNS XPNHATLOV,
Mropo va xavie aldayn
& oNoLoSAMOTE AAAD
xargornpa Moo xaipsd
HETE

Afionoinoa Tov
sAsREEp0 XPOVO pou;
Xopa - IKavoroinar -
Svcappavia - apgifolia

Motk EMoTPpoWS
wonpaTwy (SlaBéoun kat
ato App).

Auvvardrnra nagpaleng
NS EMCTPOPNS and To
xwpo pou (UE Pwpn
xpéwan)

AAdayy) oe anolednnote
KOTaoTr e



mailto:Lionakis@aueb.gr

Eudaon oto CX

Mpocoxn otov meAdtn

Zadnveila otnv aAAnAenidpaon Ue Tov EAATN
Katavionon twv avaykwyv Tou TTEAATN
AvakAnon nAnpodopLwv yLo Tov TEAATN
2eBOOMOC KOL EVYEVELQ TIPOC TOV TTEAATN
TaxutnTa oTtNV EMKOWVWVLA LE TOV TIEAATN

AleukOAuvon Twv MEAATWVY 0TO va Bpouv auto ou
Jaxvouv

Aikoun (ko EekaBapn) TipoAoynon

2026

Napoxn AVoewv ota {NTAMATA TWV TTEAATWV
KAAUTEPWV arto TI¢ AUOELC TTOU TouC TPoohEPOUV OL
QVTOYWVLOTEC

MNapoxn XpRoLWV cUMBOUVAWV KoL £€Tpa
NANPodOopPLWV OTOV TTEAATN

Mapoxn N AVAUEVOREVWV UTTNPECLWYV TTOU
delyvouv OTL evOLaDEPOUAOTE

Anploupyla oxéong ouvepyaoiog LLE TOV EAATN
AwaopaAion TG ALOMPEMELOC TOU TTEAATN
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Blueprinting

Processes are the architecture of services

- Fpadkn avamapaotaon OAWV TWV CTOLXELWY TTOU GUVBETOUV TNV Iapoxn TNG UTtNPECiog

- ATtoTteAel €va xaptn, £va oXeSLAYPALLUO TTOU ATOTUTIWVEL HE aKpiBela ta onuela aAAnAemidpaonc etawplac /
TLEAQLTN KOl TLC aTalpailtnTEC HLAOLKAOLEC-EVEPYELEC TNC ETALPELAC TTLOW Ao KAOE onueLo

- E€alpeTikd onpavTko epyaAeio yLa To oXeSLOOUO TNE TAPOXN S TNE UTtNPECLOC

MNpoodEpel pua GUVOALKN ELKOVA TNG UTtNPECLOG

Moag emtpEneL va SOULE TNV UTNPECia LG Ao T OKOTILA TOU TTEAATN
Napoucitalel OAEG TG SLASLKAOLEC KAl TLG EVEPYELEC IOV OCUVOETOUV TNV UTtnpEoia
BonOa va katovorooupe To Babpod otov onoio nPoohEPOUNE TTOLOTIKEG UTINPECLEG

EmutpEnel Tnv Katavonon avaykng aAAaywv
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MBA

2UOTOTIKA 2ZToKEla TwV Blueprints

- Evepyeleg twv meAatwv (Baoel journey) S E R\/l C E B LU E P Rl NT

- Evepyeleg Tou mpoowrkou emadng

- Evépyelec tou back office USER JOURNEY

Line of interaction = - - =-=-==—=—= =

- YTOOTNPLKTIKEG SLadLKACLES (& LAWK oTotKE Q)
FRONT STAGE

Line of visibility

BACK STAGE
Line of intemal interaction

SUPPORTING
PROCESSES

https://www.youtube.com/watch?v=gE_SNjP7Pik
https://www.youtube.com/watch?v=fUOx9D7B7A8
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O PoAo¢ tou Servicescape

Eva kaAo oknviko kot kaAo kootoUuLla eV UITOPOUV Vo CWOOUV ULO KOKT TTOPAOTAON,
aAda purtopouv va evOUVOLLWOOUV TNV LKAVOTTOLNON TOU KOLVOU O€ Uia KOAnN mopaotoon

Mia kakn npwtn evtunwon givat moAU UckoAo va éemepaoctei
EXOULLE UOVO ULO EUKALPIO VOt KAVOUUE TNV MPWTH EVTUNTWON

- X(bpoq / T[Eple)\}\OV / SLK(')VG. https://www.youtube.com/watch?v=s19Fr-_WaXo
https://www.youtube.com/watch?v=SePL2w5f6dE
- Xpd)ua'[a/ dpwua/ |.J.OUC)'LKI"] https://www.youtube.com/watch?v=dBiXVOrAsZA

https://www.youtube.com/watch?v=nkmYivLSyfl
https://www.youtube.com/watch?v=QMXISwMcZag
https://www.youtube.com/watch?v=r9gYdD-REIO
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O PoAoc tou Mpocwrikovu Emadnc — NwAntn

»KoBoplotikdc o poAog toug

»Eilval avutol mou kaAoUvTol va XELPLOTOUV TLC «2TIYUEC TNC AANBsLlacy Kat ta «Kplopa Meplotatika»

»MTmopoUV val EVTUNTWOLACOUV TOV TIEAATHN HE TO VO KAVOUV KATL TIEPA ATtO TAL CUVNOLOUEVA yLa va
avTaokplBoUV KOAUTEPO OTLC AVAYKEC TOU TIEAQTN

>Ma va elvat Opwe avto duvato sival amopoltntn n EVOUVARWOoN Tou POoWTILKOU emadnic
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Euyaplotw yia tnv lNMNpoocoyn oac

Ertikowvwvia
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- [evikn ouvelodopad tou Mapketivyk (I. AvAwvitng)

- Taoelg ayopag




CRM

Appendix

Ot meAdteg eival To MOAUTIHOTEPO KepAAalo KAOe emixeipnong




To CRM...

... Elval pLoL oTpATNYLKN TIPOCEYYLoN TTou oXeTiletal pe tn dnuoupyia BeATwpévng alag yla TouG HETOXOUC HLOC
gTALPELOC HEOW TNC AVATITUENC KATAAANAWY KoL EEATOULKEUUEVWV OXECEWV HE TOUG Baotkoug meAdteg (key-customers)
Kal TG Stapopec opadec meAdatwy (customer segments) tng enxeipnong

... EVoTtolel tn duvaputkn tou marketing oxéoswv (relationship marketing) pe tnv texvohoyia (IT) yla vat Snuioupyrnoet
ETUKEPOELG LOKPOXPOVLIEC OXECELC LE TOUC TIEAATEC Kol TOUC BaolkoUc TponBeuTEC TNG eMIXeipnong

... a€lomolel Sedopéva katl TANPOPOpPLEC yLa TNV KATAVONON TWV AVAYKWV KAl TNG CUUTTEPLPOPAC TWV TEAATWV LE OTOXO
N Snuloupyla aélag TOo0 yla Toug TEAATEC TNG 00O Kl TNV ETALPELX

... QTtaLTel Statpunpatik cuvBeon Stadikaowwy, avBpwnwv Kat de€lotntwv marketing, n omola kaBiotatat Suvath pEow

NG XProng TNE TEXVOAOYLOC Kal TwV £hapUOywWV TNES TANPOPOPLKNG
Payne & Pennie (2005)
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MBA

2YNI2ZTQ2EZ THZ 2TPATHIKHZ CRM

OL ocuVIoTWOEC TN oTpatnylknc CRM divovtal oto mapakdatw oxniua:

2) Evortroinon kai 3) ATTéKTNON
EUBUyYpAPpION TWV TTANpogopiag Kal
ETTIXEIPNOIAKWYV eUBuypApHIon
Ol1adikaciwy TEXVOAOYIWV
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MBA

2YNI2ZTQ2EZ THZ 2TPATHIKHZ CRM

MpoocavatoAlopdc otov Meldtn

To oUvoAO TwWV LWV, TIEMOLONOEWV KoL OTPATNYIKWY SPACEWV TNC EMLXELPNONC TToU SleuKOAUVOULV TNV edapuoyn
TWV opXwv dloiknong Twv meAatwv

Xapoaktnpiletal ano tnv nenoibnon kat adociwon tng avwtatng dloiknong OtL o MeAATNC elval TO KEVTPO KAOE
dpaotnpLotntoc Kot Ba pemneL va dtatnpeital (Kot vo LkavoTtoLeito)

Avayvwpilel OTL oL TeEAATEC elval ETEPOYEVELC avadOpPLKA LE TIG AVAYKEC TOUC KaL TNV aéla Toug yLa TNV eTalpeia
KOLL OVTOVOLKAQL ETOLUOTNTO OTO VAL LETAXELPLOTEL OSladopeTLkOUC TTEAATEC LE SLAPOPETIKO TPOTIO

Oewpel OtL Ba pEMEeL va ULOBEeTNBEL pla HOKPOXPOVLA OTITLKI TWV E00OWV OO TOUC TIEAATEC
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MBA

2YNI2ZTQ2EZ THZ 2TPATHIKHZ CRM

Evomnoinon kot EVOVYPAMLON TWV ETILYELPNCLAKWY SLASLKOLOLWV

Yuviotatol amno tn dnploupyla Kol To CUYXPOVIOUO TwV SLadLKAoLWY, TWV CUCTNUATWY KoL TwV HEBOdwV
avtapolBnc oto eninedo tn¢ enxeipnong, Ta omoia SteukoAUvouv tnv VAomoinon Twv apxwv tou CRM

To otpatnykd CRM uvAomoleitol KAAUTEPO OE ETALPELEC TIOU ELVOLL OPYAVWLEVEC LE BAon OLAAELTOUPYLKEC
Sdtadkaoiec kat oxL otn faon TUNUATWV

2TaOepn EVOWUATWON TWV AVOYKWYV TWV TIEAATWV KOl TWV OTOXWV TNG EMLXEipNoNg otnv napadoon Twv
NMPOIOVTIWV/UTMNPECLWV

Xapoktnplletal amno tnv Katavonon OtL N a&ia Iov TTAPEXETOL OTOUC TIEAATEC £lvall AUTO ToU KaBodnyel OAEC TIC
Stadkaoiec

OL aTOoLKEC HLadLKaoleg lval O OUYXPOVLOUO LLE TOV KOLWVO OTOXO TNG AmoKTNoNg Kol SLatpnong Twv meEAQTWVY

OL Stadkaoiec eivat oxeSLAOUEVEC ETOL WOTE AUTOUOTOTIOLOUV TNV ETILKOWVWVIO LE TOUC TIEAATEC
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MBA

2YNI2ZTQ2EZ THZ 2TPATHIKHZ CRM

Anoktnon nAnpodopiac Kot EUOLYPALON TEXVOAOYLWV

Yuviotatol amno tnv avaykoia texvoloyia kat dtadikaoiec ya tn ouAdoyn, amoBnkevon Kal eneéepyacia Tng
OXETLKNG Kal Eykalpng mAnpodopnonc yla tov meAatn (ko tnv ayopa)

Xapoktnplletal amno TNV Lkavotnta LETATPOTNC Twv dedoUeEvVwY og Xpnotlun mAnpodopnon
Kavel tic dtadikaoiec Staxelplon Twv MEAATWY TTEPLOCOTEPO ATTOOOTLKEC KOLL OTTOTEAECLOTIKEG
BonBa otn dnuiovpyia vewv Sladlkaolwy Kal KovaAlwy BAcel Twv epappoywv TeExvVoAoylog

OL eTalpeiec oL omoliec eival Lkavec va dnplovpynoouv mAnpodopnon ko va Spacouv Pe BAcn auTi amoktouyV
OVTOY WVLOTLKO TTAEOVEKTN AL
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MBA

2YNI2ZTQ2EZ THZ 2TPATHIKHZ CRM

Mpocoxn otnv TexvoAoyia!!

H texvoloyia dev eival mavakeila yia tn otpatnytkri CRM
AvtiBeta, elval To AlyOTEPO CNUOVTLKO OToLXelo & peTaBAAAETOL SLOPKWC
H texvoloyia kpUBeL moANEC Tayideg

To peyaAUtepo MooooTo (Ewg 60-70%) Twv vAomoioewv CRM armotuyyxavel SLotL

N aAAayn — texvoloyia Sev €xeL yivel amodeKTH oo TOUG XPHOTEC

dev €xel mponynOel avaoxedlaopog twv dtadkaolwv

dev unapyxel eknaidevon

dnuioupyet dofia oTOUC XPAOTEC

TOL AOYLOTLKA cuoTHHOTA OEV EMLTPETOUV TNV MPocPBacn o€ mAnpodopnon oto emnirmedo Tou MEAATN

2026 Lionakis@aueb.gr 240/ 232



mailto:Lionakis@aueb.gr

MBA

AIOIKHTIKEZ AIAAIKAZIE2Z CRM

Ot Baoikeg dadikaoiec tou CRM eival ot akoAouBec:

Anuwovupyia/Avaktnon Ixéocewv (Acquiring/recovering relationships)
A&loAoynon vroyridlwv nedatwv (Prospect evaluation)
Awaxeiplon amoktnong véwv mehatwv (Acquisition management)

Alaxeiplon avaktnong xapevwy nehatwv (Recovery management)

Awoiknon Zxéoswv (Maintaining relationships)
Atlohoynon nehatwv (Customer evaluation)
Awadikaoieg Slatrpnong medatwy (Retention management)
Awadikaoieg avamtuéng medatwv (Up-/Cross-selling management)

Teppatiopog Ixéoewv (Terminating relationships)
A&loAOynon meAaTwy yLa TEPUATIONO oxeong (Customer evaluation)
Awadikaoieg anoxwpnong nehatwv (Exit management)

(Reinartz, Hoyer & Krafft 2002)
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MBA

AEIKTEZ A=ZIONOIHZ ANOAOTIKOTHTAZ NMEAATQN

Mpotewvopevol deiktec a&loAdynonc:

Napadociakoi Asikteg

Mepidio Ayopag (Market share)
AUEnon NwAnoswv (Sales Growth)

AnpodiAeic Nehatelakoi AgiKTeg

Mepidio kaAvPng Twv avaykwv tov teAatn (Share of Category Requirement)
Ayopaotikn dUvaun nehartn (Size of Wallet)

Mepidio ayopaotikng duvaung tov nieAatn (Share of Wallet)

MeAAovTtiko pepidlo ayopaotikig Suvapng touv neAdatn (Expected Share of Wallet)

2026

MNpwtoyeveig NeAatelokol AeiKTeG

PuOuag anoktnong véwv nieAatwv (Acquisition rate)

Kootog anoktnong véwv nteAatwv (Acquisition cost)

PuOuag duatripnong nehatwv (Retention rate)

MBavotnta emiBiwong meAdtn oto péAAov (Survival rate)
MBavitnta o meAdtng va ival evepyog (Active)

Xpoviko Stactnpa ano tnv anoktnon tov neAdrn (Lifetime Duration)
PuBpo¢ emavaktnong nehatwv (Win-back rate)

Ztpatnyikol NeAatelakol Asikteg

Tpéxouoa afia neAatn (Past Customer Value)
Awaxpovikn agia meAdatn Customer Lifetime Value
Awaxpovikn aia meAatelakng Baong (Customer Equity)
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Cost-Benefit Analysis

Appendix




MBA

Tpomormou)oelg oto Metypa MapkeTIvyK:

A.  Anuwovpyia Aglag
B. Tlapoxn A&iag
C.  Awxeipon Alag

Aéila

Ti Maipvel o MeAatng / OpeAn (TTpoiov, TPOCWTILKO, status)
Tu Atvel o MeAatng / Ouaoleg (Xpa, XPOVO, EVEPYELR, WUXLIKO KOOTOG)

Cost-Benefit Analysis
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MBA

Cost-Benefit Analysis

Yevaplo 1

Eloall o€ €val KATAOTNUO KOl EL00IL ETOLUOC VAL OlYyOPACELC EVal KLVNTO TNAEPwvo Ttou Kootilel 500 evpw
Ye amootaon 10 Aemtwy Ue Ta TTOdLA UTIAPXEL EVOL KATAOTN O TTOU TIOUAAEL akpLBwC To 16Lo pe 480 svpw

Oa IAyaLveg???

Yevaplo 2

Eloal o€ €val KATAOTNUO KOl EL00IL ETOLUOC VAL OlyOPACELG Eval TTAOUTAKL TTou KooTilel 40 eupw

Ye amootaon 10 Aemtwy He Ta TTOdLA UTIAPXEL EVOL KOTAOTN O TIOU TTOUAAEL aKPLPWC To 610 pe 20 evpw

Oa TIAYLVEC???
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fewpylo¢ AuAwvitnc:

levikn ouvelopopd Tou MAPKETLVYK

Appendix




Kaényntng Mewpyog I. AvAwvitng (1949-2019)
Last Dance

O Ml'ewpytog AvAwvitng nrav d1ebvwg OLOKEKPLUEVOC
Kabnyntng kat egBANUATLK gopypn Tou EAARVIKOU Kalt
O1EBVOUC XWPOL TOU HAPKETLVYK

H cupBoAn touv otnv avamntuén kat dtadoon tTnC
ETILOTNHNG TOU PAPKETLVYK oTtnv EAAGda givat
KUPLOAEKTIKA AVEKTIHNTN

International Journal of Research in Marketing
Volume 12, Issue 5, December 1995, Pages 435-448
The changing consumer in Greece
Athanassios Kouremenos & George J. Avlonitis




H urmtotipnon tng aélog tov MAapKeTvyK Kal tou Branding otn xwpa pog avtovokAdtol
EekaBapa KoL 0TO YEYOVOC OTL CUMDWVO LE OTOLXELA TTOU SNooLeUTNKAY 0TNV KUPLOKATLKN
KaBnuepwvn (22/7/2018) amo tic 4.000 eAANVIKEC ETILXELPNOELC LLE EMWVULLLEC TTOU PEPOUV TO
ovopa “Makedovia” oute pia 6ev €XEL KATOXUPWOEL TNV EMWVU LA TNG otn 6leBvn ayopad

H cupdwvia twv Mpeontwv PpAKE aMPOETOLMAOTEC TIGC EAANVIKEC ETILXELPNOELC KAl OTIWC TOVLOE 0 IPOESPOC TOU
2BBE “H katoxUpwaon EMwVUMLOC KOl T(pOTOVTWY, ATTO TN OTLYMH ToU MIAAUE yia eEwoTtpedela eival povodpopoc’

)

EivalL mapdaAoyo va untoBadpuiletal kat va Aowdopeital otn
XWPOL LG EVOLG ETILOTNOVLKOG KAASOG IOV CUVOEETAL AECOL
OXL LOVO ME TNV EMBiwon Ko TNV avantuén twv
ETUYXELPNOEWV KL TNV EVOUVAUWON TN KOwwviog, aAAA Kot
ME TNV aAAayn Tou avantuélakoU PLOVTEAOU TG XWPOLG



H eicodo¢ otnv Ynodrakn emoxn divel véoug aAAa kot AavOaopuévoug 0pouc 6to MAPKETLVYK
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Ti eival TeAKA To MAPKETLVYK;

Oplouog

Elval pia Asttoupyia kot €va cuvoAo Stadikaotlwy yla tn dnuioupyia,
ETUKOLVWVIa Kol tpoodopd aélac oTouc TIEAATEC, CUVEPYATEC KOl OTNV
Kowwvia euputepa

Me aAAa Aoyia .....

To MapkeTivyk Sivel Eudaon otnv Evvola tne dnutovpyiac aéiac OxL LOVO OTOUC TIEAATEC LLOC
ETILXELPNONG 1N OPYAVLOHOU KEPOOOKOTILKOU N KN, aAAQ KOlL 0TNV KOWVWVia EVpUTEPAQ.
‘ETOL UTIAPXEL N EMIXELPNUATIKA KOL I KOWVwVIKA dtaotaon Tou MAPKETLVYK



H Eruixeipnuatikn Awaotaon tov MAapKetivyk

Mua emtixeipnon n €vog Opyaviopog

P (2) R
y61 ME

Mropel pa eneipnon
Il OTOLOGSATIOTE OPYAVIONAC VL
EMUPBLWOEL HE MLOL TIOLPOTTAOLVNTLKNA
Stapnpion N e avAOLLKEG MPAKTLKEC;

“Mnopeic va
éeyedac 6Aouc yia
Aiyo kaupo, Aiyoug
OAo tov Kaipo,
aAAa oxt 6Aoucg 6Ao
ToV Katpo”

4




H Kowwvikn Atactaocn tou MapKeTvyK 'OAEG OL EMLOTNHOVLKEG KOLTIOEC £XOUV artodeifel

Yrdpyouv 3 eMLGTNUOVIKEC KOLTIOEC EUMPAKTWG OTL TO MAPKETLVYK EXEL TN SUVOUN va
BeAtiwoel weg, va dtaodaAioel BLwoLeC CUVONKEC
StaBiwong kat va evouvapwoel Kowvwviec!!

Elval o TpoypopUOTIOUOC Kal N EPAPUOYH TIPOYPOAUUATWY OXESLAOUEVWV YL TG AAAOYEC
oupmepLpopAc mpo¢ 0PeAOC TOU KOLVWVLKOU GUVOAOU.

Ma mopddeypa, to Kowwwvikd MApKETIVYK €XEL XpnoLpomolnBel eupewc os SleBvr mpoypappata
uyeilag mou adopouv SwpPed opyavwyv cwHaToc, TPOANY N aAKOOALOHOU, KATVIoUATOG, 0€E0UAALKAC
Kakortoinong, AIDS, dtadoong tou untpLlkol OnAacpoU KA.

|[KaVOTTOLEL TOUC OTOXOUC KOl TLG AVAYKEC TNC KOWVWVLAC UE TNV KATAAANAN Stakivnon ayaBwv Kot
UTTNPECLWYV ETILOPWVTOC OTNV OLKOVOULKA avartuén kot tototnta {wiC.

Eotlalel otnv mapoxr TeExvoyvwolag og oteAEXN TNC KUBEPvVNONC KaBwC Kat o€ oteAEXN MAPKETIVYK
ylo tn SLapoppwaon mePLOCOTEPO ATIOTEAECUATIKWY KOl SLKOLWVY KOVOVIOUWV KoL VOULWV.

Public Policy
&
Marketing




Mot to MAapKeTvyk eival Evog mapeénynNMEVOC EMOTNOVLIKOG KAASOC;

YTApXeL N Taon va EELOWVETOL TO
MAPKETVYK LE ETILXELPNUOTLKES

H éAAewdn yvwong

TUPOLKTLKEG | )

v' OmolecSATOTE AV OLKEC ETILYELPNUATIKEG
TPOKTLKEG ouvdEovTal Pe To MAPKETLVYK

v’ 3TIC ETIXELPNOELC BETOUV TIC TPOTEPALOTNTEC KOl
TOUG OTOXOUG OTEAEXN AAAQ o aUTA Tou
MApKETLVYK

v’ Ta ToAG XpOvia oL oplopoi Tou MAPKETLVYK
adopouoav TG KEPOOOKOTILKEG ETILXELPAOELS

v’ 3tn xwpa pag Asttoupyei povo Eva
MNavemotnulako TuApa MAapKeTIVyK

v\ ZTIC OVATTTUYUEVEC XWPEC TIOAN
Noavenotiuta kat MoAuteyveia
SlaB£€touv MOAAA TUApaTa MAPKETIVYK
arno to 1960!

H éAAewpn yvwong tou MApPKETIVYK O€ HIKPO KOl O€ LAKPO
entinedo eival pLa amno Tg Baolkeg attieg mov cuveBaAav otnv
Owovoukn Kpion!!



OL TPELC EVVOLEC

INh OVation

Q

ZuvOEovTal AUESA LE TNV EMLOTHN TOU MAPKETLVYK




E¢wotpedela

v' OLe€aywyEc eival AppnKTto cUVEESEUEVEC e TO MAPKETIVYK KoL ELSLKOTEPA LUE TNV
eteldikevon E€aywyko kot AleOveéc MApKeETLVYK

v" To MApKEeTLWVYK €ival n emotipn tov 6a cupBAAAEL KOOOPLOTIKA:

l.  ZTnv emiloyn Twv Ywpwv-ayopwv yia dteicduon

II.  Ztnv avaAuon twv eVOAAOKTIKWY eTtiAoywv dleioduoncg ( m.x e€aywyeg,
Skaloxpnon K.a)

lll. 310 oXeOLOOUO TWV TTAEOV KATAAANAWY OTPATNYIKWY MAPKETLVYK
(armodAaoelc yLa TNV TLn, To tpoiov, tnv mpoBoAn kot tn dtabeor tou)
TIPOCOVATOALOEVWY OTLC AVAYKEC KOL OTLC QTTOLLTI|OELE TWV XWPWV-
OyOpPWV.

H avaykn tng xwpeog va
oUENOEL TIC EEAYWYES
KolOw¢ To XpOvio EAAELLL
oto looluylo Tpexouowv
ZuvaAAaywv cuvEBaAe
ONUOVTILKA oth dLoykwon
Tou dnpooiov xpéoucg!!!



MpootiBepevn Aéia

Otav navoeL n xwpea 1o va

> glval n xwpa tov “dacov kat

Tou YUpa'’ !

MNote n xwpa pag Oa mapdayet
NPOIOVTA KOl UTNPECLEG
nPOooTOEnEVNG asiag; a &

TPOIOVTA KOl UTINPEGCLEG yLaL TNV
TLOLYKOO L. alyopa 1tou divouv
npootlOepevn aia

> ApxileL va mMopAyEL ENWVUHA

Mowa emiotipn aoxoAeitol e To To
KTiolpo Kat tn dtaxeipion
EMWVU LWV TTPOIOVTWV KoLl

UTtNPECLWV;
[ ]

MaApKeTLVYK




Kauwvotopia iNnovatior

Q




n = W N

O AEKAAOTI'OX TOY MAPKETINI'K

. LUYKEVIPWOE TNV TPOGOYT GOL 6TV AYopa Kol

otov IleAdtn

. Tunuatoroince v Ayopa cov
. Eridele mpocextikd v Ayopd Gov
. AlpopomomGov amd ToV AVTOY®VIGHO

. Adloroynoe mpocektika o [Ipotovtikod cov

XapToPuAAKLIO

. Avdwvitng, Aroiknon Mdpxerivyx Aw@aveao 13 /29

2026

O AEKAAOTI'OX TOY MAPKETINI'K (...cuvégsia)

6. Mn divelg PapdTTo LOVOV GTNV TILOAOYLOKT)
TOALTIKY)

7. Aooce dwitepn Bapvtnto oty Iowdrta
E&vmmpémnonc tov Ilerd

8. lIpoPare ta Avtayovietikd cov [TAeovekmuota

9. Avantuie Makpoypovieg Xyeoteg pe tov Ieidm

10. Zmpi&e 11 dpaoTNPlOTNTES GOV GE L
OAoKANpOUEV ZTpatnyiK) MapKeETIVYK

r. Avdwvitng, drofknon Mdpxerivyx  Aw@avewo 26 / 29
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2Uyxpovec Taoelc Ayopag

Appendix




MBA

2TpatnyLkEC NMpowBnoncg otnv Wnouakn Emoxn

- H ndrakn emoxn xapaktnpiletol amo SpaoTIKEC AANOYEC OTO LETWTTO TWV MPOWONTLKWVY EVEPYELWV,
etaopaAilovtog oTLC EMLXELPNOELC VEEC SUVATOTNTEC VLA Uia TTAEOV SLOdPAOTLKNA KOl EENTOULKEULEVN ETILKOWVWVLAL
ILE TOUG KOTAVOAWTEC

- Mia aro tic PaoIKOTEPEC OTPATNYLKEC TNC CUYXPOVNG ETTOXNG lval To marketing mepLexopEVoL, TTOU €0TLALEL OTN
dnuloupyia kal dtavour meplexopévou PNANG atilog, e OKOTIO aPXLKA VA TtPOOEAKUEL, KoL ETELTA Vo SLaTtnpel TN
TPOOOYXH TOU Kowvou ***

- NepthapPavel apBpa, Bivteo, infographics ko 0dnyieg, evw amookormel otn mapoxn AVoewv Kal TAnpodopLwy,
Tiou BewpouvTal XPrOLUEC YLOL TOUC OTOXEUOMEVOUC «BeaTECY, 0 avtiBeon pe tTnv dpeon mpowbnon mpoloviwy.

- JUMTTANPWHOTIKA, TO TIEPLEXOUEVO TtOU BeATioTomolLeital yia T pnxoveg avalntnonc (SEO) evieivel Tnv opyavikn
eTokePLpuoTnTa TV Websites kaBwc kat tn dtadlktuakr mapouaoia pLag enxeipnong

Ta pEoa KOWWVWVLIKAC SLKTUWoNG Bewpolvtal wg Eva oo ta Loxupotepa epyalAeia marketing

MAatdpoppeg onwg to Instagram, to Facebook, to LinkedIn kat to TikTok SteukoAUvouv Tig eTaLpeieg va
OTOXEVUOOUV CUYKEKPLUEVA KOova HeE dtadnuioelg mov otnpifovral o€ dSnuoypadika i ko Ppuxoypodpka
dedopéva
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*** Case tiktok 2025

- To TikTok Aettoupyel mapadvopa otic HMA amno tov lavoudplo tou 2025

- Artayopevetal va Asttoupyel emeldn €xeL KpLBel OTL eAEyxeTal amod «exOpikn KUBEPvVNoN» Kol amoteAel Kivduvo yla tnv €0vikr aodpaAela
(vopoc - Protecting Americans from Foreign Adversary Controlled Applications Act — PAFACA)

- NoapExovtal TPLUNVEC MapATACELC ETELO 0€ OAO AUTO To SlaoTnua yivovtal StampaypateVoelc yla tnv mwAnon tou TikTok o€ apepkaviki
ETOLPELR, WOTE va PN Bewpeitat ia epyaleio exBpLkol KpATOUC, KoL va pnv rtapaPLalet To vopo

- 0 Tpaum avakoivwoe Ko To Aaiolo tTng «oupdwviog» pe tnv omnoia to TikTok Ba mepdoel o (kupilwg) apeptkavika xepla (o idlog o
NMPOeSPOC avaKoWWVEL TWANoN LOWWTLKAC eTatpelac..!!)

- To ved oxnua: 20% Bytedance (papd tou TikTok) - GMX, amod ta Hvwuéva Apafikd Eppata (mou mpoodata €dwae 2 io. SoAdpila yia va
napel «YndLlakd vopiopoata» amnod tnv etatpeia tou Tpaurm) - o Poumtept Mépvtoy... kat n Oracle (tou 81xpovou 2°° mAOUGCLOTEPOU GTOV KOOUO
Adpt EAloov Ttou kataokeudlel kot €va data center alag 20 dio. SoAapiwv ota Hvwpéva Apafika Eptpdata)

- MpobLaypdadnke aKOUA KoL TO CUVOALKO KOOTOC TNG cuvdlaAAayng oto tpoedpiko diatayua (!) to omolio, Aéel, Oa eival poAlg 14 dio. doAaptla
(LKpOTEPO Ao TO OO0 ToU MARPWOE N Microsoft yia va ayopdoel to LinkedIn to 2016 kat AlyoTteEpPO Ao TO PO Ao To oo Tou €6WOE O
EAov Maok yla va tapet to Twitter).. Kamou ¢aivetat StamAoki...

n Oracle Ba pLAogevel OAa ta data tng epappoyng, kat Ba Staxelpiletal tov meptBonto alyoplBpo...
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Case tiktok 2025

- Onwc¢ lowg yvwpilete, to TikTok, omwc kat OAa ta AAAA PLECO KOWWVLIKAC SLKTUWONGC, TtapakoAoUBEL TL KAvVeTE, TL BAEMETE Kal TL avalnteite og
oUTNV aAAd Kol o AAAEC edaplOYEC, Kal BewpnTikad kataAafaivel ola eival ta evdladEpovta ocac.

- 2TNV IMpaAgn, auto mou KataAaBaivouv ival tolo mepLleXOUEVO Ba 00G TIPOKAAETEL TILO YPryopa Kal TiLo €vtova €8Lopo. Mola eival ta posts
Kol Ta BLvtedkia mou Ba cag KAVOUV VoL TIUTACETE KATL, VO aVTLOPACETE KATIWE Kal, KUPLWGE, VA N OTAUATAOETE VO OKPOAAPETE.

- AuTO elval €va kivntpo oAU SladopeTiko armod To «va oag Seixvouv To UALKO TTOU 00¢ OPETELY KoL GUOLKA AmOAUTA CUBATO LLE TO OTEVO
EUTTOPLKO KEPSOC TNC eTALPELQC.

- YtdpxeLl OHwE Kal €vag AAAog mopdyovtag... Ot Apepikavol BoUleuTteg SEXTNKAV OTL AUTOC O AAYOPLOUOG UITOPEL VO XPNOLUOTIOLELTAL KOl LIE
AAAOUG TPOTIOUC, UE KPLTHPLA TTIOU ETUAEYEL EVal «EXOPLKO KPATOGY.

- Mmopel, eKtOG armnod to va TPOoKAAEL EBLOUO, va BEAEL var SLaXEEL KOl KATIOLEG CUYKEKPLUEVEG LOEEC KAl dWVEC, 1 va uTtoBaBuilel aAAec. M tov
(610 AOyo Ta apEPLKAVIKA 0OCLOA pivTia elval amayopeupéva otnv Kiva.

- MA€ov eival eupEwc amodeKTO Kal oo Tn VOpoAoyia OTL N XElpaywynon Twv aAyopiBpwy yia MOALTLKOUC OKOTIOUG ELVOL TIPAYHOTIKOC Kol
PEAALOTLKOC KivOuvoc. Kal twpa tov €Aeyxo tou aAyoplBpou tou apepikavikol TikTok Ba tov napel, pe mpoedpikd Slatayua, To KaBEoTWC.

O mAouoLoTeEpPOC AvBpwItog Tou KOoUOU eAéyxeL To X (Twitter). O deUtepog MAOUGLOTEPOC AVOPWTTOC TOU KOOUOU, O
npoavadepbeic, Oa eAéyyel to TikTok. O tpitog mMAouoLOTEPOC AVOPWTTOC TOU KOOUOU eAEYXEL TO Facebook kat to Instagram.
BaAte otnv €€lowon kat to Truth Social...
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2TpatnyLkEC NMpowBnoncg otnv Wnouakn Emoxn
- H 5106 paoTkOTNTA TWV HECWYV KOWWVLKNG SIKTUWoNC, onwc ta live events kal ta stories, evteivouv tn 6€opevon
Kol BEATLWVOUV TN GUVOALKN EUTELPLA TOU XPROTN

- Tt epyadeia avaAuong SeSOUEVWYV TTOU TTAPEXOUV AUTEC OL TTAATPOPUEC IPOCHEPOUV OTOUC ETTAYYEAUATLES TN
duvatotnta yla tapokoAouBnon tng amddoonc TwV KOUTIOVLWY OE TIPAYHOTLKO XPOVO

- To email marketing mopapével eva e€QLPETIKA ATTOSOTLKO EMLKOLVWVLAKO £pYaAELO, LOLWCE yLa TO OTIOLLLO
£EQATOMULKEUUEVWY KAUTIAVLWY (TTPOOWTTOTOLNHEVA LnvUpaTa / e€alPETIKA OlKovoukn LEBodog)

- search engine marketing (SEM)... n xprion nAnpwpevwy dtadnuioswv ot pnxaveg avalntnong, onwc to Google
Ads, ETILTPETEL TN TTPOCEYYLON XPNOTWV ToU avalnTtouV OLKA TPOLOVTA 1) UTINPECLEC

- ot influencers, pgoa amod tnv avBevtikotnta Kot TNV aAAnAenidpaon pe To Kowo touc, Suvavtol va
LOXUPOTIOLACOUV TNV ayopaoTLKr) IpoBeon kal tnv aélomiotia evoc brand

- OL texvoloylec emavénuevng mpaypatikotntac (AR) kat elkovikn paypatikotntac (VR) mpoodEpouv EexwpLloTEC
EUTIELPLEC OTOUC XPNOTEC (ELKOVLIKEC EKBETELG, SOKLUEC TIPpOTOVTWY Katl immersive (EBUOLOTIKES) epmeLlpleg oL
QATAWC EVIOXVUOUV TN KATOVAAWTLKN StaBeon aAAd kal cuvteAouv oth dtadopormoinon tou brand)
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Napatnpntipo Wnorakov Metaoynuortiopou tou 2EB (2021)

- H BeAtlotomolnon tng eUmeLpiog Tou TTEAATN AmOTeAEL TO VEO TTEOLO AVTOYWVIOLOU TWV ETILXELPHOEWV KATA TNV
TETAPTN Blopnyavikn EmMovaoToon, OTToU KUpLopxouV ol EhaPUOYEC TEXVNTHC vonUooUvNnG Kat N avaAuon HEyaAwv
dedopevwy (big data).

- TO OUYKPLTLKO TTAEOVEKTN O EVTOTIL(ETAL OTNV TTAPOXN €EALPETIKOU ETLITEOOU EUMELPLOC OTOV TIEAATN

- oL LkavoTtoLtnEvoL teAdteg Eodevouv 140% nMepPLOCOTEPO OE OXEDCN HE OOOUC SeV elxav KOAN eUTtELplal KOl EVVEQ
oTLC €Kk PopEC oxedLALOUV ETIITAEOV AYOPEC

- T0 90% twvV TtEAATWV TIoU AapBavel e€atoplkeuueVn e€umtnpETnon Kot eMBpaBeVeTaL yLO TNV TTPOTLUN O] TOU
«Slapnuile» to poiov (Betkd wom)
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Tdon D2C

H glkova tng mwAnong Twv nmpoioviwyv amnevbeiag amod tov mapaywyo otov MEAATN, LETAPEPETAL KAl OTN Blopnxavia
KOATOVOAWTLKWYV EL6WV

Tnv (6Lat wpa IOV OL TIPONOEVUTEC LETATPETIOVTOL OE ALOVEUTTIOPOUC, TA COUTIEP LAPKET TOU £ixav OGN HETATPATIEL OE LKPA
MoAuKaTaoT AT, EEEAlCOOVTAL TWPO OE E0TLATOPLA, TPATIE(EC, AANA KOl onUELd POPTLONG NAEKTPLKWY QUTOKLVATWY

H avaykn ywa dtadopormoinon otnv nmapoxn umnpeociwyv kablotatal mo Apecn LE TOUC KATAVOAWTEC va avalnTtouv TN
duvatotnta va Bplokouv Ta TTAVTA CUYKEVIPWHEVA O€ €va onpelo (one stop shop)
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- H Coca-Cola HBC, n omola dtatnpel otnv EABetia tnv mAatdopua Qwell, pEow TNE omolag oL KATAVOAWTEG UITOPOUV va
napayyeilouv NAEKTPOVLIKA Ta TTpoiovTa Tou opiAou, amoteAel Tov 0dnyo yla Tov Optho.

H mAatdoppa mpolnrpxe tnG Kplong, OUWG N onuaoia mou anéktnoe otnv navénuia odrnynoe tov OO o€ TEPLOCOTEPES EMEVOUTELG OE QLUTNV, EVW OTIWG
ExeL avadepel o emikedalng tng Coca-Cola HBC, Zopav MmoykvtdvoLtg, o OAog e€eTalel To eVOEXOUEVO aVAAOYWV EMEVOUCEWV Kal 0€ AAAEC XWPES Kall
eTOLUAlEL TTAATDOPUES Kal o€ cuvepyacia pe tnv Coca-Cola Company.

Méoa oto 2020 n Coca-Cola HBC e€ayopaoce 10 20% tng avotplakng startup Alfies: mpokettat yta NAEKTPOVIKO GOUTIEP LAPKET TToU Ttapadidel Tig mapayyeAieg
HEoa o€ 60 Aemta.

H idwa n Coca-Cola Company dokipalel mhatdpoppeg D2C (direct to consumer) otn Aatwvikn Apeptkn (Coca-Cola En Tu Hogar), n onola onpewwvel dSuprdplo
pUBUO avamtuéng o punviaia Baon.

- To avtinaAov 6£o¢ tn¢ Coca-Cola, n Pepsico, péoa og €va pnva amno tnv ekdnAwon tng mavdnuioc dSnuovpynoes Vo D2C
nAatdoppuec, tnv PantryShop kat tn Snacks.com

- n Heinz &ekivnoe tov Amnpilo oto Hvwpévo Baaoilelo tnv mhatpoppa D2C «Heinz to home». MAAwota, evw 0 0TOXOC ATAV va
AELTOUPYNOEL IPOCWPLVA N TTAATPOPHA AUTH, OL OKEPELS TTOU UTIAPYXOUV ELvaL VO LETATPATIEL OE POVLIULN UTtNPETLA.
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Tdon D2C

Evtog cuvopwv yivovtal mA€ov KAmola BrApata Kol pog tnv kateuBuvon tou D2C.

IO WpLUN TpwToBouAia og auto To eminedo eival To NAEKTPOVIKO Katdotnua scarletbeauty.gr mou €xel SnULOUPYNOEL 0 OAOG ZopAVTH Kol
TIOUAGEL KAAAUVTLKA.

n etalpeia avapuktikwy Three Cents, ou Eekivnoe €xovtag w¢ MEAATEC TNG ATTOKAELOTLKA TOL KATOOTHUATA Tou KAASou gotiaong, avakoivwoe
TNV €L0060 TWV MPOIOVTWY TNG OTO KAVAAL TOU COUTIEP UAPKET yLa TNV EAAGSa kal tnv Kumpo. H Sdloiknon tng oxedlalel to evdexopevo
avantuéng nwAnoswv D2C eldikad yLa Tig meploxeg omou dev Ba StatiBevtal ta mpoidvta TNg oTo COUTIEP UAPKET.

OTO KOVAAL TN ALaVLKAC Ke SU0 Tpomouc elonABe n etalpeia «Feuorivouc», n omola oTnV PO Kopwvoiol €moxn €ixe mapouaoia povo oto
Blopnxaviko catering, tpododotwvtag Ta £0TLATOPLA TPATIE{WV, EKTIALOEUTIKWY LOPUUATWV KoL LEYAAWY ETILXELPNUATIKWY OpiAwv. H eTalpeia,
EKTOG OO TNV MOPAYWYH ETOLUWV YEUUATWV YLOL AOYAPLAOHO HEYAANG aAuoidac coumep PAPKET, TtapAAAnAa mpoosyyilel ansuBeiog Tov
KATAVOAWTH), ELOEPXOUEVN OTNV KATNYopLa TNE KAt olkov mapadoonc ETOLUWY YEULATWV.

TOL COUTIEP LAPKET, EXOVTAC OTIO XPOVLa SLEUPUVEL TNV TTOLKIALO TTPOLOVTWVY Ttou SLOBETOUY, E TIC LEYAAUTEPEG ETTEVOUOELG Ta TEAEUTAL
Xpovia va yivovtal ota mpoiovia apTormoLiag Kot oTta EToLUA YeUPATA (XapakTnpLoTKA apadeiypata anoteAolv n AB BactAdmoulog kol n
Lidl Hellas), mA€ov, mépa amo TNV evioxuon Twv eMeVOUCEWV 0TO NAEKTPOVLKO EUTIOPLO, EEKLVOUV TNV TTOPOXN TPOTE(LKWY UTINPECLWV KOl
UTINPECLWV POPTLONE NAEKTPLKWY QLUTOKLVATWV.

ol eTaLpeieg meTpealoeldwy, oL omoieg AOyw TOU MEPLOPLOUOU TWV UETAKLVACEWV £idav To 2020 TIC TWANOCELS TOUC VoL ONUELWVOUV EAEVBEPN
TITWOn, EMOLWKOUV Vol SLEUPUVOUV TNV YKALO TWV TIPOLOVIWV (TpodLua, ovaks K.AT.) Ttou SLaBETOUV 0TA KATACTAMOTA TWV TTPATNPLWV
KOUOLUWV. 2TnV oucia emtBupouv va ta peTatpEPouv o€ pecaio ooUTIEP LAPKET, OTA OToia 0 KATavaAwTn¢ Oa pmopel va kavel T Pwvia Tou
TNV wpa 1tov popTilel To auTtokivnTto Tou, Stadikaoia mou dev Slapkel Alyotepo ano 15 Aemtd. MNa tov Adyo auto, n Shell oxedialel tnv
ETEKTOON TOU SIKTUOU TNG Katd 20% €w¢ to 2025 kat n BP katd 50% €wg to 2030.
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Nielsen |Q (2021)

- 10 53% twv KatavaAwtwv otnv EANada pnopel va kaAUeL Hovo TIG BacLKEG AVAYKESG O TpOdN KoL OTEYN
- eval 74% ovnOUXEL ONUOVTLKA YLa TO KOOTOC StaBlwong Kol £xel AANAEEL TG KATOVOAWTIKEC CUVNOELEC
- T0 54% adopd ATopa TTOU APXLOOV VOL OVNOUXOUV yLa TO KOOTOC META TNV ekOAAwaON TNE mavénuiag

- QLUTO TTOU XaPOKTNPLZEL TNV MAELOVOTNTA TWV KATOVOAWTWY Elval n Heylotomnoinon tng aélag tTwv xpnUatwyv mou divouv yla tTnv ayopd Twv
Baolkwyv mpoiovtwy dtatpodng Kal oritiol

2tnv epwtnon nwc dtaxelpilovral Ta £€0da yla idn couTEP LAPKET:

10 51% 6nAwvel OtL Ba aAAAEEL LApKA EAV AUTH TIOU ETTEAEYE TTPWTA AKPLBUVEL,

10 48% emiAéyeL poiovta ou dev unepPBaivouv Tov npolmoloyLlopod tou,

10 42% &nAwvel otL ayopdlel O,TL BplokeTal oe poodopd aveEapPTATWS LAPKAC KOl

10 37% OtL tavta avalntel mpoiovta WOLWTIKNG ETIKETAC.

- emumtA€ov to 2020, mpwTtn Xpovid tnS IwNng Hag Ke TV mavénuia, wg avtibpaon otnv avénon Tipwyv to 56% dnAwvel otL ayopdlsl povo ta
Baolkd, EVw TTOAU ONUOVTLKO €ivol TTAEOV OTL TO 57% KAVEL Epeuva oyopas Kol LAALOTA HEow ALadLktuou, KaBw TTAEOV TTOAAA COUTIEP UAPKET
SLaBETOUV NAEKTPOVLKA KATAOTUATA.

-yl KOs 1% av€non tng TG Twv Baoctkwv EL6WV 0OUTIEP LAPKET, KaTaypAdeTal HeElwaon Tou Oykou MwWANCEWV 2,5%, evw TIAVW aTto Toug
HLOOUC KATOVAAWTEC oTpEPovTal oTnV ayopd AAANG LAPKAC Ao auTh Tou cuvABwc potipovoay, AV N TIMA TNG avénBetl
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Sales

H 4n Biopnxavikn Enavaotaon Kai to PEAAOV TnE Epyaaiac

01 teXvoAoyieg Tng 4ng
Biopnxavikng Enavaotaong
petaoxnpatifouv

Tov TpONO Kal TOV XWPO
nou epyalopacte

To avTIKeipevo noMwv
enayyehpatwy

Ti¢ 6€€10TNTEC NOU NPENE]
va dlaBetoupe

H teXvoAoyIKa aventu-
YHEVN EMIXEipNON

Evowpatwvel TV Texvoloyia
otn A€moupyia tng

Eival
2 avOPWNOKEVTPIKN

Eival euéAIKTn Xwpi¢ auotnpeC
IEPAPXIKEC HOPEC

PYOMOZ AYTOMATOMNOIHZHZ
Aiapolpacpoc epyaciac Bacel xpovou (%)

AvBpwnoc [l Mnxavéc

2018 |
2022

2025 |

0% 50%

MHIH: ZEB

2026

01 VEEC TEXVOAOYiEC 0dnyoUV
0€ VEEC BETI0TNTEC
J O1 YnWIAaKEC TeEXvooyieg

dnpioupyolv véa enayyéApata
ka1 BEaelc epyaaiag

Au€avetal n Zhtnon yia avBpwnivo
'/ duvapiko uWnAwv npocoVIWY

85%

wv B€ogwv nou Ba unapxouv 1o 2030
dev xouv dnpioupynBei akopa

70

(]

wv EnIXelpnoswy xpeiadovial
npooBacn o€ VEEC NnyeC
TaAEVTWY

40{|c10

Beoeic epyaciac Ba petaoxnpaTioToV
€€armiag tng TEXVTAC vonpooUvng
Kal TOU QUTOHaTIopoU

Me th Snpioupyia VEwv
€nayyeAPAaTwWY NPoKUNTE
aVAYKN VIO CUYKEKPIPEVES
detiotntec

50.000.000

VEEC BEOEIC £pYaOiac OXETIKEC
JI€ TNV TEXVOAOYIa Kal

5.000.000

BE0EIC OXETIKEC E TOV KAGGO
¢ (Ppovtidag uysiac avapévetal
va énpioupynBolv we to 2030.

250.000

Boeic yia data scientists
Ba £xouv avoitel pExpl 10 2024
otnv Eupwnn.

Ia KGO 1 eKat. SOUAEIEC
nou xdavovtal, GAAEC 1,75 €Kat.
douAei&c Ba dnpioupynBolv
ano 1o 2018 we 1o 2022.

H 100pponia texvoAoyiag
Kai avBpwnivou napdyovta
NPOCYEPEL..

1 MeyaAltepn akpifeia aAAd
kal euehiCia

2 Anodotikdtnta

EUkoAn kal Gpeon npooappoyi
o€ PETaPoAEC Tne ayopac

Avantu€n véwv IKavotitwy
ahAa kar e€s16ikeuon Twv
epyalopEvuwy

Evioxuon tng 1kavonoinong
Twv epyalopéviuy

HKAGHMEPINH

0TO HEANOV ekTLpATOL OTL Ba eTKpaATHOEL TO crowdsourcing, N eEWTEPLKN
avaBeon kaBnkovtwy, mou apadootakd ekteAoUvVTAV Ao UTIAAANAO N
epyoAdfo, o€ pLa peyaAn opada eBeAdoviwy f pia KOWwoTNTA, LECW OVOLKTAG
POoKANONG.

Ol VEEG Texvoloyieg e€eAlooouv TNV avBpwrtvn epyacia, n €vvola Tou
«ypadelou — xwpou gpyaciac» SleupUveTal pe TNV TNAEpyacia, evw ta
POUTIOTIKA CUCTHLATA KoL OL «EEUTIVOL EPYACLOKOL XWPOL» AUTOMOTOTIOLOUV
Epyaoieg pouTivag.

eudavilovtal cUVEXWC VEQ ETTAYYEALATA, WG TA TTAEOV AVATITUCCOUEVA, T
orotla LOALS Alya xpovia rtplv Sv uTtipxaV, OTwE oL avaAUTEC SedopEvwv
(Data Analyst and Scientist), ot eldwoi texvntg vonuoouvng (Al Specialists),
pHNXavikAG pabnong (Machine Learning Specialists), palikwv 6edopévwy (Big
Data Specialists), ndLakol papketivyk kal otpatnytkng (Digital Marketing
and Strategy Specialists) kat yndlakol petaoxnuatiopov (Digital
Transformation Specialists), kaBw¢ kat ot pnxavikot poumnotikng (Robotics
Engineers) kal FinTech (FinTech Engineers)

enayyeApata ta onoia mephapfdavouv “enavalapfavopusva kabrnkova,
OTIWG OL XELPOTEXVEG, OL TEXVITEC KAl OL XELPLOTEG BLOUNXOVLKWV
EYKATAOTACEWY, OVTLLETWTTI{OUV LPNAOTEPO KivOUVO aUTOUATIOMOU ATt
0,TL TA EMOAYYEALOTA YLO TOL OTIOLAL ATTALTOUVTOL TIPONYUEVEC YVWOTLKEG KOl
OUVOETEC KOWWVLKEG KoL CUUTIEPLPOPLKES SEELOTNTEG, OTIWG ElvaL T
avwTtePA SLEVOUVTIKA OTEAEXN, OL EKTIALOEUTIKOL, OL EEELOIKEV UEVOL TIWANTE,
TA EMOYYEALQATA TNG UYELAG KO TWV TEXVOAOYLWV MANPOodOPLKAG KoL
ETUKOLVWVLWV

n eknaidevon Ba e€eAioostal mapAdAAnAa e Tov epyactako Bio, evw
avOPWTILVEC LKAVOTNTEG OTIWG N davtacia i n evouvaicOnon Oa
armoSelXOoUV ONUAVTIKOTEPEC ATtd AANEG, OTATLKEG SEELOTNTEC
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IvotitoUto Epeuvag YUYKPION HEONC ETNOIAC KATA KEWYAANV
Aavepnopiou KatavaAwong o€ Bacika €idn diatpowne
KoatovaAwtikwv METABOAH
AyaBbwv 2024 2009 2023 2009/23
®pE0KO yaha NANPEC (o Aitpa) 435 251 -42%
Ehaiohaso oe hitpa) | 147 | 96 | 35%
Mooxdpi (cskAd) | 186 | 122 | 30%
oo R -
Wapia cekihd) | 125 | 85 | 3%
e e =
Tupi cexihd) | 163 | 120 | 26%
ATo tnv €peuva tou IEAKA mpokUTTEL EMiong onuavtikn avénon tng Motateg (cewhd) | 390 | 294 | 25%
darmavng yla tnv €otiaon kot 6n yo tnv ayopd payntou GE MOKETO Noptokdhia (cewhe) | 201 | 154 | 2%
Apvoespipia (og KIAG) -20%

H péon etnota katd kedpaAnv darmadvn yla ayopd dayntol o€ MAKETO Wi (o€ KIAG) 4%
Kal yla Tnv ayopd ¢payntol (amo taxudayeio) dtapopdwOnke oe
151,90 evpw t0 2023, 0XeSOV TPUTAACLA O CUYKpPLON UE To 2009 otav
Atav 53,48 supw

H avénon eival onpavtiki kol oe cuykplon Ue to 2022, 39%, Kabwg
ToTE €ixe SlapopdwBei og 108,89 supw

MMHIH: IEAKA
H KAGHMEPINH
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EAZTAT 2024 T{POGC TWV KATAOTNUATWY ALAVIKAS TwAnong PwLou,
OPTOOKEVAOUATWY, Aotmwv 6wV aptorotiag Kot {oxapomAQOTLKAC

2019: 584,57 ekart. eupw

2020: (Aoyw COVID-19) 528,49 ekart. eupw
2021: 612 ekart. EVPW

2022: 727 skart. Evpw

2023: 795 gkart. Evpw

2024: 880 gkart. Evpw

2026

- 2NUOVTIKO HEPOC TOU T{ipou, TOCO OTNV KATNYyOopLa TOU APTOU
KOLL TWV OPTOOKEVOOUATWY 000 KOl OE QUTHV TWV YAUKWV,
OTTOCTIOUV ATtO TN PLOTEXVIKA OpTOTIOLLa KOL OTTO TAL OLULY WG
(axaporAaoteia aAuoidec peyaAwv PLOPNXOVIKWY ETALPELWY,
omwc¢ 1o ArtoAAwviov (KapapoA€ykoc) Kot «Beveétnc»

- Evw aAuoidec deixvoup auéntikég Taoelg: TepkevAng (25
Kataotipata), Koopkov (6 kataothpota)

Lionakis@aueb.gr 271/232



mailto:Lionakis@aueb.gr

Ertitpomnnig Emonteiog ko
EAEyxou MNatyviwv (EEEN)

Ta pey€BN TnC ayopadc fuxspo'uv naryviwv

2023

EYNOAIKOE
TZIPOX (TGR)
OMAn (npakto- 6.7
z b
peia kai VLTS) AIS. EYPQ
Aaxeia 340’4
EKAT. EYPQ
INnnOdpopog 36
EKAT. EYPQ
AIGSIKTUAKEC 2]
ETAIPEIEC AlS. EYPQ
Kalivo 2
AI. EYPQ
ZYNOAO 36
AIE. EYPQ
AIA®OPA
ENANTI 2022 23%

2026

Me apeiwto puBuo cuvéxioe kat to 2024 (avénon 7,8%)

** k€pON Kol ptovouc ou KataBARBNKoV 0TOUC TTOLKTES KoL
QUTOL YE TN OELPA TOUC TA EMOVATOTIOBETNOAV OE TUXEPQA
riayvidila, to 2024 SwapopdwBnke ota 15,6 dLo. eupw
gvavtl 14,4 dio. supw 10 2023, avénuévo kata 8,5%

- 2TNV MAEUPA TWV KEPSLOUEVWV ATAV KOL TO KPATOC, KAOWC

UTTAKE ota Topeia tou 1,025 810, eupw armod Skalwpota Ko
arno tn popoloyia ota KEPON TWV TTALKTWY
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Shein kot Temu...

EAANviKA ZuvopooTmovdia Epmopiou kat Emiepnuoatikotntag (2025)
Evag otoucg 5 EAAnveg Ywvilel amod Shein kat Temu...
- avénon tou tlipou Toug katd 50%
- 10 2024 ot EAAnveg €kavayv tlipo o€ Shein kot Temu mou ektipdtal OtL Bploketal HeTafl Twv 529 ekat. Kal Twv 627 gkat. Evpw
- oL MAaThOpUES amoppodnoav Eva MOCOCTO MOV Kupaivetal anod 17,6% €wg 20,9% Twv NAEKTPOVLKWY ayopwV Ttou €ywvav otnv EAAGSa

- 0 O0yko¢ otnVv EAAGSa eival TETOLOG TToU £dePE TN XWPO HOG oTnV Oydon B€on TaveupWTIAIKA yla ayopEC armo To Temu Kal 0TNV TETAPTN yLa
ayopEG arod to Shein

- xaOnkav amno 4.725 €¢wg 5.601 B€oslg epyaoiag

- xaBnkav amno 11,6 éwg 13,8 ekat. eupw o€ GOPOUG

- xaBnkav 30 €w¢g 35,5 ekat. eUPw o€ ACPAALOTIKEG ELOPOPEC

- xaBnkav 7,6 €w¢ 9 ekat. eupw o€ POPO ULOOWTWV UTINPECLWV

- XaBnkav 6,5 ekat. Eupw o€ SACUOUG
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Only fans...

Financial times (2025)

H mAatdoppa OnlyFans, katéBale pépiopa 701 ekart. SoAapiwv otov LOLOKTATN NG, Tov OUKPAVOUEPLKAVO ETILXELPNUATIO AgoVivT
PavtBivoki

- €006a 7,2 610. SoAapiwv amnd cuvdpousg (6,6 dio. to 2023)

- SLévelue 5,8 810. oTOUC SNULOUPYOUG TTEPLEXOUEVOU

- H etalpeia dtatnpouoe oto TEAOC TOU OlKoVOopLKOU £€Touc SltaBatpa 808 ekart. SoAapiwv, amaoxoAwvtacg HOALS 46 Atopna

- H etalpeia avadepel «onuavtikn avantuén kat kepdodopio» Adyw tng avénong T000 TwV XPNOTWV 000 KAl TWV ArmodoxwVv TwV dnuLloupywv
- To 2024 oL hoyaplacpol dSnuiouvpywv auéndnkav katd 13% o€ 4,6 ekat., evw oL Aoyaplacpol Twv xpnotwv aviABav os 377,5 ekart. (+25%)

- Ta éco0da €édptaocav to 1,4 dio. doAdpLra, pe tpo opwv KEPSN 684 ekatoppLpLa

H katdotaon neputAEXOnKe £TL MEPALTEPW ME TNV EL00SO TN TEXVNTAG VONOOUVNG...

- moAAol «dnuoupyoi» apxloav to 2024 va xpnolpornolouyv bots yla va anavtouv o€
pnvopata

- n b n matpopua mpowbnoe tn xprion Al HEocw cuvepyalOUEVWVY UTINPECLWY
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2023 (WEF) Mé&AAovV tnC epyaciog

-n Al Ba 06nynoeL to 41% Twv ETALPELWV OE LELWON TOU €PyaTLKOV TOUG duvapLkoU €wg to 2030
- Ba dnuoupynBouv 170 ekart. veéec BEoelg epyaoiog, evw Ba onuelwBel anwAela 92 ekat
- 10 70% Twv emxelpnocwv Ba emikevipwBel otnv avalntnon epyalopévwy miou Ba BeAtiwvouy tnv Al

- 10 62% Ba eoTLdoeL oTtnV POSANYP N ATOHWV HE SeELOTNTEG TTOU UImopoUV va cuvAUACTOUV UE Ta EPYAAELD TNG TEXVNTAG
vonuoouvng

2026 Lionakis@aueb.gr
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Me TO TOCOOTO TNG avepyiag ota aoTika kEvtpa tng Kivag oto 5,3%...
ntoAAot BéAlouv va yAltwoouv TI¢ ABOAEC EPpWTATELS TWV YUPW TOUC 000 Paxvouv yla SoUAELd...

Mo aUTO KoL OTLG LeYAAEC TTOAELG epdavilovTtal xwpol tou Touc divouyv pia Avon:
XwpPOoL 1o ENMLTPENOUV GTOUG avOpwWIoUG va uTtokpivovtatl 0tL SovAsvouv

Financial times (2025)

OL ETIXELPNOELC AUTEC XpewvVouV Ttepimou 30 pe 50 youav tnv nuépa (4-7 dSoAapla) mpoodEpovTac XwPous
ypadeiwv, Wi-Fi, kad€ kol peonpepLovo

-6\ elval oxedlaopéva ya va Bupilouy Eva TPAYUATIKO EpyAoLokO TepLBAaAAov
- avolBETOUV PaVTOOTIKA projects oToug EAATEC TOUC KAl VA TIoPLKoAOUBRcoUV TNV EKTEAEDH TOUC
- KATOLOC UImopEL va mpoorolnBet otL eival StevBuvtc pe to 6k tou ypadeio

- KOOTilel PONVOTEPA OO TO VO TIEPVAG TN HEPA OE KAPETEPLEC & HOUOEL
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MBA

POAOL-KAELSLA YIO TOV HETAOXNHATIOUO TWV ETUXEIPNHOEWV
- EAAGSa

Moocootd %

Mevikol kau
Aettoupyikol
AleuBuvtég (2)

AvaAutég Business Ewdwkol T
Intelligence (14) von poouv):]‘g]mf
N < unxavmﬁc paenong

Ewdikol Avepwruvou
Auvapikot (15)

Project Managers (18)

Chart: KaBnuepivr] » Source: WEF « Created with Datawrapper
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2023 (WEF) Me&M\ov tnc epyaciog

Ae€l6TnTEG TIou Ba au&nBolv éw¢ Tto 2030 - EAAGOQ

MNoocootd %

AVOEKTIKOTNTA Kal eueAlEia 73

EvouvaioBnon kal evepynTikn akpéaon 67

AVOAUTIKN OKEWN 67
Hyeola kal KolvwVviKn eruppon 60
ANHUIOUPYLKY) OKEYN 53

Chart: KaBnuepivn « Source: WEF « Created with Datawrapper

2026 Lionakis@aueb.gr 278 /232



mailto:Lionakis@aueb.gr

2023 (WEF) Me&M\ov tnc epyaciog

EtTrayyeApaTIKEG OECIOTNTEG TTOU B augnBouv £éwg 1o 2030 -
EAAGOQ

Il Augnon %

TexVOAOYIKOG YPAUHATIONOG
MepiEpyeia kail O1G Biou padnon
Al kai peydAa dedopéva 79
ANUIOUPYIKN OKEWN 7

2 Xe0IQOHOC Kal euTrelpia Xpriotn Kl

2026 Lionakis@aueb.gr
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2023 (WEF) Mé&MN\ov tn¢ epyaciag

Eunédia petaoxnuatiopou - EAAGSa

MooooTO TWV 0PYAVIOU®V TIOU CUMHETE(XAV TNV £€peuva avapuévouv OTL Ta eUNedla Ba
eUNMod(couV TOV HETACYXNHATIONO TOU OpYyaVIOHOU TOUG

Aduvapla
MPOCEAKUONG
TAAEVTWV OTNV
etaipela pou (21)

Kevd delotiTov

otnv ayopd epyaoiag

OpyavmTIKN (58)

KoUAToUpa Kat
avtiotaon otnv
aAAayn (26)

Avenapkig
Katavénon Tov
sukalplav (32) ASuvapla
TPOOEAKUOTIG
TOAEVTOV OTOV KAQG0
(53)
Chart: Ka@nuepivn « Source: WEF - Created with Datawrapper
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Oupidec mapaiapnc
- Méow Bupidwv mapadidetal mAEov 10 40% TwV SepATWY
- Amto ta 255 lockers og 30 onpueia to 2021, otic 270.000 o€ 5.300 pEpn onuepa

OUYKPLTLKA TTAEOVEKTAMOTAL:

- Sleupupévo wpaplo sEunnpetnonc (akopa kot o apyleg, ZapBatokvuploako — 24/7)
- gUKoAn mpoofaon

- eguelitia otnv e€umtnpetnon (xwpic kat’ oikov 6€opeuon)

- amoduyn oupadc o kArmolo taxudpopeio (yia apalafn r; amootoAn)

- duvatotnta eMoTPoPnC

Box Now: 163.000 Bupidec (6£€oelc) oe 2.200 onpeia (emévduon 28 ekat. Eupw)

Skroutz: 58.000 Bupidec oe 1.962 onueia (otoxoc va Eemepdoet ta 2.300 onpeia 1o 2026)

ACS: mavw armo 50.000 Bupidec o 1.200 onpueia (otdX0G TNC €TALPELOC £lval 0To TEAOG Tou 2025 0 aplBuOC
TwV Bupidwv va eivatl 60.000 kat to 2026 va Suthaciaotel pe emevduoelg 15,5 ekat. Eupw)

H naykoopio ayopd avtopatonotnpévwy Bupidwv untoAoyiletal o€ 2,9 dio. SoAdapla kat mpoPAEmeTaL
oTL uExpLto 2035 Oa ptdoel ta 10,8 610. SoAdpLa, «TPEXOVTACH LE LEOO £TROLO pUOUO avantuéng 12,82%

Shutterstock, 2025
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MBA

Maykoopo Zuvedpro Toupiopov, 2025 (WTTC)

- To 2024 o kAddoc umtooTripLEE ToV aplBUO — pekOp TwV 357 eKat. BEcewv epyaociac MOyKOOULWE
- Oftoc npoPAEnetal va urtootnpiéel 371 ekat. B€oelg epyaoiag

- Tnv enopevn dekaetia mpoPAEnetal va dSnuloupynoet 91 ekat. VEOUC POAOUG, AVTLTPOCWTEVOVTOC Hia OTLC TPELG VEEC
B<€oelg epyaciac mou SnULoupyouvToL TTAYKOOULWG

- 'Ewg to 2035 n maykoopla Atnon yla epyalOpEVOUC OTOV TOUPLOUO Ba Eemepdoel TNV TPoodopa KATA TIEPLOCOTEPQ
amno 43 skat. atopa, adrvovrag tn Stabecipotnta pyatikol dSuvapikol 16% katw armod ta analtovpeva enineda
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MBA

Maykoopo Zuvedpro Toupiopov, 2025 (WTTC)

JOpdwva pe tnv €kBeon touv WTTC..
- 0 kAadoc tnc plhoteviag avTlHeTWTEL EVA AVOLEVOUEVO «KEVO» 8,6 £KAT. EPYAIOUEVWV

- Ou Béoelg epyaoiag xapnAng ewdikevong, oL omoieg mapapévouv Kpiolpeg yla tov kKAado, Ba mapapeivouv ol mio mepL{NTNTEG, UE TNV
TPOPBAETTOUEVN AVAYKN VL0 TIEPLOCOTEPOUC Ao 20 ekaT. EMUTAEOV EPYA{OUEVOUCQ

- OuL Béoelg mou Paocitovtal oe peyaho BabBuo otnv avBpwriivn oAANAETidpacn Kal oL UTNPECLEG Tou Oev pmopouv eUKOAA va
autopatomnolnBbouyv, Ba napapeivouv og uPnAn NTnon

- n npokAnon autn Ba ennpedocel Kal T 20 LEYAAEG OLKOVOULEG, HE TIG HeyaAUTEPEG eAAeLPELG epyalOUEVWV OE QTOAUTOUG aPLOIOUG va
npoPBAénovrtal otnv Kiva (16,9 ekat.), otnv Ivdia (11 ekat.) kat tnv Evpwrnaikn Evwon (6,4 ekat.)

- n loanwvia Ba &gl tnv mpoodopad epyatikol duvaukou va Bploketal 29% kdtw amo ta enineda {Ntnong to 2035, evw Seltepn otov
KOOMOo akoAouBei n EAAGda, n omoia Ba Bpebel aviipetwnn pe eva EAAELUpa epyalopEVWVY O oxEon e TN {Ntnon vyoug 27%

- Xe anmoAutoug aplBuoug, onwcg npostdormoteil to WTTC, otnv EAAASa Ba «avalntouvtaty 290.000 epyaldpevol TNV EMOEVN SeKaETIO
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Sales

H EM\@da wc «mpolov»

2026

H eikova tng EAAGSac v teAeutaia dekaetia

H EAMGda we tonog Y€ pia KNipaka and to 1 pexpi to 10, onovu o 1 ival kaBoAou suvoikn kai To 10 noAl suvoikn, H EAAGSa we acpalng
16TopIKOU EVBIGWEPOVTOC nw¢ 6a Bubpohoyolaate Tnv eviunwon oag yia tnv EAAGSa atoug napakdtw TopEic: NpPoopIGPOC
87 86 87 8,5 S 8,3 0 Zuvtehsotnc ASIKTWY yia tny EAAGSa anotsAsital and pEgouc 6pouc 10 TIHWY nou 69 7,0 7,1 6.9
cupnepihapBavouv tov BaBpo nou ol £pWINBEVIEC avTIAapBavovTal suvoika tnv EAGSa o 64 64 o -
51G(opouc TopEic. To OKop ToU YeVIKOU ouvisAsatn £xs1 auénBsi kata 0,8 Babuolcg ano 1o 2013,
HE TIC pEYUAUTEPEC BEATIWOEIC VO KATAYPAWPOVTAl TN GUVOAIKA EVIUNWON TNE XWPAC, GTNV
avtAnyn yia v EAAGSa we agpahn npoopIcpo Kal GTny NPoontiKn ENEVOUCEwWyY
os eMNVIKEC eTalpeiec. 13 "5 20 22 23 24
13 15 200 22 23 24
H EAAGST WG TONOG EUNTAIH e To eAANVIKO Kpaoi
R yia v EAAGSa
(PUaIKOU KaAhoug 6,7

6’56,'6 |

4
20 22 23 24

13 [ 61

15 [ 64

20 | 70

2 I 73 CER

2 2

"4 _ 7.1 Enévbuan o eAANVIKN £Talpsia
4,7 47 48 =

il

13 15 20 22 23 24

8,5 8,3 86 85 85

1918

6,7 6,7
13 715 20 22 23 5

EAANVIKO (paynto
75 75 16 1.6 16

13 15 20 22 23 24

01 EMANVEG WG H EAAGDa wE oUppaxog Alakongg otnv EAAGda LUVOMKO OKOp
pIAOEEVOI avBpwnol Twv HMA oto NATO

7,5 7,5
75 75 7,6 75 76 373 5 74 D

7,4
7 7,0 7,0 72 7,3 + A 7,2 7,0 7,0 703 701 72,4 72,9 73,1 71,1
5 200 22 23 3

24 13 15 20 22 23 24 13 715 20 22 23 24 5 20 22 23 24

Mnyn: Nanos Research, S1a8IKTUAKN avTINpoownEUTIKA SNIookonnan pn meavotitwy, 23 [ 28 AuyoUdtou 2024, dsiypa= 1.275 AjiEpikavol

13
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ASIKTNC IKAVONOINONC EMNICKENTWY

10,2:. 187,8%’ ‘80,5%’ 64,5%,

ZYNOAO »
EAAAAA lonavia Itahia Kpoatia Toupkia
Ikavonoinon ano . . : .
10 TOUPICTIKO NPOIOV AvtiAnyn ac@aAsiac Kaipikég ouvOnkeg
lonavia | 50,0% 81,4% . 86,7%
oo | 940% W | 813% WEEEEEE | 845% Wmmmmm
Kpoatia | 971,0% 89,0% 93,0%
Toupkia | 92,6% 17,0% 94,29

MHTH: Year to Date 2024. Mabrian Travel Intelligence
H KASHMEPINH
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H Red Bull ota mpwta tng
Brjpata "métaye" adela KoutakLa
O€ TIOAUOUXVAOTA ONUELa OTIWG
TIQVETILOTIHLA KaL TIApKA yLa va
SnuLoupynoet tnVv Yeudaiobnon
OTL OAOL TO Ttlvouv én.

2026

W -:)U’l_‘! ‘:,l(' ro

S0P on my ownl

AOPOL

EYPIEMATOL

_.:“Shopping carts with,
different meanings

g
v
2
Q.

EAEMENOE
AEPMATOAOTIKA
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MBA

TEpAXLOL TLU CUOKEVaoLag TLU TEMOXiOU
(17+17 wpo)=34 121 0.3559
40 13.29 0.3323

£y EKNAHKTIKH AQAIPEZH NAEKE
TPHIOPA AIANYTH 5 -

MEMBPANH POD L% pe my 1% axképa kar o€ mo kpua mAvor

WALPINE S B

—-—ii A
- ‘\(i‘:’ <
“——-___ﬁ_

e e ——

RO R
ARIEL CAPS ALPINE
17+ 1Tvep

| ARIEL CARS AL e
I . 1210 ¢/

Ul .. 13,29 €

Lionakis@aueb.gr 289/232
2026



mailto:Lionakis@aueb.gr

X

ChatGI . ChatGI Eurobe . Exete « E NBGi-! | /o) Villasir | /o) VillaTe | /9) Messac | /o) Apartm | B. Petridi ‘P Facebc . MwArc > Xto Evag ¢ «Exou - Bell X + N4

ey (& @ belisarioviscount.com

B Gmail > YouTube [Aj Maps

MENU / PRICE LIST

Belisario Viscount

The World’s Most Preeminent Spirit.

Reserve 1,000,000 €
One of 33 reserve bottles decanted annually. Vintage 1,330,000 €

: : s s Upon Request, Historic reserves are released. A
An investment in the world’s finest spirit.

very limited library of previous reserve bottles
: ; are maintained. Includes a bottle of the current
Each year we craft a unique vintage. As a

o : ’ reserve and all future reserves created. As
recipient of a reserve bottle. You will receive a

s featured in Lucifer.
complimentary bottle of every new reserve

created.

New Phytologist -...pdf ~ ~

-. q. = === m
i £ Search H q ) X w e |

Wedding 1,500,000 €

Upon Request. A wedding set.is decanted from
the reserve. A matching set of Bohemian Crystal
is created for the wedding party. Including a
honeymoon bottle, two parent bottles, and
twelve bridesmaids/groomsmen bottles. All

recipients will receive all future reserves for life.

o x ~ a2 T Dt

Show all

4:35 PM
1/20/2023

X

6
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Cc 25 pasottiombrelli.com/en ¢ Relaunch to update &

B Gmail » YouTube BN Maps @ Adobe Acrobat 3 All Bookmarks

-

SZ%MWQZ SHOP

SINCE 1956

SRR (TR 1 AT

BEST SELLERS

(™)
)
)

.00 € 390.00 € 310.00

PASOTTI OMBRELLI

742PM
102072024 &

Q Search A d@ A DY @

2026 Lionakis@aueb.gr

291/232


mailto:Lionakis@aueb.gr

MBA

" G 'YOUR WAY
TO SOMEONE
SPECIAL?

aMISSED yEud

f"‘,‘y\.’ e
A DYPER ey l"—_ 3

Wy

/ ~TOBLERONE

llllllllllll

DISCOVER NOW

P

-

Shop Now

2026

FIGHTING IS
INEVITABLE.

AT LEAST YOU'LL SPEND
THE NIGHT ON A COMFY COUCH.

KLIPPAN Sofa

$249.00

Lionakis@aueb.gr

8 Q birkin hermes
YoLyic

T

Q,  birkin hermes O

All  Images Videos News Maps Books

A
birkin bag -

/ 'y
. AN &

= & g god -ﬁ

Ads - Shop birkin hermes

—l
Al -
[ i e 1T
= ——l

Hermes -

2020 pre-...
owned mini
Quelle Idole

Hermes - pre-
owned Kelly...
25 two-way

bag - Damen -

€75,544.00

bwned Birkin
B0 handbag -

35,361.00
arfetch.com
€12.00 deli...

€121,213.00
farfetch.com farfetch.com
+€12.00 deli... +€18.00 deli..
Used Used

Hermeés Produ... Material

Hermes Kelly Genuine Le...

( AN
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’

. @i@% facebook.

To challenge the status quo. To refresh the world and inspire To give people the power to build
To think differently. moments of optimism and happiness. community so that we can bring
the world closer together.

BT Microsoft HARLEY-DAVIDSIN Go gle

To empower every person and organization To fulfill dreams of personal, To organize the world's information and
on the planet to achieve more. All-american freedom. make It universally accessible and useful.

Dlenzp T=SLE

To create happiness for people To accelerate the world's transition To inspire and nurture the human spirit
of all ages, everywhere. to sustainable energy. - one person and one cup at a time.

2026 Lionakis@aueb.gr 293 /232



mailto:Lionakis@aueb.gr

2026

e A

9.
Pade €1

TTPETTEI:

N ELHXOTE PLALKOL
Euyevikol

KxOoxpol
EMDOVIOLLUOL-TTEPLITOLIMEVOL
[priyopot

TuTTKOoL

['VWOTEC

2ilyoupol

NX HAXME

Nt XXMOYEAXME

= 2 8 N O U A& WN =

AEN TTPEITEI:

N eluxoTe iAol
KOAXKEC
ATTOOTELPWHMEVOL
MOVTEAX
TOXTITOOUANDEC
TUTTOAXTPEC
«ZEPONECH
ATTOALTOL

N MIAXME TTOAD

NX XXOKOYEAXME
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MéAoc Akadnuiag ABnvwv (2025)

Tov kaBnyntn MNavvn Znpdo e€elee n Akadnuia ABnvwv wg avtemotéAAov HEAOC, €€ EAAAVWV ETLOTNAUOVWYV TOU
eEwtepkol, TNC I Taénc twv HBkwv kat Kowvwvikwy Emlotnuwyv tng Akadnuiog, otov Topea Twv OLKOVOULKWY
Emiotnuwy, avoyvwpilovtog He auto Tov TPOTo TNV tpoodopd Tou.

O lMNavvng Znpaocg yevvnbnke 1o 1926 otnv ABrva, yovoc eUTTOPNG OLKOYEVELAC, N EUTTAOKK TOU OpwC otnv EMNON
TOV avayKaoe o€ NAKia 20 ETWV va LETOVAOTEVOEL 0TN ZKWTLa, OOV Kal armodoitnoe amno to MNaveniotn Lo Tou
ESwuBoupyou, Kat ev cuveXela TIPOXWPNOE TNV EPEUVNTLKNA TOU Ttopeia oTo Ttedio Twv SLEBVWV OLKOVOULKWY OTa
TIOVETILOTA LA TOU MAVTOECTEP KoL TOU 2EDLAVT.

Htav o mpwtoc emikedaAng tou 2upBouAiov OkovouLKwV Epmelpoyvwpovwy, evw to 1997 pe tnv mepidnun
€KOEON TOU ATOV O TIPWTOC TIOU TIPOELOOTIOLNTE YLA TLC AVTOXEC TOU Al0PAALOTLKOU CUCTAMATOG, XWPLC SUCTUXWC
VO ELOOLKOUOTEL.
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