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O TOPENG TWV UTINPECLWYV ATIOTEAEL LaL OO TLG KUPLAPXEG KAl TTAEOV ONUOVTIKEG OLKOVOUULKEG SUVAUELG
O€ TIOYKOOWLO eTinedo, evw mapAAANAa oL TIPOKTLKEG S10ikNoNG Kol LAPKETLVYK OTOV TOUEQ AUTO
QVaTTUGooVTOL TAXUTATA Kal EEEAICOOVTAL CUVEXWC TIPOKELUEVOU VO OVTIUETWITIOOUV ETUTUXWC TLG
TIPOKANCELG TTou N dUON Kat N TTOAUTIAOKOTNTA TWV UTINPECLWY SnULoUpyoLV.

Tnv (81 oTLyUR, oL SLOOTACELG TToU £XeL AABEL N oTtouSALOTNTA TOU TTIPOCAVATOALGUOU OTNV UTthpEeaia
(servitization) ko TNG AOYLKNG TNG MAPOXAC UTINPECLWY (servicedominant logic) oto cUvolo Twv
TapeXOUevwyY ayabwyv, KabLotd Tnv Katavdnon TS MPOCEYYLONG TWV UNNPECLWY amopaitntn yla Kabe
enuxelpnon og 6Aoug Toug KAASoug Spaotnplomoinong.

YKOTIOC TOU CUYKEKPLUEVOU HaBNUATOG VOl VO KATAVOCOUV OL CUUETEXOVTEC TOV TPOTO OKEYNC TWV
umnpeowwv (the services way of thinking), Tn crtoudaldTNTA, TO €UPOC KoL TNV TTIOAUTIAOKOTNTA TNG
gunelpiog Tou meldn (customer experience), Tnv évvola Kat TNy ebappoyr the xaptoypddnong tng
gUneLplag Tou MeAAtn (customer journey mapping), tTnv eMIiTEVEN APLOTELAG OTLG UTINPETLES (service
excellence), tn BéAtiotn Sloiknon twv Stadkaowwy (blueprinitng), Tn ormoudaldtnTa TOU AVOPWITLVOU
Tapayovta, meAATn Kat epyalopdévou, TV miteuén adooiwaong Kol ToTOTNTAG TOCO 0TOUG MEAATEG 600
Kal otoug epyalopévouc (customer relationship management & internal marketing), kaBwc Kot TLG
ONUOVTLKEG YVWOLAKEG, CUVALEONUOTIKEG KoL CUUTIEPLDOPLKEC ETILOPACELG TOU TIEPLBAAAOVTOG XWPOU
TAPOXNC TNG UTINpeciag (servicescapes), TOGO O GYECN HE TOUG ATTOSEKTEG TWV UTINPECLWY 000 KOl O
ox€on Ue Ttoug epyalopévoug (Aoyikn Internal Marketing Orientation).

ZKomaog Tov Mabnporog

Me tnv oAOKAPWGHN TOU HaBrUOTOG Ol GUMHETEXOVTEC Oa TpEMEL:
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I. Na £xouv katavonoel o BaBog tov Tpomo okEPNE Twv UTNpeowwV (the services way of thinking) ko tn
omoudaldTNTA TOU TPOCAVATOALOMOU 0TV UTtNPEoia (servitization). Na pmopoUv va avtihapfavovtal
Kal va afloAoyoUV TIC TIOAUETIMESEG CUVETIELEG TWV LELALTEPOTATWY TWV UTINPECLWV Kal va yvwpilouv
TOUG HNXAVIOHOUG KalL TLG TEXVIKEC Slolknong autwv.

Il. Na £xouv KOTAVONOEL TNV £vvola Kol Th onpaotia tng emikévtpwong atov ehdtn. Na yvwpilouv thv
£vvola tTou design thinking Kal TwV EVUEPYETIKWY CUVETIELWVY TOU 0TN Snpoupyia afiog yia tov meAdtn.
Na yvwpilouv Toug Mapdyovteg EKEIVOUG TTOU ITOPOUV VAl 08NyHoOUV OTNV TIOPOXT APLOTNG UTtNPECLOG
otov neldtn (customer service excellence) kot Tig pe®odoug péoa amno TI¢ Omoleg UMopoULE va
Tpooeyylooupe tnv aploteia.

[1l. Na €xouv KATAVONOoEL TNV aVAyKN odalpLkng avAAUGNE KoL KATAVONOoNG TNG EUMELPLAC TTEAATN
(customer experience) kaBwg KaL TNV TIOAUTIAOKOTNTA AUTAG TNG Stadikaciog. Na pmopouv va
OXESLACOUV KAl VO XPNOLUOTIOL)GOUV XAPTEG TTOU AOTUTIWVOUV TNV EUMELpia Tou teAdtn (customer
journey maps).

IV. Na prmopouv va ebaplocouV Kal va aglomolioouy epyalsia anmotiniwaong tng Sltadikaciog mapoxng
¢ uninpeoiag (blueprints) yla tnv aflohdynon kat tn BeAtiwon tng Stadikaoiag. Na katavorjoouv tThv
wdéAela autng tng Stadikaoiag yla t BeAtiotonmoinon tng Stadikaoiag Snuovpylog Kat mapoxng tng
umnpeoiag. Na prmopouv va SLtepeuvolv TIg cuVOnKeg UTIO TIC omoleg xpetaletal vo poBole otnv
npoodnkn 1 tnv adaipeon Bnudatwy otn dtadikaaoia.

V. Na urmopoUv va KataAdBouv tnv LoXU TwV UALKWVY OTOLXELWY KAL TNV EMISpach TOU XWPOoU MAPOXNG TNG
UTtnpEeaoiag (servicescapes) OTLG YWWOLAKES, CUVALOONUOTIKEC KAl OUUTTEPLPOPLKEG AVTLOPACELS TWV
TEAQTWV Kal Twv £pyalopEVWV Kal va yvwpl{ouv ta epyaleia ekeiva tou Ba toug emitpéouy va
Slolkoouv Ta otolyela Tou ouvBE£Touv To epLBAANOV TTAPOXNG TNG UTNPECLOC.

VI. Na £(0UV KATAVONOEL TN omoudaldTNTA ToU avBpwWITLVOU TTapAyovTa oTLC untnpeoieg. Na pmopoulv va
avtidapBavovtal TG SLadopEg OTIC TPOTEPALOTNTES KL TIG TILBAVEG cUYKPOUOoELG Tou back kat tou front
office. Na elval e€omALopévoL e TN yvwaon eKelvn TTou Ba TOUG ETUTPENEL va ETUAEYOUV TN BEATLOTN
oTpatnykn Sloiknong tou avBpwrivou Tapayovta avd MepLmtwaon Kal va yvwpilouv mwe va thv
uAomoLoouv.

Mabnolakég ApaotnpLotnTeG Ko ALSaKTIKEG M£O0boL

H néBobdog Si6aokahiag eMkevTpwveTal oTtnv aAAnAenidpaon Kot Tn CUMUETOXN, ouvduadlovtag
SLoAEEeLg e avaAuon kot culnTnon MopadelYLATWY, LEAETWV Ttepimtwong (case studies), kol CUPHUETOXNA
o€ aoknoelg. OL ouppetexovreg Ba BaAouv os edappoyn Ta epyadeia mou SLOACKOVTAL, OTNV EKTOVNON
TPLWV OPOSIKWV EPYNCLWV TIPAKTIKNG EGAPHUOYAC, TLG OTIOLEC KoL Bl TTOPOUGLACOUV.

MAnpodopieg katL odnylec yia Tig epyacieg autég Pplokovtal oto eclass oTnv MePLOXN TWV EPYACLWV.
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ZupnAnpwpatikr) ApBpoypadia

AvapTtwvtal oto e-class emiotnpovika apBpa (academic journal papers), mapadeiypata (business
practice examples) kol peAéteg nepinmtwong (case studies) os eldko folder, opyavwpéva avda SLalegn.

Mé£Bodot kat Kpitipla A§LoAdynong

H afloAdynon Twv CUPUETEYOVIWY OTO HABNUA TTPOKUTITEL CUVOUACTIKA AapBavovtog urtodn Tig
OMAVTAOELG TOUG OTLG YPATTECG €EETAOELG KABWG KAl TN GUHUETOXN) TOUG OTLG aOKNOELG/epyaoiec. H
avohoyio otov TeAKO Babuod elval: ypamteg egetaoelg 70% Kal CUUUETOX OE OMASIKEC
oaoknoslg/epyaoieg 30%.

NPOrPAMMA AIANEZEQN

AIAAEZH 1: H Movasikotnta Twv YRnpeoLwv

H Znoudalotnta tou NpocavatoAlopou otnv Yrinpeoia
H Aoyikn Kol Ta Baokd XapaKTnPLOTIKA TwV YTINPECLWV
OL JUVETELEC UTWV Kol oL TEXVLKEG Aloiknong

Servitization & Service Dominant logic

AIANE=ZH 2: Customer Experience & Customer Service Excellence
H Katavonon tg Eumnelplog MeAdtn
Mapoxn Aplotng Epmetpiag yia tov NeAdtn

Avdluon Emctuxnuévwy Mapadetyldtwy

AIAAE=H 3: Customer Journey Mapping
Avdluon & Alaxeipion tng Epmetpiag Nelatn

H 360 mpooéyylon tng Epmetpiag tou Neldtn



H Alayxeipion tng Epmetpiag Neldtn

Anpoupyia Customer Journey Maps

AIANE=H 4: Processes & Blueprints

Aloiknon Atadikaclwv

H Kplowotnta tng Atoxeiplong tTwv Aladikaolwy
Anotiniwon tng Atadikaotag Mapoxng tng Ynnpeolag -

Anpoupyia Service Blueprinting

AIAAE=ZH 5: Servicescapes & Atmospheric

H loxU¢ tou Neptfdrlovtog Xwpou

Enidpaon otoug Mehdtec kot Toug Epyalopevoug

Awoiknon twv Evtunwoewv ou Anptoupyouv ta YALKA ZTolyela

Anpoupyia Servicescapes

AIAAEZH 6: People & Services

O AvBpwruvog Mapdyovtag otig Yninpeoieg

O PoAog twv Epyalopévwy — O POAoG Twv Medatwyv
Awoiknon Epyalopévwyv kot Nelatwy

EcwTteptlkd MAPKETLVYK



