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«AEN ME NOIAZEI NMOzA
AINAQMATA KAI NTYXIA EXEIZ,
AAAA AN AEN =ZEPEIx
MNQ2 NA NMOYAAZ
EINAI MOAY MNIGANO
NA MNMEINAZEIZ»

2UMBOUAR ToU George Foreman ota Taidid Tou



YHMAZIA OPFTANQZHE KAI AIOIKHZHE MQAHTQN
(1/9)

> 2ZYNAETIKOZ KPIKOZ METAZY ENMIXEIPHZHZ KAI AT OPAX

» AMEZH ENIPPOH £TA EXOAA THz ENIXEIPHXHZ

> ZQXTH EQOPAPMOIH XTPATHINIKHZ MAPKETINIK EZAPTATAI
ANO APAZH NQAHTQN
> Néa 6éon: Chief Revenue Officer (CRO) to integrate

sales and marketing

2
“\,



2HMAZIA OPITANQZzHZ KAI AIOIKHZHZ NMQAHTQN .,.._

(2/9)

Garner Research

> AyopaoTtég agiepwvouv 17% Tou XpOVou TOUG O€

OUVAVTHOEIG HE TTWANTEG/TTPOUNBEUTES
» Niyorepo armrd 5% yia KaBe TTwAnTH/TTPOUNOEUTN
> 75% ayopaoTWV TTPOTINOUV TTWANTEG TTOU divouv
TTPOTEPAIOTNTA OTNV AVOPWTITIVI ETTAPN EVAVTI

OUTOMATICHWV

» To 70% TwV ayopaoTwV Bewpei T uNVONATA TTWANRCEWYV

M OXETIKA



2HMAZIA OPITANQ2HZ KAI AIOIKHZHZ NMQAHTQN

(3/9)

Global Sales Report

> 15% ayopaoTwyv Xpnoigotroiouyv social media yia

ATTOPAOCEIG
> 50% gpmmioTevovral Linkedln

» To social selling au§avel katd 48% 10 win rate



2HMAZIA OPITANQZzHZ KAI AIOIKHZHZ NMQAHTQN

(4/9)

2uoTaon

» Anuioupyia sales teams
> EVOWHATWON EUTTEIPIOG HAPKETIVYK & TTWANCEWV

> Kafodiynon oTo «ayopaoTIKO TagidI»

0 MapkeTivyk: dnuioupyia evola@EPOVTOG
v 1m.X. Website, email campaigns, social media,
webinars, sales literature, advertising
0 NMwARocsig: BoRRdsia otn ARYN TNG AyopaoTIKNG

aTTéPAOcNG



2HMAZIA OPITANQZzHZ KAI AIOIKHZHZ NMQAHTQN .,.._

(5/9)

Sales Force Research

High Performance Companies — 2X

21evn Zuvepyaoia Tunpatwyv MapkeTivyk Kal MwARCEwV

v MApkeTIVYK TTpouNnOevel MwANCEIC Ye TTOIOTIKG aTOIXEIO
TTEAQTWV

v MdapkeTivyk Kal NMwARoeig €xouv Koivoug atoxouc kal KPlIs

v MApKeTIVYK KaTavoei TI xpeldlovTtal ol NMwAATEIS yia va

TTETUXOUV



2HMAZIA OPITANQZzHZ KAI AIOIKHZHZ NMQAHTQN .,.._

L)

Sales Force Research

21evi) Zuvepyaoia Tunuatwyv MdapkeTivyk Kal MwARCewyV (ouvéyeia)

High Performance Companies — 2X

v TMwAnoei¢ TrpounBevuel MAPKETIVYK UE TTANPOPOPIEC TTOU DIAUOPPUVOUV
TIC Opacelc MAPKETIVYK

v MApKeTIVYK poipadletal pe NMwANoEIC Kpioiua OToIXEIQ/TTANPOPOPIEC



2HMAZIA OPITANQ2H2 KAI AIOIKHZHZ NMQAHTQN m

(7/9)

> OINQAHTEZ KATAAYTEZ I'A THN NMIZTOTHTA TQN
NMEAATQN

v 39% AMNMOTEAEZMATIKOTHTA NMQAHTQN - ADD VALUE
» T'IA COMMODITIES H MONH AIA®OPOINOIHZH

v’ 22% ZYNOAIKH AYZH

v 21% MNMOIOTHTA NMPOIONTOZ/YMNMHPEZIAZ

v’ 20% MPOIONTIKH MOIKIAIA

v 19% VALUE FOR MONEY



2HMAZIA OPITANQ2H2 KAI AIOIKHZHZ NMQAHTQN nn.

(8/9)

> OINQAHTEZ KATAAYTEZ IN'lA THN NMIZTOTHTA TQN
NMEAATQN (cuvéyeia)

v 65% treAatwyv Ba aAAdéouv TTpounOBeuTA av 0 TTWANTAG

O&Vv £CATOMIKEUEI ETTIKOIVWVIA OTNV ETAIPEIN TOU TTEAATN



2HMAZIA OPTANQZzHZ KAI AIOIKHZHZ NMQAHTQN sh.

(9/9)

> YWHAO KOZTOZ OPTANQZzHZ KAI AIOIKHZHZ

v  ANNOTEAEI TO 18-20% TOY ETHZIOY TZIPOY (25% XTHN EAAAAA)

v KOZTIZEI 3 ®OPEZ MNEPIZZOTEPO A" OTI H AIA®HMIZH

v'27-41% NMNQAHTQN ANOXQPOYN ETHZIQZ

v 13.000€ KOZTOZ AIAAIKAZIAZ MPOZAHWHZ ENOZ NEOY NQAHTH

v $40.000 - $60.000 KOZTOZ ANTIKATAXZTAZHXZ ENOZ MEXOY ZE AMOAOZH NQAHTH

v KOZTIZEI 5 ®OPEZXZ THN ETHZIA AMNOZHMIQZH TOY H EEEAI=ZH ENOZ
NEOY/AMNEIPOY NQAHTH ZE MNAPAIQriko



2XETIKH ZHMAZIA AIA®GOPQN MEOGOAQN NMPOBOAHZ KAI MPOQOHZHX
NMQAHZEQN

MEO©OAOI MNPOBOAHZ & BIOMHXA- AIAPKQN MH AIAPKQN
NMPOQOHZHZ NQAHZEQN NIKQN KATANAAQ- (BAZIKQN)
NMPOIONTQN TIKQN KATANAAQ-
MPOIONTQN TIKQN
MPOIONTQN
> NPOZQNIKEE NQAHZEIZ 69,2 47,6 38,1
> AIAOHMIZEIZ ZTA MEZA 0,9 10,7 20,9
MAZIKHZ ENHMEPQZHS
(THAEOPAZH,
PAAIO®QNO)
> AIAOHMIZEIZ ZTON TYMNO 12,5 16,1 14,8
> MEOOAOI NPOQOHZHE 9,6 15,5 15,5
NQAHZEQN
> ZHMATOMNOIHZH KAI 4,5 9,5 9,8
ZYZKEYAZIA A
MPOBOAH KAI NMPOQOHZH
NQAHZEQN

> AAAOI ME@OAOI 3,3 0,6 0,9



H AOYAEIA TOY NMQAHTH

AHMIOYPTEI EZOAA

ANTINPOZQINEYEI THN ETAIPEIA 2TOYZ NEAATEZ
EAEYOEPIA KINHZEQN

ENIXEIPHMATIKH ANTIAHWH

APIZTH 'NQZH NMPOIONTOX

IKANOTHTEZ ENIKOINQNIAZ
AIAMPArMATEYTIKEZ IKANOTHTEZ

IKANOTHTA MANAGEMENT TOY EAYTOY TOY
ENEPIrHTIKOTHTA

vV V V V V V V V VY



TO NMPO®IA TOY NQAHTH

3 IKANOTHTEZ - > APAZEIZ
> AIAXEIPIZHZ NMQAHZEQN (91% ) 2YMBOYAEYTIKH NQAHZH
> AIAXEIPIZHZ MEFAAQN MEAATQN (81%) KEY ACCOUNT MANAGEMENT

»> AIAXEIPIZHZ NMEAATEIAKQN ZXEZEQN (66%) KTIZIMO ZXEZEQN



3 KATHIOPIEZ NMQAHTQN

» Top Performers (52% etRociou 1{ipou)
v' 1 oToUg 15 UTTOYRARYIOUG TTPOG TTPOCANYN
v' 1 oTOUG 5 TPOCANPBEVTEG

» Dependable Performers (45% etioiou 1{ipou)

» Low/Poor Performers (3% eTioiou 1iipou )



Xaptoypadnon Opadoc NwAnocewv

YWHAH

MoAUTIHOI VIO THV TEXVOYVWOia TOUG MeAAOVTIKOI NYETEG
‘Eppaon oTtnv £E€10ikeuon AvanTtugn yia avaAnyn subuvov

—

®)

o

m 1 1 T

',:)::’ AkaTaAnAol Kpuppevol Onoaupoi
A&l0Aoynon Tou poAou & TnG BEong Toug Xpeialovrai kaBodnynon Kal

UnooTRPIEN

XAMHAH

XAMHAH YWHAH

Auvapikn/MpoonTikn & TauTion pe ETaipiky KouAToupa

NMnyn: Deloitte °



XAPAKTHPIZTIKA NPOIZTAMENOY

AE=IOTHTEX> 2TYANHIEZIAY
ENAYNAMQZH AIAAKTOPIKO
AlAIZOHZH KA©OAHIMHZH
OPAMA YMNOZTHPI=H

2YMBATEZ A=IEZ

XAPAKTHPIZTIKA OMAAAZ

*APAZTHPIOTHTEZXZ
2 XEZEIZ
*AlZOHMATA
*2YMIMNEPI®OPEZ

@=> >YMNEPI®OPA NQAHTH

XAPAKTHPIZTIKA NMQAHTQN

*OPIMOTHTA

ANAT'KEXZ

+2TOXOI

*>XEZH ME NPOISTAMENO

ANAGE2H KAOGHKONTQON

XAPAKTHPIZTIKA KATAZTAZHZ

*[NMEZEIZ XPONOQOY /
OIKOIENEIAZ
J[MEZEIZ MEAATQON
*KAGHKONTA



MPOZAIOPIZTIKOI MAPAITONTEZ THZ AMMOAOzZHZ TQN &._

MQAHTQN KATA ZEIPA 2NMOYAAIOTHTAZ A

1. Emiysipnuartikoi / MNMepifaAAovTikoi NMapayovteg

2. MNpoowTtikad XapaKTNPEIoTIKA/TOAEVTO

3. AvTtiAnyn PoAou

4. Ytrokivnon

5. EmikTnteg Acg10oTNnTEG (Soft skills)



TO AIOIKHTIKO 2TEAEXOZ TQN NMQAHZEQN

»> ANAAYEI ZE BAOOZ THN AIrOPA

> BAZEI 2TOXOYZ

»> EAEIXEI KAI AIEYOYNEI

> ENIKOINQNEI

» [TMPOIrPAMMATIZEI

» OPrANQNEI

> ZTEAEXQNEI TO AIKTYO NQAHZEQN ME TA KATAAAHAA ATOMA



O POAOZ TOY MNPOIZTAMENOY TQN NMQAHZEQN

> ['NQPIZEI TO lATI, NOY, NQz KAI MNOTE THZ NQAHZHX

> AINEI THN EYKAIPIA 2TOYZ NQAHTEZ NA MAOGOYN AINO TA AAGH TOYZ

> AKOYEI KAI MAPATHPEI A NA AIANMIZTQZEI THN NMPArMATIKOTHTA

» [NAPEXEI YNNOZTHPI=H XTOYZ NQAHTEZ

> KAOOPIZEI 2TOXOYZ INA TOYZ NQAHTEXZ

> MNAHPO®OPEI TOYZ NMNQAHTEZ



Ol IKANOTHTEZXZ TOY SALES MANAGER

HIETIKEZ IKANOTHTEZ
AIOIKHTIKEZ IKANOTHTEZ | (LEADERSHIP SKILLS)

(MANAGEMENT SKILLS)

> YNOKINHZH

» EMNIBAEWH MNMEPIOXQN MNQAHZ. » ANAINQPIZH
> NMPOYMOAOrIZMOZ > KAOOAHIHZH
> SALES MEETINGS »> EMNIBPABEYZH
» AZIOAOIMHzH IKA;‘:JEI-ISTEZ »> AHMIOYPTIA
» EMIAOI'H / NPOZAHWH MANAGER IAANIKOY

» EKMNAIAEYZH EPrAZIAKOY
» TIME MANAGEMENT KAIMATOZ

AIAMNPOZQMIKEZ IKANOTHTEZ

(PEOPLE SKILLS)
» NAEKTIKH KAI MH AEKTIKH ENMIKOINQNIA
> ANOPQIIINEZ ZXEZEIZ



HIETIKEZ

IKANOTHTEZ

r
AIOIKHTIKEZ AIEYOYNTHZ
IKANOTHTEZ NMQAHZEQN

NEPI®PEPEIAKOZ
IKANOTHTEZ AIEYOYNTHZ

KA®OAHIHEIHE
. .
& &
AIEYOYNTHZ L &
ENOMNTIKEZ ZONHZ e &\?‘
IKANOTHTES & O
¢ &
& \
& >
AIEYOYNTHZ & &
IKANOTHTEZ | TOMEA L (5‘
MNOQAHEHE & Q
MQAHTHZ &
/ &




H Aiagpopda Metagu NMwAnong kai Aloiknong NwAnRocewyv

APAZTHPIOTHTA

KYPIA
YNEYOYNOTHTA

POAOZ

AIOIKHZH

AANAEX
YNEYOYNOTHTEZ

NMQAHZH

ANAMNTY=H AOIN'zMQN
MONAXIKOZ

MNMAIKTHZ

OXI AMAPAITHTA
ANAZHTHZH NEQN

NMEAATQN - NQAHZH
EZYMNHPETHZH

AIOIKHZH NQAHZEQN

ANATTY=H ANOPQIQN

OPAMATIZTHZ, 2TPATHIOZ,
MPOMONHTHZ, 2YMBOYAOZ

NAI

NMPENEI NA MEIZEI NQAHTEZ
MNA ETAIPIKOYZ ZTOXOYZ
ANAINTY=H ANOPQIQON

EmiAoyn
MpooAnyn
Extraidsuon
Y1rokivnon
2uvepyaoia pe
dAAa TUAMOTO

VVVVY



MONTEAO OPITANQZzH2 KAI AIOIKHZHZ TQN NMQAHZEQN

MpoypapuaTiopog /

2XE0I00MOG

> [poBAsyn TTwANRCEWYV

> KaBopliopdg oToXWV
TTWARCEWV

>  IXeSIAONOC TEPIOXAS
TTWANoNg

> KaBopiopog duvaung

y

YAotroinon /

E@apuoyn
EmiAoyn Kai
TPpocAnyn
TTWANTWYV
Extraidsuon kai

EMINOPPWOTN

A 4

e
_’("k""' g
A
~

AgloAéynon /

‘EAgyxog
AvdaAuon
TTWARCEWV
AvdAuon K6oTOUG
AgloAéynon
atrédoong

TTWANTWV

TTWANTWYV
TTWANTWV
> AuoiIff] TTwAnTWvV
> Opydvwon duvaung
» YTrokivnon
TTWANTWV
TTWANTWYV
t EtravamAnpo@oépnon

(Feed Back)



2 TOXOI NQAHZEQN

ANMOAOZH [ZE NMQAHZEIZ] MOY ANATIOETAI ZE MIA
MONAAA MARKETING MEzA 2E MIA 2YT KEKPIMENH
XPONIKH MNMEPIOAO.



2KOMNOI TQN ZTOXQN NMQAHZEQN

*ENTOINIZONTAI MAEONEKTHMATA KAI
AAYNAMIEZ THZ AIAPOPQTIKHZ AOMHXz THZ
AIEYOYNZHZ NMQAHZEQN

oAINONTAI Z2TOXOI KAI KINHTPA 2TO AIKTYO
NMQAHZEQN

oEAEIXONTAI Ol APAZTHPIOTHTEZ TQN
NMOQAHTQN

eA=IOAOI'EITAI H MAPAIQIriKOTHTA TQN
NMOQAHTQN



Noyol Xpnotponoinong Ztoxwv NwAncewv

% Emuxelpnoswv

Yriokivnon NwAntwv 51,4%
KaBoplopoc Etnoiou Mpoypappatod 29,7
NwAnoswv

ATtoTEAECUATLKOC EAEyXOC 18,9
OpBoloyikni Katavoun Mpwu (Bonus) 16,2
AAN\oL Adyol 32,4

v' KaAun emoxikdtntog
v' AlU€non svdladEpovtog & cuvepyaoiog
V' AVTLUETWTILON QVTOYWVLIOUOU



XAPAKTHPIZTIKA ENOX KAAOY

2Y2THMATOZ 2TOXQN

.S pecific
oM easurable
oA chievable
oR ealistic

eT Ime bound



AIAAIKAZIA KAOOPIZMOY 2TOXQN

EMIAOIH TYTIOY TOXQOY

KAGOPIZMOZ ZIMOYAAIOTHTAZ KAGE TYTIOY

KAGOPIZMOZX EMNIMNEAQY / YWYOYZ KAGE TYTIOY




TYMNOI ZTOXQN NMQAHZEQN

«2TOXOI MEM'EOOYZ NQAHZEQN

vAZIEX
vMONAAEZX

«2TOXOI APAXTHPIOTHTQN
vHMEPHZIEZ ENIZKEWEIZ
vENIZKEWEIZ ZE KAINOYPIIOYZ MNEAATEZ
vNAPATTEAIEZ AINO KAINOYPIIOYZ MNEAATEZ
vENIZKEWEIZ I''A EZEYNHPETHZH NEAATQN MNMOY
EFINAN

«2TOXOI KEPAOYZ

v'MIKTO KEPAOZ
vKAOGAPO KEPAOZ

«2TOXOI ZYNAYAZMQN



IT'S ANUMBERS'GAME

AvaAoyia ETraguwyv
Ev Auvayer MeAatw
10:1

T0X0C TTWANCEWV= 90000
Méan mwAnon 10000 € = 5 TTwARoEIC yIa
ETTiTEUCN OTOXOU

2NUAIVEL...

ATV - MWANg O1 mwAnTéC TTpETTEl Vva EABouv o€ emagn pe 150

véoug MeAartec KABe pAva yia va TeTuxouv Tov
0TOXO

37.5 emagéc ava fdoudda

7.5 eTa@EC ava nuEPa

30:1

Avaloyia ETraguwv — MNwAnaong



ZuxvoTnTa Xpnotpomoinong Alagopwv 3

TUTTWV ZTOXWV ona
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2TOXOOEZIA ENIXEIPHZEQN

Sales Force Research

Top Performance Companies — T10 vs. Rest

» 2ZUVOAIKOG KUKAOG epyaciwy (79% vs. 82%)

> KUKAog epyaoiwv avd reAdTn (57% vs. 35%)

> KuUkKAog epyaoiwv ava rpoiov (53% vs. 40%)

» KuUkAog epyaoiwv VEWV tTTeEAATWYV (39% vs. 39%)

> MNep1Owpio kEpdoug ava rpoiov (36% vs. 36%)



2TOXOOEZIA EAAHNIKQN ETAIPEIQN £

OnA

o« AIATHPHZH YINAPXONTQN NMEAATQN (61%)

o AlTOKTHZH NEQN MNMEAATQN (28%)

e ENMMANAKTHZH XAMENQN MNMEAATQN (11%)



KAOOPIZMOZ ENIMNEAOY

«2TOXOI MEFEOOYZ MNQAHZEQN
vIIPOHIMOYMENEZ NQAHZEIX
v AYNHTIKH AIrOPA / NMQAHZEIZ
vINQMH NQAHTQN

«2TOXOI APAZTHPIOTHTQN
vMETEOOZ NEPIPEPEIAZ
vAPIOMOZ NMEAATQN

2 TOXOI KEPAOY2
vKAOOPIZONTAI NA
ANTIKATONTPIZOYN 2TOXOY2
KEPAOYZ THZ ETAIPEIAX



Napaywywkotnta NMwAntwv

53% EMLTUYXAVOUV OTOXOUG

49% ‘avoiyouVv’ KalvoUpyLou¢ TTEAATEC

19% avantuGooUV HAKPOXPOVLEC OXECELC



EAEIMXOZ KAI AZIOAOIMHZH NMQAHTQN

AEIKTEZ AINNOAOzHZz

° APIOMOZ ENIZKEWYEQN / HMEPA = ApI1OUOC ETTIOKEWEWV
Huépeg epyaciag
o APIOMOZ ENIZKEWEQN / MEAATH = Ap1OUOC ETTIOKEWEWV

Api1Ou6g TTEATWYV

o APIOMOZ NAPAITEAIQN /ENIZKEWH = Ap1Bp6g TTapayysAiwv

ApIOPOG ETTIOKEYEWV



EAEIMXOZ KAI AZIOAOIMHZH NMQAHTQN :::

AUEB

AEIKTEZ NAPAITEAIQN
e NQAHZEIZ / MEAATH = NwANOCEIC
Ap1OpOGC NEAATOV
e ME2ZOZ OPOZ NAPAITEAIAZ = NwANOCEIC
Ap1OHOC NapayyeAi®v

e NMNOZOZTO NEQN NMEAATQN = Ap10poc Newv MeAaTwv
Api1Bpo¢ NeAaTwv

e NMNOZOZTO ENEPIQ2N NEAATQN = MNeAdTEC NOU ayopaocav
ApI1OpOG NEAATOV




EAETXOZz KAI AZIOAOIMHzZH NQAHTQN

AEIKTEX AAITANQN / EEOAQN

KOZTOzZ / ENIZKEWH = ‘E€oda / Samavec
ApLOnac emokeEPewv

AANANEZ / NQAHZEIZ = ‘E€oda / Aamavec
NwAnoeLg




vV V ¥V VYV VYV VYV V V

AgikTeg ACloAOYNnOoNG

Sales Force Research

Top Performance Companies — T10 vs. Rest

Mep1Bwpio kKEPOoUGg avda TTpoidv (66% vs. 51%)
NMwARoeig avd TTWANTA (66% vs. 58%)

ASia utTrapXovTwyv gukaipiwy (61% vs. 44%)
Mep1Bwplo kKEpOoug ava TTeAATN (51% vs. 39%)
Ap1Opd¢ eTiokéWewyv avd TTeAATN (48% vs. 32%)
Méoo péyebog TrapayyeAiag (47% vs. 32%)
NMpooopécg vs. NMapayyeAieg (42% vs. 33%)
Ap1Opé¢ xapévwy tTreAaTtwy (38% vs. 34%)



KATANOMH XPONOY METAZY AIOIKHTIKOY

_f:::-f‘

2TEAEXOYZ MNQAHZEQN KAI NMQAHTH 04

> TEAEXOZ NQAHTHE
NQAHZEQN

KAOHKONTA (%) (%)
MNQAHEH 29% 51%

- NMPOZQMIKH (17) (30)

- THAE®QNIKH (12) (21)
AIOIKHTIKA 24 17
ESYNHPETHZH NMEAATON 17 12
TAZIAIA / ANAMONH 15 20

2YZKEWEIX 14



H ANATKH IN'A KAOOAHI'HZH TQN NQAHTQN m.

(1/2)

> 96% AEN KAEINOYN THN NQAHZH

> 89% AE T'NQPIZOYN TA NPOIONTA

» 85% AEN EXOYN EMPATHY

> 82% «ANOOYN» TOYZ MNEAATEZ TOYZ

> 83% AEN KAOOPIZOYN TH AIAPKEIA KAOGE NMQAHZHZ



H ANATKH MA KAGOAHIHZH TQN NQAHTQN
(2/2)

o

> 51% AEN ANAAYOYN TON APIOMO TQN ENIZKEWEQN ZE ZXEZH ME TIZ
NQAHZEIZ I'A KAOE MNEAATH

> 25% AEN TAZINOMOYN TOYZ NEAATEZ ANAAOTA ME TH ZIMOYAAIOTHTA

> 50-75% NEQN NQAHTQN AMOXQPOYN ENTOZ 2-3 ETQN

> XPONOZ > 2 ETQN IN'A NA AINMOAQZEI ENAZ NEOZ NQAHTHZ



KaBodnpynon MwAntwyv (1/2)

Sales Force Research

Top Performance Companies — T10 vs. Rest

> ApIOu6g ouvedplaoewv KaBodrpynong/étog (13 vs. 9)

> ApIOu6G ocuvavTAoEWY Yia culTNOTN OTOXWYV Kali

atrodoong/étog (14 vs. 11)



KaBodnynon MNMwAnTtwyv (2/2)

Harvard Business Review

» Opadeg TwAnoswyv pe coaching managers

gxouv +10% TTOpaAywyIkoTNTA



Eupog EtrotrTeiag

Sales Force Research

Top Performance Companies — T10 vs. Rest

» T TWANTEG vs. 6 TTWANTEG



MEOOAOI KAOOPIZMOY AYNAMHZ

NMQAHZEQN

e ENIMEPIZMOY TQN NQAHZEQN

- OPIAKH

o POPTOY EPrAzIAZ



MEOOAOZ EMIMEPIZMOY NQAHZEQN m.

OnA
AUEB




OPIAKH MEOOAOz

EMINAEON ZYNOAIKO ENINAEON EMINAEON
EMINAEON 2YNOAIKEZ MNMQAHZEIZ/ MIKTO KEPAOX / ZYNOAIKO KOXTOZ /
NQAHTHZ MOAHZEIZ NQOAHTH KEPAOZ T[QAHTH KO3TO> [MQAHTH

300.000 300.000 60.000 60.000 50.000 50.000
550.000 250.000 110.000 50.000 100.000 50.000
775.000 225.000 155.000 45.000 150.000 50.000
975.000 200.000 195.000 40.000 200.000 50.000

A WO N

KOXZTOZ: 50.000 KAGE EIMITNAEON MNMQAHTHZ
MIKTO KEPAOZX: 20% ETl TQON ZYNOAIKQN MNMOQAHZEQN




MEOOAOZ2 ®OPTOY EPTAZIAZ i

TASINOMHEH NEAATQN XE KATHFOPIEE e
ANAAOTA TOY OFKOY NQAHZEQN

v

KAOOPIZMOZ ZYXNOTHTAZ ENIZKEWYEQN
KAI AIAPKEIA ENIZKEWEQN IN'A KAOE KATHIOPIA

}

YNOAOIIZMOZ ®OPTOY EPrAzIAZz
NA THN KAAYWH OAOKAHPHZ THZ ATOPAZ

}

KAOOPIZMOZ AIAOEZIMOY XPONOY IlNA KAOE NQAHTH

}

KATANOMH XPONOY NQAHTQN KATA KAOHKONTA IAPAZTHPIOTHTEF

}

YMNOAOIZMOZz APIOMOY NMQAHTQN




2nuavTikoTnTa TWwV Kpitnpiwyv / NMapayovriwy TTou

KaBopilouv To MéyeBog Tng Auvaung Twyv NMwAntwyv (N = 70)

Meoaiou
Mikpég MeyéOoug MeydAeg
Kpitipia / NMapdayovreg Emyeipiocig | Emyxeipnoeig | Emyxeipnoeig
Tou Aapdavovrail Yréywn (10-99 epyad.) | (100-499 epyal.)| (> 500 £py.)
Mewypa@ik KaAuywn tng Ayopdg 7,1 6,4 7,1
2uxvoTnTa Emioképewyv 7,4 5,2 6,8
Ap10p6¢ kal MéyeBog MeAaTwyv 6,8 5,2 5,7
Méoog Ap1Ou6g ETTiIoKEYEWV 6,2 5,0 6,0
Baoikég Mio06g 4,2 2,4 1,8
Kéotog / ATrédoon 3,8 3,2 4,0
216)0I1 NMWwARocewyv 6,4 4,4 6,3
Avtaywviopoég 4,9 5,7 5,6
MNapaywyikétnta NMNwAntwyv 5,9 5,2 6,7
2uxvoTnta Atroxwpnong NMwAntwy 3,1 2,6 2,2
*O1 apIBuoi TWV TTIVAKWY AVTITTPOOWTTEUOUV TIG HEOES TINEG O€ KAipaka atrd 1-9




M£Bodo1 KaBopiopoU Tou MeyéBoug Tng Auvapung Twv NMwAntwyv. MeAéTn

AvaAuong NMapayovrwyv (N = 70)

Mapayovrag 1

NMapayovrag 2

NMapayovrag 3

Mé£Bodog Tou [Oplakn MéBodog MéEBodoOg
Kpitipia mou ®oépTou Emipepiopou
Aaupavovral Yrown Epyaciag TwV NMwARoewV
["ewypa@Ikr) KAAUWN TNG
ayopag 0,544
2UXVOTNTA ETTIOKEWPEWV 0,824
ApIBUOC Kal hEyEBOC TTEAATWV 0,693
MEoocg apIBuOC ETTIOKEWEWV 0,693
Baoikog pioBog 0,612
KbéoTog / atrédoon 0,825
2TOXOI TTWANCEWV 0,527
AvTaywVvIONOG 0,608
[MapaywyikoTNTA TTWANTWYV 0,645
2.UXvOoTnTa ammoxwpenong
TTWANTWV 0,770




M£Bodo1 KaBopiopoU tTng Auvaung NMwAntwy kai Totrol MwAntwv

(ZuvteAeoTg ZuoxETiong Pearson-r)

TYMNOI MQAHTQON

MEBodol kaBopiopou
ToU apIBpoU Twv MwANTwY TEXNIKOZ | EMMOPIKOZ | IEPAMOSTOAOS
MéBodoc Tou PopTOU 0,28a 0,19c 0,02
gpyaoiag 0,21b 0,26b 0,29a
Oplakni pE6odOC 0,10 0,03 0,42a
MEBODOG eTTIEPIOUOU TWV
TTWANCEWV

a 2TaTIoOTIKA ONUAVTIKOG o€ €TTITTed0 1%
b 2TaTIOTIKA oNUAvTIKOG o€ eTTiITTEd0 5%
C 2TATIOTIKA onPavTIKOG o€ eTTiTredo 10%




TPOI1OI OPTANQzHZ TMHMATOXZ NQAHZEQN

OPTANQTIKOZ TYINOZ

NMAEONEKTHMATA

MEIONEKTHMATA

FEQrPA®IKH OPrANQZH

1) AlIAH OPI'ANQZH

1) ANNQAEIA AEITOYPIIKHZ

*MIKPEZ ETAIPEIEZ
*[IEPIOPIZMENOZ
APIOMOZ MH
TEXNIKQN NMPOIONTQN

2) KAAYTEPH EZYMNHPETHZH
MEAATQN KAI ANTIMETQMNIZH
NMPOBAHMATQN

3) KAAYTEPH ANTIMETQIMIZH

TORHCOY ANTAFQNIZMOY

EZEIAIKEYZHZ
2) MEPIOPIZMENOZ EAEIMXOz
APAZTHPIOTHTQN NQAHTQN

OPIr'ANQZH NQAHZEQN KATA
MPOION
+«ANOMOIA MPOIONTA
«[TOAAA MNPOIONTA
«[TOAYNAOKA MPOIONTA
YWHAHZ TEXNOAOTIAZ

1) EZEIAIKEYZH NQAHTQN
2) KAAYTEPOZ AIOIKHTIKOZ EAEIMXOZ

1) NOAAATIAH KAAYWH |AIQN
MEAATQN

2) AY=HMENO KOzTOZ
AIOIKHTIKOY NMPOzZQMIKOY
3) ANATKH IlA AIOIKHTIKO
2YNTONIZMO

OPI'ANQZH NQAHZEQN KATA
NMEAATH 'H ArOPA
*EM®AZH ZE NEEZ

1) EM®AZH ZTHN ArOPA
2) ANAITNQPIZH & KATANOHZH
ANATKQN KATANAAQTH

1) MOAAATNAH KAAYWH IAIQN
NEAATQN

2) 2YI'XYZH KAl APNHTIKH
ANTIMETQIMIZH NEAATQN

ArOPEX 3) KAAYTEPOZX AIOIKHTITKOZ
«[IPOIONTA MOAAANAQN | EAEMXOE 3) AY=HMENO KOZTOz
XPHETQON AIOIKHTIKOY NMPOzQMIKOY
OPIrANQXH NQAHZEQN KATA 1) EEEIAIKEYZH MQAHTQN 1) AHMIOYPTIA TPIBQN METAZY
KAGHKONTA OMAAQN MNQAHTQN
«EZEYPEZH NEQN 2) MOAAANAH KAAYWH
NMEAATQN 3) AYZKOAIA £TO £YNTONIEMO
eAIATHPHZH APASTHPIOTHTQN OMAAQN

YMAPXONTQN MNMEAATQN
*EZQTEPIKO AIKTYO
NMQAHTQN

*EZQTEPIKO AIKTYO
NQAHTQN/TEAEMAPKETIN
rK

*ANOAOXH
EMNANAAHIMTIKQN
MNAPAITEAIQN

NQAHTQN




FTEQIMPA®IKH OPTANQ2H NMQAHZEQN

FENIKOZ AIEYOYNTHZ
NQAHZEQN

NQAHZEQN AYTIKHZ

NEPIOXHZ

[MEPIOEPEIAKOZ AIEYOYNTHZ

[MEPIGEPEIAKOZ AIEYOYNTHZ

NQAHZEQN ANATOAIKHZ
NMEPIOXHZ
I
AIEYOYNTHZ AIEYOYNTHZ AIEYOYNTHZ
NMQAHZEQN NMQAHZEQN NMQAHZEQN
TOMEA 1 TOMEA 2 TOMEA 3
NQAHTEZ, NQAHTEZ, NQAHTEZ,
KAOGENAZ KAOGENAZ KAOGENAZ
ME AIKH TOY ME AIKH TOY ME AIKH TOY
NEPIOEPEIA NEPI®EPEIA MNEPI®EPEIA
NMQAHZEQN NMQAHZEQN NMQAHZEQN




FENIKOZ AIEYOYNTHZ

OPIFANQZH NQAHZEQN KATA MNMPOION

NQAHZEQN
AIEYOYNTHZ AIEYOYNTHZ AIEYOYNTHZ
NQAHZEQN NQAHZEQN NMQAHZEQN
MPOION A NMPOION B MPOION I
NMQAHTEZ NMQAHTEZ NQAHTEZ
MPOION A NMPOION B MPOION I

B
s
a
\




OPIANQ2H NMNQAHZEQN KATA
MEAATH n ATOPA

FENIKOZ AIEYOYNTHZ

NQAHZEQN
AIEYOYNTHZ AIEYOYNTHZ AIEYOYNTHZ
NMQAHZEQN NQAHZEQN NMQAHZEQN
KAAAOZ META®OPQN KAAAOZ XAAYBA KAAAOZ MNMETPEAAIQN
NQAHTEZ NQAHTEZ NQAHTEZ




MeA\ovtikn Taon

Inside vs. Field Sales force

1vs.5

58



NMNoocooTtd ETaipeiwv Kata OpyavwTik Aoun

] , [looooT0 ETaIpEiwy
Opyavwrikn Aoun Emixeipnoeic | EmixeIpioeic
KatavaAwTikwy Blopnxavikwyv
[MpoiovTwv [MpoiovTwv
[ewypaikl Opyavwon 66% 58%
Opyavwaon Kata MNMpoidv 63 38
Opyavwaon Katd MeAdarn 37 13
Opyavwon Katd Aiktuo Alavoung 16 28
(a) NMoAAaTTAEC ATTAVTAOEIG




l."."
8

NocooTd OuyaTpikWV MoAugbvik®wV ETaIpEIV

y p p ona
Katd OpyavwrTik Aoun AUEB
Ap1Buo6GS
OpyavwTikr Aoun Quyatpikwy | %
ATTAR ['ewypagikn Opyavwon 69 51,5
Opyavwon | Opydavwon Kata Npoiov 3 2,2
Opyavwon Katd MeAdaTn 8 6,0
Evdidueon | Kata Newypagikn MNepioxn kai MNpoigv 19 14,2
Opyavwon | Katda IN'ewypagikn MNMeploxn kai MeAGTN 20 14,9
Kara lNpoiov kai INeAatn 3 3,7
[MoAuTTAOKN| KaTtd Mpoidv, ['ewypagikn
Opyavwon | Mepioxn kai MeAdTn 10 7,5
2.UVOAO 134 100,0




Tpotrol Opyavwong NMwAntwyv EAANVIKWY

EmTixeipnocewyv

OpyavwTikr Aoun % ETTixeipioewv
Kata IN'ewypagikn MNepioxn 60
Kata ['ewypagikn MNepioxn kai MeAarn 13
Kata Npoidv kai [eAaTn 7

Kata IN'ewypagikn MNepioxn, MNMpoiov kai MNeAdrn
Kata IN'ewypagikn MNepioxn kai MNMpoiov
Kata NeAatn
Kata Npoiov

= W W~




2xeon Tumovu MwAntn kot Opyavwaonc

NwAntwv otnv EAAada (1/3)

Epnopikoc MwAntAg

»Fewypadikn, Neddtec & Key Accounts (36%)

» Neldrec & Key Accounts (22%)

»Fewypadikn, MNpoiov, & Key Accounts (19%)

»Fewypadikn (11%)



2xeon Tumovu MwAntn kot Opyavwaonc

NwAntwv otnv EAAada (2/3)

Texvikoc MwAnNTAC

»Fewypadkn (41%)

» Nelarec & Key Accounts (22%)

»Fewypadkn, Neddtec & Key Accounts (18%)



2xeon Tumovu MwAntn kot Opyavwaonc

NwAntwv otnv EAAada (3/3)

lepanootoAikog MwAnTig

»Fewypadikn (36%)

»lFewypadikn & Mpoiov (32%)

»Fewypadikn, Mpoiov, & Key Accounts (17%)



NMNapayovtec KaBopiopou OpyavwTiKNG AOuRG

NMwAnTwyv

Ala@opoTtroinuéves Avaykec MNeAaTtwv
Opyavwon Opydvwon
Kara Kata Npoidv
Ayopa 1 Ayopa
ATTIAG (e 7YeP [ToAUTTAOKO
[Mpoidv - [lpoidv

[Cewypa@Ikn Opydvwon
Opyavwon Katda MNpoidv

A 4

Opuoldpoppec Avaykec MNeAatwyv




MONTEAO OPITANQZzH2 KAI AIOIKHZHZ TQN NMQAHZEQN

MpoypapuaTiopog /

2XE0I00MOG

> [poBAsyn TTwANRCEWYV

> KaBopliopdg oToXWV
TTWARCEWV

>  IXeSIAONOC TEPIOXAS
TTWANoNg

> KaBopiopog duvaung

y

YAotroinon /

E@apuoyn
EmiAoyn Kai
TPpocAnyn
TTWANTWYV
Extraidsuon kai

EMINOPPWOTN

A 4

e
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AgloAéynon /

‘EAgyxog
AvdaAuon
TTWARCEWV
AvdAuon K6oTOUG
AgloAéynon
atrédoong

TTWANTWV

TTWANTWYV
TTWANTWV
> AuoiIff] TTwAnTWvV
> Opydvwon duvaung
» YTrokivnon
TTWANTWV
TTWANTWYV
t EtravamAnpo@oépnon

(Feed Back)



Aladikaoia ZreAéxwong Auvaung NMwAntwyv: Zx€S10 yia ZTpaTtoAdynon kai ETiAoyn

2TpatoAoéynon Ymoyn@iwv

l

EmiAoyn Yrowyn@iwyv
B b

MpoocAnyn AT6pwyv

l

‘Evragn Néwv ATopwyv otn AUvaun NMwAntwyv




Nepiexopevo lMNeprypagpng Oeong Epyaciag m.

TiTAOG
H ¢uon Tou TTPOIOVTOG ) UTTNPETiag TTou Ba TTwANBEI

TuTtro¢ TTEAATWY TTOU Ba ETTIOKEPOOUV, ouxvoTnTa
ETTIOKEYEWV KAl TUTTOI TTPOCWTTIKOU TTOU Ba TTPOCEYYIOTEI

2 UYKEKPIMEVA KABAKOVTA Kal EUBUVEC TTOU Ba EKTEAECTOUV
OpyavwaolakES OXETEIC

[TVEUUATIKEC KAl CWUATIKEC ATTAITAOEIC TG BE0NG
gpyaaoiag

[TepIBAANOVTIKEC TTIECEIC KAl TTEPIOPICHOI TTOU TTIBavVOV Ba
ETTNPEACOUV TN BE0oN £pyaaiag



10 XapaKTnPIOTIKA KAl IKAVOTNTEG

TWV Kopu@aiwv NMwAntwyv

XapaKTnNPIOTIKO
Eywiopog
Aicbnon Tou ETTeiyovTog
Kivntpo Eywiopou

AuTtoTTeTToiOnon

[MpoBuuia AvaAnywn¢ Piokou

Kolvwvikotnta

Aenpnuevn Aoyikn
AiocBbnon ZKETTTIKIOUOU

AnuioupyikoTATA

Evouvaiobnon

2XETIKNA IkavoTnTa
Alaxeipion Attoppiyewyv
OMAokAnpwaon MNwAnong
[MeBw

21a0epOTNTA OTIC
AlQTTpayHATEUCEIG

KaivoTopikoTnTa
XTiOIJO ZXEOEWV
[MwAnon 10ewv

AuoioBnTnon, EToiuotnta
Apdong

[MwANoN TTOAUTTAOKWYV
TTPOIOVTWYV KOl I0EWV

Karavénon avaykwy Tou
TTEAATN



ATtraiToupeveg AegI10TNTEG

Néou EtrayyeApartia NMwANTA

Deloitte (2025)

» AvOpwTTiv) vonuoouvn
»> TeXVOAOYIKN gvioxuon

>  AvVOeKTIKOTNTO



Nnyég ZrpatoAoynong NwAntwv

Mnyn

2UOTACEIG

Ymapyxovteg Epyalouevol

AMN\eg ETaipieg:
*AVTOYWVIOTEG
[leAareg
*[MpounBeuTéC

AladikTUuO

ExmTaideuTika 1dpUpaTa

Ala@nuioeig

Etaipeieg NMpooéAkuong
Mpoowtrikou (Recruitment
Agencies)

Epyalouevol Mepiknig
ATTaoxoAnong

EBelovTEg AiToupevol

2 XOA10

O1 utrownA@iol kal n Béon eival yvwoTd oto dtopo TTou KAvel Tn ouoTaon. H ummdpyxouoca
Aovapun NMwAnTWV gival yia dpioTn TNy yia cuoTAoE€lg, KaBWS yvwpilel TIC aTTAITAOEIS TNG
OOUAEIAG Kal PUTTOPEI VA EVTOTTIOEI TAIPIAOTOUG UTTOWNPIOUG

O1 epyadbuevol TnG eTaipiag yvwpifouv TNV ETaIpia Kal Ta TTPOIOVTa TNG

O1 avraywvioTéG yvwpidouv Toug TTEAATEG Kal €ival ECOIKEIWPEVOI PE TA TTPOIOVTA

O1 TTeEAATEG YVWPICoUV TA TTPOIGVTA KAl TNV £TAIpIA

O1 TrpounBeuTéC yvwpidouv TNV €TAIpIa KAl TA TTPOIGVTA

NeoOoUA\eKTOI PuTTOPOUV va €pBouv péoa atrd TNV I0TOOEAIdA TNG €TAIpIag, 1 Héoa aTrd

€CEIDIKEUUEVEG 10TOOENIDEG OTPATOAOYNONG

XPNOIYOTTIOIEITAI KUPIWG OTaV OTpaToAoyouvTal pn EUTreipa aroua. O1 @oItnTéEG ouvnRBwg
EMTTAEKOVTAI eveEpYd O€ avalniTnon €PYOOiag Kal autd TTAPEXEl Evav ETTAPKN XWPEO yia
TTPORBOAR peyAAou aplBuoU dIaBECINWY uTTOWNQPiWY

Mapayel To peyaAUTEPO apIBUS uTTOWN®IiWY, OAAG N PEON TTOIOTNTA €ival KATTOIEG QYOPEG
XOHNAR

Eival ouvnBwg 1o datravnpod atrd AAAeG peBddoug, aAAd Ba Kavel éva peyalo pépog atmod
TNV apxIKn dialoyr)

Autoi ol gpyalduevol €ival eUKONO va TTpooeyyloToulv, eival TpdBupa diaBEoiyor Kal
MTTOPOUV Va OOUAEUOUV eUENIKTO wpdpia.

AuToi o1 aitoUuevol evOla@EPOVTAI YIa TNV €TaIpia Kal TTIBavoTaTa KaTéxouv uwnAd Babud

e e e n s
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2TpaToAdoynon via Tnv Opada

[TpoBupia TTwANTA va poipaleTal

2 UVEPYAOIMOC

‘EutTioTocg

EvouvaioBnon

ATTO00XI TNG DIAPOPETIKOTATAC TWV AAAWYV
Eival OeKTIKOG O€ 10€EC AAAWV

AVIOIOTEANG

HYETIKEC IKAVOTNTEG



Kataragn
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Alagpopég o AvriIAqyeig @oitnTwy Kal Recruiters yia
2nNHavTiKa XapaktnpioTika ETTiIAoyn¢ pia Oéong NwAnocewv

XapaKTNPIOTIKA OTTWG AUuTd £TTIAEXBNKAV ATTO TOV:

doitnTH

Epyaoiakn lkavotroinan
Eukaipieg AvENIENG

Oikovouikny 21a8epoTnTa ETOIpiOg

O recruiter dcixvel evolapEpov
HOiIk6 Epyadlbpevou
Taiplaopa Pe TOUG 2TOXOUG
Aoc@dAcia Epyaciag

®dnun Etaipiag

Mpoypaupa EkTTaideuong
AuvnTik Avamtuén Etaipiag
DIANIkOG Recruiter
[rewypa@iki TotroBeoia

Mn XpnuaTikEG ATTO{NUIWOEIG
MioBdb¢

[MpoowTrikoTnTa Recruiter

Recruiter

Mpoypaupa EktTaideuong
Eukaipieg AvEAIENG

MicB06¢

HBiIké Epyadlbuevou

Epyaoiakr Ikavotroinon
Oikovouikny 2100gpoTnTa ETOIpiag
Aoc@dAcia Epyaciag

AuvnTikA Avamtuén ETaipiag
AauBaveTal UTTOWN N YVWUN Tou TTWANTA
[MoikiAia KaBnkovtwyv

®dnRun Etaipiag

Mn XpnuaTikéG ATTOCNUIWOEIG
DIAIkOG Recruiter

Taiplaopa Pe TOUG 2TOX0UG

O recruiter dcixvel evolapEpoOV



EpyvaAgia ETiIAoyng NMwAnTAH




‘Exel onpacia n €Ikéva;

T1 €id0oUg TTWANTEG Ba aTTOPEUYATE VO TTPOCAGRBETE;

80% oTtT0I10V £XEI TTPOXEIPO VTUOIUO

/8% OT110I0V XpNOIUOTTOIEl AKATAAANAN YAWo OO/
ppaceoloyia

/7% OTTOIOV £XEI OPATA OKOUAQpIKIa 1] TaTOUA(

51% OT1T0I0V PAiVETAI XWPEIC OTUA



NpoTtdoeic yia Tn BeATiwon TnG
ATTOTEAECHATIKOTNTAOG TWV ZUVEVTEUCEWV

Na EXETE OUYKEKPIMEVEC TTPODIAYPAPES ATTAITOUUEVWY TTPOCOVTWY
CeKABapeC oTO HUAAS oag

Na KaBIEPWVETE OUYKEKPIMEVOUC OTOXOUG TNG OUVEVTEUENC

Na TTapéXeTe KATTOI0 BaBUO douNC (KATEUBUVTAPIES YPOAMUEG,
ETTITTPOOOETEC EPWTACEIC TTEPETAIPW DIEPEUVNONG)

Na ETTITPETTETE ETTAPKI XPOVO

Na €ioTe TTOAU €COIKEIWMPEVOI JE TIGC TTANPOPOPIEC AITIOEWV

Na XpNOIUOTTIOIEITE TUTTOTTOINUEVEC POPHES ACIOAOYNOEWY PETA ATTO
KABE OuVEVTEUEN

Na XpNOIMOTTOIEITE TTOANATIAEGC OUVEVTEUCEIC
Na TTapEXETE EKTTAIOEUON KAI TTPAKTIKNA VIO TOUG OUVEVTEUCIAlOUEVOUG

Na BuudaoTe, N OUVEVTEUEN €ival pia eukalpia yia va HABEeTe
TTEPICCOTEPA YIA TOV UTTOWNPIO, KABWGS KAl YIa VA «TTOUANCETE» TNV
gTAIpia 0ag
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H EmiAoyn kai H NMpéoAnwn &gV gival Zuvwvupa




MpoBARpaTa ZTrparoAoynong Kai EmTiAoyng

il

‘EAANEIYN TTOPWV

‘EANEIPN TTPOdIAYPAPWYV KAl ATTAITOUMEVWY TTPOCOVTWYV

Béonc epyaoiacg

Mn avTIKEIMEVIKN KABIEPWON ATTAITOUPEVWY TTPOCOVTWYV
‘EAAEIYN exTTaidEUONG

[TPOCWTTIKEC TTPOKATAANWEIC

Avalntnon TaAEVTOU



Al kot NMpooAnyn NwAntTwv

Neplypadn tnhe BEonc epyaoiog

AvaAvon tnc B€onc epyacioc yta KoBopLopo Twv
QTTOLLTOU LLEVWYV TIPOOCOVTWV

Evtomiopoc vtoPndiwv mwAntwv Baoel
OUYKEKPLUEVWYV KPLTNPLWV

lepapxikn aéloAoynon vrtoyndiwv mwAntwv Baocel
TwV Bloypadlkwv

MNpoBAsn amodoong

AnuLoupyilo EpWTNOEWV YLa TN CUVEVTEUEN
TPOoANYNG



Anuovpyia

Idaviknc Persona MwAnNntNn

Deloitte (2025)

MpooAnyeLc

Aloloynon

Eknaidevon kat Avamtuén
KaBobdnynon

>xedLaopoc kaplepac (career path)
MAava dtadoxng



H Agia Tng EkTtraidsuong

76% TwvV TTWANTWYV utTooTNPEICOUV OTI N EKTTAIOEUON TOUC

BonBdel oTnNV €TTITEUEN TWV OTOXWV

Sales Force Research 2024



AvdaTTugn kai Ale§aywyn £vog ﬁ-

ExkTaideuTtikov lNMpoypappartog NMNwAnocewy ona

AUEB

» KaBigpwoTte Toug 216)0UC TOu Npoypdupartog

* [1po0dIoPIOTE TTOIOG TTPETTEI VA EKTTAIDEUTEI

* MPoCBIOPIOTE TIG EKTTAIBEUTIKEG AVAYKES Kal EkTiunon Extraideuong

OUYKEKPIMEVOUG OTOXOUG
* [160n ekTTaidEUCN aTTAITEITAL;

* [Molog Ba TTPETTEI VA KAVEI TNV EKTTAIOEUDN;
* [1671e Ba TpéTTel va AGBEl xwpa n ekTTaideuon;
* [Tou Ba TTpETTEl va yivel n ekTraideuon; TxeS100p6¢ MpoypdupaToC
* [1epiexOMEVO EKTTAIOEUONG

» M€B0odo1 didaokaAiag TTou Ba xpnoipgoTroinBouv 0To
EKTTAIOEUTIKO TTPOYPANUA

KaBopioTe TTwg Ba uttooTnpixBei/evioxuBei n

; . h Evioxuon
EK'ITGI6£UOT| META TO TTEPAC TNGC

» Ti atroreAéopata Ba aglohoynbouy; A&loAéynon
* Ti cuoTApaTa PETPNONG Ba XpnoluoTroinouy;




2T10XO0I1 EKTTO10EUTIKOU
NMNpoypapparog NMwANocewy




MapadeiyHaTA ZUYKEKPIMEVWV

2TOXWV EKTTaidguong

NMpooavaToAIoCNOG TNG | Katavonan eTAIPIKWY OTOXWY

ETaipioag Kal chTcxvc’)r]crr] ETAIPIKNG cpll)\ooocpllag TTWARCEWV
h Karavonon opyavwrikng dOPNG
AI0IKNTIKEG Kartavénon €T1aipikwy TTOAITIKWY Kal d1adIKACIWV

Agg16TNTEG:! BeATIWON ava@opwy Twv TTWANTWV
BeATiwon TTPOTUTTWYV ETTIOKEWNS TWV TTWANTWV
BeAtiwon dloiknong Tou xpovou

I'vo’uon: YTapxovta TTPoIiOVTa-XapaKTNPIOTIKA, TTAEOVEKTHUOTA, OPEAN KAl
EQAPUOYEG
NEa TTPOIOVTA-XAPAKTNPIOTIKA, TTAEOVEKTAMATA, OQEAN KAl EQAPUOYES
KAQSIKEG TAOEIG
AvVTaywVIOTIKA TTPOIOVTA-XOPAKTNPIOTIKA, TTAEOVEKTIUOTA, OPEAN KAl
EQAPUOYEG
2 UYKEKPIMEVES EQAPPOYEG TTEAATN Kal TTPORAANATA
MpowOnTIK& TTPOYPAN AT

Ae10TnTEG MWANONG: | BeATiwon oXedIaGUOU TTPIV TV ETTAPN UE TOV TIEAGTN
BeAtiwon peBodwv avalntnong mmeAaTwy
BeAtiwon €mmAoyng TeAQTWV
BeAtiwon deglotTATWY TTapouaciaocng
BeATiwon TeEXVIKWV KAEIOiPATog TTwANONG
BeAtiwon karavénong Kai XeIipIoPou avTippHoewyV
BeAtiwon euaioBnaoiag atrévavt oTtov TTEAATN



MeAétn ZEB

AnawttoUpeveg As€lotntec/Avaykn Eknaidsvong ona

Enmwkowvwvia

Kptitikn okEYPn

Epyaocia o€ opadec

Aloxeipion xpovou
MPpocdLOPLONOC AVOYKWV TTEAOTWV
MpooeKTIKN aKkpoaon
Alampayupatevon
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[Moiog Ba TTPETTEI va EKTTAIOEUCEI TOUG TTWANTEG; &

MpoioTdpevog — MeyaAuTepn agloTmioTia

NMwAnocewv — Mo ¢ekdBapeg TTPOCdOKIES
— KaAuTepn agloAdéynon
uTToYnN@iwv
EcwTePIKOG — lNeploodTEPOC XPOVOC

Exmraideuting | — lNepioodtepol TOpOI
— KaAUTepeg OeCIOTNTEC

EKTTAIOEUONC

ESwTeEPIKOG
E101k6g

— MeyaAUTepn €ceidikeuon Kai
EMTTEIPIO

— ‘EAA&IYN Xpovou
— "'EAA€IYN QIOAKTIKAG IKAVOTNTAG

- EmimrpboBeTo £¢000
- ‘EANe1yn g€ouoiag
= A\iyéTepn aglotmoTia

— Emimrp6oB¢eTo £¢000
— Mn €CeIOIKEUUEVO TTPOYPAUMA



MoTe Ba TTPETTEI VA AauBAvVEl

xwpa n Ektraideuon;

Avuo BaoIKEG aTTOWYEIG:

Na YiveTE AQUEOWC YIATI...

—  Kavévag TwANTAG 0€ Ba TTPETTEI va TOTTOBETEITAI OTO TTEDIO £WC
OTOU gival TTANPWC EKTTAIOEUNEVOG

— Agv ytTopEi va pIOKAPETE TNV €KOEON TTEAATWYV O€ AoXNUO
EKTTAIOEUPEVOUC TTWANTEC

Na KaBuoTepei n eKTTAidEUON VIATI...

— Eival TTOAU 1110 €UKOAO va eKTTAIOEUTOUV ATOUA TTOU £XOUV
KATTOIQ EUTTEIPIA OTO TTEDIO

—  O1aduvauol TWANTEC aTToPakpUvVoVTal TTPIV N ETAIpia
daTTavroel XprMaTa oTnV EKTTAIOEUCT TOUG



NMou Ba Trpétrel va Aapfavel
xwpa n Ektmraideuon;

ATTOKEVTPWHEVN
Extraideuon

KevTpikn
Extraidsuon

— A\iyoTEPO aKkpIBn

— Mtropei va diapkEael
TTEPICOOTEPO XPOVO

— [MepiAapupBavel Tov
AiguBuvTh NwARoewv

— [MepIAauBavel TTPOCWTTIKO
Q@OCIWHEVO KOl TTOAU
ETMIOECIO OTNV EKTTAIOEUON

- Emitpémrel TV
aAANAeTTIOpOON HE TO
KEVTPIKA ypa@eia

— O1 TWANTEG eoTIAlOUV
OTNV EKTTAIOEUON

— O AileuBuvTtiic NMwAnoswv
auxva £xel EANEIYPN XpOVvou Kal
OECIOTATWYV YIA VO EKTTAIOEUCEI
KAaTaAAnAa

— [epiooOTEPO AKPIPNA

- [NeplopiopEvog xpovog

— O1 TTwANTEG diaTnpouvTal
MOKPIQ aTTO TO OTTITI KAI TV
OIKOYEVEIQ TOUG



NMpocapuoouevn NMwAnon

T1 gival;

[1aTi €ival onPavTIKA;

Me 11010 TPOTTO £TTNPEACEI:
— ™nVv EmAoyn

— Tnv EKTmTaideuon

— Tnv KaBodnynon



AtroteAeopaTikoTnTa EKTraidguong

4 EtriTreda agloAdynong TnG EKIraideuong
Emitredo 1: NMepifdaAAov
Emritredo 2: Metagopa Nvwong
EtritTredo 3: AAayEG ZUNTTEPIPOPAG

Emrittedo 4: ROI



Nepiexopevo Ektraideuong kai MnTpa MeBodwyv ?i.

OnA
AUEB

AlaAégeig | TuinTnon | Emideign Maénon Hxoypaenoeig Mavw- Bivieo | Mévropeg | Ymodnon

Pag e omn- PéAwvV
oTo SouAsia
AladikTuo
Nvwon * -~ . ,
Etaipiag
pst * & * * * * * *
Mpoiévrog
Avopd. * * * * * * *
Ayopdg/
KAadou
Aeg16TnTEG * * * N . " . . .
NMwAnong
Aroiknon * * * " . .

Xpoévou



Kupiapyol MuUBo1 oxeTika

ME TN Aladikacia Tng NMwAnong

Mu0Bog No. 1: O1 TTwANTEC yevviouvTtal — O€ yivovTal
Mu0Bog No. 2: O1 TTwANTEC TTPETTEI VA €ival KAAOI OMIANTEC

MuOog No. 3: H TwAnon civai {Rtnua yvwong Twv
OWOTWYV TEXVIKWYV KAl KOATTWV

MuOog No. 4: 'Evac KaAOG TTWANTAC UTTOPEI va TTOUANCEI TO
TTAvTa

MuOBog No. 5: O1 avBpwTrol dev BEAouv va ayopalouv



Ap10po¢ Huepwyv EktTaideuong

Sales Force Research

Top Performance Companies — T10 vs. Rest

> 7Tvs. 4



Al kau Ekntaidsvon NwAntwv

AvaAuon OslkTwv armodoonC yLa EVIOTILOMO TTWANTWV
nov xpetalovtal eknaidevon

EVTIOTILOMOC TV KAAUTEPWYV TIWANTWV YLaL VO
AELTOUPYNOOUV WC LEVTOPEC

AvaAuon enMOKEPEWV TIWANCEWV yLOL EVIOTILOUO
Bepatwyv poc PeAtiwon kot ekmaidevon

Avarmntuén e€ATOULKEUMEVWY EKTTALOEUTLKWV
TIPOYPOLUUOATWV

Mpayuatonolnon e€atoplkeupevng kaBodnynong

[P )
\.,‘
o



Ounwc.....

Movo 17% twyv sales managers exouv AdBel

TNV KATAANAN ektaidevon otig HIMNA

General Assembly 2025



BApaTa yia TO oXEOIOOUO EVOG

mTAdvou Apoifwy NMwANoewyv

Ii i I l I i i . ' ' KabBiépwon Tou
I l . i ' . Amopaon via . MAoTIKOC 'EAgy X0




T1 Oa TTPETTEI VO KAVEI EVA
OTTOTEAECMATIKO TTAAVO OUOIBWYV




OIKOOONWVTAG EVa TTAAVO OHOIBWYV TTWANCEWYV E.

OnA
AUEB

AAAa
Alavoun Kepdwv AAAa
20vTagn Alaokédaon
‘E€oba ETaipiké
MeTakivnong AuTtokivnTo
Bonus
Ac@dAion Ailapovi
Mic06¢g MpounOcia «MANPpWHEVESY Tagidia
AlakoTTég
AZOQAAEIA KINHTPA EMINAEON AAMANEX
NMAPOXEZXZ




Modvo Mapéxel aopdAeia Kal To aueoo KivnTpo €ival EUKOAO o TTPOIGVTA TTOU ATTAITOUV TTOAU
Mic06 oTaBePdTNTA VIO TOUG va xaB¢i eav dgv dlolknOei eCuTTNPEETNON TTPIV 1)/ KOl JETA TAV
S TTWANTEG KaTtdAANAa TTWANON
KaAUTtepo yia dieuBuvaon kai AvTITTpOOWTTEVEI €Vva OTABEPDO A TO XTiOIUO HOKPOXPOVIWV OXECEWV UE
€Aeyxo dpacTNPIOTATWYV KOOTOG TOV TTEAATN
mwANoNg Atrautei eTTiBAewn yia va Ortav n emifAewn gival duvarn yia véo-
Alaoc@alicel Tov KatdAANAo KaTeUOUVOEI, va eAeyxBei kal va | TTpooAn@BEvTeg
XEIPIOUO TV TTEAATWV agloAoynoei Mo VEEC TTEIOXEC
Ma 1EpaTTOOTOANIKEG TTWARCEIG
Movo Mapéxel éva 1oxupod KivnTpo Eival duokoAo va dieuBuvbouv | Otav éva 1oXupo KivnTpo XpelaleTal yia
npopﬁeald O1 TWANTEC £x0UV pEYaAUTEDN Kal va TTIBAEQTOUV OI TTWANTEG | va eTTITEUXOOUV TTWARTEIG
eAeuBbepia Mrtropei va ayvonBouv ol Ma TpoidvTa TTOU aTTaITOUV Aiyn
AVAYKEG TWV TTEAATWV eCuttnpétnon TpIv A/ Kai ueTé TNV
Ta €0000 TWV TTWANTWV UTTOPEI TTwANoN
va dlakupaivovTtal Eéviova Otav n TwAnon eival TWANoN Piag
popag
Ortav dev uttdpxel OIABETIUN QPKETH
eTTiBAewn TTEdiou
Ortav n eTaipia BpiokeTal o€ aduvaun
OIKOVOMIKI B6€éon
Ortav n eTaipia XpNOIKOTIOIE
aveEdpTnToug TTWANTEG N TTWANTEG
MEPIKAG aTTAOXOANONG
Bonus MpdaobeTo KivnTpo EmmpbéoBeTo k6OTOG MNa va evBappuvOei n atrédoon Tavw
Mrropei va xpnoiyotroin®ei yia | Mtropei va BewpnBei wg éou (PUO'O,)‘OV'KOU O€ GUYKEKPIHEVES
OUYKEKPIPEVEG QVETTAPKEG €AV OeV DIOIKNOEI pacTnpIoTNTES
OpacTNPIOTNTEG - EUEAIKTO KAaTtaAANAa




MoOavég Zuykpouoeig OTO

2xe0100M0 MNMAAavou ApoiBwy

XapakTnploTiKd Tou MNMAdvou 1123|456 10| 11 | 12
1. EmBpdBeuon ammoteAecudTWY -

2. EmBpapeuvon mpooTrabeiwyv c | -

3. MNMapoxn oTabepou £1000MNUATOG c |-l -

4. MNapoxn KivTpou -|lc| c -

5. Aikalo clc| c | c |-

6. EuéAikTO -|lc| c - -] -

7. ATTAO c| - | - c |c| c

8. OIKOVOUIKO -lc|l c| - |c| -

9. AvTaywvIOoTIKO -|lc| c - - -

10. 'EAeyxo! Kal KaTeuBUVOEIC c |-l - c |c| c -

11. ZUVETTEG HE TOUG ETAIPIKOUG OTOXOUG | € | ¢ | € | C | - | - [ C - | -

12. 2100€p0 clc| -] c|lc]|c c| c | -

C = MBavdétnTta cuykpouong




Moéavoi Zuvduaopuoi NMNAdavou Auoifwyv

NMPOMHOEIA

BONUS

MIZOOX




MetaBAnto Zroweio/Kivntpo

MpounOsia n Bonus (1/4)
TO KINHTPO KATAAAMBANEI OAO KAI
METFAAYTEPO MEPOZ

KINHTPO
25% -30% TOY MIZOOY EAAGSa

VS.

40% USA 102



MetaPAnto Zroyyeio/Kivntpo 3

OnA

MpounBeia n Bonus (2/4) 2N

Otav:
2ToxoC mwAnoswv > $300.000
O KUKAOC TNC mwAnonc Hkpo¢ (<1 pnva)
Max Kivntpo: 75%

AwadopeTika: 25%

103



MetaBAnté Ztoixeio/Kivntpo @

OnA

MpounBeia n Bonus (3/4) 2N

0Ooco peyalutepo to peTaBAnto otoyeio, 1060
MEYAAUTEPN:

H peiwon nOkou

H auvénon tou otpeg
H anovcia amo tnv epyacia

104



MetaBAnto Zroweio/Kivntpo

MpounOeiLa 1 Bonus (4/4)

AloKNTIKEC EVEpYELEC:

Empathetic Managers
Ermiloyn «avOeKTIKWV MWANTWV»

Ynootnpktiko diktuo (cuvadeAdol ko
TIPOLOTALEVOL)

Pipeline meAatwv
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2ToIXEia 2ZXe0I100MOU AlaywVviouoU NMwANCEwY &

OnA
AUEB




Avtapeifovrag Ala-TuNMATIKEG OuadEg

«Moipacoua» auoiBng
Avaloyia poAou — apoIBnC
2.UVEIO@OPA OuAadag — JEAOUG

AZloAoynoeIc atTo HEAN ouadaC



NMNapdayovTteg TTOU eTTNPEAlOUV Ta ECOodO
NG Auvapung NMNwAntTwyv




XapOaKTNPIOTIKA EVOG

Yyioug lNAavou E¢6owv

Aikain JeTaxeipion
Ox1 TTEPIKOTTN TWV EVEPYETIKWYV OPACTNPIOTATWV
ATTAO Kal OIKOVOUIKO

ATTOQUYN OIEVECEWV

ETaipIKOC EAeyX0C daTTaVWY Kal aTToPpuyn ToU
“(POUCKWMATOC”



EtiAoyéc E€OOwV MNMwANTN

O1 NMwAnTég Kapia ATTAG, Xwpig k6oTn | O1 TTWANTEG PTTOPEI VA NV
TTANPWVOUV T €00EUOUV OPKETA OE TTEAATEG
£¢0dd Toug
MAdavo OAa 1a Beuita eTaipika EuéAikTo kail dikaio, | EvBappuvel uttepBOAIKEG dATTAVES
ATTEPIOPICTWYV £€€oda ETTITPETTEI DIAPOPEG
TTANPWHWV O€ YEWYPAPIKES

TTEPIOXEG
MAdavo EmitpETTovral [MeplopIOPEVES Kal Mn euéAikTo, TTIOavOTNTA VIO
TTEPIOPIOHEVWV OUYKEKPIYEVA TTOOA TT.X. | TTPORAEWIUEG aAAaYEG DATTAVWV PETALU TWV
TTANPWHWV OATTAVEG KATNYOPIWY, Ol TTWANCEIG UTTOPEI

€ 80/ nuépa — Aiapovn . ,
va €TTNPEACTOUV apvNTIKA
€ 45/ nuépa — lNevpata

€ 0,25/xIA. — MeTaKIVAOEIG

Opigévrio Emidopa € 700 ava gdopada [MepIOPIOPEVEG Kal Mn €U€AIKTO, OI TTWANOCEIG PITTOPEI
TIPOPBAEYIUEG VA ETTNPEACTOUV ApVNTIKA
OATTAVEG



NMNapdayovTeg TTOU £TTNPEACOUV TNV ATTOPACN
I010KTNCi0G AUTOKIVITOU:

ETAIPIKAG 1I010KTNCIOG, ETAIPIKAG MioBwoNG N
1I010KTNCIOG TTWANTI

Zuvtapnon

Emévduon J

AloiknTika

. MpoBAApara KatavaAwon

NMpoowTTiKég
MpoTiynoeig



H utrokivnon Tou TTWANTA OVAQEPETAI ... k.

OnA

J otnv TTpooTTABEId TOU va avaAdaBel TTpwToBouAia/ dpdon

 otnv TTo10TNTA TNC TTPOCTTABEIAC TOU

J otnv €mipovn Tou



2uvOnkeg YTtrokivnong

NAI

OXI




KAaooIkEG Oewpieg YTTOKIVNONG

1n Kartnyopia: Ocwpieg TTou TTPOCTTABOUV va dEicouV auTO
TTOU UTTOKIVEI TOUG avOpWTTOUG.

-
’—— “NN
<~ RN

Ocwpia Tou Maslow Oewpia Tou Herzberg
(Hierarchy of Needs (Motivation-Hygiene
Theory) Theory)
2n Katnyopia: Qcwpiec Tou TTEPIYPAPouUV TN diadikaaia
TNG UTTOKIVNONG. o
Oewpia TN Oewpia TWV AITIWV OTTOSO0NC
«dIKaloouvneo» (Attribution Theory)
(Equity Theory) ¥ N\
Oewpia TWV TTPOCDOOKIWV 68?8;27(;)_/\;6?0))«”\/
(Expectancy Theory) 4




OEQPIA TOY MASLOW -

H MYPAMIAA TQN ANAT'KQN

Avaykec Autd-oAokAripwond/ MNpayudtwong

Avaykec Avayvwpiong

KoiviwvikéG Avaykeg

Avaykec AopaAeiag

PuoioroyikEG AVAYKES



MpakTiK eQapuoyn ThG Bewpiag Tou Maslow
otn Aioiknon Twv NMwAnocswv

A
A
N

O TTwANTAC £xovtac AGRBEl IKAVOTTOINTIKEC XPNMATIKEC ATTOAABEC KAAUTITEI TIC
(PUOCIOAOYIKEG TOU OVAYKEG.

= 27N ouvéxela, avalnta KATTola £CacpAAlion TnNG epyaciag Tou, OuVOOEUOUEVN
atro emITTAEOV TTAPOXEG (fringe benefits).

= Kartomv, €xel avaykn va oaioBavlei PEAOC MPIOGC OMAdAG KOATASIWMEVWYV
TTWANTWV.

= AKOAOUBWG, €xel avaykn avayvwpiong Tng epyaoiag Tou (onuavriika ra
ITPoyPAuUUATA avayvwpIong).

= TEAOG, N avaykn AuTOTTPAYMATWONG IKAVOTIOIEITAI ME TV AvABEan KABNKOVTWY
TTOU ATTAITOUV KAIVOTOMIKOTATA KAl dNUIOUPYIKOTNTA.



H OEQPIA TOY HERZBERG

YNOKINHZH-YTIEINH

‘Epeuva oge 200 pnxavikoUG Kal AOYIOTEC TNG TTEPIOXNC
Pittzburg Twv HIMA pe 10 xprion 1N peBOGdOU TOU KPioIuou
TTEPIOTATIKOU KaI TNV EAEUBEPN CUVEVTEUCH.

O1 TTapAayoVvTeC 1ToU gival OUVOEDEUEVOI UE TIC EUXAPIOTEC
aTIYUEC NTAV dIAPOPETIKOI ATTO QUTOUC TTOU NTavV
OUVOEDEUEVOI LUE TIC

/7— OUOQPEOTEC OTIVUEC.

[MTapayovTteg YyIEIVAC [MapayovTeg YTTOoKivnoNng
AEN YIIOKINOYN YITOKINOYN

H urrokivnrikn duvaun Twv mapayovrwy Utrokivnong O&v UITopEi va
urraper av O&v uioravrai ol TapayovreS UYIEIVIC.



2UYKpPIoN TTOPAYOVTWY UYIEIVAG KAl UTTOKIiVoNngG (ZuXvOoTnTa TTOCOCTWY IKAVOTTOINoNG)

XapnAn ikavorroinon YwnAn ikavormroinon m-

40 30 20 10 O 10 20 30 40
ETiTeugn
2TOXWV

Avayvwpion
Evdiagépov
NG Epyaciag
[1 YTeubuvotnTa
NMapdyovTteg
YyI€Ivig 1 AuvaTtétnTa MNMpoaywyng
Mokmxec | oo
NG ETIXEIPNONG apayovres
Y1rokivnong
Texvik Emapnon M |
Mio86 1
AIQTTPOOWTTIKEG 2XETEIG _

>uvBrikeg Epyaoiag -




OEQPIA THE AIKAIOZYNHZ (Equity Theory)

(rou Stacy Adams)

O KABe epyalOUEVOC CUYKPIVEI TOUG TTAPAKATW OEIKTEG:

OUVEIOQPOPEG TOU 10i0U OUVEIOPOPEC TWV AAAWV

aTTOAQBEC TOU 10i0U ATTOAABEC TWV AAAWYV

O H emixeipnon Tpétrel va eAEyXEl av UTTAPXEl aioBnua adikiog
OTOUG TTWANTEG TNG KaI va eVTOTTICEl TIC TTNYEG TOU.

O Na gpovrTilel €101 WOoTE N doun TwV AuoIBWY va KATAAAYEl OTNV
eAaXIOTOTTOINON TOU QIoBaTOC adIKiag.



OEQPIA TQN NMPOZAOKIQN (Expectancy Theory)

(rou Victor Vroom)

Valence

EmOupia yia
ATToTEAET TN BACON TWV KAACIKWV “;‘;';S;’fgng
MOVTEAWV UTTOKivnONG GUYKEKDILEVIC
apoipig |
¥
Effort , Perf ormance . . Rewards
MpoomdBeia ATT0600N Apoif
Expectancy Instrumentality
[Mpoodokia OTI n [Mpoodokia OTI N
augnon BeATiwon TNG
TTpooTradeiwy Ba atmrédoong Oa
odnynoel o€ odnNynoel o€
BeAtiwon TNG auc¢non Twv
atrdédoong auoIBwv




H epappoyn TnG Bewpiag Twv TTPoodOoKIWY OTN
AgITOUPYIO TWV TTWANCEWYV ATTAITEI ATTO TOUG

UTTEUOUVOUG TWV TTWANCEWV:

v" Na €ival ca@eic we TTPOog To TI TTEPINEVOUV ATTO TOUG TTWANTEC Toug. Eival
avaykaio va TiBevral oToxol Kai va divovTtal 0dnyYieg yia TNV ETTITEUEN TWV
OTOXWV.

v Na atraitolv atrd Toug TTWANTEC £pYO TTOU Eival EQIKTO KAl HECQA OTIC
duvaTOTNTEG TOUG.

v" Na kdvouv Tnv epyacia Twv TTWANTWY va £xel afia kal yia Toug 18ioug. Ol
XPNMATIKEG AUOIBEC BEV ETTAPKOUV AV Ol TTWANTEC BEV Eival EUXAPIOTAUEVOI ATTO
TO KABAKOVTA TTOU EKTEAOUV.

v" Na avtaueifouv Toug TTwANTES OTAV €ival ETTITUXNUEVOIL, QPOVTI(OVTAC Ol

avTauoIBEC va TaipIddouv OTIC AVAYKEC TOUC Ol OTTOIEC €ival DIOPOPETIKEC.



H OEQPIA TQN XTOXQN (Goal Theory)

E¢eTdlel TN oXEON METASU TTPOCOIOPICHOU OTOXWYV Kl
ETTITUYXOVOMEVNS ATTOd0O0NG

|. Atokohol OTOXOI, AV Yivouv atrodeKTOi, augavouv TNV atrodoTIKOTATA
TTEPICCOTEPO ATT OTI AV UTIiPXaV AlyoTEPO OUOKOAOI OTOXOL.

. AUOKOAOI KaI KOTAVONTOI, CUYKEKPIMEVOI OTOXOI, AV YiVOUV OTTOOEKTOI,

odnyouv o€ JEyaAUTEPN ATTODOTIKOTNTA O€ OXEON UE AOPIOTIEC TOU
TUTTOU: «Kave O,TI KAAUTEPO UTTOPEICY.

Anuioupyeirar ava@ykn yia tov KaBopiouo TTPOKANTIKWY OTOXWV TTWANCEWV
(sales quotas) kai diaywviouwv TwWARCewyV (sales contests)
...AQOCiwWoNn 0TO OTOXO

-mhnpogeonon e 0 AurozKijnan

OUYKEKPIMEVO £pYO

la tnv emiTuxn epapuoyn aurwy TTPETTEI VA UTTAPXEL...



‘Epeuva Twv Hart, Moncrief ka1 Parasuraman

OXETIKA ME:

(a) Tn oXéon METALU XAPAKTNPIOTIKWY Tou aTOXoU (QUCKOAIa, oa@rvela Kal atrodoxr)) Kal
NG atrddoong, TNG KATARBAAAOUEVNG TTPOOTTABEIAG KAl TNG MEBODOOU TTWANCNG
(TrpocavatoAiIoudg oTNV TTWANGCN O€ OXEON ME TOV TTPOCAVATOAIOUS OTOV TTEAATN)

(B) TNV €TMIPPOIN TNG QUTOEKTINNONG OXETIKA UE CUYKEKPIPEVO £PYO Kal TG UTTOKIVAONG yia
eMTUXia (ATOMA PE MEYAAN avAyKN va TTETUXOUV) TTAVW OTNV TTPpoNyoUlEVn oxéon (a).

H épsuva £6¢ile Ta £€ng:

» 000 1m0 BUOKOAOG €ival 0 OTOXOC TOOO PEYAAUTEPN TTPOCTTABEIO KATARBAAAETAI
» 000 1m0 aTTOdEKTOC €ival O OTOXOG TOOO MEYOAUTEPN TTPOCTIABEIO KATABAAAETAI KAl
KOAUTEPN ATTOO00N ETTITUYXAVETAL.

* H armmodoxr Tou oTéXou £TTNPEAlEl OETIKA TNV ATTOO0CN TWV TTWANTWYV HE UYPNAN
QUTOEKTIUNON.

« H ammodoxr) Tou oToxou eTTnPedlel BETIKA Kal TNV TTPOoTTA0EIa, aAAd Kal TN HEBODO Twv
TTWANCEWV (TTPOCAVATOMCHEVN OTOV TTEAATN XWPIC AOKNON TTIECNC VIO TO KAEIOIUO TNG
TTWANONG) TWV TTWANTWY PE XAMNAR QUTOEKTIUNON.

» H duokoAia Tou aT1dyou £TNPeAel BETIKA TNV KATABAAASHEVN TTPOOTTABEIA TWV TTWANTWV
TTOU €V UTTOKIVOUVTAI OTTO TNV avaykn €TmiTuxiag (achievement motivation).



OEQPIA AITIQN ANMOAOZHX

(Attribution Theory)

Eurreipikn e€€raon ammo tou¢ Badovick, Hadaway kai Kaminski

[Tpoodokieg yia
MEAAOVTIKEG
EmmiTuyicc
AToTEAEOA > UVaIoONUATIKES (Apeoa) [poBeon
ATodoonNg >  AvnidpdoeiC i MpooTdbeiag
EmTuyxia/AtToTuyia

AuToEKTIUNON YIa
2 UYKEKPIMEVO £pYO




E¢eTtaoOnkav o1 cuvaioOnUatikéG avTidpacelg 291 TTwWANTWY Kal :
n TPoBecn Toug yia epyacia ETTEITA ATTO Mid TTETUXNHEVN R

(137 TTwANTEQ) N atroTuXNMHEVN (154 TTWANTEG) EKTTARPWON EVOG
OTOXOU TTWARCEWV

2uvaiodOnuatikég Avridpaoceig NMwAntwy

MapayovTteg Mepiypaen
AUTO-KATNyopia NTpoTrr), EKVEUPIOUOG,
(Self-Blame) ATtroyonTteuon, Evoxn,
AtroloynTikr) AiaBeon, Aunxavia
[kavoTroinon Euxapiotnon, Ytrepneavela,
(Good) Euyvwpoouvn, EuTuyia,
[kavoTtToinon, Avakou@ion
[kavoTnTa [kavoTnTa, AUTOTTETTOIONON
(Competence)
‘EKTTANEN ‘EKTTANEN, 2doTIouO

(Surprise)




YTro0£oeig OXETIKA ME TIGC MeTaBANTEG
TOU YTrodgiypartog TnG Oswpiag AiITiwv ATodoong

[Tpoadokieg yia
MEeEAANOVTIKEG
EmiTuyieg (+)

AuTo-KaTNnyopia (+)

IkavoTroinon
[MpbdBeon yia
[MpooTTdBela
[kavoTnTa
, (+)
ExT1TANECN

AuTOEKTIMNON oTNV EKTEAEON
2 UYKEKPIUEVOU EpYOU



ATTOTEAEOHATA OXETIKA UE TIG YTTOOEDEIC

ToU Y1rodeiyparog tnG Oswpiag Aitiwv Arodoong

ETTiIOPAON OTNV AUTOEKTIUNON

Ymo0eson Atrotuyia EmiTuyia

e 2UVaICOAUATA QUTO-KATNYOPIAG £XOUV BETIKN ATT0d€iXONKE Aev Atrodeixbnke
emidpacn otnv TPOBeon yia TTPOCTTABEIN

e 2UVaICOAuATA IKAVOTTOINONG £XOUV OPVNTIKN ATT00EIXONKE Aev Atrodeixbnke
emidpacn otnv TPOBeoN yia TTPOCTTABEIN

e [1poodoKieg yia HEANOVTIKA ETTITUYXIO £XOUV ATT00EIXONKE ATTodeixbnke
BeTIkN €TTIdPOCTN OTNV TTPOBEDN YIa
TTPOCTTABEI

e H auTtoekTiunon €xel BETIKN €TTidpacn OTNV Aev ATodeixbnke  Aev ATTodeixOnke
TTPOBECN yIa TTPOCTTABEI

e To ouvaioBnua ikavédTnTa £xel BETIKA ATTO0EIXONKE Aev Atrodeixbnke
eTmidpacn OTIC TTPOCOOKIEC

o H ékTANEN €xel BeTIKA eTTidpacn oTIg ATT00EIXONKE Aev Atrodeixbnke
TTPOCOOKIES

e To ouvaioBnua ikavédTnTa £xel BETIKA ATT00EIXONKE AtTodeixbnke




EmiTrTwoeig Tng Oswpiag AITiwv

Atrodoong yia tn dioiknon ...

[0 va fonBnbei atroTeAeoUATIKA £vag TTWANTAG O OTTOI0C dev ATTOdIdE!
IKQVOTTOINTIKA, TTPETTEI O O/VTNC TTWANCEWY VA KATAAARBEI TIC AITIEC TNG
aTTéd00NG.

Epboov, ouvnBwg, ol TTWANTES BIoTAOUV va ATTOKAAUWOUV TIC AITIEG,
o1 O/VTEC KAVOUV KATTOIEC UTTOBETEIC, O1 OTTOIEC, av €ival AavOaouEVEC,
0odnyouV Kal 0€ A\aVBaOUEVEC EVEPYEIEC.

[ auTd Kal o1 dIEUBUVTEC TTWANCEWY TTPETTEI VA divouv JEYOAUTEPN
onuocoia oTnv TTapaTRAENoN TWV CUVAICONUATIKWY AVTIOPACEWY TWV
TTWANTWYV €101 WOTE Ol UTTOBECEIC TOUG va gival TTIO akpIPEiC.

_______________________________________________________________________________________

AiIGkpion UETAEU TOU «gpyadoual TI0 CKANPa»
o€ avridliaoToAn ue 1o «gpyalouar mo EEUTTVa»

_______________________________________________________________________________________



‘Epeuva Cron kai Slocum

(Oeiypa 466 TTWANTWYV)

To oTadI10 TNGS KAPIEPOAC OXETICETAI ME:

» Mia TToIKIAia OTACEWY ATTEVAvVTI OTNV Epyaaia
(0éoueuon gpyaaciag, TTPOKANTIKOTNTA/ EAKUCTIKOTNTA
EpPyaaciag, WYUXoAOyIKN ETTITUXIA)

» OIAPOPEG TITUXEC TNG IKAVOTTOINONG OTTO TNV €pyaacia
(IKavoTroinon €pyaciag, IKavotroinon at1o  Tov
TTPOIOTAYEVO,  IKavoTroinon amd T10  MIo60,
IKAVOTTOINON ATTO TOUGC OUVEPYATEG Kal IKAVOTTOiNON
QTTO TTPOOTITIKEC TTPOAYWYNG)

» QVTINQYEIC TTOU agopouv To TrEPIBAANOV gpyaaiacg
(OTUN TTpoicTaMéVOU, auOoIBEC atrddoong, TPOTIOI
ANWYNGC atro@Acewy, QOKOUMEVN TTiIEDN, ATTAITOUMEVN
dlopATIKOTNTA

» TNV amodoon



O1 daoeic TG ZTadlodpopiag Twv NMwAnTwy

PAZH

E=EPEYNHXHZ

NMPOAIQIrH ZE
AIOIKHTIKH ©EZH

A

PAZH

ErKAGIAPYZHX

\ 4

A 4

ANOXQPHXEIZ
AMNOAYZEIX

AIATHPHZHZ

®ASH R

PAZH
ANOAEZMEYZHX

AlNOIroHTEY2H

A




E¢epelvnon

= EvOlagpEpov yIa eceupeon OTTOU JUTTOPOUV Vda
alcBavovTtal AaveTa Kal OTI £Xouv TTBavoTnNTEC Va
ETTITUXOUV

" [lpoowTrik OEOPEUCN VIO TNV ATTaoXOANON
XAHNAN

= ATodoon XaunAn

= Atoua nAikiag 20-30 kal avutravTpa



Mepikoi ApiOuoi

° ATtraitouvtal >2 Xpovia yia va atTodwaoEl EVAC
TTWANTNC

* 7/10 dev TTPOXWPEPOUV OTO ETTOPEVO OTADIO

° 50%-70% TWV TTWANTWYV ATTOXWPOUV EVTOG TWV
TTPWTWV 2-3 ETWV



EykaBidpuon

* EvOla@Epov yia Pia TTITUXNUEVN KOl OTOOEPN
OTAOIOOPOMIa

* ATT6000N UYNAN

° AToua nAIKiag 25-35, TTavTpeuEva



AlatApnon

= EvOlagépov yia diaTtripnon utrdpxouoacg BEong,
KUPOUG Kal atrodoang

= Ammodoon UEVIOTN
= XaunAEG TTPOODOKIEG YIA HEAAOVTIKI) TTPOAY WY

= Atopa nAIKiag 35-45, Travrpepevol Je TTaIdIa



ATTod£ouEUO

* Evdia@Epovta AN aTTO TNV ATTA0XO0ANCN

* EmOupia diatpnong ammrddoong o€ ATTOOEKTA
eTTiTTEdA PE TN XAPNAOTEPN duvaTh TTPOOTTIABEIO

e ATTO000N pEON

* ATtoua nAikiag 50-60



EmiBupieg Avrapoifwy yia Kafe gaon

E=ZEPEYNH2H

* ABeBaidoTnTa 600V a®opd TNV  KATAAANAGTNTA  TNG
OTadIO0POMIAC oav TTWANTAG

* YynAn e€mbBuyia  yia avayvwpion Kal  TTPOCWTTIKNA
QVATITUCN

* ABefaidTnTa 0odnyei O€ ATTOXWPENOEIC, ATTOAUCEIC KAl
XaunAn amrodoon

* ETmotrteia ival Kpioiun yia va €mMTUXOUV



EmiBupieg Avrapoifwy yia Kafe gaon

ECKAOIAPYZH

* A@ociwaon aTtn aTadlodpouia oav TTWANTAC, aAAG TNV
QVTIMETWTTICOUV 0aV TO «TTPWTO BAMO» YIa Hia JIOIKNTIKNA
0éon

° YwnAn €moOuyia yia XpnUATIKEC AUOIBEC, AANG PEYIOTN
YIQ TTPOAYWYN Kal avayvwpeion

* YwnAn trpoodokia OTI Ba gival eTTITUXNUEVOI

* [lpoioTauevol dev TTPETTEI VA DNUIOUPYOUV AVEPIKTEC
TTPOCOOKIEC



EmiBupieg Avrapoifwy yia Kafe gaon

AIATHPH2H

° ATTO@QAOCIONEVOI VA TTAPAMEIVOUV OTIC TTWANCEIC

 EmOupia yia yia emituxnuévn otadliodpopia ocav
TTWANTEG

e XapnAn €mbuuia yia TTpoaywyn
° YynAn €mbupia yia avayvwpion
* Megyiotn emBupia yia XpnNUATIKEC AUOIREC

° YTrokivouvTal JE XPNMATIKA KivnTpa KAl OERacuo



EmiBupieg Avrapoifwy yia Kafe gaon

AMNOAEZMEY2H

0 WuyoAoyikn atrocevwaon aTro TNV pyaacia
O ATTAQ pia OOUAEId
0 EmOupia yia eAaxioTotroinon TpooTrddeiag

Q IkavoTroiINuEVOol JE XPNUATIKEG AMOIBEC

0 EmOuuia yia avTIJETWTTION VIO OELACHO, AAAA UAAAOV
atri@avo autd va odnynoel o€ JEYOAUTEPN TTPOOTIABEIO



MeTaxeipion MeyaAutepwyv o€ HAIKia MwAnTtwyv m
AUEB

° [lpoypappa KIVATPWYV (TT.X. XpNUaTIKA dwpPa,
TTPOUNOEIEC)

* [lpoaywyn o€ pyn dI0IKNTIKA B€0N
— YTreuOuvog peyaAwv Aoyaplacuwv/ TTeEAATwyV
— Opadikr TwAnon (MEAOG ouadag)
— [1POCWTTIKG UTTOOTNPICNG

* Aucnuévn mBavoTnTa Kal TToIKIAIa 0TV £pyaaia
— EkTTaideuon, orparoAoynon/etmAoyn uttTopyn@iwyv TTWANTWYV
— ME€AOG ayopaaTikoU KEVTPOU
— MEAOG eITPOTTWV

* TeAeuTaio OKAAOTTATI = TTPWIKN OUVTACI0OATNON



O “TeApatwpévog” (Plateaued) MwAnTAg

XOopOoKTNPIOTIKA:

= BapiouvTal TNV €pyaaia Toug
= ATToyonTeEUPEVOI a@OU OV £XOUV TTPOOXOEi
= ATTopakpuvovTal YUuXOoAoyIKA aTtro Tn OOUAEIA TOUG

= ‘Eyxouv oTapaTroel va BeATiwvovTal Kal va

AvVATITUCCOVTAI
= Eival, ev yevel, adid@opol

" H ammodoon Toug £XEl TEAUATWOEI



T1 Kavel Evav TTWANTH “TeANATWHEVO™; (1/2) w_

OnA
AUEB

= KaBuoTépnon TTpoaywyng N ETTEKTAONG TWV EuBUVWY,
TTAPATTAVW ATTO TO KAVOVIKO

= O TWANTAC gival VEOC Kal £XEl PINODOLIEC
= "EAAEIYN career path
= Avia

= ATTOTUXiO VIO QTTOTEAEOUATIKN OI0IKNON TWV TTWANTWYV ATTO
TOUG OIEUBUVTEG TTWANOEWYV



Ti kdvel évav TTWANTA “TEAMaTWHEVO”; (2/2) &

O1 TWANTEG:

1.

3.

ue MeyaAn eutreipia oTic TTwANoeIg (7-20 €1n)
ue MeydaAn TTpouTtTnpecia otnv etaipeia (7 + £€1n)
['UVaiKEC

NiwOouv peyaAuTtepn OUCAPECKEIO ATTO TV
TTOAITIK TTPOAYWYNG KAl TNV TTOAITIKN

UTTOOTAPIENG TNG ETAIPEING

OnA
AUEB




NMwc¢ utroKivouvTal Ol “TEAMATWHEVOI” TTWANTEG; m
AUEB

= [lpoaywyn o€ B€0EIC TTWANCEWY PE HEYOAUTEPN UTTEUBUVOTNTA
KOl TTEPIOCOTEPEC TTIPOKANCEIC

= AvaBeon KepdOPOPWY Kal TTPOKANTIKWY TTEPIOX WYV TTWANONCS
= AvaBeon peyaAutepwyv tTeEAaTwyv (KAM)

= Y UMMETOXN OTNV EKTTAIOEUON VEWV TTWANTWYV

= EutrAokn o€ cross-functional opadwv gpyaciag

= EutmrAokny o€ project OuAAoyrigc OedopEVWY  ATTO  TOV
AVTAYWVIONO



MONTEAO NMPOZzAIOPIZMOY AINOAOZzHZz-IKANOMNOIHZHZ MQAHTH

[TpoowTriKoi, ETTiXEIpNOIOKOI KAl
[MepiBaAAovTikoi INapdyovTeg

AvTiAnwn
Tou PéAou |
Epoureg | _|
KAio€Ig
| Emimedo | _ |
[kavoTATWV
 ETTitredo
YT1rokivnong

>

Y

ATtrédoon

AVTOMOIBEC
(Rewards)

E¢wyeveic/
Evdoyeveig

[kavoTtroinon
E¢wyevnc/
Evdoyevrg

| t




2NMOCIa TOU MOVTEAOU YIA TO

AiguBuvtn NMwAnoceswv ...

OT1dNTTOTE KAVEI O DIEUBUVTAC TTWANCEWYV UTTOPEI VA ETTNPEACEI
TNV A1TO000N TWV TTWANTWYV TOU:

l. To TTC opyavVWVEl KAl KATAVEUEI TOUC TIWANTEC OTIC TTEPIOXEC TTWANONC

< TO TTWC AUTOI AvTIAAPBAvVOVTAl TNV EPYATIa TOUC

Q’Q/

1. To Tc emAével Kal EKTTAIOEUEl TOUC TTWANTEC

Ry n OTIGC KAIOEIG KAl TIG IKAVOTNTEG TTOU OIABETEN N dUVAPN TWV
(9o TTWANTWV TNG ETTIXEIPNONG

1. To mpdypauua auoiBWv Kai 0 TPOTTOC dI0IKNONC TWV TTWANTWV

<
707'0&9’6 TO BaBUG uTTOKIiVNONG, KOl CUVETTWG, TN OUVOAIKN a1T0000N
<



MPOZAIOPIZTIKOI MAPATONTEZ THZ ANOAO2Hx
& IKANOINOIHZHZ TQN NMQAHTQN

(R. P. Bagozzi)

’ + ’
KlvnTpa > lKowvoTtolnon
A
QUTOEKTIUNC + Oev
N n, ugioTartal
ETTAYYEAUATIKN N
Y

guoTpOPIa + - SlIEETET

o - ApvNnTIKA oX£on, OXI OTATIOTIKA GNUAVTIKA



2NMOCIa TOU MOVTEAOU YIA TO

AiguBuvtn NMwAnoceswv ...

v Avayvwpion Tou £TIBuunTou £€idoug auoIfwy

v Mpétrel va akoAouBdnOei TToAITIKA TTPOoANYNS ATONWYV HE UPNAR
OQUTO-EKTIMNOT, VO BEATIWVETAI TO ETTIXEIPNOIAKO KAipa, va
vioBeTeiTal pia dikain TTOAITIK) KOBOPICHOU TWV TTEPIOXWYV TTWANOCNG
KOl TOU OPTOU EPYACiag



MONTEAO AZA®EIAZ TOY POAQOY KAI TQN ENINTQZEQN
2THN AMNMOAOZzH KAI IKANOIOIHZH TQN NQAHTQN

(Behrman, Bigoness kai Perreault)

AcA@ela OYXETIKA ME ATOMIKEG

TnVv Epyacia

.s
wnt
------
.
un®

NnyécAcdpsiag
1. Npoodokieg
AiguBuvtn
MwARocEWV
2.[NMpoodokieg
Emmixeipnong
3. NMpoodokieg
[MeAaTwv
4. lNpoodokieg
Oikoyévelag

Alagpopég

ATtroteAéopaTa
Epyaciag

......................... AVEYKN ATTOGAQRVIONC —_

Y

—

-~ -
—~— -
— -
~ -

—~ -

— -

-~ -

-~ -

— -

—~— -
~— -
~— -

-~ - -

Atrédoon

IkavoTtroinon

AicBnon EAéyxou

........................... Tng KGTdO-TGO-ng /




ATTOTEAECHOTO EPEUVOC

Behrman, Bigoness kai Perreault ...

Acapeic TTpoodokieg AleuBuvth MNMwAnoewv > |KOVOTIO [I’] on
Aca@eic TTpoadokieg AicuBuvth MNMwARcEwy >  Amodoo N
Acageic TTpoadokieg Etixeipnong >  Amodoo N
Acageig TTpoodokieg MeAaTwv >  ATI0000 N
Aca@eic TTpoadokieg OIKoyEvelag >  Amodoo N
AvAyKn atrocapniviong >  Amodoo N
AioBnon eAéyxou TNG KATACTAONG >  AT1t0000 N

AioBnon eAéyxou TNG KATAoTAONG > |KO(VOT[O[I’] on



(Futrell ka1 Parasuraman)

2XE2H METAZY IKANOIOIHZHZ/ANMOAOZHZ KAI
AMNOXQPH2ZHX (TURNOVER) TQN NQAHTQN

2uvteAeoTég Mahivopounong pe ESaptnuévn MetaBAnTA T

Taon yia ATroxwpnon

AveldpTnTEG 2UVOAIKO Atiyua Opada YynAng Ouadac XaunAnig
MeTaBAnTtég (n=263) Atrodoong Atrodoong

(n=133) (n=130)
|[kavoTToinan aTo:
-AuoIBn -0,003 0,003 -0,006
-MpooTrTikES MNpoaywyng -0,010** -0,012** -0,009
- ZUVadEAQOUG 0,003 -0,009 0,016
-Epyaoia -0,034*** -0,017 -0,050***
-Emmipnon -0,021*** -0,013 -0,037**
R? 0,270 0,186 0,379

** ZTOTIOTIKA ONPAvVTIKOS OTO ETTITIESO 5%.
FFELTATIOTIKG onUavTIKOG 010 TTiTTEd0 1%.




MPOZAIOPIZTIKOI MAPAITONTEZ THZ IKANOIOIHZHZ
AlNO THN EPrAzIA: META-ANAAYZH

(S. P. Brown ka1 R. Peterson)

Taon Atroxwpnong

Acdgela -
PoAou
A 078
0,36
Y T Agpooiwan otnv |
ZOYKPOUON | i — i

Pélou | | /
029 / 0,47

A Ikavotroinon

O1 ap1Bpoi Tou oxAuaTog givai Tutrotroinuévol ouvTeAeoTEG B1adpopng (Standardised Path Coefficients)



O EAEIMXOZz TOY MONTEAOY TQON BROWN KAI
PETERSON 2THN EAAAAA

_» AT6doon

70,15

0,42 Taon Atmoxwpnong
042/

Acageia
Pohou = .
e 036 0,31

...................... \

.............................. A(p (0]0) iw 0) r] OT r] Vv
"‘,'.‘ .'A V4 .
2Uykpouan “[“049 ETmiXelpnon

Polou /

_0,2; . /

"2 [kavoTroinon

0,26 0,78

O1 ap1Bpoi Tou oxAuaTog gival Tutrotroinpévol ouvTeAeoTéG Bi1adpopng (Standardised Path Coefficients)



H EMIAPAZH THZ NMPOZMNAOGEIAZ 2THN AMNMOAOzH
KAI IKANOIOIHZH TQN NMQAHTQN

(To Néo MovTtéAlo Twv Brown kai Peterson)

AvTtaywvi-
oTIKOTATA

-0,02

AtroQaai-
OTIKOTATA

0,17

-0,22
-0,25

Y/0,65 AN

Aocagpeia
PoAou

20,16

AN

0,62

0,51

046 \

2. UyKpouaon
PoAou

-0,34




Ol EMIAPAZEIZ TOY NMEPIBAAAONTOZ Z2THN ANTIAHWH TOY
POAQY, THN AINMOAO2zH KAI THN IKANOIMNOIHZH TQN NMQAHTQN

(R. S. Sohi)

2.Uykpouan PoAou
[MwANTN

. Auvapiopog / :Hs ATTéd00n
MepiBaAAovToc <} a g NwANTn

[ToAuTTAOKOTNTO [kavoTtroinon

MNepiBaAAovioc S g \ / g NwANTA

Aoageia PoAou
[MwANTA

O | : Oxt otatiotiké onpavTiki oxéon




TEXNHTH NOHMOZZYNH

KAI

AIOIKHZH MQAHZEQN



H Nea Taon

BIG SALES DATA

SALES ANALYTICS



O@éAn TN (1/2)

Sales Force Research 2024

83% eTaipeiwyv TTOU XpnoipoTtroiouv TN augnon TTwWANRCewv

Vs.

66% eTaipgiwyV TTOU OEV Xpnoipotroiouv TN



O@éAn TN (2/2)

Sales Force Research 2024

* Moiétnta Kai aglomioTia SEdOPEVWYV

 Katavonon Twv avaykKwyV TwV TTEAATWYV

« EZaTtopdikEUON ETTIKOIVWVIOG HE TTEAATEG

« AkpiBeia TpoBAEYewv

* AuTtopartoTtroinon SI0IKNTIKWV KaBNnKOvTwy
TTWANTWV (TT.X., avalATnon UTTOYPN@iwVv TTEAATWV,
onuioupyia rpotadcewyv, follow up emTikoIvwyvia)

« AUZnOoNn TapaAywyikoTnTAG



NpoBAsyPn

Mexpt 2028

70% ayopaotwv (B2B & B2C) otic HMNA

Xpnon TN otnv ayopaotikn dtadikaoia



68% twyvV sales managers xpnotgottotovv TN otigc HIMA

15% —10-19 popec/nuepa

5% = > 20 popeg/nuepa

General Assembly 2025



MNedia Xpnong TN

Sales Mastery 2024

43% yLol EMLKOWVWVLA LE TOUC TTEAATES

40% avaAuvon MPOocWTKWV Kot TNAEPWVIKWV MWANCEWV
(sales call analysis)

37% Sdnuoupyia MEPLEXOUEVOU

37% aéloAoynon vnoPnodiwv neAatwv
34% ka@odnynon nwAntwv

31% kAeiolpo pavteBou

23% npoBAePn TWARCEWV



H TN otn Awoiknon NMwAnocswv

NpoBAsPn nwANCEWV

Emloyn kat mpocsAnPn mnwAntwyv

Eknaidevon kat KoBodnynon nwAntwv

AfLoAoynon anodoonc nwAntwyv



Mepkec AnpodiAsic Edappoyéc TN (1/2)

HubSpht

AEloAoynon unoywneinv neEAaTwvV
MpoBAewn NwANoswv

KAgioigo pavteBou

Sales script analysis

Anuioupyia NEPIEXOPEVOU
Anuioupyia kal anootoAny email

|\/A| E;g;aPrep

AvAAUGN ENIKOIVWVIOV/ENICKEWEWV/GUVOUINIWV NWANTWV
Avayvwpion ouvaiodnuatwv

AvadeiEn onueiwv evolapEPOVTOC

EvToniopog kpiolpwv AeEewv



Mepkec AnpodiAeic Edappoyéc TN (2/2)

A aviso

KaTtaypagn kai avaAucn OUVOMIAIWV PE NEAATEC ﬂgoBAqun nwl)\noswv
Avayvmpion avTippioemv *  Kmioipo oevapiwv .
Avayvpion cuvaiodnuaTwv * MpoPAeyn miBavoTnTag ayopag
Ava@opEg oTov avTaywviouo
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